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New » » the greatest 


HELP ever offered 
to INDEPENDENT 


stationers « « « 


The alert independent stationer needs no justification. Day 


by day he is more firmly entrenching himself as the logical 


and indispensable outlet for all stationery products. 


But he needs help. And that is exactly what Webster offers 
. . . but ona basis which far transcends any present-day con- 


ception of service. 


It's unique. It’s practical. It’s sound. Team-work ? OF course 
—but the manufacturer furnishes most of the Motive Power. 
It cannot be adequately described by such common phrases 
as Sales Promotion, Co-operation, Market Analysis, Educa- 


tion — it is all of these and then some! A real PLUS Value. 


It is not a Super-Sales Manual method. It is not a “fly-by- 
night” proposition. It digs deep for the dealer, establishes an 
Everlasting Foundation for increasing present and future dealer 
profits. By any standard you set, this NEW DEFINITE 
“TEAM-PLAN” is Webster's culminating contribution to 


America’s Independent Retail Stationers. 


WRITE FOR FULL DETAILS 


F-S - WEBSTER - CO. 


338 CONGRESS STREET, BOSTON, MASSACHUSETTS 


BRANCH WAREHOUSES: CHICAGO NEW YORK 
SAN FRANCISCO PHILADELPHIA MILAN PARIS 


AMERICA’S PIONEER DEALER HOUSE 
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4 OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agent efor the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


* SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year,$2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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PUBLISHED ON THE FIRST DAY OF EVERY MONTH 


The Office Appliance Co. 


417 S. Dearborn St. 


Chicago 
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1601 Pershing Square Building, 


G. C. WHEELER, Asst. Mgr. 
100 East 42nd Street, New York 


Phone Ashland 8319 
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by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


Ww 


{No person, firm or cor- 
poration, either directly or 
indirectly connected with 
theindustry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
ageis enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{ “‘Office Appliances”’ is reg- 
istered in the United States 
Patent Office, Washington, 
BD. C. 


{ COPYRIGHT. Contents 
covered by Copyright, 1930, 
by The Office Appliance 
Company. 
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Adding Machines Calendar Pads and Stands Desk File Racks Van Dorn Metal Furniture.140, 41 
tarrett Desk Machines 108 Columbiat Art Works 236 Impr. File & Rack Co 259 Wagemaker Co. 177 
Burroughs Adding Mach. Co. .266 Defiance Sales Corp 244 Desk Pad Sets Western Furn. Co...... 173 
Corona Adding Machin «+ 264 I. D. L. Mfg. & Sales Corp 231 Price Bros. ... ~» 106 Yawman and Erbe Mfg , “ee ; 
Elliott : —_ I o . 85 Carbon Pape rs Stationers Specialty Corp BS cecccecesecese mupte ’ 147, 157 
Genera ice Equip. Co 85 See Ribbons and Carbons) Desk Pads ; ; ; 
Lanston Monotype. Mac! Co.108 Card Cases Pocket , & + - — Dictation Machines . = 
Marchant Cal Machine (Cx 93 Gardner p A., Leather Wks.257 Fox, Geo. E., & Co.... .191 Dictaphone Sales Corp. : 105 
Monroe Cale. Machine ¢ ‘ Improved Boehner Binder Co.258 Minteem, Ba. «ccccccces 200 Directory Boards 
Portable Adding Machine Co.: Wiggins, The John B., Co 244 Price Bros i a bales 195 Davenport-Taylor Mfg. Co....2344 
Sundstrand Add Machine Cash Boxes Ravens wood Office Spec Co. .258 Display Fixtures 

Adding Ma. hines, Rebuilt Art Steel Co., In ° 182 Sainberg & Co . 168 All-Steel-Equip Co. .. occckte 
Reliable Typewr. & Add. Meh Cash Registers Stationers Specialty Corp 252 terger Mfg. Co ‘ 140, 41 

Corp 25 Nat i¢ ash Register Co rhe .100 Sun Rubber Co . 192 Onken, The Oscar Co . 255 

om 2 Machine Rolls and Paper am hen a eee Trivecent Fistese Gass rH 
tockwell-Barnes Co 2 > “ “‘ : . - — = , ers e Corp. oes 
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air trons Ravenswood Office Spec. Co 258 Amer. Multigraph Sales C 205 

aque Typewriters Collier-Keyworth Cx 189 Sainberg & Co 168 Dick, A. B co : 7 “9S 

Burroughs Adding Mach. Co. .266 Gilson-Bolens Mfg. Co 196 Desk Pads, Linoleum - Heyer Duplicator Co., ine. ..225 

I Hi tt-Fisher Co S5 Chair Pads and Cushions Fox, Geo. E., & Co 191 Mimeogr . The nis. Tawa inte 

Underwood Ellic sy sher Continenta { Felt Co 234 Hoffman, ay een .. .200 Multi iaat Quehemes Co onR 

anne tie Winn Back Cover Economy Products Corp 256 Ideal Linoleum Top Co 256 Reiner’s Rotaprint, Inc .. 8 
Aivecsianemh Oe ss Safe-Guard Corp. ......++00: 254 
Biliott Address. Mach. 'C: Duplicating Machine Supplies 
Selectograph Canode Ink & O. 8 

Adhesive Tape Dick, A. B., Co......;. 

Quality Park Env. Co 1k Heyer Duplicator Co., Im 
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Arch and Clipboards Douglas Mfg. Co.. . 250 
Free Hand Binder C + 236 en Alval 
Globe-Wernicke ( ; > . —— . — - . ushnell, Alvah, Co. . 261 
Globe-Wernicke Co...131, 2 For the benefit of the subscribers the lines Diemer, John F., Co... 247 

utographic Registers A ‘rtised are » cif Globe-Wernicke Co.131, 2, 3, 4 
Tt _. a « on advertised are here classified. Many of the Nat'l FiberstoK Envelope Co.242 

Ball Bearings for Met: oe - - . Quality Park Envelope Co...110 
Kilian Mis Corp tal Of — requirements of the modern business office are Smead Mfg. Co sy . . 248 

Ballot Boxes . b U. S&S. Envelope Co... 255 
Douglas Mfg. C% 250) represented. Should subscribers be interested Envelope Sealers 

Bankers’ Note Cases ° = ° - ome Pp Ce... — 
Art Steel Co 82 in any artic of office equi . i Office Appliance Co., The 248 
General Fireproofing Co oR 1s . ec oihce equipment not listed ae Colinield 
Globe-Werni Co..131 a, a ail a i >: fees , . DSEEEOe OB, wccccccesece 258 
Biche Wernlese Os. .18i, 3, &, 6 here, they are cordially invited to communi- Eradicators, ink 
Van Dorn Metal Furniture 0, ante, ont . . _ : Collins, H. H. Ink Erad. Co 

aie eee 140, 41 cate with the service bureau, through which the Ink-Out Mfg. Co 
Burroughs Adding Max Co. .268 ~ , , Eradicators (Single Fluid) 
Elliott-Fisher Co <<. information will be promptly and cheerfully Ink-Out Mfg. “Co 58 
General Office Equip. Co S5 , : Erasers (Blackboard) 

Underwood Typewriter Co furnished by letter, without obligation N. Y. Silicate Book Slate Co..259 
lack Cover P Erasers (Chemical) 

Binders, Catalog and Periodical Ink-Out Mfg. Co.... 258 

oer. G. J % OnT Erasers (Rubber) 
American Clip Co “O17 Argus Mfg. Co. 
Bias kboards (Framed Auto. Pencil aeatoe ner Co 
Y. Silicate Book Slate Co.259 Faber, A. W., 2 
Blak Books Fox : e 191 Pol ue ‘ , E nee Wwe Rng Rubber Co. .220 
oorum & Pease a 0 Ger < 0 ; if *olar Mfg 0.. ..174 xhibitions 
- st’] Blank Ro h Co Hoffman, I 200) Sainberg & Co , 168 Nat'l Business Show Co — 
Rock well-Barnes 34) Polar Mfg. Co 174 Stationers Specialty Corp. 252 Expense Books 
Blanks for Bonds ond Stocks Sainberg & Co 168 Superior Office Spec. Co 198 Beach Publishing Co 20h 
- Kibn Bre 253 Sun Rubber Co 192 Wagemaker Co 177 Defiance Sales Corp L44 
lotters Chairs Harvey, Fred W.. Co scone 
Wrenn Paper Co 230 Aluminum Co. of Amer 151, 2 SS ee Meltess °17 File Boxes, Collapsible 

Blue Print and Plan File Oabinete Colonial Chair Co .192 Desk Signs and Tablets — Bankers Box Co.. 79 
Al Steel-Equip C 179 Conrades Mfg. Co 192 Davenport-Taylor Mfg. Co 244 Kay-Dee Co. . . 251 
Rerger Mfg. (« 140, 41 Crocker Chair Co "104 U. & Bronze Sign Co 085 File Boxes, Metal 

General Fireproofing Co 126 27 Do/More Chair Co 146 Desk Trays . oe Art Steel Co..... severe e IBZ 
Globe-Wernicke Co. .131 a oS Fritz-Cross Co ..185 American Electric Co 239 Auto, File & Index Co.......139 
Van Dorn Metal Furniture.i40, 41 Gunlocke, W. H., Chair Co. .180 Aat Mtnel Ge. ee. ..... >< 182 Pressteel Engineer. Corp 149 
Yawman and Erbe Mfg. Co Hey wood-Wakefield .190 Automatic File «& Inde x ‘Co..189 Rockwell-Barnes Co. 226) 
147, 157 High Point Bending & Ch. Co.1638 Berger Mfg. Co. ' ..140, 141 Filing Cabinets, Cloth Covered 
Bond Boxes Jasper Chair Co _— Fox. Geo. E.. & Co. "4191 Diemer, John F., Co 247 
Corry-Jamestown Mfg. Corp. .196 Milwaukee Chair Co... 129 General Fireproofing | oe "126. 27 Globe-Wernicke Co.131, 2, 3, 4 
General Fireprooting Co..126, 27 Newark Chair Co .. 200 Globe-Wernicke Co..131 2 “3 —- Hoffman, L. 200 
Globe-Wernicke ¢ 131, 2. 2 4 New Indiana Chair Co ...158 . Dp iL. Mee. & ATE Corp. "931 Imperial Methods Co.. 194 
Steel Equipment Corp .143 Pierce, S. K., & Son... 199 Imperial Methods Co. “194 Macey Co., The... 148 

Book Cases Press-Stone Mfg. Co 195 Jamestown Metal Desk Co...166 Sainberg & Co...... vo ++ 168 
All-Steel-Equip C 179 Sikes Co ; 167 Macey Co.. The *"148 Filing Cabinets, Metal 
Art Metal Construction Co 161 Spencer-Duffy Co., Inc... ..137 Metal Office Furniture “Oo... .184 All-Steel-Equip Co. er 

} 7 € rnin i... 2 =< ee Posture Chair Co....1838 Saishere & C a Art Metal Construction Co...161 
munn urniture { ba A) Toledo ‘ e o 3 ~~ a a J , ine ; 7 
Macey ( yr eng oly 7 = ene ( oo Worcester W ire " Novelty Co. .200 pag yy A my Co s = 
Quigley E urn. Co 164 Wark-Reacon Steel Furn. Co.201 Desk Work Distributors Bentson Mfg. Co....... .186 
Van Dorn Metal Furniture.140, 41 Check Protectors & Writers Mfrs. Bristow, Stanley R..... . 258 Berger Mfg. Co........++ 140, 41 
Yawman and Erbe Mfg. (« Hall-Welter Co Fox, Geo. E. & Co 191 Prowne-Morse Co . -202 
147, 157 Safe-Guard orp Globe-Wernicke Co..131, 2, 3, 4 Columbia Steel Equip. Co... 

Bookholders Todd Co Rae, W. C.. Bee © Ginn. 0 0tCi“‘iC he eeeenenens .. 154, 55 
American Clip (C« 217 Check Protectors and Writers, Ravenswood Office Spec. Co...258 Corry ‘Jamestown Mfg. Corp...196 
American Electric ¢ 239 Reliable Tw. & A. M,. ¢ Sainberg & Co.. ..168 General Fireproofing Co...126, 27 

Book Rings Check Sorters Superior Office Spec. Co......198 Globe-Wernicke Co.131, 2, 3, 4 

Carpenter, E. W Mfz. Co 258 Kohlhaas Co., The ; 235 Victor Safe & Equip. Co....187 Imperial Steel Cabinet Co... .193 
Bookkeeping Machines Checks, Stamped Metal Desks Invincible Metal Furn. Co... .15% 
Burroughs Adding Mach. Co. .266 Meyer & Wenthe. 247 Alma Desk Co es 50000 Jamestown Metal Desk Co... 166 
Elliott-Fisher Co . 85 Stewart, R. A... & Co 76 Art Metal Construc tion Co. . .16 Macey. Co., The...... -..-148 
General Office Equip. Co 85 Clips, Paper (See Paper Clips) Auto. File & Index Co.... 139 Metal Office Furn. Co.. .184 
Underwood Typewriter Co.. Coin Bags, Trays and Wrappers Bentley & Gerwig Furn. Co..182 Pressteel Engineer. Corp.....149 

: Back Cover Art Steel Co In 182 terger Mfg. Co..... 140, 41 Service Steel Prod. Co.... .188 

Box Files . Downey, The C. L. Co. 274 Browne-Morse Co .202 Shaw-Walker Co......... 2n3 
General Fireproofing (C+ 126, 27 Copyholders Columbia Steel Equip. Co 154, 55 Steel Equipment Corp... 148 
Hlobe-Wernicke Co..131, 2, 3, 4 American Clip Co...... 217 Corry-Jamestown Mfg. Corp...196 Steel Fixture Mfg Co... .... 198 

Brief Cases American Electric Co 239 DieGs, bd. Bee GOcccee : . .200 Terrell’'s Equipment Co... 181 
Nat'l Brief Case Mfg. Co 247 Error-No, In¢ 240 Englewood Desk Co. 185 Van Dorn Metal Furniture... 

Bulletin Boards Readeasy Copyholder 256 Evansville Desk Co.. ie =n tenes bs 140, 41 
New York Silicate Bk. Slate Copying Devices and Supplies General Fireproofing Co..126, 27 Yawman and Erbe Mfg Co 

Co 259 Yawman & Erbe.... 147, 157 Gisbe-Vresneens Ge..08, & G8 64 essacseusedssnscssocess 147, 157 

Pe ne . Se Corp 243 Costemers “ Guan Furniture a eS Filing Cabinets, Wood 

‘ onrades Mfg. Co 192 Hoosier Desk Co....... 14 Auto. File & Index Co.......139 
National Business Show Co 112 Globe-Wernicke Co ma. 2 & 4 Imperial Desk Co... ‘ 128 Prowne-Morse Co. 202 

Busses Jamestown Metal De sk Co 166 Imperial Furniture Co.. 175 Globe-Wernicke Co 131, ‘9 8 4 

Art Met ul Construction Co...161 Quigley Furniture Co 164 Indiana Desk Co ‘ ..-158 Imperial Methods Co = 194 
General Fireproofing Co..126, 27 Sanymetal Products Corp.....192 Invincible Metal Furn. Co 153 Macey Co., The....... 148 
r 7 “dc M. t : rs = Covers, Washstand Jamestown Metal Desk Co...166 Shaw-Walker Co.. a 
oledo eta urn. Co 30 Auto-Oven, Ine..... 189 Jasper Desk Co....... ... 188 Vagemake  cocnetsceoens 

Calculating Devices Cuspidors Jasper Office F urniture Co... .150 Sotean ane er trbe Mfg. —_ 
Meilicke Systems, In +240 | Detroit Metal Spee. Corp 102 Leopold Desk Co....--...+++-1B6 wean + 147, 157 
teliable Tw. & / { 254 utters, Paper and Card Macey Co., The... 148 Filing Supplies , 

Calculating Machines Ideal S« hool Supply Co 246 Metal Office Furn. Co. 184 Filing Suppiics, Co 257 
sarrett Desk Machines Dating Stamps Myrtle Desk Co . 162 American Clip Co.... Sache 217 
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> WANTS and FOR SALE © 


The rate for Classified Advertisements is eight cents a word. Minimum charge, $1.60. 





SITUATIONS WANTED 


PROMOTION SALESMAN 


Will consider for the Pacific Coast 
states iny line of merit. which needs sales supervision, on a 
commission basis No side line wanted lam 39 vears of age 
and nave i good education Have had 15 years’ sales and sales 
promotion experience with office equipment lines, selling direct 
ind to the trade \m ocated in San Francisco and have a 
car. Best of references. Address B-155, care Office Appliances, 
Cl ea 


SALES ORGANIZER with experience as salesman, manager and 
visible filing equipment field is available for 
sted particularly in some line to be sold 
Will gladly 


sales manager in 
new connection Inter 
either direct or through dealers on a systems basis 


investigate an meritorious proposition in office equipment field 
Can develop and maintain a sales organization from home 
office or build up a branch or sales agency \ddress E-211, care 
Office Appliances, Chicago 


SALESMAN concentrating on Southern California is availabk 


for one additional line to be sold to stationers At present rep- 
resents manufacturer of desk accessories and a loose-leaf com- 
any Will gladls onsider any non competing line Because 
of method of working restricted territory intensively, manufac- 
turer is assured of constant contact with all the principal deal- 
ers \ddress J-68, care Office Appliances, Chicago 
MECH ANIC—Thirteen vears’ experience on leading makes type- 
writers, adding machines, and other office equipment Eexperi- 
enced as forema rge scale rebuilding, and factory instructed 
Young mar good healtl education, and personality; unques- 
tior le referer < Onlv first class firms considered Give 
proposition and details in reply Address C-66, care Office Ap- 
} inces, Cl if 
OFFICE FURNITI EX SALESMAN, thoroughly experienced in 
filing cabinets, desks, chairs and filing systems, seeks connec- 
n in Chicago or vicinity Has been branch manager for lead- 
ing manufacturer ilso manager of successful retail stationery 


proposition from either manufac- 


store Will gladly consider 
t r Office 


ddress M-69, care Appliances, Chicago 


MECHANICS WANTED 


WANTED—A dependable cash register mechanic who is thor- 
ighiv familiar with typewriters of all makes, adding machines 
nd her office ppliances An exceptional opportunity to take 

charg of repair department for large western typewriter ex- 

change Permanent position for the right man Must have 
pleasing personalit and ability to train and handle other me- 
nies Give references, salary expected and full qualifications 

! rst lett \ applications strictly confidential Address 

O-101, care Offic Appliances, Chicago 

EXECUTIVE WANTED 
EXPERIENCED ADDING MACHINE MAN wanted by manu- 
facturer of machine which shows a remarkable record of per- 
formance Duties would require complete charge of production 
ind finance Patented features offer unusual sales opportuni- 
ties This is a big opportunity for a man of necessary experi- 
ence and ability \ddress D-67, care Office Appliances, Chicago 


SALESMEN WANTED 


SALESMEN for office furniture \ real opportunity for men 
who are now calling on office outfitters to sell our new line of 
ither furniture on commission basis See our advertisement 
n this issue Then write, giving references, territory covered 
ind information neerning experience and ability Vanderbilt 
Manufacturing Company, 333 State Street, Detroit, Mich 


OUR HIGH-GRADE TYPEWRITER SPECIALTY is being 


cceessfully and profitably sold by typewriter salesmen, repair 
men, supply and specialty salesmen This is a golden oppor- 
tunity for anyone illing on office trade Territories are being 
illotted now Writ for details and selling plans Address 


H-71, care Office Appliances, Chicago 


WIBORG COMPANY offer a fine oportunity for 
carbon and ribbon salesman in New 
Ault & Wiborg Company, Carbon and 
Ohio 


THE AULT & 
experienced 
é Address, The 
Ribbon Division. Cincinnati, 


a tirst-class 


SELL ENVELOPES—A profitable side line for salesmen now 
handling any kind of office appliance Exclusive territory 
Write fully to Outlook Envelope Company, 1001 West Washing- 


ton Street, Chicago, Il 


SALESMEN WANTED—AGENCIES AND SIDELINE MEN 
printers, engravers, gift Easily car- 
A. Schramm & Co., Snoqualmie, Wash 


Sell to stationers shops 


ried Repeat orders. A 


HIGH-GRADE FOUNTAIN PEN SALESMAN wanted for Chi- 
cago territory Must have good record of experience and know 
the dealers in the territory Send complete information to N-88, 
care Office Appliances, Chicago 


REPRESENTATIVES AVAILABLE 








SALES ORGANIZATION established eight years, doing busi- 
ness in Colorado and adjoining states, seeks one additional line. 
Will sell to dealers or direct to user, but will not mix two plans 
of distribution. Well acquainted with all dealers in territory. 
\ddress K-63, care Office Appliances, Chicago. 


TRAVELING MAN traveling from St. Louis to the Pacific 
and well acquainted with all dealers in the territory 
eeks one good line Has covered the territory for years with 


Coast 


more than ordinary success Will consider line for territory 
from St. Louis or Chicago west, or for Pacific Coast section 
Can show unusual record of accomplishment Address 


only 


L-71, care Office Appliances, Chicago. 


BUSINESS OPPORTUNITIES 


commercial stationery and printing 
established twenty years, over $100,000 yearly 
in heart of business center of Philadelphia. Can be acquired 
of president (who controls) to retire. No agents. 
Address M-68, care Office Appli- 


FOR SALE—Bank and 


business, sales: 
through desire 
About $25,000 cash required. 
ances, Chicago 


FOR SALE—STATIONERY AND BOOK STORE, located on 

doing $12,000 annually, only store of its kind 

main business street $5,000 will handle 
Appliances, Chicago. 


Peninsula 
Located on 
care Office 


Monterey 
in town 
Apply G-91, 


STORE FOR SALE—Must be sold on account of death of pro- 
Up-to-date Fine location. Cataract Book & 
Sioux Falls, So. Dak 


stock 


prietor 
Stationery Co., 


COURSE OF INSTRUCTION 








UNDERWOOD TYPEWRITER REPAIRING—Hundreds of ad- 
disassembling, cleaning, assembling and aligning. 
without binder, $1.25. Cleaning Typewriters, 40c. 
Johnson, Box 601, Silver City, N. Mex. 


justments; 
L.oose-leaf 
Edward H 


FOR SALE AND WANTED TO BUY 


ELLIOTT-FISHER billing and bookkeeping machines bought 
and sold Maloney, Gilmore Co., 508 S. Dearborn, Chicago 





ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter- 


Warsh Co., Plankinton Arcade, Milwaukee, Wis. 





REBUILT DICTAPHONES AND EDIPHONES like new, very 
Also, all other types of Office Equipment bought, 
exchanged All machines guaranteed for a 
High-grade typewriter ribbons and carbon 
Office Machines Corp., 1442 8. 
Attractive proposition to dealers. 


reasonable 
sold, rebuilt and 
period of one year 
paper at lowest prices Ace 
Crawford Ave., Chicago, Ill 
Write for particulars. 





NATIONAL CASH REGISTERS, all styles, sizes; bought, sold 
and exchanged We can save you money. Henry Kass, Inc., 
Cash Register Systems Experts, 640 Broadway, cor. Van Tromp 
Street, Albany, N. Y. 


\LL MODELS ELLIOTT-FISHER billing and bookkeeping 
machines bought and sold tobt. Novak & Co., 537 8S. Dear- 
born Street, Chicago 





FOR SALE—Comptometer like new; also seven 12-drawer 6x11% 
Kardex Cabinets, reasonabk Cincinnati Grinders Inc., Cin- 
cinnati, Ohio. 
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Standard, New Portable, New Used & Rebuilt Parts of Honduras 93 2,482 523 59 45 16 688 
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Other Brit. W Trinidad and Tobago 14 3,941 568 25 18 
Africa 1 77 . ee . Other Brit A : 10 12 17 ~~ oa 6 188 
Egypt 4} 6,457 2 1,773 173 Cuba scosoe SOD Bee 4,290 438 378 260 4,148 
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Madagascar 0 24 Netherland W. Ind. 2 1,676 456 Hs 13 4 120 
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Morvoeco j 2.15 ” 2.1060 Argentina 1,191 410 256 9 2 «37 9,482 
Mozambique 25 2 190 1 3u 14 697 Bolivia +6 251 15 39 
Other Span Afr i) 200 , Brazil ok 1 147 . oeer 18 212 
- Chile : 918 1,618 200 145 104 2,542 
Total 16.534 $1,153,794 13,017 $485,589 4,661 $148,028 $119,325 Colombia ° 70 $11 26 18 68 306 
Shipments from the Untied States to Ecug or 30 200 cet eee 4 170 
Hawaii 110 § 12,780 nS § a 10 $ 379 $ 27 Brit. Guiana .. ; 822 ae esee oes sccese 
Porto Rico 0 2.64 12 497 7 Surinam 10 6 fh : need 8 6O 
Peru : 169 517 O67 18 90 
> Uruguay ....--- 429 72 BO ' 
Venezuela aes 176 7,389 1,525 790 421 44 1,186 
wag Instruments Exports Rrit. India 2.274 13740 1.828 a -, 6,000 17.021 
, t ao Brit Malaya 346 6.516 1,088 : x 1 R74 
United States exports of riting instruments during March, 1930, by Cevlee 77 41 1.410 
Division f Stat istics I nited States Department of Commerce China 217 8 420 1.495 600 420 239 8'841 
_Refilla le Pes Java and Madura 1,588 666 238 633 7,819 
pencils and Metallic pens Other Netherland E 
refill Other pencils except gold. Fountain pens - — on 9 ° 
Genes beade Desen Genet Dosen Ind a ‘ 758 ° ‘ ; _ 42 921 
— , . ¢ Hongkong 28 11,464 1,118 - saa 20 80 
Austria 60 $ m2 188 $ 3,10 Iraq : Rate ane : 18 499 
Belgium $ 617 132 32 214 2,832 Japan 166 3=«46, 518 3,438 ; me 16 826 
Bulgaria 10 1 17 Kwantung saean a 'opewe!” ghia o 19 895 
Czechoslovakia 174 27 304 1,824 Palestine ; 277 é ne ae a 66 2,284 
Denmark SS 1.465 19 117 3,154 Persia ye ‘ = . . es 5 4 81 
Finland 0 113 6 : ; 73 Philippine Islands 126 163,302 29,432 200 128 1,300 12,356 
France 2,608 : NIT 10,058 Siem 3h pene —_ 108 3708 
Germany Ono 2,628 i4 658 5.964 Syria ‘ Wieneth * EY Lenwab’  scbaee es $04 
Hungary 3 31 411 Other Asia ..... ° 12 144 
Iceland 107 iS 214 Australia 240 2.450 
Italy Ha8 248 167 . 52 1,155 Brit. Oceania ; ese cove 1 49 
Latvia 2 3 101 New Zealand 157 oees ee 18 525 
Lithuania 1 30 )=—- Belgian Congo 4 ee —~ bene : 24 606 
Netherlands 2.163 512 7 144 594 rit. East Africa 144 167 34 7 169 
Norway 266 5S : bs! o4 Union of 8S. Africa 1972 3,314 1,329 125 78 33 800 
Portugal 1”) ee ; . Egypt . 15 41 5 eens seen 1 33 
Rumania 2th 32 9: 34 Algeria and Tunisia ‘ - ovcces oses eevee 4 "6 
Spair 3 S4 14 o 85 Liberia : 100 82 
Sweden 200) 1,044 $51 3 59 Mozambique 180 62 - + . 
Switzerland 64 208 34 251 3,925 Canary Islands 15 on sehen a 10 560 
United Kingdon 14,704 39,862 9,2S1 1,554 12,242 - —- - - - - 
Canada 8.468 119,197 25,798 724 $2,046 960 8,886 Total $51,268 572.177 $100.948 7,669 $4,701 9,797 $144,006 
Brit. Honduras a2 ‘ 40 St) Shipments from the United States to: 
Costa Rica nu 18 159 : 3 Se WOE  séccccendannes $ 148 12,812 $ 3,785 472 $ 357 84 $ 1,243 
Guatemala 211 147 123 20 101 Peeee Wee 20008066084 87 13,386 1 459 : ; oeee 157 920 
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MINTINGS 


A Page Dedicated to Progress 





“Whatsoever ye would that men should do to you, do ye even so to them.” 
—Jesus. 

“Though I speak with the tongues of men and of angels and have not charity 
I am become as sounding brass or a tinkling cymbal.”—Paul. 

“So many gods, so many creeds; so many paths that wind and wind, when 
just the art of being kind is all the old world needs.”—Ella Wilcox. 


A REPRINTED ADVERTISEMENT 
A CHALLENGE TO OUR CONSCIENCE! 


Many millions are starving to death in China. 
x *© * 
These millions of men, women and children (different from us only in slant 


of eyes and color of skin) are caught in one of the worst famine catastrophes 
that ever befell China or the world. 


x» -~ -* 
Six million have already died. sis Sal 
Four million more are now close to death. 

a 
Shall we let them die? 

ae “a 


We can save many~—of course, not all. 


oo: he 


Shall we save them? 
. a iat 


Let your CONSCIENCE decide the size of your contribution. 
Send your check at once to 


CHINA FAMINE RELIEF, U. S. A. 


DAVID A. BROWN 205 East 42nd Street DR. S. PARKES CADMAN 
sirman, Board of Director New York City Chairman, National Committee 


JAMeEs A. THOMAS, Treasurer 


Endorsed by leaders of all religious denominations 
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View from the air of the Merchandise 
Mart, Chicago, the world’s largest 
building in point of cubic content. It 
contains some 3,600,000 square feet of 
floor space, housing merchandising 
enterprises of every kind, including 
many firms in the office equipment in- 
dustry. The Mart was built by Mar- 
shall Field G Company for their 
wholesale department. Two other 
large buildings new in Chicago's sky- 
line appear inthe picture: The Trus- 
tees’ System building (with the pyra- 
midal superstructure) known off- 
cially as “Two-O-One North Wells 
Street,’ and the forty-one story La 
Salle-Wacker building in the right 
foreground. 


Photo by Chicago Aerial Survey Company—Copyright.) 





OFFICE 
APPLIANCES 


THE NEWS AND TECHNICAL 
TRADE JOURNAL OF 
OFFICE EQUIPMENT. 


A 
EDITORIAL 


THE ANNUAL SPECIAL OFFICE FURNITURE SECTION 
Our friends who operate furniture departments will find much to interest them 
in the Annual Special Office Furniture Section which starts on page 113 and in the 
group of articles there presented. Several dealers write of their experience with 
furniture lines and make helpful suggestions to securing the best results. 





Manufacturers will be interested in the article upon the procedure of the Gov- 
ernment at Washington in reference to its ofice furniture supply. 

No single factor has so much influenced the commercial stationery business of 
the country as office furniture. The establishment of its major distribution through 
the stationery trade, for which this journal was the first advocate and which it has 
steadfastly urged through many years, advanced the prestige of the business. 

Next in influence to office furniture have been the office machines, the inclusion 
of which this journal has long and consistently urged. These two have extended 
the boundary lines of the business, developed new technique in selling and made the 
commercial stationery establishments more outstanding among the other business 
enterprises throughout the country. 

<-> 
PROFITLESS PROSPERITY 

The phrase of our caption frequently greets the eye or the ear. It bobs up in 
business conversation. It is voiced on the platform of business meetings. It 
appears in articles on present business conditions. It is expressive. Its meaning 
is clear. It clicks readily into the mind. Perhaps it has a special significance: 

Said a recent caller, who heads a successful and enterprising business—“The 
volume of our business is large enough, ample for our capital, but the net return 
} , spnall 

“Profitless prosperity.’ How to remedy it? The answer that naturally 
flashes is increase the volume or decrease the costs. Of course. Simple. 

A reader recently, complimenting certain articles in the journal, suggested more 
matter upon “What to buy and how to sell it.” Ah! Had we those secrets, we 
would probably be selfish enough to copyright and patent and lease them to every- 
one in the field. And thereby achieve nothing. Because even those secrets would 
not increase the consumption of any community. Not a pencil more in Painted 
Post, not an additional typewriter in Dowagiac, not an extra steel cabinet in East 
Aurora. We mean to say, of course, that the knowledge of how to sell will not of 
itself increase sales, but backed by intelligent initiative, may discover many places 
where more pencils, typewriters or steel cabinets could be used with convenience 
and profit to the users who theretofore had not been conscious of a lack. Knowl- 
edge ts power only when it is put in action. 

“Profitless prosperity.” The spirit of “mass production,” which has motivated 
so many of our activities in recent years, would answer—‘Increase the volume.” 
“Big tonnage and close margins,” etc., which instead of being a solution is probably 
one of the reasons for the present condition. 

But the discussion of “profitless prosperity” may help some to think their way 
through and to find some means by which the condition may be changed. 

A few days ago a manufacturer whose product is an article of metal composed 
of many parts startled his interviewer with the stdtement that the manufacturing 
cost of the article would not be appreciably reduced tf the output were increased 
ten times. So effective is the system under which each operation 1s performed that 
competitors who have much larger distribution have no advantage in production 
costs. 


Three years ago the production of the article cost considerably more than that 
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article was presented as an address by R. M. Winger, assistant manager of sales, The 
Sales Company, Cleveland, Ohio, 
ioners’ Association, held May 5 and 6 at Cleveland. 

here goes direct to one of the major causes of “profitless prosperity” ; 


at the annual meeting of the fifth regional district of 


the time and effort 


spent in cultivating markets which cannot be made to yield a fair return. In every division of this industry and 


perhaps in ever) 
In the statu 


te solr] 
accounts & hie i? 


other field this condition is encountered. 
nery business this unprofitable market is disclosed by the seventy-five per cent (or more) of 
eld but fifteen or twenty per cent of the total profit. For in many stationery businesses seventy- 


five per cent (or more) of the total net return comes from fifteen or twenty per cent of the accounts. 


Vr. 


methods for achieving better results. 


have heard a lot lately about profitless pros- 


Y' UU 

perity and a great many institutions and indi- 
viduals, in their efforts to solve the problem, have in- 
dulged in a tedious and expensive search for the ob- 
vious. 

“Selective selling” is not a panacea for all the ills 
that can beset a business, but it does offer a solution 
for some of them. 

Reducing your list of prospects to sell more mer- 
sounds like a contradictory procedure—yet, 
many sales records during the past few years furnish 
convincing evidence that a policy involving “selective 
restriction of the field of activity” can prove extremely 
profitable. 


chandise 


If vou will analyze any business carefully—I don't 
care what line of business it may be; it may be selling 
stationery supplies in Cleveland or Indianapolis, selling 
Multigraphs the wide werld over, or pink shirts—you 
will find that vou are not selling to a market but to a 
markets. Markets are sold in the plural and 
it is possible to definitely indicate those which offer the 
opportunity for profit. Some can be sold at 
a profit and others cannot. In some markets the sales 
yield does not adequately repay the cost of cultivation. 


w—Crics OT 


greatest 


It knows which 
tivated without extravagant expendi- 
time and effort. It method of 
those markets with sales effort adjusted to 
their individual ability to absorb the product and timed 
to meet the current conditions within the field. 


Successful selling today is selective. 
markets can be cul 
tures of develops a 


reaching 


reducing 
business contacts to increase your 


net income doesn't appear to make sense but it actually 


does make sense (dollars and cents) in today’s keenly 


business arena 


Intensive cultivation means extensive sales: 
the number of vour 


Increased volume is most 
solution unless the volume is 


competitive 
emphatically not the 
profitable 
Successful business management today must develop 
a “cream-separator” technique. You can’t fatten profits 
in skim-milk markets, and the concerns that are making 


nger recommends analysis which will reveal the profitable and unprofitable customers and suggests 


money today have learned to take their nourishment 
from markets rich in profit and to waste little or no 
effort on markets that are too lean to furnish a living. 

Dividing lines between “cream markets” and “skim- 
milk markets” may be geographical, financial, industrial 
or occupational, or a combination of all four. The 
study and time it takes to determine them is well worth 
while. If certain classes of customers cost more than 
they are worth, and you all know that you do have that 
kind of business, it certainly is a paying proposition 
to be able to segregate that type of account, and if you 
can't eliminate them you can avoid making a bad situa- 
tion worse by getting more of them on your books. 

It’s time for business to throw away the blunderbuss. 
\t short range, with targets huddled in masses, the 
blunderbuss was an effective weapon. But in the war- 
fare conditions have changed; ranges have increased ; 
targets have to be selected and aimed at and the blun- 
derbuss is out—it is replaced by the rifle, a selective 
W eapon., 

\ similar change has taken place in the selling field. 
Scattered effort is wasteful and extravagant. Dwin- 
dling profits that so frequently accompany increasing 
volume prove it. A new sales weapon is needed and 
the weapon is nothing other than an intelligent analysis 
of the situation and the selection of that part of your 
field which is the most profitable, from any one of a 
number of standards that can be readily arrived at, in 
any business. 

It is not a difficult problem to find which part of your 
market or what individual market will absorb your 
merchandise with the least expenditure of sales effort. 
Concentrate on those markets ; eliminate the less profit- 
able ones and the profit line will immediately begin to 
ascend. 

For many years the watchword in selling has been 
“new business.” Salesmen have been urged to find 
new customers, new markets and new outlets. Sales 
organizations have been enlarged so that every alley 
and by-way could be combed for the new prospect. 
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volume, the need for new names on 


list was considered imperative 


With an « 


the 


ve nl 


rospect 
I 


Then when profit didn’t keep step with volume, the 
principles of distribution and sales technique 


accepted 
were treated to 
formerly 

\s a 


ibout se] in 


a more searching scrutiny than they 


rece ived 


result of a thorough market analysis, ideas 
ive been generally revised and the new 
of effective and economical salesmanship 1s 
preferred markets from l 


sales 
ered without the extravagant expenditure 


conception 


W hich 


concentration on 


Cultivat s replaced exploration ; instead of scat 
tering sales efforts promiscuously over wide fields, it 
pays to concentrate on specific markets where business 
can he ybtained t the lowest cost 


\ recent analvsis of the economic process reduces 


the whole thing to motions and material. Manufactut 
ing is a series of motions which change the shape of 
materials i lapting them to the needs of markets 
Selling and delivering are motions which change th 
location of materials so they can meet human needs 
Profit is the reward which society gives the organizer 
who can reduce the number of motions needed to bring 


When 


ts shrink it 


materials and users together profi 


means that there is too much motion and too littl 
movement and it is up to management to find a way to 
cut out unnecessary motion and get more movement 

Until recently, the dominant tendency has been 
find th nswer in “high-pressure selling,” more “leg 
work,” more buzzing around, more motion instead of 
ay Serer kere ‘ the soluti 

Res basis on which a plan can be evolved 
that will in many instances increase both volume and 


profit and which certainly will increase profit whether 


the volume increases or not 





The old system of selling was the “hoof and mouth” 
method: dividing markets geographically and covering 
then uusly with a high-pressure sales force 
But the n between cost of production and sell 
ing price narrowed and competition became keener. 
that ildn’t wor Business had to find 
new ts and “selective selling” has proved 
to h leading away from red figures 

he new “1 analvzes markets, classifies them 
nt , er, best or fa poor and worthless, and 
then concentrates the bulk of its effort on the “pre 
ferred of 

Splatter-selling 1s what spills the profits, and sales 
eXe es t recognize the ict that business does 
not | e market but many markets—separated 

ng industrial segregation, financial strength 
clas S geographica cation or seasonal a 
tivity 

sell with economy of time, effort and money, th 

most 1 tt 1 kets must be selected for the most 

tens tivatiot Some markets, perhaps, must be 
reiects iltogethet 
Markets Vary Widely in Value 

lf you will examine vour range of markets through 
the pris close analysis you will find that it presents 
isn shades of color as a refracted rav of light 
You may fir ilso that a disconcerting share of those 
markets shade off toward th end of the spectrum 
hat discover 1f course, has its illuminating side, 
because it indicates why profits do not alwavs keep 
pace with vol é 

\ ( ¢ definitely the fact that markets vary 
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be successful, must be selective; 
vour attention to 
profit 


in value. Selling, to 
vou must devote the major part of 
those markets covered by that portion of the 
spectrum that does not shade into the red 
Because profits fade in red-ink markets, the market 
skyline today is receiving very scrutiny The 
very pressure of: dwindling margins has forced a search- 


-] . 
CIlOS¢ 


ing examination of sales fields and sales procedure. 
Hit-or-miss techniques in selling are giving way to se- 
lective control. It is obvious that outlets and 
volume without expanding profits are parasites, because 
red-ink markets do not pay dividends 


sales 


Sales should stop where the red begins 
and sales expense are justified only when 
they bring back dollar for dollar plus a bonus of profit 
bevond the expenditure. Markets that can’t repay their 
cultivation are plunderers instead of producers 
ind should be tagged with a red stop signal 
promotion program. 


ex] ense 


Sales effort 


costs 


in the sales 


More than four vears ago we at the Multigraph rec- 
need for new selling methods to meet new 
business conditions. We studied our own market in- 
tensively, and on the basis of this studv we outlined 
the keynote of which has been concentra 
This, in turn, 


enized the 


new policies, 


tion on “preferred markets.” is based 


upon the fact, proven by analysis, that the great bulk 
f our business comes from comparatively few con- 
cerns 


Selective selling, as we have applied it, has involved 
two important steps. First, a careful analysis of mar- 
what group of customers and pros- 
best fitted to absorb our product with profit 
Second, the development of 
made it easy and economical 


ket to determine 
pects are 
to themselves and to us 

Multigraph equipment that 
’ ntrol > sales effort selective! 
oO contre our sales ettort selectively. 


ealed some 


We dis- 


\n analysis of our policy and markets r« 
is well as enli 


surprising ehtening discoveries 

Multigraph users as 
We analyzed our 
nd financially 


our 


covered the importance of 


‘ 
+ tor 


new equipment 


reograyl hically 


ae 1] , 
vocationallyv, a 
’ 


sults showed unmistakably that 
7 60.000 concer 


, 
market con 


roximately ns of unquestion 


sisted oT iT 


T 
I 
able financial stabilitv. located so that we co 


1 minimum of time and 


them with expenst d in lines 
f business with a demonstrated application for our 
product 
( rmation obtained about our markets is used 
vo wavs: First. for more effective control of sales 
nen’s time and effort: second, for direct les promo 
ion by mail 
Selective selling during the past three vears has justi- 
hed itself in a number of wavs Our volume has 
shown a steady and satisfactory increase: profits have 
more than kept pace with the increase in volume; the 
init of sale has been materially increased and collec- 
tions are improved: the morale of the sales force is 
higher and the salesmen make more money than thev 
did under the method of operation in force previous 
to the adoption of the selective selling idea 
Not the least of all the benefits derived from our 
selective selling program is our conviction that those 


conditions characteristic of wusiness era 
need not be “viewed with 
situation and old modes of procedure may 
effectiveness, but organizations that study 


their markets, adapt their methods to changing condi- 


the present ] 
alarm.” New factors mav 
enter t} ¢ f 


° ° 
ose their 


tions, and develop new ideas to meet new situations 
brought about by changing conditions will alwavs find 


g 
I 


or larger growth 


~ 


profits and opportunities 


OFFICE EQUIPMENT 
DEALERS SPECIALIZE 
IN SALFS DBROMOTION 


By Alvin R. Skibbe, Asso- 
ciated Stationers’ 
Chicago, 
Reprinted from The Lyon 
Standard for A pril, 1930 


Company, 


HE cold canvass bugaboo, the “hot potato” of the 

specialty selling field, is still being tossed about 
from hand to hand. Like “death and taxes,” every spe- 
cialty dealer wants to avoid it, but no one has yet been 
able to develop a merchandising plan from which it can 
be entirely eliminated. 

While specialty sales managers try to ignore the sub- 
ject or pass over it lightly when it insists on being 
brought to light, it still takes a lot of courage for any 
but the most experienced and able of salesmen to enter 
a “closed door” unannounced, uninvited, and, unfor- 
tunately, usually unwelcome. 

That’s why the more aggressive managers, recogniz- 
ing the value of their trained man power, have been 
working to reduce the turnover in their sales ranks and 
increase the earning power of each individual salesman 
by adequate and tested sales promotional activities pre- 
ceding the solicitation itself. 

Several plans have proved successful, but the one 
most universally resulting in increased numbers of new 
customers has been a series of specialized mailing pieces 
sent to a smal! and hand-picked number of logical pros- 
pects shortly in advance of the salesman’s call. 

The old method of sending out a “general mailing” 
to a list picked at random from the “where-to-buy-it” 
service in the telephone directory has resulted in making 
only a “general” and vague impression on the mind of 
the prospect. Moreover, its percentage of returns has 
made it decidedly too expensive to be practical. 

Recognizing that every type of profession has differ- 
ent uses and needs for its office equipment, the mailing 
each time is directed to one single profession, and in- 
cludes only the principal reasons why the local office 
appliance dealer can best serve the doctor, the lawyer, 
the accountant, the manufacturer, the dentist, or the 
profession to which it is directed. 

In this manner it capitalizes on its personal appeal 
and the “specialized reasons” for the customer using 
the type of equipment it recommends. The “reason- 
why” and the “profit-to-the-user” appeal is featured 
almost exclusively and every mailing contains some 
“attention leader” in the nature of new items on the 
market, a price reduction, or a new service the dealer 
can offer. 

Well in advance of the mailing, however, the sales- 
men are supplied with complete selling talks on the par- 
ticular “weekly leader,” and given a list of sales data 
of interest to the profession to be solicited. Then, 
when making his call, not in a hit or miss fashion but 
to a specific profession, and with specific items and 
ideas to sell, the salesman has the advantage of know- 
ing in advance exactly what he has to sell, how to sell 
it, and a well-developed sales talk to sell it with. 


This tends to eliminate the “order taking” sales 
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method of some office equipment salesman who enters 
the door with a catalogue of anywhere from five hun- 
dred to five thousand articles to sell with the question, 
“Do you need anything today ?” 

They get attention because they have been preceded 
by a personalized mailing piece directed to a specific 
person in a specific profession. They can talk, intelli- 
gently, to the buyer about the office equipment problems 
of his particular profession. Also, they have a specific 
leader to discuss, to prove the value of their service, 
their house, or their equipment. 

The mailing piece itself may be a personalized letter 
run off on the multigraph with the name and address 
(with the correct “Attention of” notation) typed in, it 
may be a “stuffer” printed by the manufacturer with 
the dealer’s name imprinted, or it may successfully 
constitute only a mailing card. 

But always, by implication or otherwise, it contains 
the information that the dealer not only has office appli- 
ances and equipment to sell, but that he has business 
system, the reduction of overhead, the increase of em- 
ployee production—services which first of all will make 
money for the purchaser before adding to the profits 
of the dealer. 

There’s nothing new about the idea except its com- 
plete analysis of the purchasing motives of each type 
of customer and its concentration upon each specific 
type of prospect. One week the sales organization are 
specialists in the dentists’ office supply service, the next 
insurance company office specialists, and so on until all 
the professions and offices in the town or territory have 
been covered. 

A variation of this plan, whereby each man is as- 
signed to a specific office or profession permanently, 
usually results in greater temporary sales volume, but 
increases the problems of personnel organization, since 
the peaks and valleys in buying in different professions 
or industries often make the salesman, especially if he 
is working on straight commission or salary-and-com- 
mission, feel that the “grass is greener” across the 
fence. And the necessity to decrease salesman turnover 
in the office appliance business rates on a par with the 
increase of sales turnover. 

Like all sales promotion plans, this method has its 
difficulties, usually caused by local conditions. Broadly, 
however, its basis on knowing “the other fellow’s busi- 
ness” and finding how you can serve him, together with 
concentrating the sales efforts upon the most logical 
prospects, will make it serve at its maximum efficiency. 

Properly planned, it is sure to do one thing well— 
furnish the salesman with a definite job every day, keep 
him supplied with concise and organized selling infor- 
mation, and convince him that John Jones, his boss, is 
backing him with every ounce of force the organization 
can command. 
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Be STANDARDIZATION we mean the selection 
by the dealer of one of each type of commodity, 
his purchases as tar as possible to the one 


manufacturer of 


connhining his 


type st lected or to one a given de 
partment of the industry The qualification, “‘as far 
as possible,” is necessary—perhaps “as far as practi 
able” would be even better because to attempt to lav 
down a hard and fast general rule night involve one 


thought of stand 
which will 


lhe idea behind the 
formulate a policy 


in difhculties 
ardization 1s te enable 


the dealer to effect needed economies through concen 


tration of capital and buying and sales effort, without 
restricting his opportunities by cutting off standard 
ind prontabd es 


Standardization cannot be simply a decision in the 


i 
It must be passed on to the buy 


ing a selling organization and carried on by the 
salesmen to the customers, convincing them that their 
interests also are conserved by the adoption ot mer 
chandise of known integrity which the dealer is in 


to back up bv his own reputation and that of 


position 


the manutacturer 
While the principle of 


successful merchandising, it is 


standardization is an im 
portant factor posi 
tively unwise for any dealer to make a rule not to buy 
anything in a given line except from one manutacturer 
lake the matter of pencils for instance, the manutac- 
have not made great progress in re 
number of brands, 
understand his trade well enough to 
and quantities he must 
certain advertised 


called 


brands as the 


turers of which 


ducing the grades, colors, eftc., vet 
the dealer must 
lines, numbers 


We know 


when 


determine what 
place in stock there are 
for, even 
standard 


best for the 


brands we must have they are 


if we have not adopted such 


determined to be the 


which we have 
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Digest of Remarks by D.S. 
Hansen of Carlson Bros., 
Inc., Moline, Ill., at the Re- 
cent Annual Convention of 
the Illinois Booksellers and 
Stationers Association 


greatest number of our customers. We accordingly 
place small orders for such brands and sell them only 
when customers request them and would otherwise be 
dissatished. 

It is up to the selling organization to present the 
the line adopted as standard, 
the buver. 


desirable qualities of 
being careful, however, not to antagonize 

Perhaps the most valid argument for standardization 
reduction of inventory. Instead of stocking 
four steno pencils in quantity, the dealer 
line found 


Is the 
three or 
would confine his major purchase to the on 
to be most generally acceptable, with smaller purchases 
for the occasional customers who are 
converted to the standard line This policy 
would go tar to prevent overstocks with resulting ex- 


ot other brands 


not vet 


tor interest, carrying cost, depreciation, er. 
\nother argument in favor of the standardization 
policy is the reduction of investment which would 
lhe release of capital for the expansion of the 
f a surplus against a rainy 


px Tis¢ 


result 
business or the creation of 
day are important considerations 

Finally, standardization, 
the number of sent out and tends to increase 
turn-over; the manufacturer upon whose lines the 
dealer has standardized finds the account profitable and 
will do everything he can to hold it, cooperating with 
the dealer in ways and means of still further advanc- 
ing the volume of his sales, or, in emergency, helping 
the dealer to move surplus stock. 

Standardization operates to conserve space in ware- 
house, shelf and counter ; it aids salespeople, who have 
to memorize fewer numbers of items; it promotes 
better window displays through the concentration of 
lines shown. 


sensibly followed, reduces 


orders 
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WILL ONE BRAND SATISFY ALL? 


o> OW We Found Out That One Brand Will 

Satisfy All” is the title of an article by 
Frank Waldeck, purchasing officer of The Cleve- 
land Trust Company, Cleveland, in the May issue 
of The Bankers Service Bulletin published by Rand 
McNally & Company, Chicago. 

Realizing that if it were possible to buy one single 
brand of each of several office commodities such as 
pencils, inks, carbon papers, typewriter and adding 
machine ribbons, etc., would reduce cost by sim- 
plifying the operation of the purchasing depart- 
ment, Mr. Waldeck caused such articles as pens 
and pencils to be imprinted with the name of the 
Cleveland Trust Company and cans and cartons for 
ribbons and carbons to bear similarly the name of 
the Cleveland company without the name of the 
manufacturer, so that when requisitions came in for 
typewriter ribbons or what not, the Cleveland Trust 
Company brand was supplied. The manufacturers 
in consideration of a fairly large order supplying 
the bank’s requirements for six months ahead, are 
willing to forego printing their names on the article 
or package and to substitute the name of the Cleve- 
land Trust Company. The way the plan works is 
as follows: Suppose a stenographer is supplied for 
the first time with a Cleveland Trust pencil and 
says, mea Martin pencil? I am ac- 
customed to that and it works better.” The reply 
of the purchasing office is, “This is a Martin pencil, 
but we have simply had the bank’s name put on it.” 
The bookkeeper says that he must have a Remo 
pencil. The purchasing agent replies, “This is a 
Remo pencil. We simply had the Cleveland Trust 
name stamped on it.” An adding machine operator 
says that he must have a Miller ribbon for his Mill- 
er machine and is presented with a Cleveland Trust 
Company ribbon with the assurance that the Miller 
people printed the name on the box. The result is, 
Mr. Waldeck says, that everybody is satisfied. 


“Can't vou give 


The lines carried by the purchasing department 
have been standardized, money is saved, loss from 
waste and deterioration is prevented, and the de- 
partment has more room on its storage shelves. 
Furthermore, requisitioning of supplies is simplified 
along with attendant bookkeeping economy. 

All the supplies bought are standard brands. The 
purchasing office tries to buy the best for their 
purpose at a price as economical as possible, but to 
make the plan work as intended they eliminate the 
brand name, if such an arrangement can be made, 
and put their own name on the package or the 
goods. 

There are a number of manufacturers who have 
built reputations that are worth a great deal and 
they will not jeopardize their good names by bring- 
ing out a poor product. In many cases the purchas- 
ing agent can buy almost entirely by brand name. 
The purchasing agent understands also the impor- 
tance to the manufacturer of continually popular- 
izing his brand, but most manufacturers are hroad- 
minded enough to understand that their sales to 
the bank are made through the purchasing agent 
and not through the individual employees. They 
recognize the advantage to the bank in the system 
and are willing to cooperate. 


It is a fact that there is marked similarity of 


Cleveland Executive Says It 

Will and to Prove It, Pre- 

sents a Leaf from His Own 
Experience 


quality in many articles sold under different brands. 
In many cases the quality is practically identical. 


In Which We Venture Some Comment 


That Mr. Waldeck’s method is sound admits of 
little argument. The supplies he purchases are of 
the highest standard and are designed to afford 
maximum results. But we venture a suggestion 
for putting the plan into effect, viz., that the pur- 
chasing otticer make no pretense about the brands 
being other than what they are; that he take the 
bank employees into his confidence; that he show 
them that he is purchasing top-notch goods in every 
case, and that he can save several thousand dollars 
a year by concentrating his purchases on the im- 
printed brands. He then asks for their patience and 
cooperation in carrying out the new plan. We be- 
lieve he would receive 99.9 per cent cooperation. 

There is no valid reason why the company should 
not choose its own supplies and machines. If one 
takes employment in a factory he must use the 
equipment provided, except, perhaps, in some highly 
specialized work where one qualifies as an expert 
and is in a position to demand other equipment. As 
a rule the worker has little choice as to the me- 
chanical equipment with which he works. 

Another point: Merely as a matter of psychology 
would it not be better to recognize the fact that 
practically everybody is more or less whimsical in 
his choice of the instruments with which he works? 
We all know it and most of us jokingly confess 
the weakness. In the light of this fact, would it not 
be better to take the workers into one’s confidence, 
ask them, if they have any whims, to set them 
aside for the sake of the general good? If this is 
not done, may there not be danger that somebody’s 
notions, having been overridden, will cause resent- 
ment? 

Of course, the manufacturer loses his identity. 
To the one who gets the order it makes no differ- 
ence, but for those who do not there is little en- 
couragement except the hope of getting a similar 
order somewhere else. 

There is another matter, negligible now, but 
which might be of importance at another time: 
Suppose that Mr. Waldeck were to be advanced to 
a higher position, or should be tempted away from 
the position he now holds. The new purchasing 
officer might be inclined to “improve” on the work 
of his predecessor. “He saved money by his sys- 
tem,” the new man may say, “so why can’t I save 
more money by dropping down into the less expen- 
sive grades and knocking off 25 per cent of the 
cost of this department?” The results might not 
be so good as anticipated. Possibly there would 
be protests from the staff—even probably there 
would, and as to the manufacturers, they would be 
justified in making vigorous objection. 
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THE OFFICE AND TOMORROW'S 


BUSINESS 


Hk caption at the top ol the page 1s the title of 

Mr. Walker’s book—a convenient volume of some 
thing over 180 pages, embodying modern points of 
view and 
ization, arrangement and management 

The foreword, entitled “Tomorrow's 


built around the central idea that the policies of the 


fresh and stimulating ideas on office organ 
Business,” is 
founder of a business long established and successful 
have been crystallized and are well known and all the 
needs of vesterday is the knowledge of principles 
established Faces must look forward. No 
organization can afford to look over its shoulder 

[he profits of the future are being made by the 
thinking of today and the largest share of them goes 
to the man who can think furthest into tomorrow, Mr. 
Walker continues, pointing out that the office is the 
focal point of profit making, because it 1s the point of 


Stati 
already 


control. While every business has its peculiar problems 
of office organization, there are nevertheless certain 
basic principles that underlie the control work Che 
object of the volume is to deal with the basic factors 


and relate them to the modern ofhice. 

loday’s business is interested only in getting out 
the work at the lowest cost with the least expenditure 
of time and human energy and the nearest approach 
to certainty ot profits 
the chapter titles in Mr. Walker’s 
Looks at the Office; An Insur 
ance Policy for Profits; On “Selling” a Budget to the 
Organization; Profits and Personnel; The Flow of 
Work: Office Layout; Organizing the Individual for 
Accomplishment ; Without Benefit of Brief-Case; The 
Satisfaction Salary; Papers-Papers-Papers; System ; 
Simplification of Office Forms and Records ; Statistics ; 


lollowing are 
book Che President 


The Trouble Audit; The Business Conference; The 
Competition of the Most Efficient; The Office Goes 
Mechanical; Examine into the Files; A Modern Point 
of View on Record Protection: How to Cut Office 
Overhead; The News of a Business as a Unifying 
Force: A Program for Slack Times; Slack Times 
Philosophy as Applied to Sales; Slack Times Philos 
ophy as \pplied to Employment ; The Long Look 


The Master Profit-Maker 
the office as 


\head 
lhe 


executive, 


a place where the 
sub-executive and clerical force may 
and sales department, and contact 
where the public may contact the 
a place where the records 


author defines 
work 
for the production 
with them: a place 
executive and 
of the business may be concentrated for easy reference 


Che true the office 1s to serve as a center 
ot control 


sub-executives : 


tunction ot! 


between the making and sale of goods or 
services 

The second 
term 


insurance policy fot 


chapter discusses the budget plan, or—a 

uuthor declares more appropriate—‘‘an 
profits.” The budget is the rudder 
(Concentration on the budget once 
resolves itself into an annual study of the work 


which the 


to the busine Ss shit 


a vear 
of each department The budget must grow from 
within. It is a transference to paper of the executive's 


It is his plan for 
executive's own tool 


ideas of the past year’s expenses 
the coming vear. It must be the 
Every business action is based on facts, and a properly 
budget will result in such 
that no auditor’s report can 
light on the year’s operations. 


d conducted 
1 of the bu 


contro 0 iIsiness 


constituted a1 


throw new 


Review of a Recent Book by 
L. C. Walker, President of 
the Shaw-Walker Com- 
pany, Muskegon, Mich—- 
Published by The Century 


Company 


\fter formulating the budget, the next thing 1s to 
sell it to the organization. The management must be 
behind the budget one hundred per cent and fight it 
out stubbornly, and even then nobody will like it for 
the first year or so. The budget protects the company’s 
profits for the current year and develops the depart- 
ment heads into real business executives. 

Che fourth chapter points out that too much of our 
work is done on the basis of keeping everybody busy 
just tor the sake of keeping them busy. ‘This is the 
fault of the management. Mr. Walker gives as factors 
of good work, good light and good air, flow of work 
in the proper amount and with regularity, sufficient 
room for each employee, convenient location of related 
departments, the best organization of each individual, 
and proper incentives. The management undertakes 
a further responsibility by picking the worker for the 
job. The author then presents a valuable classification 
chart by Dr. Glenn Frank, which sorts men and women 
in a helpful and suggestive way. ‘The ideal office for 
service and for economy is one manned by good people, 
equipped with good machines and organized in a 
straight line to cut out motions, with a full 
day's work well planned to flow over the desks.” 

Chapter five discusses the flow of work and shows 
up the usual detects, leading to an uneven flow of 
work. The chapter is accompanied by several useful 
diagrams to illustrate the text. There is an excellent 
discussion of the layout of the office with a chart show- 
ing good and poor layouts. The leading principles of 
office layout are defined and put in tabular form, with 
pertinent remarks on decoration. 

We may venture to add the following as a tabloid 
summary of some of Mr. Walker’s other conclusions: 

he office is the servant of the factory and the sales 
torce, and should do everything possible for them. 
“resting dollars” 


useless 


Let no operations come to a stop 
take the edge off of profits 

Provide means for clearing desks by classifying 
what would otherwise accumulate to distract minds. 

\void night work as much as possible. Let the day 
start with rested faculties. 

Chere are two forms of salarv—money and satis- 
faction, and the latter is the more important. Satisfac- 
tion involves interest in the job for the job’s sake. 

let there be organization but not over-systematiza- 
tion 

Handle orders promptly. Delay may be cheap in the 
office, but costly in the factory. 

Other suggestions are equally pithy and to the point, 
and the whole book is not only instructive but, what is 
more noteworthy still in the field of business books, it 
is interesting. The executive who picks up this volume 
will not lay it down unread, for every page of it is 
well worth while. 

Che retail price of the book is $1.50. 
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THE VALUE OF SPECIAL DRIVES 


qu NG goods is like taking a trip. You can talk 
about taking the trip as much as you like but you 
can never unless you actually buy your ticket 
and start. 

In like manner you can talk about selling goods. But 
you never put the money in the bank until you get 
organized for a selling drive and put the business over. 


arrive 


One day we received an order from a commercial 
stationer. Order was shipped. Before the invoice was 
mailed out, another order came in from the same sta- 
tioner. This order was also filled. 

Then came a long letter from this customer asking us 
to take back the second shipment. It appeared they 
got their wires crossed and had placed the sec ynd order 
in error. The buyer had apparently forgotten that he 
had placed the first one. Here they were with a six 
months’ supply of postal scales on hand and no concern 
could operate on a two-turnover basis. 

We told them that under the circumstances the ship- 
ment could be returned for credit, but asked if a drive 
could not be made to sell these postal scales before 
sending them back. 

The drive was made and at the end of two weeks 
another order was received. Instead of a six months’ 
supply they really had only a two weeks’ supply when 
active selling was put behind the merchandise. 

\nother commercial stationer took a man from be- 
hind the counter and had him canvass offices and fac- 
tories for half of each day with a parcel post scale 


A FEW DO’s AND 


DON*°TS FOR 
SALFESMEN 


By W.T. Shore of London, 

England, Who Can Speak 

with Authority Upon the 
Subject 


I. A salesman has no right and is a fool to sell any- 
thing to anybody who does not really need it and will 
not profit by the purchase. Such a policy makes ene- 
mies, always. Ends in disaster, always. The opposite 
makes friends; very often useful ones. 

Il. Treat each man you approach as a human being 
and as an individual. Study him, if you have time. 
Put yourself in his place, looking at your proposition 
from his point of view and NOT from your own. He 
will soon sense this and open to you. So few salesmen 
do this. Sell as you would be sold. 

ITT. 


himself. 


You can generally contrive to make a man sell 

Get him asking you questions, always an- 
swering promptly and frankly. If he refuses to buy, 
put a “Why” up to him. Telling him that it will help 
you with others if he will tell you “Why.” A little 
bit of butter always smooths the running. 


By R. D. Mock, Sales Man- 
ager, Hanson Scale Com- 


pany, Chicago, Ill 


under his arm. In two weeks’ time he had sold as 
many postal and parcel post scales as they had formerly 
considered a year’s business. 

Too many retail establishments sit back and wait for 
business to come. If it doesn’t come, the only thing to 
do is to go out and bring it in. If there is any virtue 
at all in salesmanship it can be used to stimulate busi- 
ness. Urge your helpers to study better methods of 
selling. Urge them to go out and bring in business, 
not just to idle behind the counter and wait for busi- 
ness to come, 

The advantage of picking one article or one line for 
a special drive is that it takes very few solicitations for 
a salesman to become somewhat of a specialist on this 
article or line. He learns how to talk it and the major 
points of appeal which lead to a sale. If he goes in 
with your catalogue but without any specific article in 
mind, he will not be able to stir up the interest. 

Concentration is always more powerful than scat- 
teration. 

Take this article. Drive on it. Pick another article. 
Drive on it. Not only will business on these items pick 
up amazingly but your general business will improve. 


MR. SHORE 





IV. Never lose your temper or show that you think 
a man is a fool, although he may be so. 

V. If an opportunity, however small, comes along 
of doing a customer a good turn, do it. He will ap- 
preciate that you are not done with him immediately 
you have pocketed his cash. 

VI. After each interview, go over it in every detail, 
in your mind, learning from mistakes, from stupid an- 
swers, from missed opportunities; your own as well 
as his. 

VII. Don’t smoke one smoke or drink one drink be- 


fore the work of the day is done. Don’t refuse a 
smoke; always refuse a drink. 


I am not preaching; only talking that rare thing— 
COMMON SENSE. SALESMANSHIP IS CON- 
CENTRATED COMMON SENSE: RARE SENSE. 





»> 





By M. L. Hayward 
When the Customer Repudiates \ New York cas iving down this rule is Hennequen 
rhese 1 el] ‘ ‘ nee anid + veren’t as vou repre vs. N lor, 24 N. ¥ 139, a there aré Alabama, California, 
sente t t the i the custome . aS ( . cut, Georg Illinois, I iana, lowa, Kan- 
sverred sas, Kentucky, Louisiana, Maine, Maryland, Massachusetts, 
L' t 11] t dealer Michigan, Minnesota, Mississippi, Missouri, Nebraska, New 
" ( eq p ta 

retorted | ‘ i the ot the mac es and Hampshire New Jersey, North Carolina, Ohi Pennsyl- 
prove it ‘ ae ate resentati inia, Texas, Utah, Vermont and Wisconsin decisions to 

Wel ert of the ré se where they're the same eltect 


stored a d get the y time you like.” 

Put your k ir pocket,” the dealer ordered, and 
the customer d¢ irted 

You'd better have taken the machines,” the bookkeeper 
declared [ he ’ street about ten minutes ago that 
that it Vs git the verge « inkruptcy 

“Wis I'd kt vn that before,” the dealer admitted. 

He’s talking to the policeman across the street now,” 
the ) KKeept c ind the de er hustled over to the 
curb 

< 1] ill t it - of and tak yack those ma hines as 
you prope sed,” the dealer offered 

Nothing doing | offered it to you once, and I never 
give a sex a ¢ ct the customer retorted. The dealer 
sued for the value of the machines, and the customer proved 
that he had tendered the machines back to the dealer, but 
that Is tends I l bee retus¢ 

I oftered take the machines ter nutes after, and my 
offer was tu 1 dow the dealer proved in reply, and the 
Alabama Supreme ( rt ruled in the dealer’s favor in the 
case of Be et Fail 6 Ala. 605 


Is the Bank Deposit Included? 
“What'll you take for whol 
] 


shooting competition?” the buver demanded. 


your business, the whole 


dollars,” the office equipment dealer 


I’ve bought the buyer agreed, and an agreement was 
( iwn up a I gned Stating that the dealer sold the stock 
and business ind all other property and valuable thing 
or things, belonging to said business, of every name and 


Chen it transpired that there was a bank deposit of $3,000 


in the dealer’s name, derived from the business, which the 
| er prot t cla ed. 
[t i ‘valua t g.’ it belongs to the business, and 
r s ft mie the er contended ind the N \ _ourts 
ruled in |} ( m vs. | 
« * * 
When the Customer Lies 
wn real tate worth $10,000, clear of all claims, my 
personal property's rth $10,000 or more, and I’ve got 
es non ‘ ] t rospective customer avers 
| ‘ ‘ 1! t be ull t the Stationer agrees 
c the 1 S500 wort of supplies on credit 
d ( Is the 1) £ rote t | eau 
a . 9 eee eae 
i hie ime gf s gn inkruptcy as 
te s ¢ ‘ vill ermit ’ sn’t wort $500 in the 
wi I t I ( te 
Now can ge ( m and retake my 
On ¢ t ] s that seller wl has been in 
duced t rt w goods t through the fraud 
of the | eT retake the - the buve r, or eve! 
Tr I i b If T | ver wit I tice ot the fraud or 
; ' href < recitore 


7 * . 


When the Seller Sues. 
“We'll ship these cabinets in the 
lraft tor 30 days,” the 


‘That'll suit 


usual way and draw a 


salesman suggested. 


me all right,” the office equipment dealer 


‘And there’s a little clause in this order blank that if the 
draft is not accepted ‘this order shall stand as the buyer’s 
same force and effect 


written obligation, and shall have the 


as a draft,” the salesman explained. 


No objection to that,” t 


he dealer concurred—and signed 
the order. 
that he had been woefully 


The dealer found, however, 
I salesman aforesaid, refused to accept the 


wholesaler entered immediate suit without 

expiration of the 30-day period 

You can’t sue for the price of the 
' 


that the 


You're premature 
goods until the 30 davs draft would run have 


expired,” the dealer's lawyer contended, and the lowa 


Courts ruled in his favor in the case of Reeves vs. Lamm, 


Chis case is in line with the general rule that if goods 


re sold to be paid for by commercial paper payable at a 


future date, and the commercial paper is not signed, the 


seller cannot sue for the price of the goods until the time 
during which the commercial paper was to run has elapsed, 
Massachusetts, Mississippi, New 
Hampshire and New York decisions to the same effect 


time that if the 


ind there are _ Illinois, 


Of course, if it 1s agreed at the seller 


fails to sign the commercial paper the price is to become 


e, or if the buyer repudiates the contract, 


then the seller may sue at once 
* * * 


Stoppage in Transit 


equipment dealer ships goods to a customer, 





to be paid for on arrival, and then the dealer learns that 
the customer is hopelessly insolvent, he stop the goods 
d have them returned, as long as tl roods remain in 


he possession of the railway company, under what is known 


“stoppage in transit.” 


[That is a business commonplace that every dealer 
knows,” the reader may conclude, but, suppose that the 
insolvent customer agrees to pay for the goods 30 days 


ifter arrival, and the dealer attempts to stop the shipment 


transit before the 30 days have expired. 

‘You sold the goods on credit. there is no leg presump 
t that I will not be able to pay when the proper time 

rives, and you can’t legally exercise your right stoppage 
in transit until the period of credit has expired,” the 
customer’s lawyer contends 

[This point has been before the American courts in a 
t nbe t cases and the gener il rule whicl s ee! laid 
aow s that the seller ma exer se his right, whether the 
re ds have been sold on credit or not. One case in which 


this rule was laid down is Clapp vs. Sohmer, 55 


ind there are Maine, Massachusetts, Missouri 


Hampshire, Ohio and Wisconsin decisions to the 


TUNI 
EMBARRASSING MON NTS 
IN THE LIVES Ol GREAT 
BUSINESS MEN Charles 
Dunt William F. Mer presi 
1 of R gton R 1 Busi 
ness Serv Ir \ has de 
vot nside é ight, ef 
! i mor sk of 


Remarkable Long Distance Telephone Achievement 

What Atlantic 
a foreign convention by the president of a parent company 
took place April 25th, when P. D. Wagoner, 
president of the Elliott Fisher Company, 
at 342 Madison avenue, New York 
City, responded to a toast from London where the British 
Isles’ 
talked for ten minutes across three thousand miles of water 
word of Mr 
man attending the 


tl rough al 


probably was the first address to 


} 


trans 


in America 
Underwood 
speaking from his office 
were assembled, and 


representatives of the company 


Every Wagoner’s spec ch was heard by every 
London con- 

rerence ngenious ar- 
loud speakers. 
Davis, 


rangement ot 
\W Cranfield 

director of the Underwood Type 

fled the 


managing 


writer Company, Ltd., 


call from London near the close 


of the convention, and the big 
three thousand mile hook-up of 


and radio facilities was 


' 
telephone 


completed at 9:00 p. m. English 


summer time or 3:00 p. m. East- 
ern standard time 
Mr. Wagoner said in part 


“Your far-flung trans-Atlantic 


toast, the most traveled toast on 
record, perhaps, reaches me with 
mingled feelings of gratitude and 
aw 

I'wo of the great wonders of 
science the telephone and the 


radi working in perfect har- 


mony—permit me to project my 


voice across 3,000 miles of track- 
light . : ° it the rate ol 
186,000 miles a second, which, | 
take it, is fast en ugh even for you 
me vho habitually talk about P. D 


! } 


speed, more speer I yusiness 








WAGONER 
ING OVER TRANS-ATLAN- 
TIC TELEPHONE 
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~. 


devising and advertising a sys 
tem which makes it 
to misplace anything around the 
business office, finds that he has 
forgotten what he did with his 
From the May, 1930, 
Nation's Business 


impossible 


hat check 
issue of 


“It would seem to me that there is a very definite rela- 
tionship existing between the telephone and the radio on 
the one side and the typewriter and the business machine 
generally on the other. All are very definite links in the 
chain of communication that carries our thoughts, transfers 
our ideas, and promotes unity of understanding in all parts 
of the world. 

“The 
few days the truth of the old, old adage that “The pen is 


Naval Conference has emphasized only in the past 
mightier than the sword.’ May all of us, working together 


in closest harmony during the 


next few years, convince the 
entire world that the typewriter 
and the business machine are 
mightier even than the pen.” 
Mr. Wagoner expressed grati- 
fication with the manner in 
which the overseas organization 
has been able to serve the Britislr 
public, and predicted increasing 
progress during the coming year 
The Wagoner 


over a thou- 


speech of Mr. 
distance of three 
sand miles, with every word and 
intonation clearly audible to his 
London as he talked 
New 


York office is one of the modern 


hearers in 
into the telephone in his 
marvels that goes ahead even of 
the prophecies of Mother Ship- 
ton, as we recall the ancient 
There is one other step ta 
be taken 
speaker before the 


lines 
visibility of the distant 
eyes of the 
audience. Even that is being ac- 
complished, for the principles 
and the 


the delicate 


are understood experts 


are working upon 


SPEAK- machinery. Soon we shall have 


complete television. 








ORIGINAL USES OF 


By C. M. 


[he “prowler” police cars attached to the police depart 
ment rt Seattle Wash will soon be equipped with office 
units on each car for the taking of statements on the spot 


when traffic accidents and other events occur requiring the 


each police car will 


alled a portable typewriter, paper, brief case, police 


forms, cameras and tape measures wherewith information 
may be gathered and put down in legible form as soon after 
the event as sible, statements being taken from wit 
nesses tneir na es al d addre sses take n dov n, and pho 
tographs and measurements made, all for possible use of 


the state in the event of prosecutions or for the considera- 
tion of parties tigant in the event ot civil suits These 
traveling ct will enable the police department better 
to ¢ erate with the courts than heretofore 


X-Rays Help Filing Equipment Sales to Medics 


OFFICE EQUIDMERT 
Littlejohn 


negatives as a protection to protect the patient and to pro- 


mote the safety of those working where physicians and 


dentists store quantities of such negatives, which are highly 
inflammable, swift to burn and dangerous to life when 
gnited 

In Seattle, Tacoma, Spokane and some other cities in 


Washington 


men 


the State of office buildings for the exclusive 
are being 
One such building is known as the “Medical Arts 
Seattle as the “Medical Dental 
These buildings require the latest devices in office and pro- 
least, should 


cities where such 


use of medical and dentists have been or 


erected. 


lower,” and in Building.” 


fessional equipment, and the former, at be 


supplied by the office equipment dealers 


buildings are located 
— a 


Change in Well-Known Italian Organization 
Announcement is made jointly by the Societa Italiana 








Focusing attention on X-rays of vertebrae and other di Studio per l’Organizzazione Contabile (S.1.S.0.C.) and 
irts of the human body by means of electric globes the S. A. LaMacchina Underwood Contabile, of a reor- 
ehind X-r eL es the Seattle Office Equipment Com ganization of the Italian business by the parent corpora- 
ny created dow interest in new office filing cabinets tion, the Underwood Elliott Fisher Company Three pre- 

for physicians and surgeons, and dentists, who frequently vious Italian companies have been liquidated and merged 
require case records for insta reference. Medical men to one, the two mentioned above and Rebora & Beutf. 
were especially interested, it is sa in the up-to-date steel The name of the new corporation is S. A. Underwood 
filing eq ment with large steel drawers in which to safe Italiana [he stated object is to give better sales and 
guard re s Ww se value s frequently beyond price mechanical service, so that a customer can get just the 
Some cities, it is stated, have enacted ordinances making machine he needs for his purpose, with the benefit of exten- 
indator t employ steel equipment for housing X-ray sive knowledge on the part of the salesmar 
hibited were the 
THE EXHIBITS Aircraft Sales Cor 
AT THE NEW poratior \tlanta 
ELL-THOMAS Aircraft Corpora 
AIRCRAFT SHOW tion, Beeler Blevins, 
[INCLUDED THI he Curtis—Wright 
FOLLOWING \ Flying Service, 
mpiet Mot} Davis Air Lines, 
, . Im Kastern Air 
ira Transport, Ine 
ler br ’ Interstate Air 
wi Lines, Southern 
ments and Air Transport 
u Carrol B. Me- 


Puts on Air-Craft Show 


Atlanta 
An unusual event in Atlanta’s 


office appliance was 

un air-craft show, staged during the week of April 28 

May 3 Ne ll-Thomas Ofhce Equipment company 
eat mhnce | ince firt 

( is i npany s display room 

t ft Valtor ind ( e streets complimented 





Caughey and the 
Underwood Type- 
writer Company 


auxiliaries with offices in 


their 


Fic ld 


the aircraft and 


Atlanta and at 


companies 


Candler and, of course, was 


M icey 


“tied in” 


with several very handsome suites of Executive 
office furniture 
[The display was arranged by Eula M. Lang, who was 
ently appointed manager of the Walton and Cone streets 


isplay rooms | H.R 


ECONOMIC SETUATION RETARDS OFFICE 
ABBPLIANCE SALES IN COSTA RICA 


rs ONOMICALLY Costa Rica, that mountainous little 
Central American 


Panama, is 1n 


republic just northwest of the Re- 


public of a paradoxical economic condition. 


Business is good and bad, and the future is bright and 
somber, all at the same time. Years ago Costa Rica was 
happy in the possession of pesos or colons worth about 
fifty cents in gold But a bad man became president 


through a coup de’etat and decamped to Paris with the 


entire gold reserve. This caused the currency based on the 


gold reserve to slump. Finally, to avert financial ruin, the 


Costa Rican Congress established the value of the colon 
at twenty-five cents gold, its present rating 

Imported products, rents, food, except of the most 
primitive character, wearing apparel, etc., are high, while 


wages and salaries are low There is little money in the 


pocket of the average man 


As far as the sale of office appliances is concerned, Costa 


Rica divides itself into three great classifications. In the 


first place, there are the importers, the representatives of 


foreign houses and the exporters of products of the coun- 
try For the most part these people do business with for- 
eign houses and, where that is not the case, they are hand- 


different lines that they are bound to make 
that 


foreigners in that they are not Costa 


ling so many 


money Further than they are, for the most part, 


Ricans. Some are 


Germans, some are French, some are English and some are 


Spanish. In most instances they are more familiar with 
modern office practice and equipment than the Costa 
Rican Chey know adding machines, typewriters, billing 
machines, steel cabinets and so on. The group is an ex- 


cellent buying group for the modern things produced by 


American office equipment manutacturers Many of the 


offices of selling agents are well equipped with steel filing 


cabinets, adding machines and other items. And those who 


are not so well equipped are sold on the need of such 


equipment and are waiting only for a happier financial time. 


In some instances, these agents are doing a fairly good 


business, but collections in the country are very slow and 


so their houses penalize them as well, which delays the 


buying of equipment. But for the most part this group is 


the prosperous group as far as office equipment is con 
cerned, and it looks as if it would continue to be the 
prosperous group 


The second great classification in Costa Rica is the 


factories In San Jose, the capital, and in the smaller 


cities, there is some being done, although 


manutacturing 


it 1s more or less of a crude nature. 


cracke rs, 


brooms, 


[These manufactures 


include candy, textiles, clothing, jewelry, furni 


ture, tovs chocolate, roasted coffee, 


dles, 


scattered odds and ends 


soap, can 


macaroni, mattresses, automobile bodies and a few 


In some instances they use raw 


materials of the country and in other instances they use 


imported raw materials. These people are the next most 


prosperous group in the country, since they use native 


labor, which is paid on a colon basis, and sell their finished 
product on a basis almost equal to that on which the im- 
sold 


This group, the 


ported lines are 
manufacturing group, however, has not 
become much of a customer for office appliances, because 
different 


of these factories 


it has taken most of the surplus profits of the 


Most 
good market for their products even 


tactories to finance 
h 


their growth. 
ave tound a fairly 
though they are somewhat crude. In many instances, 
is the rule with no reserve stock. As 
back into the 


other equipment which costs heavily 


capacity production 


profits come through they go business for 


1 


more machinery and 


By Russell Raymond Vorhees 


by the time it gets to Costa Rica. Under the circumstances 
one can hardly blame the owners for not showing much 
interest in adding machines and steel cabinets, when looms 
and moulders and mixers are badly needed. But although 
this group has not done much in the past, it would look 
is if something could be expected from it in the future. 
The leading people in Costa Rica are sold on the eco- 
that Costa wealth 
if it is to successfully fight the economic situation ruling 


nomic idea Rica must produce more 


the country today. There is considerable sentiment for 


continued it 
is only a question of time before these plants will modern- 


the starting of new factories, and if this is 


ize their offices. 
that, it 


This group is worth watching. More than 
is worth working on. 

The third group is the poorest group of the lot and the 
least attractive. Costa Rica 
in general and San Jose in particular are over-retailed in 


It is the great retail group. 


line. Credit is almost thrown at 


every one there and a 
man with more than a dime in his pocket is rich. One 
very prominent Costa Rican of excellent family told the 
writer that Costa Rica is a country “where people talk 


about five centimos.” 
In San Jose, and San Jose is just about Costa Rica, 


we find several live dealers in office equipment. For in- 
stance, the firm of Font & Nieto represent the General 
Office Equipment Corporation and are putting Elliott- 
Fisher machines wherever there is an opportunity. Office 


equipment, and especially bookkeeping machines, this firm 
reports, are more or less new there, although they are used 
in the larger offices of foreign firms and representatives. 
However, the firm is working on the people and show- 
ing them exactly what a bookkeeping machine means in 
the office. Sales are being made and every sale is a satis- 


fied customer since it takes but a short time to prove 


to the purchaser that his bookkeeping machine is a val- 
uable adjunct to his office. Thus one sale is leading to 
others with possibly greater rapidity than in some of the 
other Central American countries. This firm is specializing 


on bookkeeping machines and expects to show some 


worthy results shortly, since they have put on a lot of 
propaganda and hard work. 


Brenes & Company, commission merchants, is another 


firm located in San Jose that represents several office 
equipment and furniture people with excellent results. In 
their office in San Jose they have one room that is 


exclusively office equipment, it being one of the best show 
rooms in the city, not visible from the street, but excellent 


for show purposes from within. Office equipment, safes 


and steel furniture are specialties with this frm. They 
report that there is considerable interest in steel office 
furniture from all groups, but especially from the two 


first groups. Here and there retailers, especially the larger 
I b 


looking to better their 


bulk of the 


storage facilities for 
but the 


stores, are 


records and better office furniture, 
business lies in the other groups. 
As a competitor to the American made steel office fur- 
niture, there is some wooden furniture made in Costa Rica, 
which is cheaper than the American made wood furniture 
and worth about as much as its price indicates. The man- 
ufacture of wooden items such as desks and furniture in 
general has not reached the same state of perfection in 
Costa Rica as it has in Panama, so we find many houses 
furniture. 


not showing much interest in local-made office 





é t Ss st und it is a mpetitor, chiefly to the 
in-made nes Office furniture in wood made in 
te t st popular, a ling to Brenes & Com 


ecaust e price end t. Steel furniture is liked 
it ft c Situat vhich we have learned 
ste ind retards ts ile 
t tter know makes otf America othce 
ent are ( esented in Sa sé others besides those 
re ive representati s being John M. Keit 


Ir Vice e | es and the Costa Rica Mercantile Com 
pany The report f all, however, coincides 

(uts r oa lose the Same story 1s told as in San 
lose vitl gle difference that the story 1s shorter 
Wher le es San Jose to visit the other cities and 
commu es es from the largest city in the republic 
to com ities that are much, much smaller with needs 
in proporti Little need be said, little can be said, about 
thes ther mmunities the ne exception being Punta 
re as, tive ea rt the Pacif side of the cou try 











2UIPMENT DISPLAY ROOM IN 
t-LISHMENT OF BRENES & COM 


SAN JOSE, C RICA 


I 
a 


ym 
I 
PANY 


ii $ t tne ofr ly Pac re seaport mut if #18 the 
port t h which everything passes to and from the 
Pr G asta, which is a sort of lost province 
‘ Costa Ri Guanacasta province formerly belonged 
to Nica was given to Losta Rica Since possess 

o the vever, the Costa Rican government has 
doi Q t provinces veing content to let it run 
slong as t However, the province is one of the 
I est t iS tar is itur il resources are (¢ I 
cerned, a velopments me to Guanacasta, Pur 
t | t | I t As atters stand if 
be S 1! t S (suanacasta province 

ip atthe sed there d being 
s t t Punt else here I ( osta 
R I i re aré t I roducts eing shipped 

t via | W he t s remembered that every 
' eT ; roht to r more persons ' Pur 
tar is t set vhat t S me Ss a vear Ir the 
rest { i ~OR tree s the ¢ I and when coffee 1s 
dow it this writing. business is down with many 


the Woodstock machine at 





OFFICE APPLIANCES 


Guanacasta province coffee doesn't figure 


since coffee isn’t a crop there Thus we find good business 
alwavs in Puntarenas with the prospects that, as Guana- 

usta province develops, there will be more business with 
ridded opportunities tor office equipment sales Today this 
city is covered from San Jose, and such business as exists 
is taken care of by the agents we have already visited via 
the printed page But Puntarenas is a section worthy of 


and working There is future business there 


In bringing to a close this discussion of office equipment 


opportunities in Costa Rica, there are just 


One 


apphance 
is in regard to competition 
that 


two points to be made 


regard to the duties 


Europe and the other is in 
r 


are levied on imports 

In San Jose there is quite a German colony and several 
of the larger book and stationery stores are owned and 
operated by Germans. They naturally push German lines 
with the result that some German typewriters are being 


introduced into Costa Rica as well as some adding ma 





chines. However, prices are not much different than prices 
for American-made lines, with the result that the American 
es are selling best The longer haul for European-made 
equipment and appliances works against their sale, as does 
ilso the greater difficulty and longer time necessary to 
‘tain parts and repair supplies. So it can be said that 
Costa Rica is almost an exclusive American market with 
European products making only a casual showing 
Che t propositior owever, is a question that 
irrants a little consideration, since it has a direct bearing 
sales All import duties in Costa Rica ire based 
on gross weight which includes the weight of containers, 
shipping cases ind so I r omee eq ment and appli- 
inces it s ortv centimos of a colo1 i kilo. or ten cents 
gold r a little over two pounds This helps to run up 


over what it would be if there were no duty. 
price is in 
four 
and 
utacturers, 
illy for ( 


7 4 7 
neir packings especi osta 


appliance there in perfect condi 
extra ounce of pac kit Oo case, ¢€ xcelsior 
do 


will 


chance that 


vou. If thev will that and if they 


re there is a 


ups 
1} ’ 


on a fairly even keel, more of it 


busi will ur 


ess 


, . : ° 
snowing up There are ormaee apphances possi- 


every vear®r 
bilities in Costa Rica 


Added Woodstock Dealers in British Isles 


distribution of 


the 
fol- 


The expansion ot the Great Britain 
Woodstock Typewriter Company is indicated by the 
tments 


owing 


appoll 


established 


Bernard Hope & Ce pany I 
isiness, with a central location and well equipped for 
irryving ut itS Campaigns This dealer Is represents 


( harle s M Walker & ( ompany, 


rT ern ¢ ong experience iS orgal zed i new 
epartment to handle the typewriter business 
The Office Supplies Company, Coventry s owned by 


He himself as 


has established 


automobile 


Bon Voyage Dinner to E. J. Ferris 


| |. Ferris, Eastern divisional manager and New York 
ran manager of the Addressograph Company, was hon- 
red at a dinner following a ill dav outing held May 1 
it the Leewood Golf Club, Crestwood, N. Y Sales agents 


Addressograp! 
left for | 


hve Eastern 


Mr 


nd salesmen from agencies 


ittendance Ferris urope two days 
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Ault & Wiborg to Have New Home 

pon its completion the building here illustrated will con 
t the home office and factory of The Ault & Wiborg 
Division of The International Printing Ink Corporation, 
Cincinnati, Ohio Che new building is to be ected on 
Seventh street near Culvert street, and will consist prin 
cipally of an addition to the present brick structure. The 
addition will measure forty-five by eighty-five feet and will 
urmonize architecturally with the present building, which 
is to be remodeled he new building will have a trontage 
4? teet sevent street and will rise six stories above 
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ARTIST'S DRAWING OF THE BU oe THAT IS TO 

HOUSE THE AULT & WIBORG CARBO & RIBBON DIVI 

SION OF THE INTERN pitt. AL PR IN TING INK CORPORA 
TION ‘INCINNATI, OHIO 

the street level. It is expected that the building will be 

eady for occupancy early next fall. 


Ribbon 
Its business history 
that 


Che Carbon & Division 


founded 


Ault & Wil 


twenty-five years ago 


OTL Was 


reveals 


a steady and consistent owe eventuated in the ne 


essity of the new and larger now in process of 


[he 


ribbons 


quarters 


manufactures a complete line 
ink ribbons of al 
writing fluids, 


and the 


construction division 


and kinds, carbon 


rolls 


and artists’ 


tvpewriter 


bonized pastes, mucilage, 


“Stikit” 


papers Cal 


show card colors mucilage 


container and spreader 
through 


Ault & 


business 


volume ot 


nited States Che 


In addition to doing a large 


commercial stationers in the U 


Wiborg Ribbon & Carbon Division also has an extensive 
distribution abroad, exporting to all parts of the world. 
Several new lines recently developed by the division met 
wit 1 ready acceptance in the trade 
a ae 
Rite-Rite Business Re-organized 
he Rite-Rite Manufacturing Company, Chicago, IIL, 


is succeeded the Rite-Rite Corporation, bringing about a 


re-organization and re-financing The manufacturing re- 
Ss I s have et strengthened measurably, so that the 
compa s places a position to serve distributors 
S ( ¢ ¢ ré 

\dditions have been made to the line, and the mechan 
il design of the ten-cent mechanical pencil has been 1m 

ed Chis ite is been marketed in millions 
he company has a line of “Bakelite” pencils retailing 
t twent ve cents, fifty cents and $1.00. In addition to 
the ne barrel material, the pencils embody new construc 
roducing simple and sturdy writing instruments that 
ive been adopted as standard office equipment by the 
irgest user of pencils in the world. Rite-Rite products are 
also standardized by large banks and railroad companies. 


he complete line with price range from ten cents to $1.00, 


industrial applications and usage 


Federal Trade Commission Purges Ads 


The past year the Federal Trade Commission has con- 
ducted investigations of advertising claims through a spe- 
cial committee, to detect and stop misstatements. During 
this period proceedings have been instituted against 400 


commission estimates that this work has 
than $50,000,000. 


The 


public 


advertisers 
saved the more 
work the commis- 


“It is estimated that fraudulent advertising robs 


In a summary of this phase of its 
sion said 
the public of more than $500,000,000 a year, and it is prob- 
able that the work of the 
has saved the public upwards of 


Since the special board began its work, more than a dozen 


commission in this field 


$50,000,000.” 


recent 


companies have discontinued business because they could 


not exist if their advertising were limited to truthful state- 
James A. Horton, said. He 
that not had a that adver- 


ments, board chairman, added 


once trade commission ruling 


tising was false or misleading and constituted “unfair com- 


petition” been carried to court. 


The 


tion 


program of the commission includes an investiga- 


to determine whether manufacturers of sports goods 


unfair when they pay for 


from leaders in the 
not use 


are engaging in competition 


testimonials, to be used in advertising, 
field, 


the articles 


sports especially when those individuals do 


they are quoted as recommending. 

















INC., SE 

DISTRIB- 
AND 
THE 


1 MC KALE, PRESIDENT, MC 

4E, WASH., LARGEST 

OR OF GAS AND OILS IN THE 

“CY” YOUNG, SBATTLE BRANCH 
| 


KALE’S, 
INDEPENDENT 


NORTHWEST 
MANAGER OF 


ELLIOTT-FISHER AND SUNDSTRAND DIVISIONS OF 

THE GENERAL OFFICE EQUIPMENT CORPORATION 

McKale’s, Inc recently standardized on the use of 
Elliott-Fisher and Sundstrand machines 








George Wolcott Recovers from Operation 


George Wolcott of the Irving-Pitt division of the Wilson- 


Jones Company has just recovered from an operation at 
the hospital in Yakima, Wash. He was put on the con- 
valescent list on May 14 and is rapidly recovering his 
strength. This was the first time in Mr. Wolcott's career 


when he had to give up on account of illness. 


Mr. Wolcott reports that business is improving, and he 
speaks encouragingly of the outlook in the Western field. 
Mr. Wolcott expects soon to be on his way east to visit 


Maine. 


his old home in 


























New Machine Writes, Signs and Classifies Checks 
The National ( 


the development of a new check writing and 


ish Register Company has just announced 


Signing ma- 


chine which |} distinctive features 


The machine is espe ally applicable to payroll and divi- 
with its writing and signing features 


in important analysis and distr 


dend work, combining 


ibution 


feature 


Checks are fed into the machine in sheets of hive, or if 
desired, they can be fed individually [The machine fills 

the amount, the date and the serial number. It signs 
and countersigns the check with any two signatures and 
pr ts a prot mbol 

An auxulia machine cuts and sorts the checks, elim- 
nati the cost f perforated sheet checks 

[The important feature which marks this machine is its 
ibility t idd and distribute the amount of a check into 
iny one of three to twenty-seven separate totals rhis is 


of inestimabie value such applications as payroll where 
distribution can be effected at the same time checks are 
being writt 

This machi surrounded with every possible safe 
guard to insure against manipulation of any kind. Two 


} 


] he machine is 


iuthorized people must be present whenever t 
unlocked \uditor’s totals are equipped with special locks 


Date, serial number, amount, signature, counter signature 


ind protective symbol are all written in acid-proof pene- 


trating ink to prevent alteration 


Chis new machine is especially flexible and can be used 


mm many different kinds of work. It is particularly recom 


mended tor writing and 


] ral ] 


lisbursement 


signing payroll checks, dividend 


hecks, g checks, accounts 


, 


payable 


? 





+ 


NEW HECK WRITING AND CHECK SIGNING MACHINE 
DEVELOPED BY THE NATIONAL CASH REGISTER CO 
checks, insurance company disbursement checks, municipal 
ind state payroll and disbursement checks, railway payroll 
ind disbursement checks and public utilities payroll and 

disbursement 
Che so prints a check record form in consec 
utive order as checks are issued. This record shows the 
number the check and the amount. If desired, an exact 
arbon cot of each check can be printed 
——_<—- 
“Satellite” Stands in Colors 
e A table Table Company, Grand Rapids, Mich 
announces that its line of “Satellite” stands is made i1 
colors to match or harmonize with other furnishings 1 
the of lors include gree red and grained wood 


cluding the 
over the end of the table and fold under the table top, as 


shown in the 


Vanderbilt Announces New Leather Suite 
The Vanderbilt Vanderbilt, 
Mich, has suite. It is de- 
signed particularly for the 


Manufacturing Company, 


just announced a new leather 


office of the professional man, 


] 


doctor, dentist or lawyer and was brought out in response 


to a demand from Vanderbilt dealers for a short davenport 





VANDERBILT DAVENPORT 
AND CHAIR FOR PROFES- 
SIONAL MEN'S OFFICES 









required so frequently in the 


match, as 


with chair t 
modern office. 

This 
including the new vealskin finishes. 
struction throughout, cushions filled with Nachman feather 


new Suite is available in Eagle-Ottawa leathers, 


It has full spring con- 


spring units, frames of selected hardwoods, double dowelled 


ind glue bloc ke d 


The addition of this new suite to the Vanderbilt line will 


sales field in offices where leather is 


made it 


open an entirely new 
prohibitive. 


Offices, 


heretofore have 
directed to the 


Mich 


costs 


desirable, but 


nquiries should be General Sales 


Detroit, 


I 
333 State street, 
—_—__—_<g>——— 

Sturgis Typewriter Stand with Linoleum Inlay Top 

[The Sturgis Posture Chair Company, Sturgis, Mich., an- 
nounces the No. 20 Sturgis all metal typewriter stand here 


illustrated. The all steel construction, in- 


new stand its of 








c « 


NO. 20 STURGIS ALL METAL 
TYPEWRITER STAND 


side leaves. These leaves disappear entirely 


smaller illustration When the leaves are 
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folded down no obstruction ts left in the way of the opera 


fitted with an 


tor. The center section of the table top is 
inlay of desk linoleum to quiet the operation of the type- 
writer. The base is of welded steel, insuring rigidity and 
strength. Genuine automobile Duco is used in finishing 
the stands. A choice of four colors—mahogany, walnut, 
olive green or black—is offered. The stands are equipped 
with “Faultless” hard rubber casters. 

The No. 20 stand is one of five new stands being added 
to the Sturgis line 


- ae 


Additions to All-Steel-Equip Lines 


Che All-Steel-Equip Company, Aurora, Ill, has brought 


out two cabinets of wide utility. One is an office cabinet 


meeting the requirements of publishers, advertising agencies 
department stores and others requiring safe storage fac‘li 


ties for printing plates and drawings and photographs 


The drawers for cuts are 13¢ inches high, thirty inches wide, 
and 15! 
being dropped accidentally, and full drawer slides enable 


smoothly \ I 


inches long. Backstops prevent the drawers from 


the drawers to move easily and three-inch 








TWO USEFUL ITEMS BY THE ALL- 


STEEL-EQUIP COMPANY, AURO- 
RA, ILL Above, office cabinet for 
storage of cuts, drawings, photographs, 
etc Below, cabinet for storing and 
filing tabulating machine cards, pro- 
vided with an effective follower. 


deep storage drawer is provided in which drawings, blue 


prints, photographs, etc., can be preserved. Cut drawers 


can be added in units of two as needed. 
machine 
One 


eccentric cam en- 


The company’s card cabinet for tabulating 


cards is counter height, with capacity of 85,000 cards. 
features is the follower. An 


bottom of the 


oT its new 


gages in slots in the drawer, exerting a 
forward thrust against the cards, thus preventing 


This 


objections to the use of card drawers for such records. 


strong 
two of the 
The 


dust- 


curling or fraying of cards eliminates 


' 


cabinet is made of heavy steel, is fire-resistant and 


29 


proof. The top of the cabinet extends one inch over the 
front and the back, providing a handy work table for the 
operator while sorting cards. The cabinet is equipped with 
re-inforced double nickel handles, 
three-point latch and Yale lock. It dark 


vault 
had in 


trimmed 
may be 


doors, 
green lacquer, walnut or mahogany finishes 
—_ _-————_ 


“Cordt-Triplex” Calculator Improved 


The “Cordt-Triplex” adding-calculating machine, de- 


scribed in the August 1929 issue of Office Appliances, has 





ADDING 


MODEL “CORDT-TRIPLEX” AND 


CALCULATING MACHINE 


IMPROVED 


been improved mechanically and provided with an elec- 
trical drive and an motor return slide. The 
machine will now add, multiply, subtract and divide elec- 


automatic 


By depressing a key it will record totals electric- 
simultaneously and automatically in the 
Full visibility has been achieved, 


trically. 
ally, adding 
counting mechanisms. 


permitting the use of printed forms. 


This new electrically actuated model has met with a 
receptive market. Mr. Hugo Cordt, Apelstrasse 4, Leipzig, 
C. 1, Germany, who has the exclusive selling rights on 


for the whole world, reports some notable 


introduction of the machine during the 


the machine 
successes in the 
last several months. 

— 


New Printing Equipment Reduces Cost and In- 
creases Output 

The Coxhead reproducing press, sold in this country by 
the Coxhead Reproducing Press, 22 Park place, New York, 
N. Y., is a newly designed printing machine that produces 
a fine quality of work without the use of cuts and type. 

The printing is done by means of a specially prepared 
zine plate on which can be transferred any kind of original 
copy—old or new, hand or typewritten, offset or letter- 
press, a drawing of any sort, a photograph, a proof of a 
set-up containing any kind of type, halftones or line cuts. 
The original is mounted on the zinc plate, which has been 
sensitized with a special solution. The plate is then ex- 
posed to the rays of an electric arc lamp for a few minutes. 
After this exposure, the original is taken off, undamaged 
by the process. 

A dark room is not required for developing the plate. 
All necessary chemicals are supplied with the press. After 
the plate is developed and fixed, it is etched, rubbed with 
a special ink and finally coated with a rubber solution. 
This whole process requires no more than fifteen or twenty 





n it | it ft s late sta e pr ess ilterat s 
ind s le ‘ ca easily be 1 le After cleaning a 
d st I the p ite it Ss I ror t “4 A d > 
1 inte the rinting roll 

rhe operat the press a one reparing 
the z ( plate ss le and ca ] i short time 
The pre . e fT I I ce « rs I iny qual 
ity ot t I t oper \ Ss the ( 
plates 1 1 off ; og limited 
numbe¢ t 

Mr \ | K¢ ( ector < 1 " } r col 
pany 5 t { ed States ging the sale and dis 
t uti t Coxhead press 

> 
Movie Film That Will Not Break 

The attentior  Urthce Appliatr es has beet called t 

an unbreakable moving picture film devised by the Drama 


graph Motion Picture Corporation, 12 East Forty-fourth 
street New \ rk City This « rporatior is headed by 
Van Dyke Hill, the inventor of the system, which takes 


sixteen millimeter or narrow film and by placing it within 


steel frames each 4% inches long, makes the film unbreak 
ible by any ordinary means Chese steel strips are slotted 
on either side to take the mechanism which runs them 
throug! rojector The method of projecting these 
strips 1 < ected sequence so as to give an unbroken 
picture on the screen is interesting Each strip contains 





UNBREAKABLE, STEEL ENCASED MOTION PICTURE FILM This small 
strip of flim 1 1 rt [ moving etur projection system invented by 
n Dy} H | dent of the Dramogray Motion Picture Corporatior 
N . \ rk ¢ ‘ | istratior } rresv of the Scientifi \n ) 


Sixtec cl ire seal etweet tw yieces of 
t Ste ] t re +f ( i iperture tor eac tram | is 
beet ge the edges tT wh iré i un er 
< } eq the s et es 1 the hilm | ( 
strip 1 S¢ t re the ‘ g machine 1 ipprox- 
t ft r ( é i dred eet sixteen mull 
meter e loaded to tw undred and torty 
S¢ \ tacked illy in recesses ¢ the 
e* ess t il eleme r the projector col 
sist ‘ ignet wil iws the film trames int 
i rea t ttently Thi w ( iws whi move the 
t ime . T tron é Mava ne to il ther i 
svsten i 1 ie ses d i Inge ous electt il 
syste ‘ t ricture i e run continuously | t 
ite t st l ot the < itor W ( needs o1 ly 
to pre to start the machine After a px 
ture : e t is not necessary to re-wind or re 
threa se the ma e automatically re-sets 
tsel < Ss! is | ised 11 i steel cabinet. in the 
fr t vhie s a translucent screen upon which the 
pictur " L he ict that D gra film is break 
ible ine ( scrat ed 1 ikes the usé thereot an 
eSSE t ] i d w es t tine one great dr iwback 
whi - t e existed 
Mr Hill, t entor of the ( ‘ ind the resident 
of the Dra Corporatiot says is unique organ 
itor qt alihed t creat ind submit ideas, 
plat Ss ( mie 1 scena s it s evident that this 
new pri t projectior ens many opportunities 
tor the practical us f motion pictures for show-window 
display it s 1 sa 1 ms, exposition ind cor 





PLIANCES 





DRAMAGRAPH PROJECTION MACHINE 
WITH THE SIDES REMOVED TO SHOW 
IT ' 


I 
S METHOD OF OPERATION The fil 


trips move horizontally over a light source 
which projects the pictures up to a mirror 
set at an angle which in turn transfers the 
pictures to a transluscent screen fitted in the 
front of the cabinet (Illustration by cour 
tesy of the Scientific American) 


vention exhibits, and numerous other applications wherein 
of 
where 


it is desirable to visualize in animation the operation 


tact, anything 


systems, or in 


be 


appliances, 


nd movement are to show! 





. 


TWO NEW ITEMS RE- 
"ENTLY ADDED TO 
THE GLOBE WER 


NICKBE EXECUTIVE 





SUITE \t ft is a 
hree—drawer x ib 
net with a box drawer at 
the botton for personal 
r \bov s a new 
telephor stand 


Filing Cabinet and Telephone Stand Added to 
Globe-Wernicke Executive Suite 
CGlobe-Wernk nat 


ke Company incinnati have just 


troduced an executive type steel filing cabinet and tele 
phone stand. This equipment is in matched design and har- 
monizes perfectly with the Globe-Wernicke Executive 
[ype steel suite which now consists of a desk, table, cos- 


tumer, waste basket, filing cabinet stand. 


cabinet has three 


drawer at the bottom for personal and private papers. This 

bottom drawer is fitted with a separate lock Further 

details will be furnished by The Globe-Wernicke Company 
eques 


The New “Two-Faced” Duplicator 


The new “Two-Faced” duplicator is a device tor repro- 


ucing typewriting, handwriting, 
to master 


The 


one hundred fifty copies from each 


pen, pencil or 


1 drawn with 


itable 


typewriter 


for use by merchants, s ool teachers, 
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lodge secretaries, « re, ne! and others It is original in 
it it has the usual top working surface and an identical 
working surface on the bottom, so that when the top 
s tact is ee! sed, the bottom surface may be turned 
oO printing posits while the negative already used is 
chemically self-cleaned In other words, the device may 
e turned upside down and the bottom surface used, ex- 
actly as the top surface has been used. Thus one may 
continue printing while the chemical action of the dupli- 
cating film is preparing another surface for a master copy. 
Che duplicator is, therefore, two machines in one. 
Duplicating film sheets are quickly interchangeable so 
that if several jobs are required each day, additional film 
may be used. One end of the film sheet is clamped to 
the top edge of the frame and the other end is inserted 


similar to starting a film in a camera. 





THE PITTS 


rWO-FACED” DUPLICATOR MADE BY 


BURGH TYPEWRITER AND SUPPLY COMPANY 
It is then wound tight by a winding key. The main frame 
or cable is a solid block of wood [Two wooden runners 
are fastened to the sides by screws. These runners extend 
above and below the working surfaces about half an inch 
serving to keep the bottom working surface of the film 
from touching the desk while in operation, and conse- 


quently, to act as guides or gauges to secure registration 
of printed copies. 

[he table is finished in orange, the side runners in olive 
and green felt liners cover the top and bottom edges 
nickeled and 


P. Durkin 


Pittsburgh Typewriter & Supply Company of Pitts- 


green 


of the side runners. The middle parts are 


| 
polsne d. 


This duplicator is the invention of J. 


burgh, Penna., by which 


produced. 


organization the machine is 
>—— 
A New Multi-Key Control System 


] 


The Davenport-Taylor Manufacturing Company, 412 Or- 
market the 


Davenport-Taylor Multi-Key control system which will take 


leans street, Chicago, have recently put on the 














DAVENPORT-TAYLOR MULTI-KEY 
CONTROL SYSTEM 


the 
not 


they say, of 
This 
but renders each key 


distinct 


practically ninety-five per cent, 


key problems in every line of business. system 


only protects and controls one’s keys, 


instantly identifiable There are three systems, 


31 


namely, the wall safe, drawer files and wall panels. The 
former is made in sizes to take care of keys from thirty to 
twelve hundred in one unit, while the drawer files are made 
to fit standard files, desk drawers, and the 


wall panel is adaptable where a small number of keys are 


cabinets and 
taken care of which for certain reasons do not have to be 
kept locked up. Each key is instantly identified by the 
Multi-Key fibre and brass. It may 
be marked with ink or pencil and a metal stamp can be 
When a key is given 


marker made of gray 
used in numbering the brass markers. 
out or taken from the rack, a receipt is given for it, which 
is placed in a receipt holder and hung in the place the key 
formerly occupied. Replacing keys is a simple matter as 
each hook is numbered with a label holder so that a key 
is very readily found when on the board and as readily 


replaced. 


— 
A Lap Table with Many Uses 

The Mitchell Park, IIL, is 
marketing a lap table that has a wide range of uses. The 
panels of this table measure twelve by seventeen inches 
and can be extended to seventeen by twenty-four inches. 
The panels are made of selected plywood finished in wal- 
The metal parts are of steel, plated 


Moulding Company, Forest 


nut or mahogany. 





ADJUSTABLE 
TABLE 


MITCHELL DUPLEX 
LAP 


The bottom legs may be removed entirely 
The bottom of the lower panel is 


statuary bronze. 
or simply folded under. 
covered with felt to prevent slipping on the lap or marring 
adjustments are controlled by four con- 
The table folds compactly 
and is easily The lamp as 
shown in the illustration is extra equipment supplied on 


furniture. All 
veniently placed thumb nuts. 
carried from place to place. 
request. 

Some of the uses to which the lap table may be adapted 
are reading, writing or eating in bed, copying, drawing 
or doing school work while seated in a chair, and for play- 
ing games. 

The manufacturer 
formation. 


invites inquiries for further in- 
a 

Welty Improves “Tom Thumb” Model 

William A. Welty Pen Company, 36 South State 
Chicago, Ill, has improved its Thumb” 
pocket mechanical pencil. The barrel is now cylindrical, 
this change permits imprinting, which 
was not possible in the original design. The cap, which 
conceals the eraser and spare leads, has a ring for attach- 


The 


street, “Tom 


instead of tapering > 





3? 
ment to watch chair [The eraser in the original design 
was located centrally in the barrel Che ie Ww model pro 


1 
possible derange 
“works.” This 


Metal trim is 


avoiding 


experimenting with the 


vides for a protected mechanism 


ment by the user 


repel mechanism 


pencil has the propel and 


gold plated 


The “Tom Thumb” is furnished in all mottled colors for 
$1.00 The former mods sold for $1.50 [The black-and 
pearl is now a $1.50 item. These items are supplied on an 
easel back displa ard, containing one dozen pencils 

The “Tom 7 n Special isa Itv-cent seller, furnished 
im tour color It is bullet shaped ind can be supplied 
either with an « ‘ nder the cap or a lead magazine. 


Corry-Jamestown Announces New Filing Cabinet 
Line 


In its ney talogue No. 5 the Corry Manu 


Jamestown 


facturing ( poration, Corry, Pa., shows several new items 
including the \ neg” or 700 e of filing cabinets This 
ne line f low | ed, roller suspension files mad 
two sizes, letter nd legal cap, and with or without 
e letter e file is also made with three letter 
size drawet double drawers for five by three or 
S b i ‘ Le or 1 ler bases ars supplied tor 
the files é e The filing depth of eac drawer 1s 
twenrt t 
The ’ Ri) e has been rede signed so that the 
di iwers are VY twenty-six ind i half inches deep instead 
oft twenty-tour ind a halt inches having an inside clear 
filing space twentyv-tour inches [he depth of the 300 





A MEMBER OF THE 

NEW VIKING LINE 

OF CORRY IAMES 

TOWN FILING CAB 

INETS 

line ilso been increased so that the 
clear filing space is now fifteen and an eighth inches, three 
nches more tha e former capacity 


ivailable to dealers on 





—= 
Eman 


SHEAFFER “PETITE” PENCIL 
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Interesting New Numbering Machine 
Edward P. Paul & Company of 41 West Twenty-fifth 


street, New York, are vigorously pushing their line of 


numbering machines and the new duplicating stencil stamp 


[The numbering machine has six wheels and five actions, 




















NEW PAUL PRODUCTS 

At the left is a new number 
ing machine and above is a 
new duplicating stamp mads 

















by Edward R. Paul & Com 
pany 
cluding consecutive, duplicate, triplicat: lat cate and 


repeat movements 
The new duplicating stencil stamp is a clever device for 


iddresses, etc., replacing the stamp and 


signatures stamp 

Both machines retail for $ 
———— 

Hyman Introduces New Packing Material 

L. Hyman & Sons, wholesalers to the trade, 102 Prince 

New ! 


material which 


York City, announce the introduction of a new 


This 


sa shredded parchment, particularly adapted for the 


street, 


packing should have a wide market 


naterial 


safe packing of china, glassware and fragile gifts It is 


furniture, silverware, candies and dozens 
Merchants 


material should get in 


ilso suitable for 
in this important 


Hyman & 


interested 


touc h 


t other irticies 


new packing with 
address 
ae 


“Petite” Confects Added to Sheaffer Line 
The W \. Sheaffer 


is introduced the “Petite” 


Sons at the above 


Pen Company, Fort Madison, lowa 


1 


fountain pen and pencil to the 


American public These are small, tidy instruments that 


fit into places that the standard items find too large 


These items are included in the “Balance” line, and are 
made of “Radite,” with the same sturdy nibs as are other 
“Lifetime” pens and pencils. They are made in _ black, 
black-and pearl and are provided with either ring or clip 


sells for from $7.00 


from $3.00 


The pens with “Lifetime” guarantee 
to $7 


75, and the less expensive numbers range 


to $3.50 In 


Pe tites” 
black 


sets the black-and-pearl “Balance 
the black for $10.00; the 


retail for $11.25; “Lifetimes” 


or the black-and-pearl without the “Lifetime” guarantee 
sell for $8.00 and $9.25 respectively. 













SHEAFFER 


PEN 


“PETITE” FOUNTAIN 
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IMPROVED MODEL MULTI-VIDER COMBINATION SLIDE RULE AND MECHANICAL PENCIL 


Ruxton Multi-Vider Pencil Improved 
Through improvements in the manufacturing process, the 
Multi-Vider New 
N. Y., has and 


model 


Ruxton Graybar building, 


\ ork 


improved 


Corporation, 
been enabled to bring out a 
Multi- Vider. 


onsiderably and the improved methods 


new 
The cost of manufacturing 
has been reduced 
permit the makers to get out a uniformly high grade arti 
slide rule feature of 


cle, particularly reference to the 


the Multi-Vider 
Che new model has chromium plated metal outside parts 
and nickel plated inside Che barrel is of black bake 
] 


machine. It 


parts 


lite, engraved with an improved graduation 


is very similar to the gold and silver models in style, except 
that it has no eraser and is shorter, to meet the demands of 


who insisted on a smaller pencil. This model retails 


those 


at $3.00 and will undoubtedly be welcomed by many indi- 


viduals who did have the money to buy the higher 


priced models and also by companies dealing in scientific 


und engineering products, who are looking for an appro 


gift for their customers and clients 


priate 
ae 


The New Stencil Tracing “Excelloscope” 


The Pittsburgh Typewriter & Supply Company, 339 


Fifth avenue, Pittsburgh, Pa., has announced the “Excello 
device by 


maps, etc., may be 


scope,” a means of which cartoons, 


pictures, 


traced on dry stencils for rotary stencil 


duplicating machines 


An exclusive feature of the “Excelloscope” is two pieces 


yt | framed that they are about three-quarters of 











POSITION 


THE “EXCELLOSCOPE” IN 


DRAWING 


al ‘ ipart, with an opening at the top and air holes at 
the bottom of the wooden frame permitting the air heated 
by the light bulb to escape in a natural draft. The celluloid 
writing plate and the stencil on top of the glass are thus 
protected from the heat given off by the light bulb 

The “Excelloscope” is so designed that it holds firmly 
any type of dry stencil on all sides. The wire feet, or 


ble so that the tracing surface can be 


convenient to the 


supports, are adjusta 


placed at an angle most user. Two 


movable spring wire clamp gauges are provided for hold 


ing alphabet and numeral strips. The alphabet strips are 





provided by the manufacturer on request, at a slight addi- 
tional cost. 

equipment, which includes 
styli, writing plate, wire tracing, etc., 
retails at $11.00. The light holder, socket, reflector, ten- 
foot cord, plug, etc., 


The complete “Excelloscope” 
mesh screens for 
are sold as extra equipment, at $2.50. 
—— pj —— 
St. Johns School Table No. 24 
The St. Johns Table Company, Cadillac, Mich., has just 
published a small pamphlet catalogue showing its line of 





ST. JOHNS TABLE NO. 24 


illustrated 
bears the catalogue 


business and school tables. One of the tables 


in the catalogue is shown here. It 


designation No. 24 It is 
golden finish, and its top is seven-eighths of an inch thick, 


made of northern grey elm, 
its legs two and a quarter inches square, and the over-all 
size of the top ranges from twenty-four by thirty-six inches 
to thirty by seventy-two inches. The table has one drawer 
bottom. 

The catalogue, which is available to dealers on request, 
is a handy little booklet illustrating and describing the St. 
Johns tables particularly suitable for school and office use. 


as to the construc- 


with a framed in 


It contains some general information 
tion of St. Johns tables as well as specific descriptions of 
individual tables. Dealers’ salesmen should find the cata- 
convenient selling help. 
7 os 
Meilicke Time Saver for Business Men 
Meilicke Systems, Inc., 3470 North Clark street, 


Ill., has brought out a time finder to simplify the calcula- 


logue a 


Chicago, 





MEILICKE TIME FINDER 


tions of days in preparing commercial paper, determining 
maturities, giving the number of days ahead or the days 


back, and facilitating the scheduling of production. This 





device comprises a set of cards which show the days of 
verified answers, 


the 360 


and 


which provide computations for actual days or on 

day basis. The cards are supported in a metal base, pitched 
at a convenient visual angle, and are supported in arches 
for convenient handling [wo cards ar provided for each 
day of the vear, one to figure back, and the other ahead. 


Novel Signature Book 


The fueller-Pelz Company 1825 East Eighteenth street, 
{ le velar d, Ol] nl ake S up a sigi iture book for the use ot 
the business mat which keeps his correspondence clean 
while awaiting signature, and affords a blotting surface for 
his handwriti C'wenty-four pages of heavy blotting 
paper are bound in “Fabrikoid” with ornamental designs on 


holes is punched in the blotting paper, 


letter The 


the tace \ series ot 


ssibility of 


eliminating the {| overlooking a 





Bound in 
Fabrikoid 


SIGNATURE 





BLOTTER BOOK 


secretary places the letters in the book as they are written, 


preserving their serial order, and preventing clandestine 


reading of the executive’s correspondence. The pages ot 


‘ + 


blotting paper are sewed on stubs to assure the permanence 


of the book 
- 


The New “Lincoln” Desk Set 


the “Lincoln,” is being manu 


La- 


brown, 


\ new desk set, known as 


Stationers Specialty Corporation, 151 


York, N. ¥ It is finished in 


green, blue or red cowhide veal leather and consists of a 


factured by the 
fayette street New 





ANCOLN DESK LETTER TRAY WITH 


PAPER WEIGHT COVER 


hea t leu desk twent thirty-four 
inche “ els: a < letter tray with cover; a 
rock tter ‘ S equipped with an [I I 
Water i evro t mat The entire set 1s 
bea t 2K g ind makes a handsome cot 

plement t a fine e desk e set is reasonably priced 


an ordinary pen or pencil. The 


dot a line 


a striking contrast with the 
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OFFIC! 


A Convenient Device for Vertical Filing Equipment 
Che South 


street, the “Adjust- 


General Filing Company, 538 Dearborn 


Chicago, Ill., has placed on the market 


\file,” a device that can be adapted to any vertical filing 


system The “AdjustAfile” unit consists of a series of 
steel dividers supported on steel rods. The dividers may 
be moved independently to form compartments of any 
size and tipped sufficiently to permit visibility but auto 
matically lock on the rods when the papers or guides are 
it the correct reading angle The “AdjustAfile” dividers 
support the contents of the drawer, relieving the strain 


from the guides and folders The “AdjustAfile units are 
made to fit all sizes of files 


An adaptation of the “AdjustAfile” is a desk 
the day’s work. It 


pe rtable 


file with guide inserts for classifying 


walnut and 


is finished in three stock colors—olive green, 
mahogany—and two stock sizes, eight by twelve inches, 
and eight by fifteen and a quarter inches [his file is also 


supplied in any size or any finish on order 


> | 


Welty Double Points Are for All Pens 


In the item published last month concerning the new 


double-pointed nibs for fountain pens recently brought out 


by the W. A. Welty Pen Company of Chicago not suffi- 
> me = 
a—e & =) e—> 
_ i ie 
EXAMPLE OF WELTY'S 
DOUBLE NIB, IMPRINTED 
cient emphasis was laid upon the fact that these nibs 
ire adaptable to all fountain pens. Mr. Welty states that 
they not only expect to fit Welty pens with these nibs, 
sut as soon as production facilities are developed they will 
be ready for general distribution to the trade 


on ee 


Thaddeus Davids Announces New Mucilage 
Spreader 

“Security,” and 

and 


The well-known Davids’ “Gibraltar” 


extra adhesive mucilage can now be obtained in a new 


patented spreader top bottle, just announced by Thaddeus 





FOR 


SPREADER TOP BOTTLE 


DAVIDS’ MUCILAGES 


Davids Ink Incorporated, 95-97 Vandam street, 


New York 


1 


he bottle 


Company, 


i? h 


octagonal s is de signed to be used as 


‘he pate nted rubber spreader 
permits smooth and steady flow of the mucilage whether a 


or a spread is required. The bottle is designed 


to lie flat on tl It will not spill, nor will it roll off 


ball crit de sk 


> 
Mechanical Pencil Now 


American Pencil Co. 
he Pneumatic mechanical pencil No. 65 witl 


“Pneumatic” Made by 


hexagonal 


soft rubber barrel tor extreme riting ease and comfort is 
i ew 10 cent item ma ‘ ed by the Ame in Pencil 
Lompa . Hoboken, N. | An extra lor lea s provided, 
to require less frequent refilling 


varrel may be secured in any of the four 


black Any of these 


brilliantly nickeled 


hues present 


exposed 


metal parts whicn are the tip, the pocket clip and the eraser 
holde These pencis are packed one dozet assorted on a 
special three color display card 
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A New Style of Memindex 


Che Companion Memindex is the name of a new type of 
levice made by the Wilson Memindex Company of Roches- 
ter, N. [his is known also as the style A. L. It has a 

od core and is covered with a leather textured material 
made of cotton fabric imbedded in latex Its surtace is 
leasing to the touch and it resists wear to a remarkable 
degre The mar coloring effect and the silver and 
black cover decorations are subdued and rich and harmon 





MEMINDEX, NEWEST OF 
FAMILY 


THE COMPANION THE 


MEMINDEX 


ize with oak, walnut mahogany. The wood on the inside 
is gold bronzed. The box comes only with the lid 
The pocket case Memindex is of cowhide with three- 
ne colored finis!l harmonize in the popular mission 
grain. Those who prefer the black, however, may have it. 


>_> 
A New I. D. L. Calendar 


The most recent I. D. L. Up-To-Date calendar is made 


of high-test metal, handsomely finished in green alligator, 


1931 JANUARY 19312 


wep | THU. 





Psat 














HIGH 


TEST 


CALENDAR MADE OF 
METAL 


red alligator, or walnut crystal enamel. 
davs off as 


time Just 


\ ribbon-like line 


crosses the they pass, indicating the present 


a conve niently 


date at the same a slight twist of 


located knob brings the indicator to the correct position 
Chis model is going to sell for less than the previous one, 
$1.50 article 


also be tur 


being a 
It will 
in beautiful design 
I. D. L. Up-To-Date 


koid and Du Pont art 


shed in oxidized silver and brenze 


calendars are also made in fabri- 


noveau [The calendar is made in 


combination with a memo pad when desired. The pads are 


7 . } 
replaceable 


> 
Adding Machine Man to Enter Another Field 


who for the last eighteen and a half 


S. Holloway Smith 
vears has represented the Dalton Adding Machine Com 
pany in central Missouri as sales agent and the Remington 


3 


vi 


Rand Business Service, Inc, as district manager in Jeffer- 
son City, has resigned and contemplates entering another 
field 

During his first several years with the Dalton organiza 
travel the country 


Dalton, who made 


tion, it was Mr. Smith’s privilege to 


extensively in company with James L. 
it a point to be present personally at all conventions, busi- 
ness shows and national gatherings of business men to 
present his machine. 

Mr. Smith 
company to use the touch method of operation. 

ttitaindition 

Sails for Europe 

M. S Underwood Type 
writer Company, has delegated Frank A. Hale to do sales 
promotional and educational work on Underwood equip- 
Hale, who joined the Underwood 
sales organization in 1913 bookkeeping 
in New York City, sailed on May 9 for Paris on board the 


S.S. Olympic. 


was one of the first in the employ of the 


Frank A. Hale 


Eylar, vice-president of the 


ment in Europe. Mr. 


selling machines 


From Paris he will go to Basel, Switzerland, 
and later will visit the metropolitan centers of Italy 

Mr. Hale has had a wide experience in selling bookkeep- 
various times in_ Baltimore, 


ing machines, operating at 


Detroit and Boston. During the past year he has been 
doing special field work under the direction of F. A. Rob- 
inson, sales manager of the bookkeeping machine division 
of the Underwood Typewriter Company. Mr. Hale will 
spend at least a vear in Europe. He is accompanied by 
Mrs. Hale. 
iia 
Cardinell Tells Some News to Owen-Jones 
John D. Cardinell, president of Ink-Out Manufacturing 


Montclair, N. J., is making a business trip in 
Recently he wrote a letter to A. E. 
editor of The 
tioners’ Association of Great 

Mr. Cardinell related in the course of his letter that he 


Company, 
Owen-Jones, 
Sta- 


Europe. 


British Stationer and secretary of the 


Britain and Ireland. 


came to London for the purpose of opening an office and 


to organize for distribution not only of Ink-Out but of 
numerous other items of which he is sole manufacturer. 
These articles include NevaTip bottle supporters, Erado 


pens and Erado vials; a fountain pen with a self contained 


eradicator; Cleopatra cigarette holder, perfumed nail 
enamel, tracing paper, games, etc. 

Mr. Cardinell stated that he had, that day, May 1, con- 
cluded an arrangement with the Dennison Manufacturing 
Company, Ltd., 52 Kingsway, whereby their very exten- 
sive organization will distribution of Ink-Out 
(Erado), Erado pens, Erado vials and special brand eradi- 


sritain, the rest of Europe and Africa. 


have sole 


cator sets in Great 

Mr. Cardinell stated that he had opened his company’s 
office in London at 88 Regent street, London, W. I., near 
Oxford Circus. For the past five years The Conklin, Ltd. 
have controlled the distribution of Ink-Out (Erado), but 
S. Bowler of Conklin, Ltd. has so developed the business 
on Conklin pens and pencils, that it requires his undivided 
attention, hence it was necessary for Mr. Cardinell to make 
other arrangements. 


Mr. Cardinell was accompanied by Mrs. Cardinell and 


they are making an extensive tour of the continent, after 


which they will return to London for a longer stay and a 


tour of England, Scotland, Ireland and Wales. 
iii 

Mrs. Sheehan Passes Away 
Office Appliances joins the many friends of Edward J. 
Chicago, in 


over the 


Sheehan of the Ames Supply Company, 


sympathy to him and his daughter, Beatrice, 


passing on May 15 of wife and mother, Amelia G. Sheehan, 
nee McCarthy. Funeral services were held May 19 from 
chapel at 4141 Cottage Grove avenue to St. Thomas the 
Mt. Carmel. 


Apostle Church. Interment was at 














ELECTRIC PORTABLE SOUND 
ojection machine sound reproducing 
Below is the entire equipment 


unit in 
packed 


Portable Movie-Talkie Machines Open Big Field 


Industrial Use of Sound-Picture Equipment Paves Way 


for Many Other Applications 


4 ee \l as are the possibilities of the talking-moving 
picture in amusement, news and education, its us¢ 
st bids fair to equal its importance in any other 
single hel [ts possibilities in the office equipment industry 
l nt! sufficient t pustity the labor whicl 
tha f the filn g companies has put int 
‘ _— netimt( yt practical m rtable machines The West 
eri be le rt ( mpany Bell rs H well oT 4 hicago Del rest 
De\ er ive ‘ K« the problem ilready 
. \ cl but a s rt time igo would have 
eC Ck ed rvel * t hich t dav d the exper 
1] atories ure it Vor to make machines t 
onl erfect in their aural and visual performance, but 
‘ ‘ » os ail a ieee 
essent ally different svstems P ” 
We tert I lect il | é the ( nee 
‘ e fil ling | reproducing visua 
ns, al . ther making use¢ ta dis 
R ‘ ed with the 0 
is ft ‘ s nat ssible to c 
et or t l te ill the diftere t t 
le ror t itor on which this arti 
bted t Western Flectric ( ' 
©: Ri re | f New \ 
M S 1S . Hollywood, Ca — 
M tan’s te | men, Mr. Pat. Dow 
» t | i t ‘ ¢ a? 
‘ aoe encamt thas 
’ t ( es be dc locat . ‘ 
se I I It is t. be it s 
es t es i iss 
per tec] ‘ i] P ' ‘ 
‘ Rr Fy ar R ’ 





SYSTEM 
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AND MOVING PICTURE EQUIPMENT.—Left to right 
position behind the screen, and the sound amplif unit 

steel trunks ready for transportation 

a practical demonstration of the use of talking films as 


salesmen for British goods as having be given at the 


Cameo Cinema, Charing Cross road, London, before a large 
gathering ot representatives of British firms. Several dit 
ferent subjects were dealt with. It is not recorded that the 


used in this instance was a portable outfit 


talking 


< onsiderably 


machine 
with Im 


igh 


less than a hundred pounds when housed in their 


word portable used in connection 


Some 


production is relative machines 


t we 


] 


Cases anid 


considerably heavier, hundred 


h 


others run even up to nine 


en stored away their strong, steel trunks 


Western 


unds, w 


of the 


ty in 


In the case Electric machine, the weight 


is considerable, but we are told that more than half of this 
weight is in the four trunks which house the equipment 
hese containers are made especially strong and are so 


col structed that the mechanism exactiv fits into the ( 


asets, 


r it is felt that weight ts an inconsiderable factor in 


delicate 


com 


irison with the damage which could be done to the 


echanism were anything to go wrong with the containet 


Autl the office of the Western Electric Com 


orities at 


who have investigated the possibilities of the industrial 

In connection with portable equipment are fairly stag 

ger it the field which is being opened up and declare 

the ive oO ly sc! itched the Suriac¢ t the opportu 

ties ch exist for this type of industrial demonstratio1 

Not lv « these films lend themselves t talks before 

sales entions or groups, but they ! already being 

she venera educat nal vork relig s work Ira 

terna rvanizations, instruction in civic duties, professional 
st t ete etc 

{) 1 il id\ intawe of talking pictures 18 that the 

est ‘ every divis ’ dt st i < selected tk 

e the demonstrations. he audience does not have to 

e content with anyone but the man vw s admittedly at 

e top s particular line Once the egative film is 

é i mber of positive films ¢« e taken from it 

that lemonstratior ide by a bookkeeping machin«e 

‘ r exXal ple, Cal be showt simultaneously at divi 

i es in difterent sections of the country, it being 

ecessary to purchase or leas« lv the re red number of 

i es is, the sal smen of any rganization Cal have 
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the privilege of listening to and studying the methods of 


the man who is the acknowledged leading expert in his 


line Che 
nto the spirit of the matter and passes on some of the 
Repetitions 


man who makes such a film is an authority. He 


gets 
of his own personality to his listeners 
If it is felt that the staff has not got the full 


orce 


ire possible. 


benefit of the demonstration at the first view, other views 
an be given 

Companies adopting this system have definite proof as 
to whom they are reaching. They know that they have 
reached a certain number of salesmen or of dealers or of 


apparatus. There is no guesswork 


finish of the talking picture, interest 


leading users of their 


about it. From start to 


is at topnotch because the audience understands that they 


are listening to the best man who can be found to present 
the subject. 
How Sound Pictures Can Be Used Industrially 


Sound pictures may be used industrially in selling where 
it is possible to get together a number of people interested 
as a bank staff for 


machine or 


instance, in the 


a be okkeeping 


in the lines, such 


same 
demonstration of a calculating 
system. It can be used in personnel training, that 


ining of a staff of salesmen in the presen 


machine 


is to say, in the tra 
tation of goods. It can be used for the training of dealers 
and their salesmet It can be used by factory executives 


in teaching safety measures to employees, and finally, it 


ay be used in teaching cooperation and its importance in 
an organization 


“Whenever 


whether tor 


direct communication of ideas or ideals is 


necessary purposes of education, training or 


can be accelerated by the 
talking motion pictures,” says Electrical 
recent booklet “The Western 


is a complete talking picture system, 


he sale of a product, the process 


Research 


Electric 


us¢ ot 
Products, Inc., in a 


portable sound system 


projecting a full size picture with remarkable tonal effects 
It is an effective unit for showing pictures to audiences up 
to eight hundred persons. It consists of four major pieces 


f apparatus, projector, amplifier, horn and screen. By its 


use, manufacturing assembly methods and procedures may 


l hown, data to salesmen, technical lec 


manufacturing 
efficiency explanation of 


the 


res, instruction in methods, 


mechanical installation methods, instructions for 


parts, 


and care of apparatus, inspirational and sales method 


us¢ 
talks to salesmen, official welcomes and headquarters talks 


for general and regional conventions, to introduce executives 


ind officials, to present medical and professional lectures, 


health lectures, first-aid instruction, sales talks to prospects, 


etc 
the talking film—one of a senti- 


the 


Chere is another use tor 


mental 


r } 
speecii, 


character involving the preservation of voice, 


appearance, etc., of prominent men, great inventors, 
It would be worth much, for 


the 


great executives and others 


today, could we have voice and figure of 


Lincoln delivering his Gettysburg address 
of the industrial talkies. Mr. 


Instance 


So much for the uss Dowl- 
ng, who is referred to above, tells us that recent examples 
when John D. 


th were in evidence 


addressed after his method, a 


e value of talkies 
home, 
Qi] 


an outdoor talkie of 


from his 


Standard 


Rox kefeller, 
executives in Cleve- 


Mayor Walker 


corner in 


gathering of Company 


land, Ohio, and when 


as used in a political campaign on a prominent 


New York City. 

Many manufacturers are planning to have pictures made 

their factories and processes to be accompanied by sales 
talks and run regularly at their branch offices in various 
idely scattered territories by the use of portable projec 
tion outfits. Mr. Dowling states that plans are also being 
lade by several large organizations for talking pictures as 
demonstrations of their products to be shown at the next 
World's Fair at Chicago and at similar expositions in other 


7 7 
( ilities 


Mr. Marquardt in India 
\. C. Marquardt, export manager of The Conklin 
Company, Toledo, Ohio, is making a tour of the world in 
this 


Pen 


the interests of Conklin pens and pencils. At about 
time Mr. Marquardt is somewhere in India. He 
Bombay and may have arrived at about the time of the 


went to 


As he is an experienced traveler and 
India, it is not unlikely he will 


recent disturbances. 
is well acquainted with 
have some interesting experiences to relate upon his return 
He has already been to Australia and New Zealand and 
writes encouragingly of the business outlook and the wide 
use to which Conklin products are being put. The com- 
pany is now doing business throughout the world. 

Mr. Marquardt’s itinerary includes the following cities: 
San Francisco, Wellington, New Zealand; Sydney, Austra- 
Bombay, India; Medan, Sumatra; 
Penang, Java; Sourabaya, Batavia, 
Bangkok, Aranya Prades, Battambung, Sai- 
Hong Kong, Manila, Shanghai, China; Peking-Tien- 
tain; Kobe-Osaka; Tokio- Yokohama. 

He will return to the United States about July 17 


lia; Colombo, Ceylon; 


Singapore, Batavia, 
Pnom-Penh, 


gon, 


Latter Brothers Change Name of Firm 

Latter Brothers Limited, 637 Craig street, West, Mon 
treal, Canada, announce the change of the firm name to 
Latter and Charters, Ltd. The officers and staff will con 
tinue in their respective positions, for the change consti 
tutes a change of name only. Ernest Latter remains presi 
company; F. Gerald Charters, vice-president 
Charters, 


dent of the 


and Eugene B. secretary-treasurer. 


ssceiasiliesiaadl 
Smith-Corona “Sky View” Advertising 
Numbers of business men, in offices, automobiles, street 
cars, etc, must looked the the 
attached to the motorcycle-with-side car outfits, so much 
used for quick deliveries, without thinking of utilizing the 
difficult to the lettering 


have down on top of van, 


read 


From a height it is 


space 

















SPEEDY DELIVERY OUTFIT OF SMITH-CORONA BRANCH 
AT SAN FRANCISCO 


on the sides of a van. Very few people have thought of 
using the top for lettering. The idea occurred recently to 
C. H. Billingston, San Francisco manager for the L. C. 


Smith & Corona Typewriters, Inc. A new car was being 
put into commission, so Mr. Billington had the top lettered. 
The novelty has made quite a hit. The top of the van is 


lettered: “L. C. Smith & Corona Typewriters Inc.” 





a 

Lembcke Returns from Motor Trip on Coast 
C. H. Lembcke, secretary of the All-Steel-Equip Com- 
pany, Aurora, IIL, from a three-month tour 
of the west, during which he motored through Arizona and 
California. Mr. Lembcke is one of the three founders of 
the All-Steel-Equip Company. This business was founded 
in 1912 with small capital, manufacturing a general line of 
This was expanded soon to include cabi- 


has returned 


shop equipment. 
nets, lockers and many other office equipment lines fabri- 
steel. 


cated trom 
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HANDSOME DISPLAY ROOM 
OF THE ROCKFORD TYPE 
WRITER SERVICE COMPANY 


ROCKFORD, ILL 





A Business Built on Service 
The Rockford 


Madison 


[ypewriter Service East State 


Rockford, IIL, 


Company, 


street at 


has reached a plac e 


prominence among Rockford dealers of office machines and 
equipment vy close adherence to a policy of putting ser 
vice first every business transaction. 

[The firm was organized as a partnership in 1920 and 


1921 


autmann as 


as president, 
Becknell as 


present 


Goerlitz 
R. W 


been in its 


was incorporated in with E. ( 


Harrison 1] 


treasurer! T he 


secretary and 


company has location 


for some time where it maintains a splendid display room 


and a modern typewriter and other office machine ser 


vicing department 


During the first years of its existence, the principal efforts 


ot the compa! were in the direction of properly cleaning 


and servicing typewriters lo insure thorough cleaning, a 


unique method of washing the machines with hot water 


and soap was inaugurated After cleaning and rinsing the 
machines are dried immediately in an oven and _ then 
sprayed with a mist of oil to prevent rusting. 

The policy of service first soon began to bear fruit 


Sales came easier and orders were larger. The increase in 


business volume was paralleled with an expansion in the 


service department, making the company’s name, the Rock 
ford Typewriter Service an accurate appellation 
Che 


company’s 


Lompany, 


as tar as service is concerned name does not, how- 


ever, indicate the scope of the merchandising 


activities which include the sale of many other types of 


othce equipment 
Lines at present carried by the company are L. C. Smith 
and Corona Victor standard adding machines, 


Art Metal 


othce chairs, 


typewriters, 


Mimeograph duplicating machines, steel files 


and turniture, “Al 
Hall Marvi sates 


raft” aluminum Herring 


vault doors and “Harveyized” mone 


; na tind 


chests, an stindex visible ird record system 

\ rece rder tor thirty-four vault doors tor otheces 
the Milwaukee county court house is an indication of the 
compat Ss ¢ terpris¢ Its salesme1! cover! 1 territory ex 
tend . i es out Lon rd Chev ire traine¢ 
t vive x t vdvice the e ot ofhce machines a 
eq ure ipable f assisting in the installat 

ew syst s and methods the speed p ot tine 
ind re ¢ erhead expenses 

kag eT rt the I i ill ts en pl yvees ire 
lit llv s r < Mr ( oe lit is I ypenera cnara< 
i \ W IX Re cre ilso supervises the ue 
eral \ ~ W k H Ve services typewriters a 
| \\ ft res for eovraphs Fred | Wheat 
spe teel office equipment and Miss Lisle Crosby 

tre mece 


Four Stationery Stores Cooperate in One Block 
1112 


there are 


With the opening of a new store at Fourth avenue, 
Seattle, by John W. Graham, Inc 


bloc k 


the sale of 


centralized in 
allie d in 


office equipment 


one four independent retailers, promoting 


general stationery, and school 
supplies 


Che 


branch 


John W. 


at the above address will specialize in school 


four firms aré Graham, Inc., whose 


store 


supplies; the Seattle Office Equipment Company, special- 


izing in fine office furniture in suites and otherwise; the 
John B. Neatby organization, with its fine social forms, 
engraving and greeting cards, and the Gillam-Bird Com- 


pany, business stationery 


While each 


ope rates so tar 


firm is distinct in every respect, each co 


as possible with the others Each is bent 
and office equipment 


Hundred block of 


Each is determined to make the public, 


on making the stationery business 


better in the Eleven Fourth avenue. 


and especially the 


office supply buying business men and women, conscious 


of the concentration of stationery interests in this sector. 
An object of the general promotion of business in this 
block, near the hotels, and other busi- 


library, the many 


nesses of the city, will be to create the impression on the 
part of those wishing to purchase anything in the stationery 
and office equipment lines, that a trip to the Eleven Hun- 


block 1s 


merchants in the allied lines does not have the item wanted 


dred sure to be successful, for if one of the four 


three other chances for filling the order exist 
Since each of the firms specializes to a large extent in 


modus operandi as well as in the particular nature of 


their stationery, office equipment, furniture, or school 
supply trade, cooperation rather than competition exists. 
C. M. I 
a 
Illinois School Men Hold Series of Contests at 
Normal 

The National Commercial Teachers’ Federation spon 
sored a number of Illinois state commercial contests held 
May 16 and 17 at Normal, Ill. There were shorthand con- 
tests for beginners, teams for eighty and one hundred 
word classes, while in typing there were novice teams and 


individuals in different cl 


Che winner In novice class \ Was Miss Aleta Rines of 
Marseilles, Ill, who made 65.6 words a minute In Class 
B the winrer was Miss Minnie Butler, Hillsboro, Ill, who 
made a record of 71.62 net Among the advanced typists, 


Miss 
ne am 
ord was 76.77 


nor Flynn of Waverly, led 


In the individual open typing event, 


Class \ division, the winner’ Was lrene Ridgeley of 
In Class B, Elea 
with 70.6 words. 


Miss Macel Shaw of 


with a record of 82.8 words 


1 
whose rec 


the class 


Champaign, led her 
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Triner Scale & Manufacturing Co. in New Factory 


[wenty-five years ago last month the writer of these 


lines made a call upon The Triner Scale and Manufac- 
turing Company, Chicago, which had just opened for busi 
ness On that day was released the first announcement 
of the new company and the first advertisement of Triner 
scales 


Office and manufacturing facilities of the enterprise were 


floor of an ancient 


limited to a small space on the upper 
building in the west side downtown factory district. 

Last month the same writer tramped from “turret to 
foundation stone” in the new factory pictured below, com 


pletion of which celebrated the founding of the business a 
quarter century ago 


The 
Nothing is lacking to facilitate the processes of scale manu 


new plant is a fine structure of steel and concrete 


facture [here are modern machines for every machine 


And 


the metal from nickel plating to color finishing. 


operatio1 modern equipment for all treatments ot 
There is 
the latest apparatus for experiment and test of mechanisms 


that 
A glance at the 


must function with absolute accuracy 


maximum 
The 


picture discloses design for 
light and ventilation on each floor and in each room. 


with the 


two story room for the giant stamping presses 

floor eight or ten feet below the ground level is as well 
ventilated and lighted as the executive offices And on 
each floor are all conveniences for operators in each de 


partment 


Departments of the various processes are arranged in 


such relation to each other that lost motion is eliminated. 
The office equipment is no less modern than that of the 
factory Steel desks, counter height files, cabinets and 


tables have replaced the old units 


The occupancy of the new factory, the company’s own 


f “incumbrances,” represents a development 


property, tree « 
of the business that was probably beyond the hopes of the 
founder in the early years of his career, which hopes were 


to find a market for the limited output which he at the 


bench helped to create 
But in the inventor's mind came new ideas for scale con- 
New 


intimation that the government had established parcel post 


struction. forms were produced, and with the first 


service, Mr. Triner set out to develop his ideas for scales 
for that particular purpose. 

When the government was ready to consider the various 
held 


manufacturers Mr 


mechanisms, conferences were between government 


officials and scale Triner’s ideas for 


39 


a mechanism for the purpose were at variance with the 


generally accepted ideas and were opposed by several 


engineers. 

But Mr. 
He knew 
part of the mechanism. He knew 


Triner’s knowledge had come from the bench 


every process of scale manufacture and every 
from working with his 
own hands how the iron and steel could best be manipu- 
lated. When he presented his idea it was apparent that he 
was not merely trying to sell scales but to achieve a result 
in accuracy in a way which afforded the greatest conveni- 
ence in mailing. His idea was ultimately accepted and for 
eighteen consecutive years The Triner Scale and Manufac- 
has had the government contract for 


turing Company 


scales for the parcel post and mail service in the post 


offices of the country. The length of time that this con- 
tract has been held is probably unique. 

Topping the new factory at the center front and extend- 
ing half way to the rear is a somewhat incidental addition. 
This is the bungalow. It is divided into two main rooms, 
one of which is Mr. Triner’s laboratory and drafting room. 
The other is a club room with kitchen appointments, pan- 
tries for provisions and an electric refrigerator. The dining 
facilities will be used for special occasion. 

A special convenience of the new factory is garage facil- 
ities for several cars. 


Columbia Salesman Takes to the Air 
Following the Shakespearean assertion, “The 
the time shall teach me speed,” Harold W. Jones, salesman 
for the Columbia Office Supply Company, Columbia, S. C., 
demonstrated that speed and efficiency are as much a part 


spirit of 


of good salesmanship as of any other profession. 

Recently he flew to Orangeburg on a business errand in 
S. McGinnis, consuming not more 
The trip was 


a plane piloted by L. 
than twenty-five minutes in travel each way. 
made in response to a letter from a customer at Orangeburg 
requesting Mr. presence. Mr. Jones 
made the trip, negotiated his business successfully and was 
back in Columbia at 12:50 p. m. 

In recognition of this little stunt, the Office 
Supply Company have gotten out a circular for the benefit 
of the five hundred and more customers called on by Mr. 
Jones. It is entitled, “You Know Jones,” and within is a 
history of the airplane ride substantially as given above. 


Jones’ immediate 


Columbia 


> 
If all the meanness and pessimism in the world is only the 
fault of bad livers it don’t seem like the medical profession was 
accomplishin’ much, does it?—The Coach (published co-oper- 
atively by the Boorum & Pease Company, Eberhard Faber 
Pencil Company. C. Howard Hunt Pen Company and Sanford 
Manufacturing Company). 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of 
this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff 
at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd St. and Park 
Ave., New York, will be happy to be of any possible service. While the facilities at New York 
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sen 


W 


are not 


so many a 


s at Chicago, there will 


be found the same desire to serve. United States 


manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London Correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England 


By W. T. Shore, 18 Templars Avenue, G 


? 
, 


t 


the Bri 
to OFT 


Mr 


and its possibilities in 
counsel valuable 
cultivate the 


Shore's knowledge of 


the office equipment business 


Great Britain makes his 
to those desiring to 
British Market 


LONDON NOTES AND NEWS 


Isles 


APPLIANCES’ 


tish 
ICE 


London, May 1, 1930 
Now 1s er ot dis tent’ well over, and t 
I S¢ Ma S up us 1 the whok as regards 
t thee neces business, the promise is—well—pron 
g spects good t at the background is t 
at i manutl tur g and merchandising ¢ 
er sellir me “ e ft easy But igall 
the w | nt Ma S Id be good, and 
Ik wil vy whether or not it has been so by the time 
} , g this It woul e unwise of me to d 
t n t rophetical line when I know t t what 
[ sa s it may be will ( ecked by what has bee 
As <S ‘ ( d ever p esy niess Vo know Neé eT 
” less u know it is sure to wit Never bt 
t ( e certa the will appre ite On the 
C1 ’ Mr. Neverdounlessiamsure never got nowher« 
<---> 
lalking t difhculty of selling, those who are mar 
ket na eign” land have to shin up a steeper hill thar 
T se wl ( yy so it ome Evervbod\y knows that 
and n et it. It is becoming increasingly the policy 
for office ince manutacturers « your side of the water 
t send ve ‘ ere to take charges of the whole | uro 
ean marke \ very sound policy undoubtedly, when you 
find the 1 man to undertake this very difficult job. But 
s s t t v picked off every raspberry cane! 
He is rare t And to send a wrong man must always 
result ter le waste of time, money, effort and oppor 
t ties l ar iving this because ve sterday I was talking 
wit é ese rare birds, a learned from him much 
ti t vas teresting structive He knows i 
great ae t what we call the Continent; also about the 
| it I eaks seve | ‘ iges fluently He Sa 
hin lesma He is t g d through an Americar 
beli re t American g¢g re s selling ind believing 
| t American marl e methods But, ane 
‘ — , with two eves. one 


olders Green, London, N. W. 11, England 


T. Shore, whose address is given above, is the authorized subscription representative of OFFICE 
New subscriptions should be sent to Mr. Shore 
home address, 


Renewal orders should be 
417 South Dearborn street, Chicago, Illinois 


1s Americal and the other is tl t of the business 
men to whom he is appealing 
Fundamentally, the business mind and outl vk s the 
same among all the peoples of the world; t just as lan- 
uage differs from count to counts sO the attitude 
mind and many methods of conducting business. Failure 
s the inevitable lot of vour sales managers « ere who 
( not realize these elementary tacts ind ave not 
timate and practical knowledge he ways t se with 
whom they desire to do business | we know that all 
this is A B ¢ ut t many reme er the X Y Z and 
torget the first three letters salesmans st as each 
prospective customer difters trom every other ne. so does 
every ( ntrv differ trom every other é Che Britisher 
must be handled in a quite different way from that which 
vill win the Frenchman, the Gern r the Spaniard 
More A B C! My friend has lived England is got 
nside the English sku so has he don | ince and in 
Germany So that his marketing methods are a happy 
ind successful amalgam of American methods and those of 
the country with which he is immediate dealing For 
example In regard to his accounting He knows his 
own ways, and when he was organizing h's office here, he 
called in as advisers a famous firm of accountants, asking 
them to tell him what to do He found their methods 
excellent, but cumbersome and expensiv: He showed 
them what he meant to do, and said, “Well, what about 
it [They said that thev had never seen thi s done this 
wal admitted that there was much to ¢ said on his 
side; told him to go ahead. He had looke: his propo 
sition wit two eves On the other har e knows by 
experience that there are many occasions whit it 1s not 
necessary to ask his potential customers to forego their 
customary ways and to adopt his He s mself in 
their pla r he gives them service the llest sense ot 
the wore 
Or. take another point He is found, as have so many 
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L. ¢ SMITH & CORONA TYPEWRIT 
ERS, INC., BOOTH AT THE BUSINESS 
EFFICIENCY EXHIBITION, WHITE 
cITy LONDON, ENGLAND, MARCH 5 
to 15 1930 
others, that the German merchant and manufacturer is The representation for Mexico City and the entire repub- 
much more readily receptive of new notions than is the _ lic, with the exception of the dealers mentioned previously, 


average British man. The latter is not only apt to be shy 
of anything new and revolutionary, but is rather suspicious 


“Yankee bluff.” 
past at rate, 


of what he fears may be This is partly 


fault, for in the and not the far 
American salesmen here did not take much 
that 


they looked upon the Britisher as a back number and rather 


your any 


past, too many 
trouble to hide from those whom they approached 


slow in the uptake. Also, they did not realize that what is 
admirable in your land, your young and fresh land, may be 
quite out of place, or at least need much adaptation, in this 
old and rather tired world. We have much to forget, much 


to remodel, much to unlearn, and we have a past of vast 
when a Britisher does become a convert, he 
keen to make the 


things he can lay his 


success. But 


is eager and very best use of all the 


new good hands upon It is her 
where 


And 


\merican 


bull-doggedness which has helped to put England 


it is and will help to keep her one of the top dogs. 
it must be appreciated and allowed for by the 
salesman over here. So, too, in France, in Germany, Italy, 
understand and work with and not against 


Spain, he must 


national idiosyncracies. That is what my friend does and 
that is why he does well. That is why he is a rare bird, 
for there are few who can make the best of their own 
national virtues, and at the same time see and make use 
of those of others The English themselves are awakening 
to this and are beginning to train themselves to meet 
other nations on their own ground. I hope that what I 
have said may be of some little service to some: it cannot 
hurt anyone! 
——— 
Mexican Appointments by Woodstock 
Karly fruits of the missionary work in Mexico for the 


Woodstock Frank 


are indicated by the 


Messrs 


hua, has 


[ypewriter Company by Mr. George I. 


following new dealers 


Independencia 200, Chihua- 


Woodstock 


Imprenta Palmore, 


added the sale of machines to its 


printing business. 


Messrs. Tipographica y Comercial, A. S., Avenida Hi 
dalgo, 1605 Torreon, is now handling Woodstock type 
writers in addition to stationery, and conducting a print- 
ing business 


Maldonado Hermanos, Calle Zargoza 


W oodstock 


equipment 


At Monterrey Srs 


1012, has acquired the franchise. This is one 


most important office and 
Northern Mexico, 
field 

Potosi 


la 5 de 


Stationery 


ouses 1n with a wide experience in the 


typewriter 


San Luis buys its typewriters from Sr. Salvador 


Mayo, a gentleman of proven com 


is entrusted to Sr. R. Diaz Garay (Garay Hermanos), 
115, Mexico City. This house is represen- 


number of leaders in the office equipment 


Ayuntamiento 
tative of a 
industry, and has a large organization, which has built up a 
goodly volume of business despite adverse circumstances. 
Developing Office Equipment Sales in Orient 
-. <. 
Wernicke Company, Cincinnati, Ohio, is doing a creditable 
introducing Globe-Wernicke products throughout 
the Orient. Mr. McGuire makes his headquarters in Shang- 
hai, China, but is continually traveling throughout China, 
Japan, Philippine Islands, Dutch East Indies and the Malay 


McGuire, factory representative of The Globe- 


job of 


Settlements. 

In Japan and Manchuria Globe-Wernicke products are 
becoming well known through the efforts of Andrews & 
George Company, with head office in Tokyo and offices 
throughout Japan and Manchuria. Through their efforts 
the most modern and up-to-date banks and busi- 
ness institutions in Japan are equipped with Globe-Wernicke 


some of 


products. 

In China the Globe-Wernicke representatives are Mus- 
tard & Company, Ltd., who have branches in the principal 
cities of China, and notwithstanding the unsettled condi- 
tions in that republic they have been doing wonderful work 
in extending Globe-Wernicke sales throughout China. 

Globe-Wernicke products have always found a welcome’ 
and ready sale in the Philippine Islands, and through the 
efforts of Globe-Wernicke distributing dealers, Atkins, 
Kroll & Co, Inc., and the A. & P. Company of Manila 
many large institutions and business houses are equipped 
with steel desks, filing cabinets and steel storage cabinets, 
steel shelving and other Globe-Wernicke products. 


For many years Globe-Wernicke sales in the Dutch East 


Indies have been handled by the Firma H. P. J. Steelink 
with head office at Weltevreden, Batavia, Java, and 
branches at Semarang and Soerabaja. Because of their 
diligent efforts, Globe-Wernicke products are found 


throughout that region and a very good development of 
that market is being shown from year to year. 
> —_ —_ 
A Low Priced German Addressing Machine 
1, have brought 
$45.00. The 
addresses are written on a typewriter or by hand and put 


Messrs. Chartieu & Company, Leipzig C 


out an addressing machine to be sold at 
These frames are then fed automatically to 
The 


machine is of light weight and easy to handle. —E. R. B. 


in a frame. 


the printing point, after which they fall into a box. 
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A Thousand Years 


Chis vear of grace 1930, marks the thousandth vear of 


the establishment of a parliament 1 Iceland To the 
nN d ot the living whose spal of lite s lin ted it most 
Va tenth ot hat period i thousand ears 1s ong long 
time 

lo the average man the verv name ort celand suggests 
i place of cold and snow or forbidding sprav-drenched 
coasts and sparse sustenance tor man or beast Such, 
owever, is quite tar from being the true situation, for 
Iceland which hes the nortl Atlant: retweel the tip 
of Newfoundland and the Britis: Isles, receives the mod 


ifving influence of the gulf stream, and its climate is further 
affected bv the fact that the davs of thx Icelandic summer 


onger than thev are in more southern 


latitudes, the sun being visible for a lone time after it has 
passed velow the equatorial horizo1 
Geologically, Iceland is volcani The island is pra 
tically built by gigantic natural forces around Hekla, which 
is said to be in some respects the world’s greatest volcano 
Historically, Iceland is unique because, strange to relate, 
the rst record of man’s presence 1 Icelat d was i a work 


vy an Irish monastic scholar, who, t A. D. 825 related 
now Irish hermits reached Iceland thirty) vears before, 
finding there a land without human life or habitation 
ater a Norwegian Viking discovered the country, almost 
coincidently with the adventures of a Swedish sailor who 
was driven ashore by a storm Vilgerdarson afterward 
went to the country for the purpose of settling, but re 
mained only a couple ot years Phe permanent s¢ ttlement 
ft th uuntry begin in &74 A D Che first settler, a 
Norwegian, took up his abode in Revkjavik, which was 
later to become the capital ot the countt Lhe Norse 
settlers brought with them their laws and customs, and in 


930 the Althing or general assembly was formed and tor 


a 


nine centuries thereafter met at a place called Thingvellir 


Assembly Plain), about thirty miles east of Revkjavik, 
where the Iceland peopl will gather S summer to 
cele rate the t 1 usandt 1 versar®r\ t = 1 it ‘ 1 il 

ssemb!] 

| ela d toda) s il dependent I it \ the king 
being the King of Denmark 

The Icelanders are an intelligent and progressive race 
vith a high regard for learning Although the population 
s comparatively small, the nation maintains a fine univet 
sity whicl includes a college of liberal irts, a medical 
school, theological seminary and law school. Independent 

the University is a commercial school, girls’ high school, 
nautical school and the regular grammar and common 
schools About hiteet newspapers, mosth weeklies. and 
several magazines, are published in Reykjavik, whose busi 


ness and professional men are hberal users of modern office 
equipment imported by one or more progressive ofhee 
equipment establishments 

In June of last vear, the United States ( ngeress appro 
priated $50,000 for the purpose ot having a statue of Leif 
Eriksson made for presentation to Iceland at the Althing 


bration this month, and $5,000 to defray the expenses 


t > 1! teresting to recall the celebratio1 = 1! 1874 ot the 
lenial anniversary of Ingolf Arnarson’s arrival in Iceland. 


()y that occasion, the \merical poet Bavard lay lor. was 


imong the Americans present and is even today remem 
bered in Iceland on account of his splendid poem be 


‘We come, the children of thy Vinland, 
The youngest of the world’s high peers, 
O land of steel, and song, and saga, 
lo greet thy glorious thousand years.” 
Mr. W. S. C. Russell, Springfield, Mass., who has trav- 
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eled over Iceland several times upon geological expeditions, “*Be thou diligent to know the state of thy flocks,’ and 
and who also spent a delightful summer vacation there, then the words of the poet will be thy experience: ‘Still, 
has written a fascinating story of that interesting country. even here, content can spread a charm, Redress the clime, 
and all its rage disarm,’—and thine own saying will be 
full of truth: ‘ICELAND IS THE BEST PLACE ON 
WHICH THE SUN SHINES.” 


In closing his book, Mr. Russell pays the following trib 


ute to Iceland 


“Yes, Iceland, the grass is thine and the flocks are thine 








Nature has cruelly deprived thee of mines and forests, of 
warmth for cultivating thy rich soil; but she has peopled 
thee with a noble race, cradled amidst thy fire-born hills 
which are crowned with everlasting ice She has given 
to thee sufficient grass for thy numerous flocks that thou 
mayest be clothed and fed An arctic ocean ‘laves the 
feet of the White Lady’ and its every billow teems with 
the choicest of fis In exchange for these the merchant 
brings to thy marts those products of modern lite which 


Europe calls necessities but which to thee are luxuries. 


\ land ot wonder is thy birthright, marvellously wrought 
by re and ice It appeals to him who four times has 
visited thy shore and has explored the inmost recesses 
of thy deserts, it appealed to thy ancestors ten centuries 
since as a haven of liberty; mightily it appeals to thee 
today. Thy sons upon Dakota’s plains, thy daughters by 


the Winnipeg—truants from thy hallowed dales and sloping 
greens—oft feel the wrenching of the heartstrings and oft 


turn back to tatherland and home. Thy thousand years 





and more of warfare with the elements and thine own 






, . - . eS start; 

internal strife, thy centuries of thraldom to priestly power the right: Adolf Pritsu., winner 

and greed of foreign merchant, thy years of famine and of a Royal portable typewriter 
. in the accuracy finals 


devastation by shaking earth and burning mountain have 








left their mark deep graven in thy forehead. But—Thou 

art FREE Before thee the future opens with promise 

her ever widening portals, a promise radiant as the bow 

of Baldar which oft spans thy misty vales. Let not internal Venezuela G.-W. Sales Increase 

strife, the copying of foreign fashions and the jealousy of Juan A. Vincenty, assistant manager of the Export De- 

prospering neighbor be thy undoing. Out of the terrible partment of The Globe-Wernicke Company, Cincinnati, is 

past hast thou come with many a reprimand and many pow in Venezuela visiting their distributing dealers in that 

a sign to point the way which thou shouldst go, as plainly country, Almacen Americano, Sucrs. William H. Phelps. 

as thy valor guide the fog-bound traveler upon thy moun The sales of Globe-Wernicke products in the United States 

tain moors of Venezuela have been remarkably successful during the 
“If a foreigner, who has long studied the factors of thy last few years through the splendid efforts of the organiza- 


problem and knows something from experience of thy living tion of Almacen Americano. Not only have sales increased 
struggle, may offer advice and not offend,—it would be considerably in Caracas under the direction of Sr. Edgar 
the quoted wisdom of Solomon: Anzola, but also throughout Venezuela from many branches 




















- 
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UNDERWOOD ELLIOTT FISHER-SUNDSTRAND SALES AGENCY OF SMITH, BELL & CO., MANILA, P. I.—This com- 

pany are large importers who have realized the necessity of conducting office specialty selling as a distinct and separate 

business. They have accordingly created the store and sales organization pictured above to handle the Underwood, Elliott- 
Fisher and Sundstrand machines and systems The store is on the Escolta, the principal thoroughfare of Manila. 
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H. C. CAPWELL COMPANY DEPARTMENT STORE, OAKLAND, CALIF., EQUIPPED THROUGHOUT WITH 

G-F ALLSTEEL”” FURNITURKB—The entire installation was made by the Otis File & Office Furniture Com- 

pany, agents of the General Fireproofing Company in Oakland, Calif. The upper left hand picture shows a part of 

the general office of the H. C. Capwell Company containing the auditing section and the accounts payable and 

rccounts receivable department At the upper right is depicted a battery of ledger files and customers’ accounts 

The lower left ind picture is of steel files for housing the store's sales tags for the current month At the 
lower right is view of the store's auditing office In the center is an exterior view of the store 

Big Steel Furniture Installation in Oakland the steel office equipment has been carried out in the H. C 

What is considered the largest installation of steel office Capwell Company's store For instance, special cabinets 
furniture in any department store west of Chicago has with large, shallow drawers are used for all drawings, adver- 
been made in the H. C. Capwell Company’s new building ising copy and other papers of a like nature; while large 
at Twentieth street, Broadway and Telegraph avenue, Oak steel wardrobes are used for hanging the garments, hats 
land. Calif The Otis File and Office Furniture Company and other merchandise used by the sketch artists in copy- 
of 532 Sixteenth street, Oakland, Calif., made the installa ing styles for the advertisements These are, however, 
tion. consisting of eleven carloads of steel desks. filing minor details, but they indicate the completeness of the 
cabinets and steel shelving, manufactured by The General ¢4u!pment 
Fireproofing Company of Youngstown, Ohio. It has been The idea of the magnitude of the General Fireproofing 
estimated that there are nine miles of steel shelving in this equipment can be gathered by visiting the large, open 
metal equipment, with other metal products of The General offices which house the following three departments: audit 
Fireproofing Company in proportion. ing, accounts payable and accounts receivable. Like all 

The H. C. Capwell Company’s building was constructed the other metal furniture in the store, the equipment of 
with an eye to making it the last word in department stor« these departments has the new crinkle finish, olive green 
efficiency [The company was established in 1889 and the’ in color, which does not reflect light, gives forth no glare 
new building was erected, following the merger which put and does not show dust. The same type of steel equip- 
under one management Taft and Pennoyer of Oakland, ment is used in all the smaller offices which include those 
founded in 1875; the Emporium of San Francisco, and the of the various department heads, the credit department 
H. C. Capwell Company of Oakland. and other special offices. 

Che merger occurred in June, 1927, and the new building What is believed to be the largest and most complete 
was opened last August [The General Fireproofing All stockroom on the Coast was evolved by some of the 
steel installations are just being completed The building department heads, working in conjunction with the Otis 
has seven stories above the street level, and three under File and Office Furniture Company, and was installed by 
ground, the latter including the basement store believed to the Otis Company It is in reality a system of stockrooms 
be the only one in the country entirely paved with marble in which each department of the store has its own sep- 
The area of each floor is approximately 88,000 square feet apate stockroom, made of steel shelving and capable of 
The building, equipment xtures and merchandise repre being under lock-and-key This shelving constitutes the 
sent a itla f ten million dollars, according to officials divisions between the many individual stockrooms which 


stockroom and the aisle 


The 


aisles. Between each 


all 


on which it opens is heavy steel mesh in 


open on 


metal frames. 
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doors opening on the aisles are of steel mesh in metal 
frames 

There are many ; sles of stock-rooms One can look 

Oo eat dividual stockroom through the steel mesh, 
ut one cannot enter unless the door is unlocked The 
iisles communicate with the large, light pricing room 

The basement store has its own stockroom which fol 
lows e same general plan and is about half the size of 
the upstairs stockroon 

oe —_ 


Some Long Distance Congratulations 
the Cleveland branch of Dicta- 


received transatlantic congratula- 


H.*H. Cross, manager ot 
phone Sales Corporatio 
tions by telephone upon winning a unique sales contest con- 
ducted by the national Dictaphone organization during the 
April. At the Berlin end of the telephone call 


Stowell, president of the 


month 
was L. C company, who is in 
Europe on business 

Before Mr New York he 
arrangements that the winner of the national contest should 
When his 
4 o'clock in the afternoon of May 2—9 a. m. 
Mr. Stowell “hello” 
one of scores of Dictaphone branch managers in the United 
States was on the did not take Mr 
that Cleveland had won. Mr. Stowell 


Cross on the accomplishment of his branch, and 


Stowell sailed from made 


telephone him in Berlin telephone rang at 


in Cleveland— 


called his into it, not knowing which 


wire it Cross long to 
announce congratu 


lated Mr 


also spoke to G. D. Griffin, salesman of Mr. Cross’s staff, 
commending his individual achievement in securing 210 
per cent ¢ f his sales quota tor April 

atin ; 
O. D. Mann Represents Colonial Chair in Southwest 


O. D. Mann has recently been appointed southwestern 


representative of the Colonial Chair Company, Chicago, 


Louisiana. Mr 


+ ; 


covering the states o 


Mann maintains his 


Texas, Oklahoma and 


headquarters at his home, Montrose 





i) > 


MANN 


Boulevard Apartments, Houston, Texas. For the past eight 
vears Mr. Mann has been representing the Imperial Desk 
Company, Evansville, Ind., in the Southwest By taking 
the Colonial Chair line he has a very fine combination 

to otter the office furniture dealers in his territory 

> 

Old Time Road Men Go on Warpath 
We learn from reliable authority that Walter Funk of 
the F. S. Webster Company; Bill Hughes of the Weis 
Manufacturing Company; Reed Rogers of the Stationery 
Shop of Alhambra, and Joe Harvey of the West Coast 
Stationery and Printing Company of Los Angeles, on May 
5 constituted themselves a committee of four to call on 


4 


uw 


the trade in San Diego. It is reported that they carried out 
their mission and came back with satisfactory orders. They 
state that their goal was not Agua Caliente. 
eennsscnigiatlcatacaetian 
German Office Equipment People Visit U. S. 
seventeen men and two women 


A party consisting of 


arrived in Brooklyn from Germany on the afternoon of 
May 28 for a brief tour of the principal office equipment 
centers of the United States 
office equipment industry. 
Mrs 


index which seems to have features of distinct merit. 


All are connected with the 


Berlin, is demonstrating a new visible 
She 


is also demonstrating a type cleaner of German origin. 


Hemes, of 


Mrs. Hartmann, the other lady in the party, is the wife 
of Mr who is with the 
Guenther Wagner of Hannover, manufacturers of ribbons 


Hartmann, connected house of 


and carbons. 

rhe 
Leipzig; 
on-the-Main; Arthur Seifert of M 


other members of the party include: Carl Enke, 
Hans Rammensee of the Weil Werke, Frankfort- 
& R Zocher, Dresden; 


Carl Bruer of Greif-Werke, A. G., Goslar; Elimar Breuer, 
Breuer’s Rotafix, A. G., Berlin; Max Kuettner of Kurtz 
& Puchner, Leipzig; George Meckel, Munich; Th. H. 


Negro, Duesseldorf; Georg Marx, Stendel; Erich Nieling, 
Duisburg; Arthur Weil of Deutsche Roneo G. m. b. H., 
Berlin; Ad. Essich, Oledenburg; Herman Notholt, Ad. 
Essich & Company, Oledenburg; Heinz Messerknecht, 
Diedrich Messerknecht, Bremen; Wilhelm Buettel, Frank- 
fort-on-the-Main; Kurt Courant, Berlin. 


A dinner at which the visitors were entertained was given 
New 


evening of 


York Typewriter Dealers Association on the 
May 29. 
the Remington factory in Ilion and will take in other inter- 
Their 


by the 


The members of the party will visit 


esting points before starting on their western trip. 


itinerary includes Philadelphia, Washington and Chicago, 


where they will arrive on June 7, remaining until June 11 


when they will go to Detroit and take the boat from 
Detroit to Buffalo, transferring at Niagara Falls, whence 
they will go via Albany and Utica to New York. City, 


sailing for home on the steamship Europa on June 18. 
It is that the 
posed of office equipment people exclusively, nine of 


stated visit is unofficial. Party is com- 
whom 
are manufacturers representing eight concerns, one concern 
The 


the people are office equipment dealers who are 


having two members of its organization on the trip. 
rest of 
well known in their respective communities. 
siledcetdan 
Lutz Again in Foreign Field for Sheaffer 
manager for the W. A. 
Sheaffer Pen Company, has resumed his travels in foreign 


Herman Lutz, assistant export 


fields after a visit with his mother and other relatives at 
St. Gall, Switzerland. Before this brief vacation Mr. Lutz 
had completed a trip around the world, traveling to the 
Far East and China by way of the Hawaiian Islands. His 


East Africa. 
at London, where Mr. Lutz met C. N. Murray, export man- 


route included South and The trip terminated 
ager for the company. 

- piiniatges 
U. S. Envelope Company Takes New Offices in 
New York 
Envelope Company has taken new 
New 
have doubled the floor space previously occupied, giving 


The 


quarters at 


United States 
270 Broadway, York City, where they 
increased service facilities to the Logan, Swift & Brigham 


White Corbin & 


Manufacturing Company 


Envelope Company division; Company 


division; Plimpton division; P. 
P. Kellogg & Company division; Whitcomb Envelope Com- 


division; W. H. Hill 


Drinking Cup Company division and Thomas N. 


pany Envelope Company division; 
Logan 


Fairbanks Company division. 
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NICTURED FROM LEFT TO RIGI 
ILOT; HENRY C. YEISER, JR I 


I iT ARE “JIGGS” HUFFMAN 
! i. C. BROCKMANN; 8 Il I 
MILEY rR AND M. EE. HANSELI Il STANDING I ! 

\ 


ooh a 


VR YEISER’S FLAMINGO LL-METAL \IRPLANE 
Mr. Yeiser Makes Trip by Air to Dixie 
F. F. Hansell & Bro., Ltd., New Orleans, distributors 





Clobe-Wern:icke products ve een enjoying an excep 

tional tisfactory volume of sales, and Henry C. Yeiset 

I 1 visit t fe s personal congratulat s 
r the ‘ NEW HOME OF THE EASTERN OFFICE OF THI 
STATIONERS LOOSE LEAF COMPANY 23 LAFAY 


I ‘ 4 
Mr. Yetser made t trip tro Cinemnati in lis Flamin ) ETTE STREET (AT SPRING STREET) NEW YORK, 
\ > 


Stationers Loose Leaf Company in New Eastern 
Location 


int ' 1 ' ' 

lhe eastern division ot the Stationers Loose Leat Com 
| ‘ a lie Seon f @¢5 richt re en , ' = 
| ‘ . iti rea . le ‘ ‘ rig . a il 5s now settled al d opel iting 11 l cw cation, 234 


‘ty . — Ps \l- ’ ry n et ’ ’ ‘ 
Hutt ' v MI Yerser M Brockma M Latayette street, at Spring, New York Cit his locatio1 


i ‘ 
Smile M. E. Hansell, I During his stay in New s much more convenient for visitors and buyers than was 
U M } ‘ rm Anne d lot over tne the rmer one on Wooster street, because the Spring 
‘ ! ‘ iys iK stree Sta t the Lexingto ivenue s \ but a tew 
s ver the « steps Va Broadway surtace ne ‘ ( iwa ind 


= : =~ R , iW 
Globe-Wernicke to Have Visible Record Campaign , 
Begin: lune 16 The Globe-Wernicke Compa: aie aing wh ces sed 
() 1! t | S t rough! I er tl ethic it service 
{ nnat Vili Stake tie yees impaigi Vis ( : i : 
D t sprinkler system, plenty of light and a it fifty per cent 
\ te ul { Ca 1k : : 
re floor space than was formerly used The increased 
G Wi visibl ealers roughot 
‘ ‘ pact ill « devoted lare vy to manutacturing, the growth 
\ et — ( et siie Vil \\ aisplavs W ( 
’ , usiness im the eastern divisio1 necessitating greater 
ca s aevel . 
, | rroduction in New York The tactory s been reorgan 
t i ’ > t \ t 
K¢ eK : ed with new n hiner) nd more f it ‘ le other facili 
, I Ciahe-Wes = \ \ ach y and ! é \ ac 
i x eve ‘ ‘ rit ( : 2 
, . . t ties stock room space, etc., lave beel enlarged so that 
\ } ‘ | re w ¢ . cTa \ ‘ 
ut three times as much stock can be carried in New 
\\ © ty e-Wert K c vis ( 
York S eretotore 
. ver ‘ t exan e€ ear 
\ cordial invitation is extended to stationers everywhere 
ew \\ eT s iis are . 
1] e company s ew rome 
( t ill ( mse the st s 
> 


€ window display, ea dealer vil Goldblatt Still with Royal Typewriter Company 
In an item on page 198 of the May issue of Office Appli 


++ ‘ teat 


1 ‘ j : 
<< er ( Goldbla Vas statet a 


quantit rt ett ‘ 7 ( ' oe 
I i . l 


+ 


tt had left the Royal sales organization and caused 

M ve- Wernick sible record dealers have devel many ot his friends to ask him what his new connections 
departments vhi the men devote their time vere Our item tailed to include the pertinent informa 
exclusively to the sale of that line of visible records tion that “Bob” had “graduated,” as he puts it, from his 
Further information will be gladly given by The Globe former territory to Chicago’s “financial district’—La Salle 


Wernicke Compat f Cincinnati street south from Monroe street to Van Buren street. 
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Shaw-Walker Interests in Chrysler Building 


the New York interests in The Shaw-Walket 
have been « solidated in new and larger quar- 
the third f t the Chrysler building. Vice Pres 
A. W. Sw : J Miller, who have been 
gy the activities the general branch and national 
t departm«e the old offices at 150 Broadway 
t y roe ol tnes¢ ac rt ents | the 
building Other Shaw-Walker departments 
7 150 | dwa t the é ers are the 
i! ent R. W. Magill; the ex depart 
‘ \ ‘ ( tie New y \ vholesale de 

‘ cle I) ; Bee rowel 
‘ charge 3. 2 re e, and the 
¢ rt de | | \y \\ ( vere 
\ 41 | s treet, ar v also in 
( ( he ent o 1 ( reer snow 
‘ n ters made necessary the om 
aiti is of steel nee tur 1 e % ts es 
‘ ow < me t i d su ylies d ts il k 

quip! 
large sl] _ s devoted to a displa t the com- 
Skyscraper sk line, whicl cludes “Skyscraper’ 
three sizes Skyscraper” secretarial desks in two 
‘Skyscrape enographer’s desks, a “Skyscraper- 
45 es lerical workers and salesmen, and 
ipecT ite. rk T ible = lt this sh« Wroo? 1s also 
‘ it sel t chairs, des eC mat the 
ed t splay tais \ niture 
tual s s settings hese reate irious 
t ‘ 1 ventiona elpt to 
ers t stvle f thces r re tur 
( ‘ , S splay S s a desks 
( ] esignea t i < vit] the 
( office skyscrapers 

~ ‘ ss Se ind eXal ( i desk em ody 
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such radical departures trom accepted desk design to 


ing 


understand its advantages, emphasis has been placed in 


the company’s selling campaign on showroom demonstra- 
tion lo facilitate this type of selling, a standard show- 
room has been worked out. 

In planning the standard showroom, the aim was to 
provide display quarters which would duplicate the atmos- 
phere of quiet and comfort to which business men are 
iccustomed in modern offices; to set off the complete line 
so that a buyer of one of the nearly 3,000 items made by 
the company might be attracted by other items, shown in 

eir proper relations to each other; and, finally, to stand 
irdize the company’s retail branch showrooms so that a 
customer who had been in any one of them would imme 
diately recognize any one of the others as a Shaw-Walket 
showroom when he walked into it, and would at once feel 
at home there 

lo gain these ends, every detail of showroom decora- 
tion was studied and a standard for each was established. 


\ standard tint, warm but unobtrusive, with an appropriate 
for the A deep, rich two-tone 
A stand- 
Even the pictures on the 


Shaw-Walker “Skyscraper” Series 


striping was selected walls. 


carpet was chosen as the standard floor covering. 
ird lighting fixture was selected 


selected from the 


Walls 

were framed with a standard molding chosen to harmo- 
ize with the general effect so that it would help produce 
the desired result 


Phe 


he Chrysler building are designed along this line 


two principal showrooms in the new sales office in 


While the executive offices of the company will remain 

Muskegon, Mich., Mr. L. C. Walker will maintain an 
office in the Chrysler building quarters for his use on his 
frequent business visits to the city. He has not heretofore 
maintained a private office in New York 


>. 
University Book Store of Cleveland Retiring 
The U Book Store, 


supplies, are going out of business and are closing out their 


niversity stationers and general office 


stock 


They are located at One Hundred Sixth and Euclid 


B. wD. 


avenues.—A 
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in Every Section of the Field. 


A. B. Dick Company Wins Another Stencil Suit 
; i ourt of the United 


, 1 
| ennsvivaliila 


Company ot 


intringement 


improvement in stencil 


non-intringement 
McVicar 
length Chese 


} ' 


involved in tl 


‘ 


patent in 


" 


1 noh nf wn th 
ought ou I I 


McVicar drew the 


m of tl 


ed down on May 5, 1930 
lispose of misleadi 


offered by salesme1 


A. B. DICK COMPANY 


© publicatic 


and our announcement to 
decided 


aintiff, v. Arlac Dry 


defendants, 


similar 


who rev 


W. Hill to the 


lajor! 


if 


mac 


ntinuously en 


' 
in Portland 


Dick Company s 


Statement, in view 


answer to request for an expressio! 
Shattuck, president of the Arlac 
are now prepart 


1eantime have discontinued the 


were involve 


> 


filed at Olympia 
talized at $120,000 


facture of printing 


1 


othce supplies 
, 


has purchased 
Frank M. Lambor 
merger is effective as « 
headed by F1 
vice president 
Morris Laml 
together two of tl 
M. R. Marti 

han-Morrill Co., 
hile the Frank M. Lamborn Printing 


Allen & Lamborn 


successor of the 
hed in 1891 

have its retail st 
S ome turn 


the upper tw 


; 
ner, and 
(ompal Vii 

} 1 
acoma build 
cutives are wel 


in Tacoma 


12 vears under Governor 


Vice-president 


development 


id “The decision 


ie rade define our 


of the company’s 
circumstances in the past, 


intention to proceed under rights 


ipon the decision, 
Dry Stencil Cor 
e plans for our 
sale of 


in the Pittsburgh 


Tacoma Companies Merge 


incorporation of Lambort1 


Niles-Armstrong, 
Wash., recently 
ind authorized 


ind the sale and 


nd furniture. The 


Tacoma busi 


the M. R. Martin 


Printing Con 


April 1. 


ink M. Lamborn, 


Howard Arm: 


rn, Ir., treasurer 


oldest business 


& Co., Inc., was 


lacoma’s first 


ationery store at 


ure and printing 


» floors at 925-27 


/ 


equipment of the 


moved from 


te 975.77 


25-27 Com 


known. Frank 


iged in printing 


1891, and was 


Ernest Lister and 


Niles has been 


supplies business since boy 


and in 1921 was 


late A B Howe as city sales 


comes to the 
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new organization from the M. R. Martin Co., where he has 
Mr. Morris 


organization and has been associated with 


been secretary Lamborn, Jr., is the youngest 

executive in the 

his father tor the last five years. 
Mr. Martin, president, and J. H. 


of the M. R. Martin & Co., Inc., are 


Gonyea, vice-president 


retiring trom the 


retail office supply field to devote their entire time to the 
Martin Corporation manufacturing concern. 
> 
Changes in Berger Head Officers 
Shirley S. French has resigned from the post of presi 


dent of The Berger Manufacturing Company, Canton, Ohio, 
of the Republic Steel Corpora- 
May 1. The 
French had been vice-president and treasurer 
Alloy 
the presidency of The Berger 
Mr French had beet 
of The 

Tom M. Grindler 


which is now a subsidiary 


tion The change was effective past eighteen 


months Mr. 
of The Central 


Steel Corporation. Before accepting 


Manufacturing Company 
vice-president and general manager 
General Fire 


rooting Company ten years 


chairman of The Republic Steel Cor- 
that The 


under the 


poration, has announced Berger Manufacturing 


will continue active leadership of 


Company 
man 
Hat 


factory 


Joseph B. Montgomery, vice-president and general 


awet J = 


lan, secretary and treasurer; 


general sales manager; George B 


Fred A. Schmitz, 


»prott 


manager 


subsidiary 


Che Berger Manutacturing Company, now a 
of The Republic Steel Corporation, has been a manutac 
turer of fabricated steel products the past forty-four years 


in the manufacture and distribution 

locke rs, 

yuilding products. 
oe. —__—_— 

Conger Appointed L. C. Smith & Corona Domestic 


Sales Manager 
vice-president of ae 


it 1s an important tactor 


of steel office furniture, shelving, steel ceilings, 


1 


netal lath and other 


= 


Typewriters, Inc 


Smith & Corona 
has been appointed domestic sales man- 
as “Ted” 


wholesale divi 


Longer 


ager of the company. Mr. Conger, better known 


in the industry, has been in charge of the 


sales organization Mr. Conger 


with full 


sion of the company’s 


comes to his new knowledge of the 


post 


many 





L. J. CONGER 
ability to direct 


the activities of a sales organization in a manner that has 


vilities connected with it, plus the 


re sponsil 


gained him an enviable reputation in the typewriter service. 


Mr. Conger became connected with the typewriter indus- 


try “way back when” the Corona portable was called the 


“Standard Folding Typewriter.” His business history has 


een one of justly deserved success which has culminated 
in his recent appointment. 
ie - 


New Smead Representative in Central West 


Bob Shean was recently appointed representative in the 
Central States territory by the Smead Manufacturing Com- 
pany, Hastings, Minn 
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Roy Clark Heads Northwest Travelers 
Roy C. Clark, industrious, intelligent and successful 
representative in the Northwest of the F. S. Webster 
Company, Inc., of Boston, was recently elected president 
of the Northwest Club. 
Mr. Clark is known to practically all the 


Travelers’ 
dealers who 
handle typewriter ribbons and carbon paper in the North- 


—————————————————— aon) 











ROY C 


CLARK 


west and to many who are yet to be converted. He is a 


good man for president of the Travelers and under his lead- 
during the 


already inaugurated 


Valleau 


ership the good work 


administration of Mr. will be carried on and 


intensified. 
P es 
American Writing Machine Co. Moves to New York 
City © 

Offices of the American Writing Machine Company have 
been moved from Newark, N. J., 
the third floor at 374 Broadway, New York City. 

Though the change has just been completed, it is already 


and are now located on 


indicated that the transfer will be of great benefit to deal- 
ers, both foreign and domestic, as contracts can be made 
more readily and orders filled with greater speed. 

While orders for typewriters, parts, platens, rubber cov- 
ers, supplies, miscellaneous sundries and other equipment 
should go to the Broadway address, it is announced that 
the platen department will be operated at Garwood, N. J. 
Parcel express and freight intended for the platen 
department should be addressed to the American Writing 


post, 


Machine Company, Garwood, N. J. 

Steady increase is reported in the volume of platen busi- 
ness from dealers everywhere in the country. Shipments are 
now being made from as far west as Wyoming and many 
are sent straight through from points as distant as the 
Dakotas and Nebraska. 

Premier Remington typewriters, the com- 
Factory Rebuilt”— 


In handling 


pany announces that all machines are 
conforming to the ruling of the Federal Trade Commis- 
sion in this respect, and coinciding with the definition of 
New York City, 
“Factory Rebuilt” means that the machines 


the Better Business Bureau of which 


that 
were rebuilt by the manufacturers who produced them in 


declares 


the first instance. 


Transfer of the American Writing Machine Company 


to 374 Broadway, includes the offices of Henry Simler, 
C. R. Underwood and L. H. Perry, who are now located in 
New \ ork. 


—eienliiieamiaaa 
Flager Joins The J. F. Deitz Co. Organization 
QO. B. Flager, who has had an experience of fifteen years 
in the office equipment business, including several years as 


a successful commercial traveler, has joined the selling 
organization of The J. F. Deitz Company, the widely 
known desk manufacturing house of Cincinnati. He has 


been assigned to a Southeastern territory. 
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Greenleaf Heads Carter Advertising Addition to University Bookstore in Seattle 





William H. Greenleaf, for the last five years in charg Sylliassen and Sando of Seattle were awarded a contract 
of the sales promotion department of The Carter's Ink to build a second floor addition to the building of the Uni- 
Company, Cambridge C, Boston, Mass., has been appointed versity Bookstore, owned and operated by the Associate 
advertising manager, taking undet s charge all matters Students of the University of Washingtor 
pertaining to publicity Che bid was $52,744, or approximately $1,000 lower than 

For some years Mr. Greenleaf was traveling organizer the nearest competitor. Work started May 12 and the 
of the National Stationers’ Associat ind is widely knows structure is to be completed by July 1. A downtown bank 
among the stat ners Educated Tigi ally tor the law he wo! the refinancing bid representing a saving rt $1,500 
hnally st mercial pursuit ver the next lowest bid 

John Graham prepared plans for the structure, which 
vill be similar to buildings on the campus Che main tea 
tures will be two dormer windows on the second floor 
ver a marques extending ibove the sidewalk on the whole 

SU-toot rontage o the structure ICIM 

> 
Frank Curtis Joins Neva-Clog Products Organi- 
zation 
Frank R. Curtis has been appointed to the position ot 
sales manager of Neva-Clog Products, In Bridgeport 
Conn., succeeding Emerson J. Morar 

For the past six years Mr. Curtis was connected with 
he Scroll Art Company of Bridgeport in the capacity of 
manager. His previous experience includes work as a trav 
eling salesman for automobile accessory houses and the 
managership of a retail store in New Haven, Conn. Be 
WILLIAM H. GREENLEAF cause Mr. Curtis has been a dealer, a salesman and a 
credit man at various times in his business career, his 

Mr. Gre eaf is a man of sound education, well read experience fits him admirably for his new work 
ind a capital public speaker He ngs to the new work an 
i solid f dat r successtul a evement - ‘ . 

Fletcher W. Taft, who for some years has carried the Stationer Buys Y. M.C. A. Building 
dual responsibility of advertising manager and sales mat Che Beaumont, Tex., Journal of April 29 announced an 
wer of the pen and pencil division. winning success and agreement between the Y. M. C. A. and A. S. Szafir of 
distinction in both departments, will now be free to con E. Szafir & Company, Beaumont, for the sale of the Y. M. 
centrate on pens and pencils alone Thus this line will ( \. building and grounds at Main and Forsythe streets 
be merchandised and pushed more vigorously than ever The Y. M. C. A. management appears certain that Mr 
Drala Szafir’s offer will be accepted. It is stated that the build- 

ing will be remodeled and used to house the wholesale and 


a 
Gasparinetti to Represent Fairbanks & Co. retail office supply and book store 
Che Thomas N Fairbanks Lompany, Import Division _ —<g>—__—_— 


of the United States Enve lope Lompany, announces that Watson-Newell Company Succeeded by Davis 
the services of Andrea | (sasparinetti of Italy are available Office Supply Company 


to paper merchants exclusively through their company. His 


\ recent announcement states that Charles B. Davis has 
headquarters are at 270 Broadway, New York City. purchased the assets of the Watson-Newell Company of 
Mr. Gasparinetti's unusual knowledge of fine paper mak Birmingham, Ala., and will conduct the business in the 
ing in Italy, France and England, combined with his future under the name Davis Office Supply Company. The 
understanding of America’s present day printing require address, 2008 Fourth avenue, North, remains the same. 
ments, make his advice and cooperation with the Fairbanks ae 
Company ot! reat practical value 

ite Ril ABR Poa Ae ODO ae TET New Manager for H. S. Crocker Sacramento Store 
napers recently introduced by the Thomas N. Fairbanks ( R. Martyr was appointed manager of the H. S. 
Company has been received with approval by paper jobbers Crocker Company, Inc, store at 923 K street, Sacramento, 


; , ; Calif., May 1, 1930. Mr. Martyr has spent about twenty- 
who recognize the value of a line f imported papers and I ’ 
five years in the stationery and office supply industry, 
specialties designed to meet the requirements ot modern : , ‘ - . 
, . twenty of which he was connected with tl Purnell Sta- 
printing These papers are all rag papers—an important : : wa * = ; ta 
; 7 tionery Company, Sacramento 
considera 


[The Thomas N. Fairbanks Company has just completed 


for the use of their distributors a practical and unique loost Excuse Us, Please! 


leat demonstrat I sales book showing their complete li 


ft mmporte papers ane specialties 


~ Name of City in Poland Misspelled 
G. F. Olson Made Assistant Export Manager On page thirty-four of the April issue of Office Appli- 


G. | Olsor formerly of the sales service depart ances appeared a news item concerning the L. C. Smith 
ment of the W \. Sheaffer Pen Company. has been ap & Corona international window display contest Ludwik 
pointed an assistant export manager. Mr. Olson joined the Aksman, winner of the contest in the dealer’s class, calls 
organization several years ago, following his graduatio: our attention to the misspelling of the name of the city, 
from colleg He served as regional director in the domes Krakow, in which his business its located In the item 
tic sales department, handling ten southern states, before the name was spelled Krawok. Our apologies to Mr 


changing to the export field Aksman and the other citizens of Krakow 
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Chicago University Gives Big Order for Desk 
Lamps 


The Greist Manufacturing Company of New Haven, 
Conn., manufacturers of Greist Standard desk lamps, re- 
cently received through Horder’s, Inc., Chicago, an order 
for a large installation in the new Social Service building 
on the Midway Campus, University of Chicago. The pur- 


Ernest H. 


and 


chasing agent of the university, Smith, believes 


standardization ot recently placed a 


equipment, 














RCHASING AGENT OF 
SEATED BEFORE 


THE 


RNEST H 
- HIS 


NIVERSITY OF 


io SMITH, Pl 
" 

DESK 

M 


CHICAGO 


ON WHICH IS A GREIST LAMP, ONE OF THE 
IANY IN USE IN THE VARIOUS DEPARTMENTS OF 
THE UNIVERSITY 
number of the Greist lamps in different departments to 
determine the reaction to them by their users. The re- 


sults are indicated by the order just placed 
It is stated that 
pletion and still others soon to be erected will be equipped 


university buildings in process of com- 


with lamps of this type [wo hundred of the lamps are 
The 


to be erected will require 500, while several hospitals and 


already installed new International Club house soon 
dormitories will also be equipped with the Greist Standard 
lamps 


The 


Chicago offices at 


Company recently opened 
Mart. The company 


W. Smith. 


Manufacturing 
15108 Merchandise 


is represented in this territory by H 


Greist 


iat Ee 
Fire Damages Siekert & Baum Premises 
Early last month a destructive fire started in an auction 
ground floor of the 
adjoining the Siekert & Baum Stationery Company of Mil- 


rug shop occupying the building 


waukee, to the which 


north, in the stationery house occu- 

pied the upper three floors for dead storage 
[hese floors, we are informed, were almost a total loss, 
but the Siekert & Baum building at 377 East Water street, 


occupied by the retail store and manufacturing department, 


suffered some water and smoke damage. The company 
estimates their loss on the warehouse floor at about $5,000 
and the water and smoke loss in their main building at 
about $20,000. They were able to open up immediately on 


the morning following the fire and were ready for business 
at &:0U0 a. m 
> ---—— 


New A-S-E Representative in Boston 


}. E. Williams has been appointed representative in the 
Boston territory for the All-Steel-Equip Company, Aurora, 
11] Mr. Williams is well-known in the steel equipment 
field throughout the New England states and represents 


manufacturers of other nationally known products in that 
territory 


51 


Willis Now in Business at Pittsfield 
After an the Underwood 
office in 
Willis has 
store in Pitts- 
the Berkshire 


association of nine years with 
Company in charge of their sales 
Mass.., Pittsfield, Mass., R. W. 
resigned and opened an office equipment 
field The the 
Ofhce Supply Company, located at 20 South 
The Smith 


Corona typewriters and Corona adding machines in Berk- 


Cypewriter 


Worcester, and 


name of new company is 


and it is 


street. company are dealers for L. C. and 


shire and Franklin counties. They also conduct a type- 
writer inspection service, with an up-to-date and well- 
equipped service department. 

Mr. Willis states that their business will bring thm 


into the stationery and supplies end of the business, and 
they feel that with three salesmen on the job all the time, 
the enterprise should go forward rapidly. 

to receive suggestions from 


The company will be glad 


office equipment manufacturing houses desiring represen- 


tation in the territory mentioned. 
iicasieatls 
Winners of Monroe Sales Contest 

With his stock quoted at 346 at the close of the Exchange 
on April 1, 
town New York district of the Monroe Calculating Machine 
of Orange, N. J., 
held by his company. 


Joseph F. Shwedo, representative of the Up 


Company, Inc., won first prize in the sales 


contest recently 


The contest, which was operated as the Monroe Stock 


Exchange, continued for three months. The par value of 


each sales representative’s stock was quoted at 110, which 
represented the estimated monthly sales yield of his terri- 


tory. Stocks valued above par at the close of the contest 








J. F. 


SCHWEDO L. L. BROOME 


were redeemed for cash, the amount paid the salesman or 
district manager being in proportion to his total sales. 

First prize for district managers went to L. L. Broome, 
manager of the Monroe Company’s Newark, N. J., district, 
the the three 
months of the contest. 

R. A. Winans of the New York office, and 
P. W. Vanden Burgh of Syracuse, N. Y., were second and 


which led country in volume of sales for 


Downtown 
third in the sales representatives’ group, while District Man- 


Corby of Trenton, N. J., and G. A. 
Mass., the 


agers G. B. Jensen of 


Springfield, were runners-up in district man- 
agers’ class. 

Included in the remaining fifty-nine salesmen and dis- 
trict managers from all parts of the country who partici- 
pated in the cash prize awards made by the Monroe Com- 
pany were the following 

Downtown New York: District Manager R. Trego and repre- 
sentatives J. F. McAvoy, E. S. Mills, P. B. Newell.—Uptown New 
York: District Manager R. H. Halmage and representatives H. G. 
Bartlett, L. C. Lassen, C. I. Vreeland, J. T. Strong, Jr.—Bos- 


ton: District Manager S. E. Stuart and representatives J. H. 
Edwards, H. B. McGrath, R. D. Plass, F. L. Small, W. B. Kel- 
leher.—Philadelphia: Representatives W. Z. Pearsoll, J. S. Pol- 


lock, O. C. Weyand, T. R. Yoos.—Portland, District 


Oregon: 





Heffernan and representative H A. Hunter 


Manager E. D. Barnes and representative B. F 
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Bunn Tying Machine Export Business Handled by 
A. J. Alsdorf Corporation 


New Jersey: In addition to District Mar For all foreign countries except the United Kingdom, 


District Manager R B Brady Houstor 


I 
representatives F. H. Allen, D. J. Duvall, W. A France, India and South Africa, The A. J. Alsdorf Corpo- 


Osborne, J. F. Smit! Washington, D. C.: Dis ration, 223 West Jackson boulevard, Chicago, Ill., handles 


Shanks and representative J. E gall, Jr 


exclusively the export business of the B. H. Bunn Con 
a: District Manager A. L. Mullins Lar 





( J. Bart Wilmington. Delawar inv, 7329-31 Vincennes avenue, Chicago. 
i . Mries i i Eto els ‘ t 
Allentown, Pennsylvania: F. B. Newell Che A. J. Alsdorf Corporation is the oldest export house 
J K. Shuster Rochester New Yorl in Ch 12 Its business function is to attend to a matters 
ilter McEvoy and representative S. H. Bi 
lence Rhode Island District Manager \ \\ 
entative J P. Ryn Springfield Massa 
’ ‘ District Manager Jensetr representa 
\ in) New York: District Manager Ek. M 
H P. Chrisp, W. T. White.—Buffak 
ymar Lansing Michigar Ee. EF. Jones 
Manager B. P. James and representative 
irgl Pennsylvania: C. O. Pollard Cleve 
Pennock.—Detroit, Michigan: C. E. Rossell 
Minneapolis, Minnesota W R. Goff Rock 
Manager \ B Foest Chattanooga 
per Charlestor West Virginia District 
I (nee Califor i I K Blais 
ngtor Oo T McCormick Youngstown 
> 
We Re-Christen a Friend 
neg Frank McBurney appe ired ( pares 
May issu By some oversight he was 
lames” McBurne) Che correspondent’s 
istra it the moment of writing, and 
\ d the pr i\ w tie wre re 
uiled t dist v s the chang 
vas r many years Cleveland manager 
wieic 2. ciate = = P THE BUNN PACKAG! 
W g Machine Company and is pas TYING MACHINE 
t ng to export. bringing dealers abroad and manu- 
icturers in the United States together on a mutually 
rofitable basis 


he Bunt tving machine. made by the B H Bunt { om- 


pany is here illustrated It is an efficient device that 
1utomatically ties packages of all sizes and shapes Its 
excellence has been recognized abroad and througl the 
etforts ot The A. J]. Alsdorf Corporation is gaining a wide 


> 
Royal Portable Typewriter Sales Contest 





Che portable department ot the Roval 1] ypewriter Con 
vy inaugurated a sales contest the first of May that will 
ntinue until the end of August Over three thousand 
dollars in cash prizes will be awarded at the end of the 
ntest 'wenty-five prizes will be presented for results 
sed on the tour months’ period and three individual cash 


FRANK McBURNEY rizes will be given each month during the four months’ 


eT rd 
veland Typewriter and Adding Machine The rules of the contest are simple but inclusive \ 
He recently res oned his positiol contest ommiittec composed oft othcials ot the Roval ype 
company and moved to Long Island’ writer Company will pass on all matters pertaining to 
s referred to record the presentatio1 quotas, awarding of prizes, checking of final returns, ete 
1 traveling bag by members of the Each contestant will operate on a quota based on his Royal 
i handsome pen and pencil set by the pe rtable volume tor the veat 1929 except in ises where 
leveland office of the American Writing the committee feels the necessity for adjusting quotas in 
fairness to all concerned No contestant will ha i quota 
> oft less than ten machines a month 
“Y and E” Men Like Their Work lo prevent distributors from being tempted to over- 
of the Yawman and Erbe Manufac stock, no contestant will be credited in August. the last 
les staff of eleven, including Manager month of the contest, with more than a twenty-five per 
is an average of sixteen vears’ ser ent increase over his average purchases during the three 


ul Mr. Newton heads the lst, with rst months of the contest Thus 
nder the “Y and |! inner Other 


a distributor who aver- 


iges 100 machines a month during June, July and August 


rv A. Cobb, thirtv-four vears: ( I will not be credited with more than 125 machines in August 
ndrick and | \. Wilde; twenty-one no matter how many machines he may purchase 

Waring and Harrv Black. twelve vears The prizes will be awarded on the basis of percentages 
mings, Hurs! Tillman and Fogg of quotas reached Announcements of the prize winners 


: 


en respe ively 1 be made September 15 





The Guest Book 
W. H. RICE of th 


Peerless Carbon & Ribbon Manu 


ct g Company, manufacturers of the Solo stamp pad 
New York City, looked in on us early May Mr. Rice 
vas his wav eas r 1 trip from coast to coast and 
ron ( ida t Mex dut ng the ( s¢ f whicl he 

sited thirtv-six cities This was one ¢ s semi-annual 

urnevs around the erritorv whicl e covers by rapid 
traveli f I SIX OF secVel weeks Mi Rice is neither de 
lave i ered excess ig vave Ie merchandise 
he carries onl tine Solo Stan p pad and its special inks 
Mer« aisers other lines are prone to ask, “What else 
| u carry nd are surprised that a man can make the 
! bably two times a year with one little item. “But,” 
expla S Mr R ce S Cause S( a people ire 
“Sy oists 

ERNEST DALTON, who keeps the banners of the 

} } 1 


Union Ribbon & Carbon Company, Philadelphia, and the 


I. G. Shaw Blank Book Company, New York, well to the 
front from Central West to the Pacific Coast, signed in on 
April 28. 

A. L. JOHNSTON of the Read-Kohlstedt Company, 


Minneapolis called on the 
MacINTYRE of the 
New York, N. \¥ called o1 


same day 
Defiance Sales 


April 28. He 


Corporation, 


West to 


Camc 


wn 
we 


Desk both of 
the office of this journal on 


My rtle 
called at 


Company and the High 
Point, N. C., May 7 


course of a visit to the trade in the North. 


Company, 
during the 

MILTON D 
Gold Stamping 


paid a visit to Office 


HEILBRONER, president of the Simplex 
New York, N. Y 
Appliances on May 9 en route from 


Press Company, Inc., 


New York to the Pacific Coast, calling on dealers who have 


sent inquiries regarding Simplex machines, etc. He re 


ported some excellent business 

PHIL F. WEBSTER, who represents a number of man 
held San 
visited Office Appliances on May 19 during the course of a 


ufacturers in this and resides at Antonio, Tex.., 


trip on which he visited the headquarters of several of the 
lines he represents. He called on the trade in most of the 
east as Boston, after which he re 
Webster handles the lines of the 

Automatic 


principal cities as far 
turned to the South. Mr 
following manufacturers Pencil Sharpener 
Company, Columbian Art Works, Inc., Crescent Brass and 
Pin Company, Hanson Brothers Scale Company, Koh-! 
Noor Pencil Company, B. E. Lawrence & Company, Metal 
Modern 


Northwestern Steel Products Company, Ravenswood Office 


Products Company, Manufacturing Company, 


Numbering Machine Com 
Sun 


Specialties Company, Roberts 


Company, Silverglo Lamps, Inc., 


L. D. Van 


pany, Sainberg & 


Rubber Company, Valkenburg Company, and 








attend the annual convention of the Wholesale Stationers the Worcester Wire Novelty Company. 

Associat of the U. S. A. held early in May at West MATT M. CORBETT, widely known and experienced 

Bade Ind Afterward he called on the trade in several office furniture man now located at 1206 Santee street, Los 

of the Mid-Western cities Angeles, paid a visit to this office on May 24. Mr. Corbett 
ARTHUR J. WALKER, president of the National Sta handles Invincible steel files, Colonial chairs, Schwab safes 

tioners Associatio1 and vice-president of the Farnham and Colonial desks. 

Printing & Stationery Company, Minneapolis, en route to _— 

the Cleveland regional meeting, looked in upon us on May ; . 

> fe Walter ic chosen’ with: cotieincs Ger anunsinlien Auto File Opens New Chicago Branch 

activities and is contributing extensively of his time and The Automatic File & Index Company has established 

effort to his office of chief executive itself at 427 West Randolph street, Chicago, Ill, after 
W. A. SHEAFFER, president of the W. A. Sheaffer Pen having been located at 28 East Jackson boulevard. The 

( Fort Madison, la., gave us the pleasure of an official opening will be held June 17-18, when customers 
nterview in our office on May 5. Basing his views upon’ and friends—including the office furniture trade—are wel 

itional survey made by officials of his company, Mr come to look over the branch. It occupies space on the 

Sheaffer views the outlook for summer and autumn with ninth floor of the Butler Brothers building, where ample 
timis1 Mr. Sheaffer's company is supporting this view space is provided for displays, office facilities, warehousing, 
\ ( duct SEVE new numbers and by an_ etc The location is just west of the Chicago river, con- 

unu sually extensive advertising campaign for all of the venient of access from the Chicago & Northwestern and 

con . ducts the Union stations, with good street car connections to 

\ RITTER ¢ esents the Alma | niture ill sections of the city. 
BUSY SCENE IN THE GEN 


BRAL OFFICE OF THE UN 
DERWOOD EQUIPPED CHI 
) ALDDRESSING COM 


CAGE 
PANY SOUTH DEARBORN 
ST 


RENT CHICAGO ILL In 
s 1 re 12 Underwood 
tvpewri i! onstant S¢ as 
the firm's daily work of ad 
dressing etter writing, et is 
charg | FRB \ f 
he ¢ re office of tl Un 
derw 1 Typewriter Company 
has this ri unt, wl h h de 
eloped ts present size dur 
tl S sever years 

















Meetings--Conventions--Dinners 


Fifth District Meeting Valuable and Well Attended = tions committee, each of which ts to have 


The annual meeting of District No. 5 of the National tunction in removing trade abuses Among 
Stationers’ Association was held May 5 and 6 at the Hotel mentioned as being developed arc correct 
Clevelat Clevelans Oh | miceting was conceded ‘ © cre t extension by manufacturers a 

‘ 4 4 | ce erest the distr ct is 5 I 3m ie sales co ‘ Sati i 

, 
‘ | 4 ‘ . re tha } | t I i icturers i 
te ; —— t vere dealers The terest t the retail deal 
pt . ‘ Michig d West Vir (rene 1M ger Charles Gat spok 
ginia (t e the strict) we e N \ssociat Do for the Stat 
We represe M G emarked that he | dis 
R M . Che Vict Sa Ww kg < ( st S t r se rac is thers 
( trict 1; tr iced \ tie stationery siness t rf 
| , ( who was cha ited something t ossibilities 
‘+ ( tte ‘ irg ‘ irrangements I re Cl i ly t« tne isscn iti 
\ I¢ ( ct LD) M its ill I ivor I t oes Tt serv S ‘ ‘ Ie trat 
{ i Ver 1! Vis ors t I ( t l « erate ! ud . = ‘ te s 
, Cleveland people t H é irked that the time will 1 
‘ t t ‘ ind ente 1 nent I] indie u table ems | 
Nf te , at mmittee M f the associatior e said e limited 


} ‘ ‘ Y | tr 
‘ ss S dis ) 
; it 4 g eet us ‘ rf < P ve x ( eliel a deale 
, ; ' .. 
‘ } ( t ( I aL tl ai t 
‘ x the ; eS t ‘ SS { ece nica i eC 
j 
c ; t tar < ~ 
; x esser eme ‘ it the res < i ( i ec Teta aily £7 § 
‘ ; 1) < 
‘ eff s | ttees ‘ iverage i s < pr ci il cat £ were ‘ 
tte eet ‘ ; er cent ic int ac Vas Ivider 
‘ 1 1 1 
t te It \W\ i1c, tr b te t tine oc ( | \ reside t « the (¢ tr 
‘ ' 
A \ { a e reg i eT rs Mr lus yr 4 operati He ist 
— 
t erm t este ( St the ub a d express¢ s Tf ‘ t 
1 ' 1 
e | t 1 more portant tor th rk 


Way Mr. Walker related trad yuses which the associa dealers present, each one indicating 


I ifactur oO ) es K Detre t ane \l RR erts ( 
‘ divis f ¢ ss 
. \ is e¢ reterred ( iN re the Ma l-Nac tig ( 
‘ (othce \ es vas t is ft ener ‘ t atter ‘ Sess t 


» 





the National Stationers’ Associatior Arthur J. Walker, president of the Nationa 


ers’ A tion; Regi Tussing, governor of the Fifth district; Ed. L. Little; C. L. Kaufman, Steve 


Stout Hiarryv S) rt nad H t kt } 





NOTABLES AT THE FIFTH REGIONAL DISTRICT CONVENTION Left to right Charles P. Gar 


ect 
What 
puSsINess 
‘ 
Y ited the 
( ries 
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ee H 
i 
Wetroit 
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TUNE, 1930 


un 
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SNAPSHOTS TAKEN AT THE FIFTH REGIONAL MEETING 1. J. S. Sprott, The B 


erger Manufacturing Com 


ny Bill Hog The General Fireproofing Company; R. KE. Hodge and H. H. Kleinschmidt, Tribe of K, Gary, Ind 

Harry Nichols Weis Manufacturing Company Frank O'Connor; Nelson Bushnell, Alvah Bushnell Company; 

Paul W. Volzer, Baer’s, Canton, Ohio 3. Ray Schumacher, National Blank Book Company; Frank Carr, Victor 

Safe & Equipment Company; R. A. Macdonald and Charles H Peters, Seemen & Peters, Saginaw, Michigan. 

i i W. Nieder, International Printing Ink Corporation; E. W. Nelson, Diebold Safe & Lock Company; O. D 

Morrill, Ant Arbor. Michigan » B. O. Martin and C. B. Mathes, The Conklin Pen Company; D. C. Miller, Office 

Appliances 6. Carl J Nachtigal, Maul-Nachtigal Company, Detroit; Carl M. Schutz, Browne—Morse Company; 

ied. L. Little, Wabash Cabinet Company 7. Jimmy Flack, The Conklin Pen Company; Thomas G. Taylor, The 

Varker Pen Company; J. Lee Lamont, W \. Sheaffer Pen Company S. Roy C. Thompson and Lynn B. Emery 

Lynn B. Emery Company, In William Diehl, Diehl Office Equipment Company, Columbus, Ohio. 9%. L. R. Busse, 

Franklin Printing & Engraving Company, Toledo; F. H. Strohn, Sell Brothers, Delaware, Ohio: K. L. Boyer, New-— 

| Newton Company, Toled 10. G. J. Huber, S. Spencer Moore Company, Charleston, West Virginia; H. C 

Maley, The B. L. Marble Chair Company; ©. T. Law, James & Law Company. Clarksburg, West Virginia 11. 

\\ H. Wallace Bainbrides Kimpton & Haupt, In« Edwin I. Baer, Baer’s, Canton, Ohio; Charles A. Chase, 

American Pad & Paper Company 12. Harold Hoffman, Smead Manufacturing Company; Charles W Lipman 

George B. Graff Company; A. J, Rasmussen, Invincible Metal Furniture Company; Bob Shean, Smead Manufactur 

neg Company: Leland S. Graff, George B. Graff Company 13. L. A. Burkholder, The Berger Manufacturing Com 

a a Eldred, Lorain, Ohio; Ford Loomis, The Loomis Company, Elyria, Ohio; LeRoy Hansell, Wilson—Jones 

pany 14. Frank H. Sell, Sell Brothers, Delaware, Ohio; E. H. Sell, J. M. Sell and O. FE. Earnshall, E. H. Sell 

Company, ¢ umbus 15. Ray M. Winger, The American Multigraph Sales Company; William M. Perin, The 

Gibson & Perin Company, Cincinnati; Emerson W. Price, The Emerson W. Price Company, Lima, Ohio 

val’s talk started a very interesting discussion in same discussion said the primary object of a transaction 
alf a dozen or more dealers participated. In this from the dealer’s standpoint should be selling the function 
ussion Charles Roth of Dayton told of the increase or the use of the furniture after it reached the office of 
is ofhce furniture business brought about through hand the customer. He related a story of a salesman who had 
he finer lines and particularly in selling furniture in lost an order for a single file through price competition. 
ites as well as rugs, draperies and other items necessary Bill asked if he had said anything about the supplies and 
make an installation complete. the salesman replied that he had not. He took the hint, 
Hoge of The General Fireproofing Company in this however, followed up what seemed to be a lost prospect 























HELD IN THE I 
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FIFTH REGIONAL 


CLEVELAND 
DISTRICT 





OHIO, AT THE CONCLUSION OF 
CONVENTION 


\PPLIANCES 


order { supplies amounting to four times the Some of this condition is attributed to the influence of 
e alone women in business. Women, he said, will have a con 
ott, general sales manager of The Berger Manu stantly increasing buying influence 
ompany, Canton, answered the question, “Can Mr. Mathes remarked that the trend is toward a five- 
ire \fford to Have His Dealers Unsuccess dav week, to which some two hundred seventy manufac 
the word “no” and then elaborated upon  tyrers already are committed. The trend, too, is toward 
He referred to direct selling practices and to the small tow: 
petition [The manufacturer selling direct American factories overseas were cited as an influence 
ut idvantage selling cost over the manu on conditions at home which might have adverse effects 
through dealers. His observation was that upon American labor and therefore upon retail business 
store troduced a competition of personalities in America 
ned several essentials for the manufacturer who Other trends referred to are those toward intangibles, 
t the ealer, such as to make goods which are such as the bonus for employees, paid vacations, group 
ind fill a definite eed: to advertise and lowe nsurance, old age insurance, and employment insurance 
d to wor through the dealer's sales [The trend. he said. is toward the higher intangibles A 
prove sales service is opportunity S product cannot be higher than the honorable conceptio! 
He € in opposition to national contracts vhich prompted its manufacture The tren s toward 
gram was closed by Mr. Garvin, wh honestv—honesty with ourselves and with « ellow-beings 
e i s of a trade practice ¢ ference t Business originally meant being bus eterring to 
t After telling of the friendly co-oper the market crashes about a month ag nd st fall, Mr. 
Trad ( ISSIO! he told of the Mathes wondered how many were tr ot e rich without 
it set » Its “ machinery eing 1s\ He said we ire reed t t ‘ eT tradi 
( es He plans to study dis tion except honesty, honor and hard worl 
se se vhich exist he idea Charles Roth of Roth Office Equipment ¢ pany, Day 
t t to the ederal Trade Commiuss t next spoke o1 Compensation of Salesmet He out 
é t tistactorily I lined the sales lan « s ‘ com} ( riefly, 1s 
‘ s follows 
Second Day’s Session. | eve $500 per week we allow a salesman as a 
‘ _ ’ ened with a wondertul drawing iccount his sales must show $100.00 profits a 
\f vier esident of The ¢ | nt exampl t we all i salesn $50.00 draw 
g | ( ging rene Bus g a ‘ week. s sales must s $1 000.00 prohit 
M Ma said, 1s 1 et ‘ it t Evervthing above $1,000 00 pr t he rticipates 
t Ar " er things require 10 per cent of those profits As an illustration, this 
t ( st d elit ti salesmat! is sales $7 000.00 t mer 
es, a t ‘ é tationers dis cost $4.500.00. eross profit $2,500.00 e gets 10 
If tl stat doe t elin it er cent f $1,500.00. which is $150.00 in ssions plus 
, - Ml Mathes ” various $50.00 per week. We find by this method that a salesmat 
y that the abs itely stabilized s more interested in profits tha sales his ethod als¢ 
the sec ermanentl, rofitable ikes a salesmat stuce stear der taker 
. lus New England and « é se he talks quality instead of prices 
wit esent wi the New Mr. Roth presented his talk s usual ul inner 
‘ e suff m severe depressiot nd led up to an interesting. discussion on the same subject. 
t lant ( is are tive He lr ¢ Fellner, publicity director of “Syst ext spoke 
! ( making refrigerators Sales’—Flowers and Weeds.” He prefaced his talk 
. wrt lown ft ] seve wit i brief outline of the early development of the sta 
t eing smaller t! ynery industr He then gave the results of buvinge inves 
tigations made by members of his own organization who 
S : ‘ Mr. Mathes bserved ill n dealers and bran: offices in several states In 
g dl We cannot make and sel estigat showed examples of alert sales practice and 
- t 1 ve beautiful as well s e w vas not so favorable He remarked that out 
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of perhaps twenty investigations he found comparatively 
few cases of poor selling 

Rav M. Winger, 
Multigraph Sales Company, opened the final session with 
“Selective Selling—Red Ink Markets Red 
remarked that volume 


increase 1s profitable. Mr 


advertising director of The American 


a talk on and 
Ink Sales.” He was not 


Winger’s 


increased 


desired unless the 


to be 


complete talk appears elsewhere in this issue. 


At this 


made its 


point in the program the nominating committee 


William Diehl of 


nominated for regional governor, and Harry J 


Columbus, Ohio, was 


K o¢ hn 


report 
was 


nominated as governor of the retail division 


Resolutions commending Mr. Tussing and the Cleveland 


meeting such an 


William M. 


utions were adopted by a 


stationers for their efforts in making the 


outstanding success were proposed by Pe rin 
1 


of Cincinnat! The resol 
\1 other 
sympathy of all present to Charles ( 


unani- 


mous rising vote resolution was adopted ex- 


pressing the Carpen- 
ter, who at the time of the meeting had spent two weeks in 


a hospital in Cincinnati 

The meeting closed with a_ banquet An impromptu 
dancing number was put on by Steve Stout of Wilson- 
Jones Company and R. B. Sanders of the F. W. Roberts 
Company. Carl Kaufman and A. C. Eldred of Lorain put 
on an unannounced whistling number with orchestra ac- 
companiment After a professional musicale and dancing 
numbers the convention adjourned. 


>-—- 
Chicago Typewriter Dealers May Meeting 
Che May 


Association 


meeting of the Chicago Typewriter Dealers’ 


was one of the best of the entire season in 
records tor 


May 


a complimentary dinner given by L. ( 


attendance it broke all 


was held at the 


point of interest iF 


the year. The meeting Palmer House 


started with 
& Corona 
of the evening was L. ¢ 

Smith & 


13 and 


Smith Typewriters, Inc Che principal speaker 


Dinsmore of the executive depart 


ment of L. C Corona Typewriters, Inc., who, 





DINSMORE 


using his own words, appeared as “a pinch-hitter” for L. J. 
Conger, vice-president 
P. Ward, / president of the Chicago association, 


local 


James 


presided After introductory remarks regarding the 


association and plans for the national convention to be held 
in Detroit, Mr. Ward called upon Herbert Shipman, who 
sold out his interest in the Shipman-Ward Manufacturing 
Company a few years ago to acquire an automobile agency. 
Mr. Shipman who had a long experience in the typewriter 
held before leaving it, related interesting reminiscences and 


more years ago. 


overtook the 


which vogue 


He told of the 


practices were in twenty or 


changing conditions which 


typewriter industry during the past few years and of the 
necessity for initiative and resourcefulness to meet these 
changes with sound sales ideas and business policies. He 
told of the changing conditions in the automobile trade as 


57 
a result of which intensive selling has supplanted “over- 
Instances were cited showing how ser- 
kept new 


observ ed 


the-counter” sales. 


vice to customers them happy and produced 


customers. He that the 
methods used in present day marketing of automobiles ap- 


same intensive sales 


plied to the sale of typewriters 


James P. Ward, Sr., president of the National Type- 
writer Dealers’ Association, gave some details regarding 


the Detroit convention. He voiced his opinion that this 
year’s annual gathering 


ment in attendance and program over last year’s successful 


would be a substantial improve- 
convention held in Chicago. 

Mr. Ward followed by H. S. Gilbert, Chicago dis- 
trict manager for L. C. Smith & Corona Typewriters, Inc. 
\fter from Mr. 
Shipman, he explained the absence of Conger, who 
had planned to attend the and 
change his plans at the last minute because of a change 


was 


spoohng 
Mr. 


was 


answering some good-natured 


meeting obliged to 
in the organization which put him in complete charge of 
the company’s sales. 

Mr. Dinsmore, told of 
ing sales resistance, which were encountered in the early 


who followed, conditions, includ- 


The war, he said, helped 
For 


days of the portable typewriter. 


to make the portable machine popular. some time 
during the war a large proportion of the Corona output 
went into military uses. The popularity which the machine 
achieved at that 
the war and its abnormal demands were over. 

(An interesting exhibit which Mr. Dinsmore brought with 
New 


It was in heavy 


time was maintained and increased when 


York was a Corona with wound and service 


fighting during the war and was 


him trom 
stripes. 

Its owner was able to tape the frame 
keep the machine in 


damaged by shrapnel. 


together where it was broken and 


active service 

Another interesting exhibit was a Corona used by a news- 
paper reporter at the Dempsey-Firpo fight in New York. 
Dempsey, in getting back into the ring after going through 
the ropes, stepped on the first thing available and it was 
this Although the full Dempsey 
struck the center of the machine, the reporter turned back 
to his work and used the same typewriter to report the 


typewriter. weight of 


entire story of the fight. The machine remained in active 


use until last year when the company bought it for its 


museum. 
Mr. P. E 
to the members of the association to co-operate with their 


Kinnisten closed the meeting with an appeal 


officers in the interest of the association and of the industry 


in Chicago. 


—— 
Philadelphia Office Appliancers Elect Officers 

The annual meeting of the Philadelphia Ofice Appliance 
May 2 at the North 
through the courtesy 


was held on 
Philadelphia, 


Association 
Country Club, 


Baker. 


Managers’ 
Hills 


of George Twenty-three members competed for 


the silver championship prize, which was won by L. C 
Bush. The Kickers Handicap awards sent to Messrs. 
Baker, Ramsey and MacChesney. The afternoon on the 


golf course was followed by a wonderful dinner, at which 
The following officers were 
MacChesney of the 
Kenneth Mac 


vice-president; 


time the prizes were awarded. 
elected for the ensuing year: B. L. 
Tabulating Machine Company, president; 
of the Addressograph Company, 


McCarthy of The General 


Gregor 
Thomas J. Fireproofing Com- 
pany, secretary and treasurer. 

new Robert Carlile of the Ditto 


Company, who succeeds Elwood Smith as manager of their 


Recent members are: 
Philadelphia office, Mr. Smith having been promoted to the 
position of division manager of the Ditto Systems, 
with Philadelphia; Ed. Thompson, 
Philadelphia representative of the A. B. Dick Company 
Rawdon of the Underwood Typewriter Company. 


Inc., 


headquarters in now 


and B 
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Fourth Regional District Meeting, Nashville, Tenn., District dealers, urging the activity of local organization 
May 8-9 in the fostering of a helpful spirit and in the development 


to the manuta 


of business policies tair to competitor 

turers, and to the consumers. “You cannot complain of 
By P. R. Russell ' 

unfairness oO! the part of manutacturers in distribution 

so long as you are unfair yourself in your local policies,’ 


he insistec 


eoivet ; the ting ' ! ti 1 1 SeSSIOI or t 1 ' 1 
registers : : annual s¢ = ™ Mr. Walker’s address was heartily applaude« 
Fourth Reg District ot e National Stationers’ Asso 
Mr Lettwicl then introduced Charles M M irshall, past 
ciat t va pre t it 10 i n M iv 2 wit 
. DPD resident of the National Stationers’ Association, secretary- 
Aust | tw n resident the Tropica Printing 7 : ee 
: : treasurer of fhe Ivan Allen-Marshall Company Atlanta 
Cor , Orleans. governor of the Fourt . : 
Ga, who spoke to the question, “Are the Dealers Willing 
~ ) Tt t res i l fla Ked a the exec | 1 
t I Ip Seives 
tive Art }. Wa ad { arles P. Gary \ 1 ' l 
ter sta ; it ‘ was op sed to atl tending 
pre ‘ mana ctive e Nati i : 5 . 
" t e orga ith r separation of dealers and manutac 
Sfoft ne \ it 
, , turers i sil can s Mr Marshall commented ot 
\ leome the advantages at cted soul . , ; 
‘ e re rkable goodwill developed among dealers and ma 
re i ee ere ‘ gyized Was ae verer J 
actur v terests ’ ‘ twee t five ve KIste cé 
r ‘ r, He H. Hort Che vent 
. : N il Associat 
a ‘ the Sig t< ‘ e 
f O00 miles aved r Ans g directly the quest s the Deal Wil a 
t yr the t He H sell the 1 ner president t issociatio 
‘ , . ‘ a 4 . ( -e issertes t t the dealer S iy n ‘ ught to his 
’ é ao yg vs rOve 
Leftw re t President Art Walker to the convet siness today than at a time during thi st ten years 
t all be ' rtal lled ) \W vant stationer business t ) sper is muc 
tv dealer ind manutacturers a thie ext twenty-five vears as it has ‘ ist twent 
‘ ’ 1 ternit hive vas the tit stic state ( t < the Spe iker Ani 
( ‘ re i l i er raterti es 
: ow i faim « ‘ ss 
‘ \\ | eve ale eat pl sure it the re Will u re eC 2 ©e exce le ‘ 
re | ‘ , idmitt that the jua ‘ the yvoune nik WW ire coming » it 
Naot \ . wee . 1 deep debt of grat After asserting that the weltare of the stationery pus! 
| Ts ber , + eiel' St t rd } ] | ot CO-O! ‘T WT 
de r it s support the organization. for the ess g seriously retarded by lack yperati 
rt ts dit suD § the Southern Tra vetween dealers and manufacturers, Mr. Marshall urged 
‘ s” ¢ Texas-Oklahoma Travelers’ Club, and ose present to “go back and study your business 
the ecent vears the Southern territor The first message from the manufacturing element oft 
t ' , 1 of h aro } 
“ ‘ esidents and outstanding leaders tha e organizat was delivered by J. S. Sprott, general 
t t he | District is the largest salesmanager of The Berger Manutacturing Company, 
: ‘ ‘ or istri st yes 
the fourteet stricts in the organization and the speaker Canton, Ohio, whose subject was, “Can the Manufacturer 
. ’ . fe.) >”? 
sserte ' trict is more faithful and energetic Afford to Have His Dealers Unsuccessfu 
the support of the officials and of the program of th The speaker laid the foundation of his very able address 
National Associatiot by stating that manufacturers have settled the problem of 
President Walker took occasion at this point to urg production and that the problem of distribution is now to 
1 large delegation of dealers trom the Fourth to attend the fore He insisted that the distribution problems of 
the annual meeting of the association at Detroit, Mich manufacturers and dealers are mutual and must be .mutu 
October ¢ 7, & ind Y He ventured the challenge that illy solved 
the Detroit meeting would be even better than the meeting Mr. Sprott stated in part 
it Montreal last vear Che Detroit meeting. Mr. Walket For the manufacturer to have the retailer successful 
isserted, will mark the close of the twenty-fifth year ot he must make a satisfactory product, sell that product at 
the existenct f the organizatior 1 tatr price, and insure the retailer a fair profit The man 
From this point. Mr. Walker delivered the “set” address ufacturer’s advertising must help the dealer to break down 
which he is presenting the achievements, the problems sales resistance [The manufacturer's office must be able 
and the suggested solutions of problems contronting the to offer advice on the problems of the retailer, financial 
stationer\ ‘ tr ind otherwise 
Mr. Walker next addressed himself directly to Fourt “Chain stores will never succeed in the stationery busi- 

















T FOURTH REGIONAL DISTRICT MEETING Left to right Sidney Gasser 

r retail division; Austin Leftwich governor of the district; Charles Garvin, general 

manager, National Stationers Association: Arthur F. Walker, president Ee. Clifton Wilson, third vice—president; 

Ed. I Little, first vice-president: Charles Marshall, past president; James Neary, Geyer’s Stationer; Edward Joy- 
on entertainment; Fred Valleau: Jim Wallace 


OFFICERS AND VISITORS A 
hein nominated for govern 


ner eo) rmar of committes 
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CONVENTION OF REGIONAL DISTRICT NUMBER FOUR OF THE NATIONAL STATIONERS’ ASSOCIA 
TION HELD IN NASHVILLE, TENN MAY 8 AND 9 
ess because of the s selling necess Che trend into the stationer’s store through the handling of more 
s certainly toward : t througna 1 ers and the business machines by stationery dealers. Charley was 
look most « rag eartily applauded as he concluded. 
It is only throug mi thinking t e are going The second speaker of the afternoon was Emile G. 
solve problems yw ‘ we are now confronted Harpold, of Dameron-Pierson, Inc New Orleans, his 
Che st address | ch was deliveres y ] Clifton subject being “What Can the Travelers’ Club Do for the 
Wilso third \ ( esident ¢ the Nati il \ssociatio1 Dealers?” 
ind president of Wilson Stationery & Printing Company, Mr. Harpold, briefly reciting the history of the Southern 
Houst Texas. Cliff nfessed that he left his written Travelers’ Club since its organization in 1925, credited the 
speecl t ‘ Houst but proceeded to please and organization of dealers and their representatives with 
spire the ec entior i snappy discussion of the ques getting both manufacturers and dealers to attend the con- 
tic Can the National Stationers’ Association or Any ventions, with the practical education of dealers and sales- 
Other Association R the Dealer’s Business men in the distribution of the production of the manufac 
Dacinge the emphasis upon individual effort and intelli. turers, and with the fostering of all worthy interests of 
ence neither of wl h can be supplied by the national stationers In this connection he urged all dealers to 
rea tiv he urged dealers to take a more optimistic write their congressmen urging the immediate passage of 
view of the present situatiot He asserted that dealers are the Capper-Kelly bill regulating the distribution of trade- 
lined t peeve yt ge thev hear nd that unpleasant marked products. 
onditions and purported troubles re ofte reatlv ex On behalf of the travelers, Mr. Harpold took occasion 
ogerated to ask dealers and their buyers to conserve the time of 
Mr. Wilson paid a compliment to the untiring efforts ot salesmen, and first of all to take all announcement cards 
Mr. Walker. Mr. Garvin and other leaders of the National seriously and be prepared to give the salesman an order 
ssociatior He elieves the Harvard Research Bureau vhen he comes 
ind urged stationers t earn more about their business William Hoge, of The General Fireproofing Company, 
through the findings of this Bureau Youngstown, Ohio, on the subject of “The Opportunity 
Charles P. Garvin. secretarv and general manager of the for Business and Profit in the Office Equipment Field,” 
National Stationers’ Association, spoke on “Finding Facts stated that the success of all worthy manufacturers and 
d Facing Them.” The confidence of Southern stationers dealers depends on how well the ultimate consumer is 
Charley was clearly attested bv the rapt attention he served. He believes that too much is said in conventions 
received from his hearers about the ills of the business and not enough about the 
Mr. Garvin said in part more optimistic and constructive indications. 
‘The stationery business is a good business, a growing Mr. Hoge spoke at length upon the extent and character 
siness, and it is a prosperous business from the retailer's of the market for office equipment, asserting the importance 
standpoint t is almost fool proof. Its personnel is of a of records and emphasizing the fact that so long as records 
igh grade Its salesmen are keen and eaget are made and preserved machines and devices for making 
“Manufacturers have helped dealers by the constant im- and keeping them will find a ready market 
provement of goods to be sold and the introduction of In the nature of recommendations to manufacturers and 
new and improved products lf the business is prosperous dealers. Mr. Hoge urged 
every class must prosper “Know your market—who buys, what they buy, and 
Mr. Garvin, after some ngent and pithy comment on when they buy. Sell performance, or function, and not the 
the present situation, invited the audience to examine with thing itself. Feature key lines. Carry an adequate stock 
m charts on the wall of the auditorium outlining the of all staple lines. Above all standardize your lines. Train 
roposed “retail divisior of the National Association, your salesmen. Make and keep sales records. Support 
ffering a pattern for the determination of a uniform oper your organizations.” 
tion and sales policies for stationery dealers in_ the William H. Greenleaf, with his talk on “Salesmanship 
Association Concerning plans for the “Retail Division,” and the Stationer,” came at the close of the evening's pro- 
Mr. Garvin stated gram and his message afforded an effective climax to the 
If we can get 600 or 700 stationery dealers to accept whole. Before launching into his speech proper Mr. 
this ‘retail division,” we will have the adopted insignia and Greenleaf, who represents The Carter’s Ink Company, 
slogan of the division on the windows of these co-operating Cambridge, Mass., congratulated Governor Leftwich on 
Stationers.” the attendance and on the program of the meeting as it 
He stated that it was the hope of the new and greater had and would be rendered, strongly endorsing the activity 


co-operation of dealers to draw more customers 


stationery 


of the Southern Travelers’ Club 








W he 


iver (sar vit the questior “What a 
; rbout it. Charl Mr. Garvin took t 
that th 1, , ust ake the tiat 
Entertaining Features 
entertainment Wednesday ifternoo! “ 
for golf and ] the go nclined fello 
Nashville é \ steady rain fell n 
t Friday itter ( Vas tair tor the ant 
ve eautiful golf trophies were 
tel lobby during the convent SESSIOI 
it the banquet Friday night 
t o t tion were honore =? 
le trips tiie Hermitage home 
‘ icks t the DuPont R 
Hickory ha t ‘ stpones I ibandone 
e of the At & p n the n 
the Hermitage te vas held the ravel 
Friday's Session 
pened at ) I Frida wit t 
nciaisS ar tne exe it e ta ¢ i 
the registe elegates in the auditor : 
yresid tf The ¢ nk! i (1 
) \\ t t speaker His s je 
y | oes 1 his ver , 
il sa od th, on lene 
te ‘ that dwill. 1 
, ‘ ant thy est ft y 
’ M , Sale ’ rt 1 
N t tu ge stationer store 


in Ppa i gz al Sspiringg aud 
p is vital to the stationery business It 
‘ The Stat er ! st fill his niche | 
l H must ell Ss services ind sel 
rchandise, rat in just the merchand 
t ! reta ilesmat S ) vill incre 
' er of salest p is needed A hig 
g t has it ms. There e the pr 
ensation about wh so much is ber sa 
men and dispens nformation to the sa 
h wavs ind €a t helpu ya salesn 
if Orga d trie industry tse 
thie sal + ik I I ~¢ the salesn i 
V1 d | irt the success 
) ilt tr ide al d Oo! the ] 
to d Che salesmanager must dr! 
s sales t symmetrical ord is 
tee fils ws 
1 one-time b It is not ‘high-pressut 
Vits t ing something over 
, tsta oncepts susiness tod 
Napoleonic concept of getting in or pullin 
d there is the coln concept of giving ot 
cat 
t highly ai mented the National St 
t ol the rk t ms do ind (rene? il 
n the close personal study he is maki 
roblems of the industry 
é forun r came, the dealers, led 
eime of Montgomery Ala, and Charl 
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disappeared Goodwill as a dollars and ents asset has 
gone out of style, but a newer and better conception of 
goodwill 1 usiness 1S growing o1 s all the time.” 

Believing that dealers and managers can get together o 
the sis Tt ntegrity the Sp ike isserted Chere vill 
come a time in American business history when a firm that 
aoesn t be eve I in< pract tegorit nd onesty ind 
honor will go out of business. Competition will take car« 
‘ that American business should be used 100 per cent 

| esty il d nteegrity 

imes | Ne iT\ (ever s stat New Y ork vave 
some teresting statistics secured | i recent survey about 
the stationery business He concluded with a statement 
that s significant because rt the resent essimisn of 
some me in the business He said 

A ve onsiderable number of stat ers actually find 
t easier to suc eed today thar hive vears ag Che deals r 
of today who uses modern methods can sell stationery an 
sell it at a pront He can succeed.’ 

] D Hansen of Pert & Buckle Lo New Orleans 
La, was very positive in the expressiot his views ot 
the subject of direct selling bv the inufacturer He 
declared 

‘The manufacturer or jobber who bids on big orders or 
otherwise ignores the local dealer demoralizes the whole 
scheme for the distribution of office equipment. The 
majority of manufacturers want to treat dealers fairly in 
the matter of distribution and the evils that have crept 1 
should be eliminated to protect this majority.’ 

He urged prompt and vigorous actior n the part of 
organizations to eliminate these evils 


general I inager ot Mittag 


N. J 


Ira Cole, vice-president and 


Park Ridg 


ige gave an interesting 
iccount of the establishment of the Mittae & Volger busi 
ess, revealing the distinct ideals involved in the manutac 
ture of typewriter ribbons and carbon paper 


M Conger 
W ilson Jones 


th 


addresses ( laude 
Pitt 
spoke on 


Closing the program of 
the Irving 


of the Loose 


Mr. Conger digressed from his assigned subject to cor 
grat ite the National Stationers Assoc tio! on the im 
vement 11 its financial status permitting t to “stand 
n its own teet without having a big share of its expense 
nderwritten by interested manufacturers. He stated, “For 
the association to be self-sustaining gains the self respect 
evervb¢ dy The one ils ire to re « neratulated Oo the 
idvancement made along these lines recent years Phe 
issociat deserves tne support or \ 1 il i! the 
usiness 
Regional meetings are fine things,” | uded, “for 
manufacturers and dealers can get together 1 study their 
ai n pr lems Meetings sucl is 1 ive held ere 
I Nashville lead to a better understand g on evervbody's 
part 
Under the head of “Unfinished business,” Sidney Gas 
senheimer, of Montgomery, Ala., raised the question of a 
rt-time secretary for the regional gove r of the Fourtl 
District After some discussion and a vote a resolution 
vas passed creating a finance committee within the regional 
rganizatior to make possibl t least rt-time clerical 
The convention then adjourned until tl ] r ofr the 
inquet, 6 p. n (sove r Leftwicl i n¢ that the 
report f the nominati committee next place of 
meetit vould be give t the ban et 
Phe vention delegates enjoyed the juet very mucl 
d the Nashville Stationers were higl mplimented for 
the program and fellowship afforded 
+ wa nounced that the next meet will be eld at 
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Miaz Fla Miami winning over Louisville Ky by 
a small majority 

Officers nominated to serve the district next year are 
Regional Governor, Ernie Skagseth, Miami, Fla Retail 
Governor, Sidney Gassenheimer, Montgomery, Ala. (The 
office of Retail Governor is new, having recently been 
created by the Retail Division ot the National Stationers 
Association ) 

“Al.” Marshall of New Orleans won the golf tournament 
with low net. score He received the Travellers Club 
trophy, which he must successfully defend at two more 
annual tournaments before he can claim it as his ow: 

— 
New York Stationers Hold Monthly Meeting 

After the annual reports of the officers of the Stationers’ 


Association of New York 


bers elected ] J 


were read and accepted, the mem 
( lare nce M. 


directors tor 


©’ Brien, George H. Baver, 
John J. Ward 


Jacques was elected to a two-year 


Smith, Julius Blumberg and 


three vear terms. W,. | 


’ 


term to fill an unexpired vacancy The president presented 


report, which was full of encouragement. He expressed 


lation and tl the members of the associa 


helpful spirit of cooperation evidenced 


irom 


tion ane o the 


the directors and officers 


Having disposed of necessary business, the meeting was 
turned over to Dr. Norris A. Brisco, Dean of the School 
of Retailing of New York University, who. in an interest- 
ing and intormative speech discussed some of the problems 
f the retailer. 

In his introduction, Dr. Brisco reminded the assembly 


iat iormer period in the progress of business in the 


States when every effort was bent toward produc 


tion He 


he savs, of adjustment 


traced this progress to the present period which 


between production and dis- 


bringing with it new problems and also a new 


force in merchandising psychological force 


Dr. Brisco cited figures to that the purchasing 


this cot 


prove 


power of intry is as strong today as it ever was, 


but he contended that a psychological power was building 
up a new resistance against buying that reflected in all lines 
his psychological force which has been developing through 
lack of confidence in the future he attributed, for the most 
mart, to the filibusters to which the tariff bills were being 
subjected and to the attitude of American people toward 
oreigi elds Dr Bris« stressed the necessity of the 
development of an extremely favorable pro-American atti- 


exerting this psychological power 


resisting sales eff auses a decrease in number of 
replacements, an increase in the number of sales with a 
orresponding decreas« sales unit. 

his is a decidedly buyers’ market, contended Dr. Brisco 
It is the consensus of opinion that people are now buying 


reluctantly and for replacement at a generally lower price 


[The average American consumer today knows what he 
wants and is an extremely fussy person unless he gets it 
Che members were warned to learn and know their 
market area, to know the type of customers with whom 
they deal, to know the habits of these customers, to know 
their requirements, to know their purchasing power \t 
the moment, the retailer can best meet conditions with a 
minimum inventory and a minimum number of lines 


Dr. Brisco also called attention to the prevalence of stvle 


harmony which the American pub- 


cautioned dealers about their 


that 


attention to 


lic demands today He 
he believes the sta 
both 


windows and floor space 


| Saying 


tionery dealers paid less their store win 


dows and floor space than the average retaile: 


Dr. Brisco also spoke at some length upon the necessity 


ot ha Ing al ilert and « imic sales force He cautioned 
dealers ab ut the speed and neatness with which they 





6l 


wrapped packages, and their quickness in understanding 


and filling customers’ requirements, and suggested a very 
great attention to selling service. He stated that one of the 
best 
was composed of live wires who could furnish a customer 


recommendations a retail store could have was that it 
with the right goods in the shortest possible time. 

In considering the chain store, Dr. Brisco called attention 
to the fears of the retail merchants five years ago when the 


mail order houses were becoming a factor in retail mer- 
chandising. Later the retailer was alarmed by the house 
to-house canvassers. Today it is chain stores. In his 


opinion the retailer who will adopt modern methods of mer 
chandising has little to fear from chain store competition. 


But he urged every retailer to learn his market and the 
requirements of his market and to concentrate on those 
requirements. 

= > —— 


Toronto Stationers Association Re-elects Officers 
At a meeting of the board of directors of the Commercial 
Association of Toronto, Canada, in the office of 
on May 15, 
mously President, J. S. Luckett; vice-president, 
ey treasurer, H. W. Nelson. 

At the meeting of the association on May 15, Mr. Sulkey, 
The National 


Cash Register Company, gave an interesting talk on Plan- 


Stationers 
the secretary the following officers were unani- 
reelected: 
Grand; secretary 
representing the Merchants Service Bureau ot 


ning for Greater Profits. The address was replete with 
helpful, constructive thoughts and useful information. 

held by the association on 
King Edward Hotel. The 
A. Wil 


Rubber Company, 


A luncheon meeting was 


May 22, in room G, 


Chursday, 
meeting was for members and their employees. J 
the Canadian 1. T. §S 
the day 
inmate 
Sixth Regional District Meets in Milwaukee 
“You afford to miss it” is the caption of a folder 
issued by Howard L. Watkins of the 
gional district. He to the regional meeting to be 
held June 4 and 5 at the Hotel Pfister in Milwaukee. Spe 
cial entertainment will be provided for the ladies, including 


son, 


manager ot 


made the address of 


can't 
Governor sixth re- 


refers 


a banquet and dance. All stationers and office furniture 
dealers are invited to attend this convention whether they 
are members or not. The Northwest Travelers Club is 
in charge of the social program. 


President Walker will be among those present and Gen- 


eral Manager Garvin is expected 

















SUCCESSFUL 
shows the sales 
pany, Milwaukee, 
most successful 
cabinets in the 
conducted under the 

manager, ©. A 


CAMPAIGN 
force of the 
Wisc., who 


CONCLUDED 
Northwestern 


The illustration 
Furniture Com- 
have just concluded one of the 

campaigns on Globe—Wernicke steel filing 
history of their business. The campaign was 
able leadership of that veteran campaign 
Netzhammer 
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Illinois Booksellers and Stationers Association 
Holds Fifteenth Annual Convention 

The cx ention was held at the Abraham Lincoln hotel 
Springtiel May 6 and 7. Over 140 persons registered 
earl ingé the middle of the second day the tally stood 
it 153 pe : whom tort ne were women, some ol 
Ww m were dealer while the dealers the mens regis 
trati st amounted to more than half of the men present 
the remainds ma icturers and their representa 
tive tr per ‘ et 

The next il meeting will probably be held at Dar 
tlle in M 193] On the floor of the convention Chicag 
ser ed ‘ ce, but a strong movement for Dar 
\ t late é felt that it would be 
ire t ] ‘ ent gether invwhere 1 1 cit 
is large as Chicag 

Che tollowing officers were elected for the ensuing veat 
President, W. C. Jacquin, Peoria; vice-president in charge 
of the Book Division, Will H. Johnson, Bloomington: vic¢ 
president in charge of the Ofhce Equipment Division, Otto 


Wagener Freeport second Denton H 
Sparks of A. C. McClure & Co., Chicago: member Execu 
tive Committee, Robert H the Manu 
facturing Company Chicag treasurer, E \ 
Nichols, Urbana (re 
Resolutions ( consisting of Harry 


W. ¢ Peoria, and Will H 


submitted a report which was adopted with 


vice preside a 
Lewis ot Dennison 
secretar\ 
elected) 


ommitte Chun 


lev, Chicago Jacquin, Johnsot 


Bloominet: 


out change Che gist of the report follows 

E ending the thanks of the association for an instructive ar 
satisfactor onvention to the entire Springfield convention con 
mittes nd especially t Frank Simmons and J. Glenn Mc ar 
land t Hall Brothers for their generous contribution to the 
entertainment; to the Dennison Manufacturing Company for the 


artistic decoration of the exhibit room to The Gibson Art 


Compat e Henderson Litho. Company, Rustcraft Publishers, 
- 8 Volland Company Autopoint Pencil Company, The Conk 
lin Pen Compar ind many others whose contributions helped 
to make meeting a success aiso. to the manufacturers, 
obbers, publishers ind their representatives, who made dis 
plays and contributed on-time prizes, cooperating with the asso- 
clation whenever! alled upon The secretary was directed to 
write letters of appreciation to eac! 

Thanks were so extended to the outgoing officers and the 
leaders of the round-table talks for their effective work durin 


the year 


write to J. R. Hatfield, | K 


The secretar was directed to 
lie amd I> Miner, expressing the regret of the association 
that the were nable to be present at the convention 
(jreetir and “al Wishes were sent to the American Book 
seller (ss at wit! the suggestion that they consider 
fa ral the l vil 
That her ire too 1 n itles published Phat there 
si Ty listributing enter at (Cnhicage conducted 
era ‘ ther t it there s ld be unifort 


OFFICE APPLIANCES 
instead f varying discounts to dealers 1. Deploring the 
practice of some book obbers in quoting libraries at dealers 
discounts Deploring the practice of certain firms who sell 
hbookdealers and also sell to drug stores 6. That publishers err 


by considering the book mail-order concerns as entitled to favor 


ible discounts 7. Deplorine the practice of certain publishers 
who solicit direct business through advertising without men 
tioning the bookstore 8. That publishers throug advertising 


more indeveloped fields than they do now 


oneer 


kbinding—as a 


’ That publishers should consider library bo 

stock item, rather than the present inexpensive binding—this to 
enable the dealer directly to cooperate for bral business 
0. That dealers should not ask for consignment merchandis 
fro publishers 11. That publishers should adopt uniforn 
erms invoices 12. That this association goes on record a> 


ipproving the Capper-Kelly bill now before Congress 


Che 


members and 


speed and efhciency with registration « 


forward under the dire¢ 
Miss Esther 


opringnhe¢ Id Chat 


visitors was carried 


Nichols, 


Bureau 


tion assisted by Fielding 


of Set retary 


of the Convention nber of Com 


merce, excited much praise 


\ feature of interest and value to the dealers was the 
exhibit of merchandise in the ballroom of the hotel, across 
the hall from the Palm Room, where the convention ses 
sions were held. The room was tastefully decorated by 
Harry Deutsch of the Dennison Manufacturing Company, 
and each booth was given appropriate treatment by Mr 
Deutsch and his assistants. The following houses showed 


their lines 

Brom 

‘ompany, Capita 

Manufacturing 
Marshall, A 


Baker & Taylor Company, 
Ink ¢ 


iblet 


Crayon Company, 


The 


American 
Publishing 
‘ompany, Chi 


Carters 
Central ‘I 
Smith & 


field Company, 


ako 


Paper ¢ 


Thomas 


Company Charles & Company 


J. Holman Company, Ideal Book Builders, Hunt Pen Companys 
A. C. McClurg & Company, National Blank Book Company) 
Meyer & Brother, Reilly & Lee Company, Rand McNally & Com- 


Company, Sanford Manufacturing 


pany Stationers Engraving 

Company, F s Webster Company, Wilson-Jones Company, 
Yawman and Erbe Manufacturing Company, J. C. Blair Com- 
pan Roorum & Pease Company, A. L. Burt Company, The 
Buzza Company, Cherles Clarke Company, A. M. Davis Com 
pan Dennison Manufacturing Company, Eaton, Crane & Pike 
Company) Hail Brothers, Norwood Novelty Company, Parker 
Pen Company, James Pott Company, P. F. Volland, Wahl Pen 
Company, Samuel Ward Manufacturing Company, Whiting « 
Cook, General Pencil Company, Waterman Pen Company, Mac- 
Millan Company, Automatic Pencil Sharpener Company, Crossett 


Pencil Company, Cupples & Leon Com 


Compat 


\utopoint 
Palmer 


& Dunlap 
pany \. N 
Garden City 


Corporation 
Card 


Consolidated Case 


Publishing Company, Keating Greeting Com 


George L 


pany, Esterbrook Steel Pen Manufacturing Compan) 
Waterman and Oxford Filing Supply Companys 

At the close of each session much amusement was occa 
sioned by the award of on-time prizes. These were 
1 gift by the National Blank Book Company, a hand 
some box of stationery bearing the Montag brand; the 
W. A. Sheaffer Pen Company, pen and pencil set; Little, 
Brow! & Compat book ‘Soviet Russia” ] | Pott 
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Wahl Company, 
“Write 


Company, desk set; 


desk set; 


a-Line”; 


& Company, Cambridge Bible; 
Ward 
Buzza Company, 
Whiting & Cook, box of stationery; Boorum & Pease Com 
book; Crane & Pike 
arters Ink Company, fountain pen 


books, { 


Manufacturing Company, 


Parker 


Samuel 
picture; Pen 
leather ring Eaton, 
ery Lhe ( 


Company, 
desk 


braham Lin 


pans 


statiol 


Harcourt-Brace Company, 


Bet; the 


| Sandburg) 


coln, by Car 


| in which 


No little amusement was occasioned by the way 
the awards sometimes fell out. “Bill” Smith, for instance 
representing the house of A. W. Faber, received a Sheaffer 
pen and pencil set amid joyous applause 


Hen 


convention badges were produced 


Bridge sets were provided for the ladies by the 


derson Litho. Company 


by The Gibson Art Company; banquet program covers 


Rustcraft, Inc.; registration 
Volland The 


Autopoint Pencil Compan, 


were provided by 
tickets 
Conklin Pen Company and the 


coupon 
came from the P. F. Company 
Che query by the representative 
“Do 


athirmative, a 


provided souvenir pencils 


Automatic Pencil Sharpener 


vourselft ?""—elicited. if 


of the Company you 


shave the reply was 


fine rubber-set shaving brush 


The orchestral music was supplied by courtesy of Hall 


Brothers, In 


First Day’s Session 


Che convention was called to order by President Gis H 


Marquis on Tuesday morning, May 6. 
Fred Greenwood and Mrs. W. R. Essick led in the 
singing of “America.” This was followed by address of 


welcome to Springfield by C. G. Kohler of the Chamber 


of Commerce of that city Mr. Kohler described the 
recent industrial development of the city, demonstrating 
that it offers opportunities for further development. He 


welcome to the delegates and visitors. 


Harry H 


satisfaction of the 


extended a hearty 


The address was responded to by Chumley of 


Chicago, who expressed the association 
over the privilege of holding the meeting in the capital city 


of the 


state, amid the many historic surroundings there to 
be found. Will H. Johnson of Bloomington was next 
introduced and presented to the association a gavel, the 


gift of C. W 


grown on Mr. 


his 
land, 


walnut 


black 


made by his son 


Follett gavel of native 
Follett’s 


this 


was and 


was presented on occasion as a suitable gift to the 


at its fifteenth annual meeting. The association 


May, 1916. 
behalf of the 


association 
was organized in The president acknowledged 
appropriate 
to the 
association consisted of the bouquet of beautiful flowers on 
the speaker's table Mrs. M. E. 


association in an 
that 


the gift on 


speech. He pointed out the fact another gift 


Chis bouquet came from 


Coe, in memory ot Harry and Louis Coe 
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Che reading of the minutes of the fourteenth annual con- 
vention was dispensed with, and the president’s report fol- 
lowed. He reported that the association is growing and 


extending its activities into different fields of usefulness. 


The Nichols 


an encouraging document showing that the association is 


report of Secretary-Treasurer E. A. was 
gradually increasing its membership and extending its field 
of usefulness. It financial affairs are in good condition not- 
withstanding the loss of money deposited in a bank which 
There is at comfortable balance in the 


failed present a 


treasury, which will be increased as the year advances. 

J. F. 
note book adoption, showed three colors of note books and 
announced that the committee had adopted the Boorum and 
Pease book. 

[he school note book series was reported on by W. W. 
McKnight, who showed an attractive line and 
stated that the book offered by A. C. McClurg & 
Company had been approved by the committee. This deci- 


Temple, chairman of the committee on student 


This decision was ratified by the convention. 


chairman, 
note 


sion was also ratified by the convention 


Then followed the appointment of convention commit- 


tees, drawing of on-time prizes and announcements. 

At 11:30, the convention adjourned for a bus ride over 
the city, passing the home of Abraham Lincoln, Lincoln’s 
tomb and other points of interest, winding up at the 
Springfield high school, where a delightful cafeteria lunch- 
eon was served. 


The assembled for the 
2:30 Blair, superintendent of 
instruction, presented an eloquent address on the subject, 


convention afternoon session at 


Francis G. state public 
Our Boys and Girls. 

He was followed by Daniel Hansen of Carlson Brothers, 
Moline, Ill., who replied to the question, Is Standardization 
Stationer? Mr. 


comment elsewhere in 


Profitable for the Hansen’s address is 


reviewed with this issue. 

Harry Deutsch of the Dennison Manufacturing Company 
then gave a lecture and demonstration on window decora- 
tion and display. This was an able and clever presentation 
of many of the things which can be done by the use of 
Dennison crepe paper products in arranging effective dis- 
plays 

The meeting adjourned about five o’clock and at seven 
o'clock there was a cabaret dinner in the Palm room, at 
which special music was provided as well as other enter- 
tainment. 

An interesting feature of the program was vocal music 
by a young lady who was anrounced as Springfield’s only 
lady baritone singer. She possesses a pleasing voice and 
won enthusiastic encores. 
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The convention came to order at 9:30 a. m. and was’ the course of a year in many things, including loose leaf 


addressed by George O. Wirtz of Little Rock, Ark., the forms, office equipment, etc. He said that an active man 





issociation’s first president, who talked on The Making of following this system can build up a satisfactory volume of 
i Best Seller Chis was exclusively a book talk. It was business even on the smaller orders It is impossible to 
in eloquent and forceful presentation of the opportunities tell who is and who is not a prospect, especially in loose 
which confront the bookseller who knows his business leat The only safe way is to assume that practically 
Wednesday, May 7 every one is a prospect until one finds out to the contrary 
Round table discussions were started at 10:15. the book Another member stated that he finds specialization on 
livisior eing headed by J Glenn McFarland, and the office each call the better way 
ippl liwie vy Daniel S. Hanser Special programs Che representative of a leading ribbon and carbon paper 
vere arranged for each group. Mr. Hansen's group re house pointed out that the ribbon and carbon industry doe- 
nained the Palm room. while that of Mr. McFarland i business of about twelve billion dollars a year, but that 
urned to a nearby parlor only a small proportion of this business is done by sta 
ening the office eq ent group session, Mr. Hat tioners He advised stationers to get into the selling of 
sen stated that this was the third annual meeting of the this class of goods, to learn the goods and to sell by cou 
fice equipment group. It is intended, he said, as a fre pon books. He believes that stationers should departmentize 
pen discussion of office equipment problems \ ques on every item that will support a salesman and then thor- 
tionnaire hac een sent out which was then discussed bv ughly train him 
s ‘ the order of the importance ot the ques Another delegate stated that one ma vell posted can 
inswer to the quest Is it profitable to hav handle five or six lines He doubted it he could make 
— the point was brought out that mucl ne line pay except in certain communities. It was sug 
ested that it is a good pla to develop experts as contact 
en to reach those who use the things vithout going to 
he purchasing departments 
It inswer to the questi W it lines S i st practical 
r exclusive agencies it was suggested that we are 
coming to this situation because otf mergers Phe sugves- 
tion was made that it might be profitable to train stationers’ 


specialty men on exclusive lines 
It answer to the question, What is the effect of direct 
selling on the dealers it was pointed ut that the dealer 


himself should have a manufacturer's agent or a manufac 








turer train his men It dealers have competition from man 

cturers t is because dealers have ull - rt ot ther 
wn opportunity; because they do not know enough to sell 
the goods. Manufacturers will not bother with small users. 
Sometimes they know of prospective orders wre the sta 
tioner himself knows about them 

\ member declared that dealers should study machine 
ookkeeping and should get some of this business he 
should understand equipment, stock forms, et 

The next question was, What are you doing to combat 
the jobber who is selling the consumer at w vlesale prices 
\ member suggested that if the manufacturer sells direct 
then there is no reason why the jobber may not do s« 
but only if the order can not be handle »y the dealer o1 
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the size of it makes it profitable enough to warrant the 


tS OF ILLINOIS BOOKSELLERS 


- —_ 
tte a TaOn Tor W ( Jacquin pres iobber to take hold of it Mr Hansen pointed out that a 
ident, left E A. Nichols, secretary-treas  nSeealne te ws en Se eS selie ta csaininniiimin 
ret right Rottor William H Johnsor A < L1eT not a Wi lesaier if fhe ell i nsumie 

president, left Otto Wagner Vie \ manufacturing member declared that his house had 
pr dent n charg office equipment divi a : a 
sior ! ht givel Ip seiimng pens oO yoDDoverTS 
In reply to the question, How can we deal with curbstone 
ep the size of the town in which one is operating awkers it was advised that the dealer mself get ener 
it results must be analyzed and there must be enough getically on the job 
tential business to make a profit on calls. Outside sales How can we get clerks interested to learn about new 
en should call on accounts which are large enough to goods? Answer—give them a certain percentage on total 
xpect it sales over salaries or establish sales contests with suitable 
Another member pointed out that part of the duty of rewards 
‘ utside salesman is to create accounts Mr. Hanser How can we get clerks to read trade journals? One 
gested that the door-to-door salesman of the stationer member said that they mark and tear out certain articles 
ild not ¢ to the purchasing department, but should which they wish clerks to read They are then initialed by 
iround and find out what is needed, his firm then calling the clerks, who must pass an examination on these articles 
e business and giving the salesman credit for result at the periodical sales meetings 
g orders he salesman is a contact man as well as a How can we divide the work of outside salesmen? A 
salesmat dealer from Rockford pointed out that a salesman must 
Another member said that two days before calling, he make some new calls every week They should make out 
led circulars to the salesman’s route list his helps a development sheet for report of calls and what was talked 
troduction even where there has been no examina ibout [his gives a check on orders which come in and 
tion of the circular by the prospect. He sends out all the protects the house as well as the salesman when the latter 
way fror tew hundred to several thousand circulars demands credit for certain orders 


He develops a nice volume of business 11 In answer to the question, How can the dealer hold on 
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SOME EX-PRESIDENTS AND OTHER VISITORS AT THE SPRINGFIELD CONVENTION.—1. Eight ex-—presidents of 

the Illinois Booksellers Association From left to right are George O. Wirtz, first president; Fred Greenwood; W. R. 

Essick; C. H. Marquis; H. H. Chumley; Frank Simmons; W. C. Miner, and Clifford Lloyde 2. Senator M. R. Carlson, 

Pete’ McLaughlin of the F. S. Webster Company, Mrs. McLaughlin, Mrs. A. R. Frey and Arthur R. Frey of The 
Globe—-Wernicke Company 








to his old agencies?—the reply was he must be worthy and the committee on nomination reported with the result 
of holding them previously given. 

Other topics which were briefly discussed were news The convention then adjourned sine die 
paper advertising, fountain pen guarantees, drawing mate The Banquet. 


rials, displays furnished by manufacturers President C. H. Marquis was toastmaster. He intro 


On th s ec t oth tur > . alers fin > , . . ; , 
n the subject of office furniture, the dealers find the  quced W. C. Jacquin, the new president, who spoke briefly 


handling of office furniture profitable notwithstanding that advising that members talk over their troubles and try 
a number discovered the brokers are a prevalent nuisance. + solye them. The toastmaster next introduced Will 
Luncheon was served at the Leland hotel, where the Johnson and Otto Wagner, vice-presidents, and D. H. 
members were guests of the Springfield Mid-Day Luncheon Sparks, second vice-president; R. H. Lewis, the new mem 


wh Oy hic ac sion : res as ‘ » bh ‘arl Sx . . . . _ 
Clu this occasion an address was made by Carl Sand ber of the executive committee, and Secretary-Treasurer 


burg, poet and biographer of Abraham Lincoln. Mr. Sand EF. A Nichols 
Y d ost l i h ress l 1 IoOTr . . _ ° : 
burg made a most delightful address, filled with humor He then introduced George O. Wirtz of Little Rock, 
and pathos featur fo songs > course o Ss a : : : ‘ie gaye 
a pS He featured folk songs in the course of hi Ark., the first president of the Illinois Association, who 


arks al sang a number ot ditties nown t * pages . : ¢ : r ’ 
remarks and sang a — ditties unknown to the pag presented Greetings from Dixie. Mr. Wirtz’s address was 


of song books. 


an eloquent presentation of the attitude of the South 
h I noo! th st ac "Ess as ) ° mn , - > 2 - . 
In the afternoon, the fu uddress was by J. J. McCon toward the North and of the spirit of romance which per- 


} 


nell, who spoke comprehensively on Advertising and Sales 
Promotion in Book and Stationery Stores. Mr. McConnell 


is connected with the house of A. C. McClurg & Company 


meates Dixieland. He went south eleven years ago and 
discovered in the people of the southland a spirit of good 
will and hospitality which has endeared them to him for 
This was followed by a forceful and eloquent address ever. He said that the South today loves Lincoln and 


by W. H. Greenleat of The Carter's Ink Company on believes that the reconstruction troubles would not have 
Books, Stationery and Salesmanship. After a humorous in occurred had Lincoln lived. The bond of unity between the 
troduction, the speaker recalled that a few vears ago, Hugo two sections is now sealed forever, he said. 
Munsterburg, the distinguished professor of psychology, The next speaker was V. Y. Dallman, editor of the IIli- 
emphasized the power of suggestion on human activities. nois State Register, who took as his subject, Human Pages 
We need to understand the way we can best promote the from the Book of Life. Mr. Dallman spoke in a humorous 
sale of merchandise Many first-class merchandisers are and philosophical vein, paying a tribute to the memory of 
not first-class salesmet In business, one of the strongest Lincoln and complimenting book dealers. He promised 
influences is personality; in fact, business is built on the that his newspaper would do more to aid book sellers in 
personality of men and women. Causes of failure were thus — the future than in the past, and that he would suggest the 
lassihed: ignorance, indifference, improper handling of idea to the members of the Illinois Newspaper Association 
ustomers, impatience, and so on rhe stationer is the At the conclusion of Mr. Dallman’s address, the floor was 
giver of service We are selling too much the materials cleared and the evening was given over to dancing. 
rather tl the use of our merchandise \ desk is more Several pleasing remembrances were given at the ban- 
than so much lumber. It is translatable into comfort and  quet. These included beautiful corsage bouquets to the 
efficiency In all merchandise, one can put personality. ladies from the National Blank Book Company; Desk Book 
Back of every sale there is an opportunity Selling is on the Etiquette of Letter Writing, by the Eaton, Crane 
one of the problems of management. It includes compen & Pike Company; box of stationery, with the compliments 
sation, information to salesmen, talks to promote interest of Bill Hoag of the A. M. Davis Company; sample bottle 
ind to develop personality; development of information as of Sanford’s furniture polish, the Sanford Manufacturing 
to the place of each one in the scheme of things and work Company; box of pens, Esterbrook Steel Pen Manufac 
in helping salesmen to find their place. There is an art of | turing Company; Rand-McNally’s Automobile Road Map 
business as well as a science of business. The biggest boss of the United States, including eastern Canada. Rand. Mc- 
ot all is the salesman’s own self. Salesmanship is not high Nally & Company. 
pressure, but it is service to buver and seller. Be KRG 

\ vote of appreciation was extended to the outgoing Chicago Office Appliance Managers’ Frolic 
othcers and leaders of round table talk. The Chicago Office Appliance Managers’ Association 

\ resolution was also passed, approving the Capper held its first golf outing of the season Tuesday, May 6, at 
Kelly bill the Illinois Golf Club, a few miles west of Glencoe. The 
On motion, a committee was appointed to see what can day was perfect for golf and the outing was voted the most 
be done to mitigate unfair selling at state institutions. successful in the association’s history. Nineteen were pres- 


The subject of the next convention was then discussed ent, including several guests. The best gross scores were 
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made by Phil Sea, Chicago manager of the Sundstrand 


N. Y. Typewriter and Adding Machine Dealers 
Adding Machine Division of General Office Equipment Meet 


Corporation, and E. A. Kalkhurst, formerly Chicago man : 
wer for Burroughs Adding Machine Compoan; Ro aunt The regular May meeting of the New York Typewriter 
one present tributed a e ever sien won & & Adding Machine Dealers on May 12, 1930, was attended 
nate by a representative group of forty-odd members. Numer 
Clark Haves of the International Business Machines Cor ous questions were pre sented to the meeting for discussion 
rath esident of the Chicago associatior .s and a number of committees appointed to consider them 
Blackste f Dictaphone Sales Corporation is chairman in detail for the purpose of presenting recommendations 
r tine entertainment committee and was responsible Ik a ruture meetings 
the ' ‘ f the outing \ committee was appointed to prepare suitable greet 
g and entertainment for the group of German dealers 


+) ‘ 
Southern Travelers’ Club who plan to visit this country May 29 has been set aside 


The Southern Travelers’ Club was very much in evidence is the day this group of German dealers will spend with 
at the nnual conventio1 f the Fourth District of the the association 
‘ tint ] tatinnere ecociatio} +t shuall 9 R . . 
‘a 1 ota \ al it Nashville, May ’ Che meeting adjourned with a motion that further meet- 
ac ings be suspended until the second Monday in September. 
) W ec nor g Ma / the Travelers met ° 
t ‘ d | t 1930-31 rT} ft -s ° p ° 
‘ ¢ c e¢ ( ce . c ( cer 
So 1} Smith-Corona Dinner at Chicago 
Select vere President re \alleau, _ommer! il ri ’ . 
“a : \ brief item appeared on Page 29 otf the May issue ot 
ture (x ( ig I] rst vice president Fred Not ai , 
. . . . Cothce Applhiat ces re gard ya sale S meeting re ld at ( hi 
mat Mitt if ind \ lger | iTK Ridge, N | seco! d vice . } | | | I 
: oe cago | the C. Smith & Corona vpewriters Inc t 
resident, W. J Dixie) Carroll, Birmingham, Ala.; sec- hI ; ; 
. , Ss now possible to present a picture of the gathering, ant 
reta! Larry Damon, Samuel Ward Manufacturing Con ; 7 : 
am ~~?" . some additional particulars The meeting was intormal, 
pany, Bost Mass.; treasurer, Frank Ryan, Chicago, III 7 


nd very democratic, as the rank and file mingled at the 
and corresponding secretary, E. G. Harpold, Dameron-Piet 


, table with home oftice and field executives An excellent 
son Company, New Orleans, La eas : ; 
, , = chickel dinner was served, and brief addresses made by 
On Thursday night the Travelers entertained convention - : 
, , : jo - Fowler Manning, president, and S. E. Miller, of The Miller 
delegates wit i banquet It was a “speechless” affair : Ml , : 
: , , irvant-Pierce Company. iss Schuster, emplovment man- 
except that Arthur Walker. president of the National Sta x i 
: ger, sp ir th inin mtinge 
tioners’ Association, was permitted to thank the Travelers “5° ae a a . commgem 
= al 1 4} — ~ 1 
for the fortv-pound Tennessee ham with which thev pre \ reception committee greeted the guests d presented 
sented hin he entertainment wa provided in il iret them to the home ofhecs party This commiuttec consist¢ d 


fashion, witl roup of Nashville’s best talent putting Miss Ruby Sackewitz, secretary to the Chicago manager, 


the « , Miss Irene Johnson of the bookkeeping department, and 

, P ‘ 7 rment w awed Friday afternoon for 1 Harry Bertelmes and B ( Denman, sales department the 
lraveler’s Cup trophy was won by Al Marshall of New latter a reformed newspaper man who finds lite sweeter 
Orl made the low net score P. R. R selling typewriters 


oe Attending this dinner were the following from the hom«e 
Midtown Stationers Change Their Name office Fowler Manning, president; L. J. Conger, vice 


Midtown Commercial Stationers’ Association of President; K. S. Hand and J. C. Bostleman, J Division 
New Yor} City have changed their name owing to the managers present were I A. Olson, Cleveland I | Evlar, 
ea ‘ e association of all the groups, and are know Minneapolis; H. S. Gilbert, Chicag« Branch managers 
as tl Retail Stationers’ Association of New York Citv who came to Chicago for the sales conference and dinner 
The ass t is established an office and meetit roo! vere \ H Foxcroft. Milwaukee: |]. G Dawson, Cleve 
it 870 Broadway inning to hold their openi meeting ind; C. D. Finney, Cleveland; H. C. Faringer, Columbus; 
n the irters Wednesday Mav 28 S. O. Needham Detroit; L L Allen, Indianapolis Che 
e amalgamat of all the group associations into one Miller-Bryant-Pierce Company, Aurora, III was repre 
ior assoc s evidence that the retail dealers in New sented | S. E Miller, president, and 17 (5. Roehm, 
York are anx s d hopeful for the elimination of untair secretat 
‘ etit ‘ re desir ~ tamping out vicious nd | s Chicago sales meeting was one of a series of three 
nethical trade practices Che first was held at Philadelphia April 14; the third was 
It ed t ld another meeting some time in Jun eld at Kansas Citv May 1-2 

















GROUP ATTENDNG THE SMITH-CORONA DINNER AT THE PALMER HOUSE, CHICAGO, APRIL 29, REP- 

RESENTING HOME OFFICE EXECUTIVES, DIVISION MANAGERS, BRANCH MANAGERS, CHICAGO SALES- 

MEN, SUB-OFFICE SALESMEN, SERVICE DEPARTMENT, SHIPPING DEPARTMENT, SUPPLY DEPART- 
MENT, INCLUDNG THE YOUNG LADIES OF THE CHICAGO ESTABLISHMENT 
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SEVEN 
At this 
members 
Machine 


present 


ON THE RIGHT: MONROE 
YEAR CLUB'S 1930 DINNER 
eighth annual meeting 125 
of the Monroe Calculating 
Company s organization were 


Increase in Life Insurance for Monroe Employees 

An increase in life insurance which the company provides 
for its employees was announced by President Jay R. Mon- 
roe of the Monroe Calculating Machine Company, Inc., of 
J., to the Year Club 
of the Monroe organization who gathered for their eighth 
Hotel East 
announcement Mr. Monroe 
Year Club 
members had been increased by fifty per cent of the em 
$6,500, 


Orange, N members of the Seven 


meeting and dinner at the Suburban, 


April 10. In his 


stated that the life insurance policies of Seven 


annual 


Orange, on 


ployee’s yearly salary with a maximum of while 


employees who have been with the company for fifteen 


years are to be insured for one hundred per cent of their 


year’s salary with a maximum of $10,000 The company 


pays the entire premium for this insurance 


One hundred fifty-seven members of the Monroe organi 


zation throughout the country who have been connected 


with the company for seven years or more will benefit by 


this increase in life insurance Of this number, one hun- 


dred twenty-five were present at the eighth annual meet 


ing of the club, many of them traveling from distant cities 


Among the members are several who 


Monroe Com 


in order to attend. 


have a record of continuous service with the 
pany since shortly after its organization eighteen years ago 

Mr. Monroe's 
was followed by a _ short 


Frank M 


ager of the 


address of welcome and announcement 


business meeting conducted by 


of the club. Mr 
Department 


Smith, secretary Smith is man 
with 


Mon 


company’s General Service 
headquarters at the plant at Orange, and has been a 
roe man since 1913 


W. G 


talk and distributed cash prizes to the 


domestic sales manager, gave a short 


winners in a sales 


contest recently conducted by the company. 


Cablegrams from Vice-Presidents E. F. Britten, Jr., and 
W. R. Cummings. both 


Europe on business at the time, were read to the assembly 


members of the club, who were in 


A “night club” show with talent furnished entirely by 
members of the Monroe organization provided the enter- 
tainment. R. S. Schmidt, production manager and mem 


since 1914, was chairman 
him A. G. 


M. Smith 


ber of the Monroe organization 


ot the committee in charge He had to assist 


Downey, manager of personnel at Orange. and F 





ON THE LEFT: MEMBERS OF THE MONROE 

ORGANIZATION WHO y PUT ON 

THE SUCCESSFUL “! EN TER- 

TAINMENT AT THE CLUB'S 
ANNUAL DINNER. 


Allen G. Osborne, sales representative of the Newark, 
N. J., district, acted as master of ceremonies. Mr. Osborne 
first became connected with the Monroe Company in 1916. 
An orchestra furnished the music for dancing which con- 
cluded the evening’s program. 
the club, who were elected to serve for 
the coming year, are: President, J. R. Monroe; vice-presi- 
dent, Leighton Forbes, manager of the Northeastern and 
the Southern Divisions of the Monroe Company at New- 
ark, N. J.; secretary, F. M. Smith; sergeant-at-arms, G. R. 
Curtiss, assistant to the manager of the Northern Division 


The officers of 


at Cleveland, Ohio. 
P ide : 

Commercial Stationers of Toronto Hold Annual 
Meeting 

The annual business meeting of the Commercial Station- 
ers’ Association of Toronto was held on Thursday, May 8. 

The financial statement for the year ending March 31, 
1930, was presented by the president, and on motion 
accepted. 

Mr. Luckett expressed his personal thanks to each and 
all of the members for the uranimous and staunch support 
he had received from them during the past year. He stated 
that while he had given much time and effort to the asso- 
that he had benefit 
from his association with the membership. 

Victor Smith voiced the views of the members and re- 


ciation freely, he felt received much 


ferred in a kindly and appreciative manner to the value of 
Mr. Luckett’s services and the success of this association 
under his leadership. A vote of thanks and appreciation 
was moved and seconded and carried unanimously. 

Mr. Wilkins, chairman of the committee, 
brought in the recommendation of that committee for the 
three vacancies on the board of directors as follows: J. S. 
Luckett, J. E. Moir and G. H. Callow. On motion the 
recommendation of this committee was endorsed, and, there 


nominating 


being no further nominations, the nominees were declared 
elected. 

Mr. Grand stated that the regional meeting would be 
held in Toronto the latter part of May or early in June. 
He invited the members to suggest any subjects which they 
consider would be of interest for discussion and considera- 
tion at that gathering. 
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» was a very profhta le month, as tar as educat coulk ive et ( st des t t that some 
ires were cerned ers f the Typew! S ticts disagree Ol = particular 
lers As t Seatt ‘ ex ilar weekly I our etore ti i i State Was imate 
i em ened wit Ss! writ 2 ( test the L niversit W ishington 
vort remarks ent speakers 1 Mr. Soucek gave a demonst! s skill t 
r ed visit Emers B. Knig t publi the stort the | Miu ewrite 
| i f the | B. Knight statis ( i $220 Univers W 
ul t k Har e Department ol! Bt ll ealers selling st es ting WwW! 
\ \ Was gt ) ses. Secretary %& | | s RR 1 Trade 
I 5 thl t ea tir Seattie ‘ eT ( rte¢ t 
| ewriter ‘ rganization following tificat eport ft 
( il City ct s¢ depart t 
ts ‘ 1ugurat twent Hovt t another weekly eet the members 
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rl ~ \\ 1 tas ) e Vea \1 Porta I s T iset | 
S l ( r ( +] the last s ths n 
\\ e! t this twelve 1 s é 
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I i i ev s te y mel ers that a! \\ ( etore 
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MITTAG & VOLGER 


INCORPORATED 


Principal Office and Factory, PARK RIDGE, N. J., U. 8. A. 


Manufacturers of the Most Complete Line of Superior 


Inked Ribbons & Carbon Paper 


offer the Dealer 


QUALITY - SERVICE - PROTECTION 








Quality: Lach “M&\” grade is standard in its class, represent- 


ing the highest quality possible to furnish at the price. 


Service: Tested, and practical business building Sales Helps, 
including an attractive Window Display. Direct-by-mail ad- 
vertising, under dealer’s imprint. Matching samples and 


eiving detailed information, regarding special requirements. 
~ > Pal 


Protection: Our goods carry an absolute guarantee. We are 
not satished until every stock order has been resold by the 
dealer at a fair profit. Sales arrangements are never vio- 
lated and consumer inquiries are always referred to the 


local dealer. 
WRITE for complete information and we will prove by mail that 


it is to vour advantage to feature the “M&V” line of 


TYPEWRITER RIBBONS and CARBON PAPER 


to meet every condition; to fill every requirement 











ITT ae 6 OLS” 
PARK ROSE KU 




















Looking Back to the 
Records of Yesterday — 


HE important records of years gone 

by—kept in trust by Byron Weston 
Co. Linen Record— inspire recorders of 
cities, counties, states, and of the national 
government to safeguard for tomorrow 
important records by entrusting them to 
the durability of Byron Weston Co. Linen 
Record. 

For three-quarters of a century Byron 
Weston Company have held to the high- 
est standards in making a first-class paper 
for every purpose. 

BYRON WESTON CO. LINEN RECORD 
is used where ONLY THE BEST will serve 
Recerds Deeds and Wills Policies Stationery 
Minute Beoks Ledgers Maps 
WAVERLY LEDGER Is used where 
QUALITY AND COST ARE FACTORS 
Biank Books Ruled Forms Pass Books Drafts 
Stationery Legal Bianks Diplomas 
CENTENNIAL LEDGER is used 
wherea GENERAL UTILITY PAPER isrequired 


Ruted Forms Greadsides Accounting Forms 
Stationery Pass Beoks Legal Blanks 


FLEXO LEDGER is used where a 
FLAT LYING LOOSE LEAF sheet is desired 
For High Grade Loose Leaf Ledger Sheets and 

Special Ruled Forms 


TYPACOUNT LEDGER is used where 
quality and permanence are required in 
Machine Pesting Forms 


WESTON’S MACHINE POSTING 
LEDGER 
a grade belew Typaceunt— But Made te the 
Same Exacting WESTON Standard 


DEFIANCE BOND Is used where a 
quality bend OF HIGHEST CHARACTER counts 


If you are not familiar with the complete Weston line, 
please send for samples 


BYRON WESTON COMPANY 


{ family of paper makers for nearly three-quarters 
of a century 


DALTON, MASS., U.S.A. 
Leaders in Ledger Papers 
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OFFIC! APPLIANCES 
at 12:30 Che usual luncheon will be served at 1:00 o'clock 
and at 2:00 o'clock sales meetings and demonstrations will 
be held by the manufacturers in different rooms at various 


hours. 1 for the men and a theater 


\ golf game is provide: 


irtv tor the ladies 


All typewriter dealers from everywhere are cordially 
invited to attend this convention 
Further information may be 


Ward, president, 4401 
cago; A. | Detroit 


8129 


addressing 
Chi- 


Kinnisten, 


obtained by 
Ravenswood avenue, 
Mich., or P. E 


Princeton avenue, Chicago. 


Robert S, 


— 

San Francisco Rib-Carb Men Elect 

Che ( irbon & 
California put the 


time It 


Northern 


a month ahead, to avoid 


Ribbon Dealers’ Association of 


annual meeting 


held in the California Room of the 


vacatior was 

Palace Hotel, San Francisco, May 22, in the form of a 
dinner-dance, preceded by election of officers. A. L. Schir- 
meyer, the retiring president, was in the chair. New off- 


Neal, Strat- 


president; 


President, Robert Pinney of 
the association's 


cers elected were 
tord & 
vice presidents, Jack Glendon, 
and L. H 

Upham & Rutledge, Inc.; 
of Mittage & Volger, Inc Directors: A. L. 
the H. & M. C. O'Connor, of the 
Ribbon & Miss 
Miller-Bryant 


Kerr, who was first 
dealer 
Carlisle & 


secretary, Miss Pierce, 


tvpewriter supplies 


of San Francisco, Chapman, of A. 
LCompany, 
Schirmeyer, of 
Pacific 
Williamson, of The 


Company; J. F 
Carbon Company; 


Pierce Company 


Appreciation was expressed for the able work of the 
retiring ofhcers. The program for the coming year has 
been left to the new directorate, but it will no doubt con- 


tinue to be educational and constructive, as up to the 


present. J. F. O'Connor, retiring vice president, donated 
a beautiful desk set which was raffled off and won by the 
retiring secretary, Miss Myrtle Le Maitre 


There will be no meeting of the association in June 


Che regular monthly meeting of the Carbon and Ribbon 
Dealers’ Association of Northern California was held May 8, 
and a meeting of the board of directors the following Tues- 
Plans 
both meetings for the coming year's activities of the asso- 
ciation At the 


day, the thirteenth were discussed and outlined at 


monthly meeting the membership as a 


whole showed interest than ever before in the work 
that has and all 
agreed to co-operate and work together to carry on the 


that 


more 


been accomplished by the association, 


activities and endeavor to achieve the goal was set 


at the incipiency of the association. The same interest was 
shown at the directors’ meeting 
- ee - 
Indianapolis Stationers Organize 


A meeting of the leading stationery dealers of Indian- 


Ind., held 
evening, April 24. Ten 


apolis, was at the Columbia Club on Thursday 


were present, representing 
the houses following their respective names: W. H. Ehrick 
and E. F. Agnew, W. K. Stewart Company; H. J. Hamp- 
Indianapolis Office Supply; W. B. Brass of W. C. 
Furniture Company; G. P. 


Mr. Webster, 


Sentinel 


persons 


ton, 


grass; C. S. Ober, Business 
Davis, Bank and Office Stationery Company; 
William B. Company; L. R 
Company; L. J. Buckley, Kautz Stationery Com- 
R. C. Hiller of the Hiller Office Supply Company 


purpose of 


Burford Brinkman, 
Printing 
and 
‘| he 


means of improving service to the retail consumer by elim- 


pany 


this meeting was to devise ways and 


profitless Dinner was served at the 


Club 


inating operations. 


Columbia and the meeting continued until nearly 


eleven o'clock p. m. It was a very enthusiastic gathering, 
as the Indianapolis dealers readily found opportunities 
whereby they could improve their service by eliminating 
trade practice evils that now exist. 


\ local was tormed to meet at frequent 
| 


organization 
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CARBON PAPE 
TYPEWRITER RIBBONS 


“The Line that can’t be matched” 





A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN, station) N. Y., U. S. A. 


71 












































We 









































































































































































































































































































































~ 


™ 
t 





The ADCO 
CHAIN-POST 
CURRENT BINDERS 


RETAIL 
AT LOWER PRICES 


NO PROTRUDING POSTS. 
RAPID WORKING FACILI- 
TIES PROVIDE SELF-EX- 
PANSION. FLAT WRITING 
SURFACES 





“A”—THE 
tions required. 
Nickel finish. 


ARISTOCRAT—No sec- 
Holds one or one thou- 
sand leaves. 


“B”"—THE BEACON—Sections added 
in lower tube. Unlimited capacity. 
Nickel finish. Zero minimum. 


“FS”"—THE FUTURA—Sections add- 
ed in lower tube. Unlimited capacity. 
Oxidized copper finish. Zero minimum. 


“S"—THE SERVICE—No 
required. Holds one leaf or five hun- 
dred. Nickel finish. 


THERE IS AN @DcO CHAIN - POST 
BINDER TO FIT EVERY NEED 


OUR GUARANTEE 


sections 











We unconditionally guarantee the 
mechanical construction to users of 
AB® Chain Post Binders, at no cost to 
you, for the full life of the binder. 


STATIONERS 


Write for catalogue and selling priv- 
ileges in your territory. 


W. G. LLOYD COMPANY 


Accounting Devices Company Consolidated 


626 SOUTH CLARK STREET, CHICAGO, ILL. 











OFFICI \PPLIANCES 


Wholesale Stationers Elect Officers 
Wholesale Stationers 
West Baden Ind... the 


following officers, | 


Asso 


hrst 


At the annual meeting of the 
ciation of the | 5. A 


part of last month, the 


he ld at 
oard of directors 
for 1930-31 

Short & 


and executive committee 


President \ E 
Portland, Me . Wrst vice president D P Caldwell 
Roanoke, Va. vice president, John 
Company, Ltd., Winnipeg, 


t 


were elected to serve 


Plumer. Loring, Harmon 


sites, 
Sites Company, second 


Gibb, John Gibb Canada; third 


vice-president, Herman Price, Eagle Pencil Company, New 
York, N. ¥ secretary-treasurer, H. C. Whittemore, 118] 
Broadway, New York, N. \ 


Executive committe Chairman, H. G. Horder, Asso 


ciated Stationers Supply Company, Chicago; A. C. Bain 
bridge, Bainbridge, Kimpton & Haupt, I: New York; 
William G. Whittemore, The American News Company, 
In New York; Paul J. Wielandy, Blackwell-Wielandy 
Ce i St. Louis, and G. L. Davis, Adams, Cushing 
& Fost Inc., Bost 


Board of directors H. Y. Otto, Williamsport Papert 
( " Wilhamsy] Pe 2 F. Schwarz, Schwa 
Pape Company, Lincoln, Neb M. D. Wittelshofer 
Beecher, Peck & Lewis, Detroit, Micl H. A. Whiteman, 
H. A. Whiteman & Company, Wilkes-Barre, Penna.; J. 
M. Penland, Southwest Drug Corpor Dallas, Tex 
R. | Wenger, R. | Wenger & Compa Greenville, 
| | M. Jense1 Br & Ie ( v. Omaha, 
Nebr John Gibb, J G ( | Winnipeg 
Canada; Ralph Ellis, John W. Graham & Company, Spo 
kane, Wash.: W. 1I Plumer, Loring, Short & Harmor 
I Me; H. G. Horde \ss ted Stationers Supply 
( Chica D. | Site Caldw Sites Company 
IX i ( Va 

a 


National Typewriter Dealers’ Association 
tf the National 
will be held August 18, 19 and 20 at the 
hotel in Detroit Plans are under way to 


he Id. 


Che 1930 convention « Association of ype 


De ale rs 
Book Cadillac 
make it the 


biggwe st and best convention ever 


Prominently connected with the local arrangements fo 
the meeting is A. E. Roberts, general manager of the 
Business Equipment Company, 531-535 Shelby street 
Detroit Mr. Roberts is very active in the plans of the 
coming convention \lready he has secured the Italian 
garden at the Book Cadillac where the convention will be 
held Phe tvpewritet 


Book Cadillac will, he Savs., wive the 


freedom of the house and the mavor will even 


tl 


men the 


rward wi the freedom of the cit 


= 
Central Travelers Elect Officers 
May 6. 


Central 


On Tuesday, at the Hotel Cleveland, Cleveland, 
Travelers’ Club elected the following offi 
Harrv B. Balch, Park 
Frank Carr, Victor and 
The Conkliu 
Wilson-Jones 
| Office 


Ohio, the 


cers: President, Quality Envelope 


Company; vice-president, Safe 


Equipment Company; secretary, B. O. Martin 
treasurer, Steve Stout, the 


John Duncan, The Diel 


) 
Pen Company; 


Company; custodian, Equip 
ment Company 
meeting of the 


Asso 


they can to 


first dav o 
National 


evervthing 


The club met during the 


Fifth Regional District of the Stationers’ 


ciation [The travelers are doing 


promote the prosperity of the dealers in the district and to 


make their meetings successful 
- 
Boston Stationers’ Annual Outing 
The New Ocean House, Swampscott, one of New Eng 
land's finest summer hotels, will be host to the annual 
outing of the Boston Stationers’ Association, Saturday, 
June The program will include a band concert, midway, 
field events, tennis, golf, dinner and a dance It is ex- 
pected that over five hundred will be attendance 
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OUR INCOMING MAIL 


@ tells the story of 
~. Addressoqraph 
versatility ~ ~ - 






, 








Your morning mail tells how Addresso- 
graphs will reduce expense in your busi- 
ness, will speed work, will eliminate errors, 
will increase sales, will increase profits. 
Notice how many business forms sent to you are 
written on Addressographs — statements from 
the stores you patronize, gas bills, telephone bills, 
insurance premium notices, dividend checks, 





shipping tags, invoices — even completed letters. 
Modern business no longer imprints such forms 
by old-fashioned hand methods. The machine 
precision of Addressographs is much faster, far 
more economical, infinitely more accurate. 





Addressographs are not merely addressing ma- 
chines. They will handle an amazing number of 
forms used in your business — payroll sheets, 
production forms, time clock cards, ledger pages, 
route sheets, inventory forms, sales letters, envel- 
opes, post cards, and dozens of others. 


Wherever names or data must be written there 
is need for Addressograph speed, accuracy and 
economy. The Addressograph representative in 
your locality will gladly give you full informa- 
tion without obligation. 


Sales and service agencies in the principal cities of the world 


ADDRESSOGRAPH COMPANY 


General Offices: 901 W. Van Buren Sraeet, Cuicaco, U. S. A 
Canadian General Offices: Addressograph Co., Ltd., 30 Front Street, W., 
Toronto, Ontario 
European General Offices: Addressograph Ltd., London, England. 
Factories: Chicago, Toronto, London, Berlin. 





an hour — print thru a 
ribb mn Prices from $20 to 
ee ee ee Class $200 Dupli- 
graph produces 500 








Electric and auto la 1930 Address 
matic Addressographs persona ized letters 
—print thru a ribbon an hour with name 


—speeds from 2,000 _ e 
to 12.000 imaeieaad Aldd lan _ Pept age 
ge Reeicge I € met @) cs ye | S and date. ace Seem ¥ 
chines $2 o $78 TRASe aaa to $350, other dupli- — 
re machines cating machines — 
to $12,750 $57.50 to $2,025, 


f. o. b. Chicago. 














tf. o. b. Chicago. 
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because the 


Remington Portable 


meets the modern requirements of smart appearance 
combined with Utility... Speed ... Compactness... 
Durability ... it is inevitable that its sales should con- 
tinue to soar. That it should bring increased business 
to you. Dealership franchises are still available in some 
localities. Write us... today. 


Typewriter Division 


Remington Rand 


BUSINESS SERVICE 


BUFFALO, NEW YORK 
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Seventh District Meets in St. Paul 

[This month will mark the 
the Seventh Regional Dist 

Association. The 

Paul, Minn., June 9 


repared 


sixth annual convention ot 
Stationers’ 
Paul 


pro 


ict of the National 
will be held at the ot 
and 10 An 


will be left 


meeting 


hotel, St elaborate 


gram has been | nothing undone 


to entertain those who come. The program includes much 


] 


interest, and several prominent speakers will 


President A. J. Walker of the 


of instructive 


present their suggestions 


National Association, and General Manager C. P. Garvin 
are among those expected Regional Governor Koch of 
Des Moines will officially preside A cordial invitation is 
extended to all members of the trade to be present 
ee 
Philadelphia Stationers’ Second Educational 
Journey 

[The increased attendance at the meeting of the Phila 
delphia Stationers Association on May 8 attests the popu 
larity of the commercial educational tours arranged by the 
Allied Trades Committee. An excellent dinner by Ed. 


1 ] 
preceded 


stamp ( 


at which the 
of the 


Eisenstein a short business session 


Progressive ompany and John Kerns Sta 
were elected to membership. 
and Mr 
and Mr 


stationers to visit the L. E 


Leat Company 
oduced E. J. Kastner 
Waterman 


tioners Loose 
Preside t ( or nell intr 
Leonard of the |! FE 


ité d the 


Company, 
Kastner cordially 
Waterma! 


rountain pen m 


Inv 


tactory at Newark and inspect the processes of 
dine at the Waterman cafeteria, 
their 


the 


anutacture, 
1 
make use of the 


hold their 


' 
Che invitation 


club for recreation and 


Waterman 


and President 


facilities of 


regular meeting in auditorium. 
d with enthusiasm, 


Tune 19 


direction o! M J 
Outing Committee, will accordingly board 


train of the 


was accept 


Connell suggested an early start on Che members 


of the association, under the Casey, 
chairman of the 
the 9:00 a. m 
19 and spend the entire day on the trip 
Messrs 
association on the trip 
Hunt Pen 


extended the 


Pennsylvania Railroad on June 


Kastner and Leonard were invited to join the 


to the factory of the C. Howard 
Company at Camden, N. J 


thanks of the 


President Connell 


Hawkes 


association to L. A. 


of the Hunt Pen Company and Messrs. Bartol and Benson 
of the Dennison Manutacturing Company for the oppor 
tunity of visiting their factories and inspecting the active 


operation of the plants 


President Connell appointed Frank R. Welsh, William 
Henry Brooks, Sr., and Francis B. Irwin a Nominating 
Committee as of June 19, the president having to be in 
Toronto o that date 

under the direction of Alvah 


The trip to Camden, 


Bushnell, chairman of the Allied Trades Committee, was 
an interesting event Within five minutes after the meet 
ing’s adjournment the fifty members present and _ their 


guests were on the way automobiles to the C. Howard 


Hunt pen factory, where they were cordially received and 
divided convenient groups led by competent guides 
tor the factory tour. 

The C. Howard Hunt Pen Company employs 125 per 
sons, 1 whom have been with the company more 
than five years, some having exceeded thirty-eight years of 
continuous service. Hunt pens are sold in sixty-five coun- 
tries; they go regularly to the Fiji Islands, and are known 
at the South Pole, the Byrd Expedition having taken along 


pens, Speedball pens and 


Howard Hunt Company’s manufacture. 


Boston pencil sharpeners of C. 


Every manufacturing process in the production of steel 
pens, paper clips and pencil sharpeners was inspected by 
the visiting stationers and explained by guides and opera- 
tives during the trip through the factory The visitors 


noted with admiration the precision of workmanship, the 


“SJ 


uw 








Quality for 
Accomplishment 


A swift moving age— 
men and women work- 
ing to capacity—ma- 
chines and equipment 
subjected to the limit 
of endurance—an age 
in which Quality is 
peculiarly significant. 
Men are better learn- 
ing that the caliber of 
their performance is 
largely dependent upon 
the Quality of their 
tools. 


Munson Rubber Type- 
writer Keys fill their 
important place in the 
day’s work, sustained 
by an enduring Quality 
that contributes materi- 
ally to accomplishment. 


Munson Supply Company 


The Largest Exclusive Manufacturers of Rubber Keys 


348 Hudson Street NEW YORK 














Different ways of tishing—Dilferent ways of 


irving to get results. We'll wager that both 
of these anglers are enjoying themselves . 
but who will have the tish when it comes time 
to pack up and go home. What a difference 
of methods! We're also willing to bet that 
the man who dons waders and follows the 
stream the man who puts real PUNCH 
into his efforts, will get results 


Don’t Let Spring Fever 
Cancel Your Selling Plans! 


The man who orders a dozen pencils from 
you is a prospect for a dating stamp, stamp 
pad, self-inker, time stamp or any one of 
hundreds of items listed in Stewart's new 
catalog No. 68 


It doesn’t take much effort to inquire as to 
his needs, or to suggest something that he 
may not have even thought of as helpful, in 
saving his time 


Enclose one of the TRIUMPH or CROWN 
folders in your customer's package Keep 
some on your counter. When you send him 
an invoice or statement, enclose a folder. You 
pay 2c for postage use it. What a cheap 
and easy way to advertise 


\ copy of our catalog No. 68 is here waiting 
for a request from you, to go forward. So 
are folders describing CROWN DATERS & 
NUMBERS and TRIUMPH SE.LF-INK 
ERS. as well as hundreds of other Stewart 
items. Don't wait for your customer to come 
in and buy Put him in a buying mood! 
Stewart will help you WRITE NOW. \ 


post card will do 


Every Stamp SOLD 
Records a Profit! 





in their methods 





- 
Benen 
Li 


self -inker 


ROWN 


Line 


Selling is for 
— <> 


af ? 





80 Duane Street, New York, N. Y. 
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exact knowledge ol pre esses al 

ot employment and esprit de corps exhibited by every 
, ; 

member of the forces 


On the wavy out the visitors were interested in the exhibit 


ished products, ind in the Dennison travelu re display 
window, demonstrated by W. L. Benson of the Dennison 
Manufacturing Company. This window 1s electrically 
illuminated and has a knock-down frame, with sides and 
ick It can be artistically draped and arranged for the 
display of many lines of merchandise The Dennison Com 
pany has a score of these “windows” distributed through 
ut the L'nited States and lends then to dealers when 
occasion demands 
At the conclusion of the tour President Connell expressed 


the thanks of the association to Mr. Hawkes and Mr 
Bet sol Mr Hawkes responded briefly. ind then vave 


practical talk on selling, whicl was listened to wi 


Office Equipment Manufacturers Institute 


Che quarterly meeting of the Ofhce Equipment Manu 


tacturers Institute was held at the Rov il York hotel 
roronto, Canada May 8&tl and 9tl and was very well 
attended Che meeting being held in Toronto was largely 


due to R. N. Fellows, general manager of Addressograph, 
td.. because of his long service to and connection with the 
Institute Mr 


members ol the or inization and 1 \\ IS al honorar\ 


Fellows was formerly one of the most active 


Che meeting was in session all day Thursday, the eightl 
lav evening dinner was held at the Granite Club, the 
nembers being the guests of Mr. Fellows 


The meeting Friday morning was held at the Mississauga 


Golt Club Mr. Fellows arranged for the transportation ot 
se present at the meeting from the hotel to the club 
buses The group had luncheon at the club and played 


golf in the afternoo1 

\ wise and constructive talk was made on Canadian 
conditions by J. J. Sikes of the United Typewriter Com 

Che group enjoyed seeing “Babes in Toyland” at the 
Roval Alexandria Theatre Thursday evening after dinner 
at the Granite Club 

Che attendance at the meeting was very good, with thirty 


three members present The meeting was voted by all 


resent as being fruitful, constructive and highly enjoyvabl 
- ee - 
Thirteenth District Meets June 4 
At the Royal York hotel in Toronto on Wednesday, 
June 4, the stationers of the Thirteenth Regional District 
he National Stationers Association will hold their annual 
conventiot1 P. F. Grand, regional governor, will presid 


At 12:30 p. m. there will be a luncheon at the hote 


lowed at 2:00 p. n by meetings tor executives in privat 
dining room No. & This conference will continue through 
out the afternoon 


The following subjects will be discussed 
Profits Through Stock Control,” introduction by Victor A 


Smith of the Parker Pen Company, Toronto; “Modern 


‘Increasing 


Store Fixtures, Arrangement and Window Display,” intro 


duction by W. Ed. Dawson, president, Dawson Brothers, 
Ltd., Montreal; “Importance of Training the Sales Force,” 
introduction by W. E. Pennycook, Thos. V. Bell & Co., 


1 


Montreal, and president of the Montreal Stationers Asso 
ciation; “The Stationer in the Printing Field,” introduction 
by W. H. Stainton, president, Stainton & Evis, Ltd., 
loronto 

A round table conference of office furniture dealers and 
manufacturers will be held at 2:30 p. m., under the chair 
manship of Rov S. Hubbell of Montreal 
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DAVIDS 


announces — 


DAVIDS’ SEMI-LIQUID WHITE PASTE 
IN A NEW POPULAR SPREADER BOTTLE 























A! LAST! A perfect spreader top dispensing 
bottle for semi-liquid paste-—the popular 
Davids semi-liquid white paste recognized for its 
superior qualities. A quick drying adhesive guar- 
anteed not to turn color. Only Davids offers you 
semi-liquid paste in a spreader top bottle. 


It spreads in any direction from any angle. The 
perfect vacuum action insures a free flow while 
spreading. It will not clog. A simple and natural 


spreader. 


The octagonal shape of the bottle makes it easy 
to handle. Use it like a pencil. Lays flat on the 
desk, will not roll off, nor will it spill. 


Packed in attractive individual display cartons, 
the new spreader top bottle is destined to enjoy 
an enthusiastic demand. 





Thaddeus Davids Ink Co., Ine. 


Makers of Fine Sealing Wax—Inks—Adhesives since 1825 


95-97 VANDAM ST. NEW YORK, U.S. A. 





\ dot —a line—a spread. The 
new spreader top insures constant 
flowing while spreading from any 
angle. Send for more complete 
information. 


PAT. APP. FOR 








DAVIDS’ SECURITY MUCILAGE IN SPREADER BOTTLE ALSO 
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InThe 


SPOT LIGHT 





Model “1/50 
AUTOMATIC NUMBERER 


Here's the numbering machine 
that’s got the center of the stage. Get in the spotlight with it, and help 
yourself to the man-sized profit its popularity brings. 

Anyone who’s ever used it will tell you that the Force Model No. 150, 
with its self-releasing catch, easy-to-get-at-ink pad, handy shift lever, 
steel numerals and sturdy frame, is without a doubt the star of hand 
numbering machines. Just get your customers acquainted with its head- 
line features and they’ll be glad to dig down for the $8.50 it costs. 

And at $8.50, the Force No. 150 nets you an extra dollar profit. Check 
that up against the rest of the field—-is there any other machine that sells 
so easily and brings such a big return for you? Meantime, find out more 
about our special discounts and selling aids. Drop usa line today. 


WM. A. FORCE & CO., INC. 


105 Worth St., New York 180 No. Wacker Drive, Chicago 573 Mission St., San Francisco 
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Big Day Ahead for Boston Stationers Yj 
“Better and Bigger Than Ever,” says the announcement 
of the annual outing of the Boston Stationers Association. Proof that LIBERTY Collapsible Stor- 
. P “| ? , - . we age Files are superior and that they 
Tr} is event w 1] occur on Saturday, June ea New Ocean are in reality preferred by progressive 
; . banks and business firms is found in 
US S ipscott Ss , . . 
House, Swampscott, Ma Guy W. Hart of the Joseph the steadily erewing list of ener, 
Dixon Crucible ( ompany is chairman of the Outing Com More than 35,000 banks and business 
wie firms, many of them the largest in their 
mittee rhe event of last year was so successful that it is fields, use LIBERTY Storage Files, 
d 








almost certain the attendance this year will be larger than 
ever rhe entertainment features will be of a high order 
Sports and games will include golf, dancing, field events, 


tennis, etc. A “Midway” will be featured, also a band 





concert he picnickers will dine at 6:00 p. m., after which 
attendance prizes will be awarded, following by dancing in 
the hotel ballroom 

Many of the leading manufacturers in this field and a 
number of local retailers co-operated with the association 
to make the outing an outstanding success. Mr. Hart, who 
handled the event last year also, is regarded by Boston 


stationers as a leader and expert among outing engineers. 


<i a 
Connecticut Stationers Plan Annual Outing 
The big event of the year among Connecticut stationers 
is the annual outing of their association, which event will 
take place on June 18 at Ye Castle Inn, Old Saybrook, 
On-the-Sound. Luncheon will be served at 12:30, and 
dinner, at 6:00. The day’s events will consist of games 
and sports, with dancing to round off the festivities in the 


evening 


>_> - 
Eberhard Faber Issues Catalogue of Stationery Sets 


That Point t 

and Gift Items at om. O 
An attractive catalogue of stationery sets and gift items P fi f y 

has been hens te iz ‘Eberhard Faber Pencil Company. ro t or Ou 


There are twenty-four pages in this catalogue which is 
freely illustrated with half tones of the different sets and IBERTY Storage Files are made of the 
their uses. Besides, each set has a sufficient description very best materials and give satisfaction 
with its list price retail. to users. The first banks and firms 
that bought LIBERTY Files over twelve 
years ago are still satisfied users. 





te - 
Philippine Toy Accompanies Pencil Set 


A Philippino toy, the Yo Yo, over 300 years old, has 


recently become popular in this country. It is the feature LIBERTY Files appeal to every bank and 
of the latest Companion Set No. 1759 offered to the trade business organization that faces the prob- 
. . ‘a > 


lem of storage filing. There is a size to fit 
every storage filing need. 


LIBERTY Files actually reduce the cost 
of storage filing. This is the big appeal 
that explains the constantly growing sales. 
There is no better storage filing method than 


“the LIBERTY way.” 


Because LIBERTY Files sell faster and 
give satisfaction to users, they are your best 
source of profit, for this line of equipment. 


Rated stationers who do not handle LIBERTY 
Files are invited to write for our proposition 
The best selling co-operation is offered 





AMERICAN PENCIL COMPANY COMPANION 
SET NO. 1759 TOGETHER WITH THE PHILIP- 


PINE TOY THAT IS PRESENTED TO EVERY 
PURCHASER OF THE PENCIL SET BANKERS BOX CO I 
— 
by the American Pencil Company, Hoboken, N. J. The Rand-McNally Building 


Yo Yo is a type of top which can easily be made to climb 


CHICAGO, ILLINOIS 


up and down a string by proper manipulation 


In the bright red and gold box for this set, there is a 


compartment for the Yo Yo, a tray holding pencils, a pen- ‘ 
holder and pen, ruler and crayons Under the tray is / y 
another compartment which holds additional pencils and ze I} ~ 
crayons, and a pencil eraser. This set has been made to COLLAPSIBLE 
retail for approximately 50c. It has met with wide approval JA ry 
wherever it has been shown. “#aGE YY 

—_ “ “ oe 

, 


Winning teams are not captained by pessimists.—Th«e Y and 
E” Idea (Yawman and Erbe Manufacturing Company) 





























F.xceLLent 


SERVICE 


TYPEWRITER PART 


a) 
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Included in these three classes of type- 
writer shop supplies are thousands of 
items, many of them in continual de- 
mand among typewriter dealers. Suc- 
cessful dealers all over the country sat- 
isfy this demand by availing themselves 
of Ames service. By concentrating their 
needs in one order, they save valuable 
time and much trouble and expense. 


Ames branch offices are located con- 
veniently for quick service. Orders for 
tools, platens and parts are shipped 
within twenty-four hours of time re- 
ceived. Our service is for the trade 
only; we leave the retail field entirely 
to our dealers. 


If you buy AMESCO platens, you know 
we give every order utmost attention; 
why not obtain the same service for 
typewriter parts and tools? Remem- 
ber that 


“Ames Means EXcELLENT SERVICE 


oo \ 


AMES 
SUPPLY 
COMPANY 


564-572 W. Randolph St., Chicago 


Branch Office, 
583 Market St., San Francisco 


Branch Office and Export Dept., 
50 Lispenard St., New York 


Great Britain Office: Longs, Ltd. 
79 and 80 Queen Street, London E. C. 4, England 
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PASSED AWAY 
Frank B. Wiborg 





\ Wi \ ( its 
Ault & Wiborg | 
riter ribbons a! ow s. died 
it sa New \ he ag 
é 
Mr. W g s ( veland, A 1855. He 
» ‘ t s ( i” | Stitute I ( 4 
S 874 | 188 arri Ad e Moult 
Ss Des M es, | Chey id tl ( ohters 
l ive \ ( H P. Wiboreg 
( c ther é Mrs 
Wi 19] 
M \\ is taker Ir M 8, ane 
s New Yorl e, 756 | k a e, four 
( At the time S assing, Mr. W rg’s 
ohters were on the wav to New York, M1 S. W. Fis 
California, and Mary Hovt Wiborg and Mrs. Gerald 
C. Murphy from Europe, with Mrs. Murphy's son, Boatl 
The hous f Ault & Wiborg was founded in 1878 
Cincinnati In 1928, the International P g Ink ( 
‘ | e ( iti and Ne York ( 
‘ ‘ tw r sil s, Mr. Wiborg ha re 
< Ice esident eac con any 
He was the author of “Printing Ink, a History,” pub 
lished in 1926; “Travels of an Unofficial Attaché,” published 
1904, and “A Commercial Traveler in South America,” 
brought out in 1905. He was a member of the Queet 


City and Pillars club in Cincinnati; the Metropolitan and 
Chevy Chase Clubs Washington; the Uni 
India House and Tennis and Racquet Clubs in New York: 
National Golf Club, Maidstone, Oakland, Long Island, and 


East Hampton Riding Club in the town where he main 
| 


League, 


tained a country home 
The passing of Mr. Wibore removed trom this life one 
the foremost figures in the ribbon and carbon industry 
He leaves i riends w egret his going 
M "W ibe rg ry ed his pa i \ Aul \ | 
the er tw nonths, Mr. Ault having | iwa 
‘ \ eve eighth eal 


+t + 
John D. Lamond 


Following a short illness, John D. Lamond, president ot 
e Samuel Ward Manufacturing Company of Boston, died 
April 29 at the Hotel Puritan, where he and Mrs. Lamond 
2 t ¢ ist s eral 
Mr La id Y e con i re tha 
i is e oldest s ( re 
S ssociate \ he | ( H id bee 
Ss 1913, succe gy Sammut \\ la it time 
H id be¢ ‘ n committ é N il Sta 
¢ Associat un id er I e Bos 
» ers’ As i 
11m he ears em ; Bos 
sumn ers in M Mass ere »vhood 
vere ( iit gl s | x Mass 
H Is W te 


+ +t + 


Mrs. A. S. Butterfield Passes Away 


\lembers r ce ¢ trade ¢ sympa- 
\ Ss Butterfield ot Ey ansville Ind in the loss of 

wit wi passed awa\ April 5 at the oC of SIXTy 
< S itt vering ess Chis S mpathy 1S also 


xtended to the two sons of Mr. and Mrs Butterfield. Mrs 


+4 . } h er Ie ec} 
Butterheld was a prominent member ot the First Presby 
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Autopoint's newest triumph 
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The Dialer is an 
exclusive Auto- 
point deve lop- 
ment — bound to 
be one of the most 
popular models of 
any pencil ever 
put out. Both 
long and short 
sizes with or with- 
out chain. 


| 
























RE you supplied with 
A this newest pencil de- 4 ; 
velopment —the Dialer Order a trial dozen to* 


Autopoint ? The tremen- 


day. Automatic phones 


dous increase in automatic 
telephones is bringing this are coming in fast. 
pencil into the list of best 
sellers. It is the fist pencil 


How is your stock of 
Autopoint Oversize and 
Double-tip Autopoints? 
























that appeals to present 


owners of mechanical pencils as well as to non- The Dialer deserves display on your counter 
owners. Think how this widens the oppor- and in your window. We furnish an attractive 
tunity for sales! easel-back display card. Why not order a trial 


--_ dozen at once? Ask your wholesaler or write 
This novel idea in pencils is made of beau- y = 


tiful black Bakelite with Silvonite tip. Revolv- 
able ball top of Bakelite fits snugly into the 


direct if more convenient, mentioning his name. 


dial openings of the new telephones. Long and 
short sizes with or without chain. Regular list 





price of both models is $1. The “Better Pencil” B Made of Bakelite 


AUTOPOINT COMPANY, 1801-31 Foster Avenue, Chicago 
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SAVE 207 


on your 


TYPEWRITER STENCILS 


Lower prices and better quality are possible because 











of volume production and improv ed production methods. 


SELECTOGRAPH 
TYPEWRITER 
STENCILS 


ARE 
















Selectograph Will 
Solve Your 
Addressing Problem 


Absolutely Guaranteed 
for the life of the 
names they carry. 
Clean, sharp impres- 
sions, permanent 
flexibility and durability. 


Let us Quote on your 
Requirement and send Samples. 


y No obligation 
Selecting seein” ) _ a except to be 
— convinced. 





= Automatic Ink 
Distributor 











Automatic 
Thickness 
Compensation ’ : . 
Advise quantity 
and style used. 


Imprints 
Material of 
Any Thickness 
Up to 3/8 Inch ' 
1 Complete line of 
iddressing Machines for 
every business. 
Write for catalog 






2000 . , 
Addresses Say > 


per Hour 


Model 
H _— DEALERS’ OPPORTUNITY — 
: : - If you represent Selectograph you have a distinctive, 
HAND ADDRESSOR AND PAY ROLL LISTER careaiitine eneen jon ike Sclecenuph 
WRITE FOR OUR DEALER PROPOSITION 


Plecflograg 


SELECTIVE AUTOMATIC ADDRESSING 





3126-28-30 West 5lst Street Chicago 
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terian church in Evansville and was one of the leaders in 
society in that city. She was a Daughter of the Mayflower 
and past regent of the Vanderburgh Chapter of the Daugh- 
ters of the American Revolution. She was the daughter 
of the late Azro Dyer, who at one time was a member of 
the Indiana state appellate court and who was widely 
known in legal circles. Burial was in Oak Hill cemetery 
in Evansville Mrs. Butterfield left an estate valued at 
about $70,000, and in her will, which has been filed in the 
probate court at Evansville, she named her husband and 


two sons as her beneficiary She was one of the stock- 





holders in Smith and Butterfield, one of the old and well 
established office equipment concerns in the city of Evans- 
ville—W. B. C 
+t + + 
Louis Franklin Hanchey 


Friends of J. P. Hanchey, proprietor of the Atlantic 





Office Supply Company, Atlanta, Ga., will sympathize with 
him in the loss of his son, Louis Franklin Hanchey, aged 
six.—J. H. R 

' + +§ 


Frederick S. Munger 

Frederick S. Munger, treasurer and general manager of 
the Horrocks Desk Company, Herkimer, N. Y., died in 
the Faxton hospital, Utica, N. Y., Tuesday afternoon, April 
29, 1930, after an operation for gall stones. Mr. Munger 
was apparently recovering nicely when a relapse set in 
that resulted in his passing away. 

Mr. Munger was born in Herkimer, N. Y., in 1875. He 
received his early education in Herkimer and then attended 
the Shefheld School of Science at Yale University, grad- 
uating in 1894. He married Miss Florence Eddy of Detroit 

1903. Besides the widow, he is survived by two daugh 
ters, Barbara and Janet; his father, Henry G. Munger, 
and three sisters, Mrs. G. Phil Simmons of Herkimer, Mrs. 
G. R. Jewett of New York City, and Mrs. M. H. Johnson, 
Utica. 


The funeral services were held in the morning of Mav 1 Protex Stickons! 


from the Munger home in Utica. Rev. G. G. Atkins, who 





The finest and lowest priced loose leaf patches 
on the market. They are manufactured of 
the most durable white gummed cloth to 
withstand long and hard wear. 


Our improved automatic machinery assures 
a 100 per cent round patch, and a full count 
of 100 patches in each box. Supplied in two 
sizes, No. 2 and No. 3, and packed in attrac- 
tive boxes which enhance their sales values. 


Gummed Cloth Patches are indispensable for 
office, school and home use. 


Order now your supply of patches for the Fall 
Term school requirements. Specify conven- 
ient date of delivery to avoid running low of 








L 


THE LATE FREDERICK S$ stock on hand. 
MUNGER 
(Photo by Carl K. Frey, If you use Gummed Cloth Index Strips and 


Utica, HN. 5.) Tabs, see our line. We make the best at the 


; ja lowest prices. 
united Mr. and Mrs. Munger in marriage, officiated. The P 


body was interred in the Oak Hill cemetery in Herkimer WRITE FOR FREE SAMPLES 
_ AND PRICE LISTS 


rhe pall bearers were former associates of Mr. Munger in 
the Horrocks Desk Company and the Hale Manufacturing 


eo THE WARSHAW Mec. Co. inc 
Mr. Munger’s business activities were wide spread. In - at . 


addition to his connection with the Horrocks Desk Com- 


pany, he was president of the First Bank & Trust Com- 35 York Street, Brooklyn, N. . A 


pany of Utica, treasurer of the Munger Holding Company, 





president of Hale Manufacturing Company, a director of 
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Modern Binding 
Methods 











STAPLING PLIERS 


ly cannot clog the Neva-( log \ slight cle 
itented Ejector Bar and lower handle in 


é ( 
tant ill misused staples. Sharpened staples ar 

é ed through as many as fifty sheets of paper. Two 
heet r half a hundred, it’s all the same to the NEVA 

CLOG st ‘ For binding attaching paper, leather, 
lot] ce | rice tickets et up to j inch thickness 

East! erated. No pound ever clogs. Fully guar 

, ‘ Reta + & ~{) 








! thl Y i patente metal 
track w firn clamps the hill 
| } f 
‘ H ‘ al I inl eT ‘ eets 
r ! ‘ to t \ i Die ie 
re tive tupe to ontorn to 
the thickness of contents. No-Ring 
( é iré idapt rl tor use as mynd 
' 
rs 1 italogs rotessional me 
el rts an irik is other wes 
] ] , , | ] 4 ] 
riexX a leather | rreel tan, read 
! 
i a4 


- +++ NEO CLIP BINDERS .... 


Here's a new Ie 


; 





ature in 
Se leat books, a Sa\ 
1 | eliminates 

] 


holes and rings, and al 





the time and trouble 
that goes with them. A 
patented friction lock 
wrips the edges of the 
heets and holds them 
firmly until you release 
them by a gentle finger 
pressure Ideal for 


1 


show books. 


students’ notes, 


ile sme! s 
cutives’ or 


~{) 


ers mm al OT DIACK J 





NEVA-CLOG PRODUCTS, INC., Bridgeport, Conn. 
Please send us information on: 
Neva-Clog Stapling Pliers 


No-Ring Loose Leaf Book« Neo ( lip Binders 


ame 


Address 
O.A.6 


ver it! h ‘ 
been of at advisory nature tor iM pa ! 
nex will ! no Wis change the polici Ss or col duc t of the 
yUSINEeSS 
tt + 
George M. McCarthy 
George M. McCarthy, manager at Boston for the Ameri 
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Mun- 


many other business interests, M1 


r’s relationship Horrocks Dest Company has 


His 


Some pass- 


g ag 

Writing Paper Company, In passed away several 
weeks ago at the Veterans’ Hospital Rutland, Vt. He 
was born at Holyoke, Mass., thirty-two vears ago, and 
graduated from the public school and fri College 


Schenectady. N \ 
the world war Mr 


\tter active servic ibroad during 


McCarthy joined the paper manutac 


; ] : ] . y . +} , — | 
ring dust Following several vears e general 
ces tr tre ompany ‘ \ Ss tr sterre t ‘ ( cage 
702 
ran¢ st ill re \ s ror ed ft the t ce is 
" iu 


+b + 
John J. Weihing, Sr. 
John J Wethine Jr _ of the \ \\ 


Friends of 


Stationery Manutacturing Company Ltd New Orleans 

La., will sympathize with him in the issing his tathe 

lohn J. Weihing, Sr., conducted a printing business twenty 
e vea | iddition to the s his wid survives 


to + 
Harlo R. Grant 
Mrs. Harlo R. Grant 
nye illness May 7 


Mrs. 


away at Chicage itter i 


passed 


Her husband, Harlo R. Grant, operates 


, , 

i printing omMmece and also markets a filing svstel tor e1 
1 } rt ‘ le¢ 

wravings and otne rinting plates 


+ +t + 
F. W. Collins 


Collins Secretary of the { ns Stamp 


New 


frank Webster 
Manutacturing Company, In« 
May | 


+t + 
Albert D. Sikes 


1 


Sikes Chair Cer Buttalo, 
Philadelphia, and The Sikes 


away on 


1 


Albert D. Sikes of The 
Che Sikes Company 
Desk Corporation, 
May 3 
Appliances 


sorrowll rel 


Saturday, 


extends its protound sympathy ( 
and friends 


+ bk + 


Mrs. Roberta Walker Riley 
Mrs. Roberta Walker 


Marshall-Jackson Company, 
She is survived by a daughter, 
Nellie Walker i Mrs 
lr. Harold Walker 


atives 


Riley systems expert tor. the 
Chicago, died suddenly May & 
June; her mother 


Isabe Ile K ue | 


sister 


+t + 
Bertrand P. Hamil 


Bertrand P. Hamil, who had been enga the 
| l Mav 18 at his 


eCwrite cle many vea’rs passeqd awa 
home, 818 Washington boulevard, Oak Park He had been 
uling a lone time Mr. Hamil had beet mnected with 


several of the typewriter manufacturers as a salesman in 


ind had " 


the Chicago territory. host of triends About 
thirtv-five of his former associates and friends were among 
those gathered at the home May 21 during the services 


Surviving are his 


| ind ¢ 


widow, Mrs. Carolyn Hamil, and two 


larei ce 


+ + 


Bernhart G. Henn 
Henn, 


iles manager of the 


sons Ret ili 


and 
Manufacturing ( ompany, 


vice-president, secretarvyv-treasurer 


Hedman 
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Daily reports to Business 


... from every front! 


O general would dream of 


directing his army without 
daily reports to headquarters. And 
thousands of successful business 
heads direct their enterprises in the 


Same sure Way. 


Reports from each department 


These executives chart progress on 
the basis of figures kept up-to- 
date inn boiled-dow nN reports of the 
status of every department, placed 
on their desks at nine o'clock 
every morning. 

With Elliott-Fisher they nou 
every day exactly where business 
stood the day before — week in 


Elliott-Fisher 


rlat Surface Accounting-Writing Machines 
Product of Underwood Elliott-Fisher Company 


Distributed by 


GENERAL OFFICE EQUIPMENT CORPORATIC 
342 Madison Avenue, New York City 


“Underwood, Elliott-Fisher, Sundstrand, Speed the World's Business" __ 


and week out. No guesswork to 
it. And their firms are noted for 
good management. 

Elliott-Fisher gives the daily 
check on sales, inventories, ship- 
ments, cash on hand, accounts re- 
ceivable, accounts payable, etc., so 
necessary for sound judgment in 
making business decisions. 


Costs nothing in payroll 
additions 
f 


~ 


Yet the Elliott-Fisher method « 
business control costs nothing 
The Elliott-Fisher flat 


Surface accountine- q 


writing machine \ 


Name 


Address 


= 
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Headquarters 


payroll additions. In most cases 
where this equipment is installed, 
fewer people can do more work. 
It merely brings your accounting 
methods together in a single eff- 
cient, unified plan. 

Let us tell you how Elliott- 
Fisher is serving businesses similar 
to yours. The coupon below will 
bring full information. 
















General Office Equipment Corporation 

342 Madison Avenue, New York City 

Gentlemen: Kindly tell me how Elliott-Fisher can give me closer 
control of my business. 
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NEW TABULAR STOPS 


$ See the NEW 
LC Smith 


j 
| Always the BEST MADE 
, Now the most CONVENIENT 






j 
: 
= 1. NEW MARGIN STOPS set in an instant. inches and fractions of inches. Permits 














With carriage at desired point, simply operator to change margins in these terms 

a : push stop toward center—easy—positive. without changing margin stops. 
. f The visible and — , 7 4. NEW BAIL. Although 
m ©6sible scale now faces ] NEW ] paper fingers are stand- 
the operator. | OPERATING ard equipment, the 
2. NEW TILTING PAPER ] LC Smith ts now avail 
TABLE. Tilting the new | FEATURES I able with an improved 
paper table forward ' bail which can be raised 
oP gives full visibility to both margin stops or lowered without necessity of latching. 


and tabular stops. 5. NEW TABULAR STOPS. Made larger, the 
3. NEW PAPER GAUGE. This new gauge new stops are easier to handle and of more 


3 of increased capacity is graduated in convenient shape for removing and setting. 


LC SMITH & CORONA TYPEWRITERS INC, !15832 NEW YORK LIFE BLDG., 5:1 MADISON AVE., N.Y. 


NEW TILTING PAPER TABLE 


LC Smith 








= ae 
NEW PAPER GUIDE NEW BAIL 
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Chicago, Ill., passed away May 27. He was a member of 


Paul Revere Lodge No. 998, A. F. & A. M., and other 





THE LATE B. G. HENN 


Masonic bodies, including the Shrine. Surviving are his 
widow, Mrs. Esther Brubacker Henn: two sons, Bernhart 
W. and Carden S.; Mrs. E. W. Holt, Buffalo, N. Y., a 
sister 

oe 


J. Louis Burgoyne Leaves Interesting Will 

Since informing the trade of the death of J. Louis Bur- 
goyne, former Globe-Wernicke representative on the Pacific 
Coast, last month, word has come from George Wolcott 
of the Irving-Pitt Division of the Wilson-Jones Company 
that Mr. Burgoyne left an unusual will. Mr. Wolcott says: 

“We worked the ruins of San Francisco together at 
earthquake time twenty-five years ago. He was a very 
dear old friend of mine. We traveled together for fifteen 
vears. He left an estate of over $100,000 and a very remark- 
able will 

“He left about fifteen old friends, including myself, his 
money His royalty on patents was willed to the Shrine 
Home for crippled children, and the residue to the Sal- 
vation Army, the Volunteers of America, the Rockefeller 
Medical Research Foundation, and the Medical Research 
department of the University of California. 


“His death was caused by tubercular trouble that finally 


got into his throat.” 
> 
Spencer-Duffy Distributes Fine Office Furniture 
Catalogue 


The Spencer-Duffy Company, Inc., Grand Rapids, Mich., 
manufacturer of high grade overstuffed furniture, has segre 
gated the office furniture lines from its general line and 
presents illustrations of the various items in supplement 
B of its general catalogue. The illustrations in the supple- 
ment are photographic reproductions of the many different 
types of davenports, chairs, ottomans, benches, etc. There 
are twenty plates in the supplement, each measuring four 
teen by eleven inches Che furniture shown is all of the 


overstuffed leather upholstered type, authentic in design, 


style and period representation. The equipment is partic- 
ularly appropriate for fine reception rooms and private 
offices Tapestry and velour covered furniture is also 


shown in the supplement 


- 
American Pad and Paper Issues New Catalog 
Catalog and price list No. 12 covering the “Efficiency 
Line” of commercial stationery manufactured by the Amer- 
ican Pad and Paper Company, Holyoke, Mass., was issued 
on May 15. The catalog lists nearly one thousand items 
in addition to the company’s line of writing tablets, com- 
position books and school papers. Items particularly fea- 
tured in the catalog are columnar pads and price book 
fillers The manufacturer invites commercial stationers 


who have not received copies of this catalog to write for 














Eight of Ten Profit 
More with PEERLESS 


IGHT of every ten dealers stock Peer- 

less Rubber Typewriter Keys. What 
are the reasons for this decided dealer 
preference? 


Peerless pioneered among rubber key deal- 
ers. Peerless, because of longer experience, 
is better able to understand and help with 
dealer problems. Peerless advertising and 
the Peerless Special Sales Plan create and 
maintain increasing Peerless demand. Peer- 
less demand stimulates quicker turnover— 
reaps bigger profits for you. 


Typists appreciate Peerless fingertip com- 
fort, increased efficiency,® easier typing. 
Peerless advertising and dealer helps teach 
typists to specify Peerless Rubber Keys— 
Peerless superiority satisfies after the sale 
is made. 


To those two dealers of ten who do not 
carry Peerless Keys we say—‘‘Investigate our 
Special Sales Plan”. Bigger: profits can be 
yours—our Special Sales Plan will show you 
how to get them. Write now for this Plan. 


EERLESS 


KEY CO.., Inc. 


176 Fulton Street New York City 


PEERLESS KEY COMPANY, Inc. 
176 Fulton Street, New York City 

Kindly send us, without obligation, details of your 
profit-building plan for dealers, together with sample 
Peerless Key dealer helps. 
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ofeprint 


has 

only 
scratched 

the 


surface 


HI N rapid, ec lit repr duc if 
chnical nd {fic forn ' red | ' men r 


rin , } tt } y shi th fines 
f ductive method knowr (hart rraphs, forms, cit 
é f t cal documen t cut halftone etc 
ire beautifully, economically reproduced to any required 
it a cost lower than any competing method All ina 
pac I | rger than that occup 1 by the aver gfe desl 
Rotaprint reproduction © markedly superior it is rev 
lutionizing office printing. Rotaprint sales are growing 


nd dealers who belie, 
they can sell Rotaprint in their territories are invited t 
communicat vith u We would like t how you why 
despite its ever broadening distribution, Rotaprint ha 


niv scratched ti irtac of it p ibiliti 


REINER’S ROTAPRINT, INC. 
1 Park Avenue 
New York City 





A gencies 
in all 
Principal 
Cities 
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Tri-Pen Company Moves Into New Factory 
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W FACTORY OF THE 


TRI 


PEN COMPANY 


PAWTUCKET. R. I 
ntl is gives them increased productio1 icilities 
Che new plant is located in Pawtucket, R. L., just across 
the Providence line on the main artery of motor traftx 
etween Bostor and Providence The ke itio 1s regarded 
is tavorable on account of the great numb ft tourists 
who visit New England in the summer, mar f whom will 
drive past the front door of the plant 
\ nun bet ot! retaile rs i the eastern part toe count 
ive undertaken first showing of the Triad pens, accor 
anied by newspaper advertising and window splavs, out 
ig the welve sales points Triad ¢ s d re TE s 
The appeal the ew irtick Ss el and t nt ( 
ellis 
> 
Dick Office Supply Company No Longer in 
Business 
he Dick O Suy vy ( i t ( Ohio. ot 
ch ( irles |. Bvyror s on the wi s as well as 
ecretar nd manager practi ceased t st, we ire 
ormed i] tour vears act it the n the merger 
Che Sate-( et Con \ th the ? ot Ran 
s ss Servi i! 
Mr. Byron states, howev - sales 
tter \ ad t leares the rt 
t surrendered unt Decen r 
R H Dick I erly rreside t t the Dic () e SI ppl 
Compal S Vv preside the Barringt \ ciliates i 
New York Cit nd Mr B ¢ ri witl 
Ren 1 tor Xand Cx. ) I the ] a cars it 
t rest t Tt is distr ct 1 ( ce { ()} 
n tore explanat s des ( the 
<a it Mr Byt m still receives rvge q i t il 
T 4 il V ir¢ iTs ind 4 ital wuCcS 1! det t ‘ { I the 
Dick Office Supply Company He believes that various 
rms who send this idvertising n iterial she Id take the 
me of the « mipan off their mail go list 1 there cut 
wn the an t ? circulars Ww 14 tive re . d in¢ 
h ( di t t ertor? ther ntet ed pur] S¢ 
> 
One pound of genuine pluck is worth two tons of gambling 
ick.—The “G-W”" Stimulator (The Globe-Wernicke Company) 
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YOU CAN SELL HER 


... And Every Letter Writer... 
A Royal Portable Equipped with 
“VOGUE*” Type! 


HIS new, modern type-face “Vogue” is a selling 
Boum from the Atlantic to Pacific—from Canada 
to Mexico! It has vastly increased the Royal Portable 
market, everywhere opening new Sales Opportunities 
for our dealers. @ Everyone who writes can now be 
interested in a Royal Portable equipped with “Vogue” — 
the new style of type created expressly for personal 
correspondence. It does away with illegible hand- 
writing. It substitutes beauty, charm and smartness. @ 
Everyone is talking about “Vogue”—and using it! Tell 
everyone in your locality by special window displays— 
by mail—by telephone. And, best of all, by personal 
visit. @ Be sure to emphasize also how easy it is to use 
a Royal Portable, its great helpfulness to students! 
@ Show your customers the Duotone finishes, the 
graceful lines and the mechanical superiorities, that 


make the Royal Portable the finest of home typewriters. 


ROYAL TYPEWRITER COMPANY, INC., NEW YORK CITY 


More than 2000 Royal Portable Dealers in the United States 


*Patent applied for 


ROYAL PORTABLE 
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$4 2-50 
LIST 


Dipaday Desk Sets with 
a new Modernistic Finish 


No. 1854— VERDE COPPER 
No. 1855 — ENGLISH COPPER 
No. 1856— ENGLISH BRASS 
No. 1857— ENGLISH GOLDEN 


BRONZE 


OFFIC! 





ANOTHER 


DIPADAY DESK 


SET TRIUMPH! 


New Modernistic Finish welcomed by eager 
buyers who insist on the latest development 


In step with these fast-moving times. This 
is why Dipaday Desk Sets with the new 
Modernistic Finish sell like wildfire. They 
ire new. They are beautiful. They are 
ilmost magic in their sales appeal to peo 
ple who want the best of modern mer- 
chandise dressed in the newest finishes of 
these colorful times 


Nine rainbow colors to choose from for 
pen, socket and inkwell — mottled green, 
mottled red, mottled orange, black, red, 
green, blue, orange, yellow. Four new 
Modeled after Number 1850, the 
An over 


hases 
sensational all-time best seller. 
night winner! 

In step with these fast-moving times 
Again the reason for Sengbusch success 


is dramatically demonstrated. Again the 
dealers who push the Sengbusch line are 
able to offer the latest and the most color- 
ful desk sets to meet the modern demand 
for change. 

Stock these new sets now. Give them the 
extra effort a brilliant new sales leader 
deserves — and make these new desk sets 
your new and profitable merchandising 
triumph 


Sengbusch 


SELF-CLOSING INKSTAND CO. 
615 Sengbusch Bldg. Milwaukee, Wis. 


\PPLIANCES 


JUNE, 1930 


A Fine New Rand Equipment Catalogue 


“Get It From Your Local Stationer” is the slogan printed 


on the attractive cover of a new catalogue of Rand visible 


record equipment and business time savers. The cover 


design of this catalogue is pictured herewith, but it is im 
possible to more than suggest in monochrome the attractive 


ness of the original The catalogue contains twenty-four 








COE 8F PROVE VOOR LOC RE sTATIO™ES 








COVER DESIGN OF NEW RAND VISIBLE 
EQUIPMENT CATALOGUE WITH SPACE 
FOR DEALER’S NAME AT BOTTOM OF 


THR COVER 


pages and there is a supplement of several more pages, giv- | 


ing information on ticket files, binders, etc. 

The final supplement tells about the Spool-O-Wire fas- 
tening machines. 

The catalogue proper is preceded by an index and 
followed by a description of the different items of Rand 
visible equipment, illustrated with photographs and dia- 
grams, pictures of the forms, etc. 

This is a desirable catalogue to have; in fact, it is 
essential to anyone handling Rand visible equipment. 

For the copy in our possession, we are indebted to The 
Victor Safe & Equipment Company of Marietta, Ohio. 
_ 

Colorful “Sunruco” Mailing Piece 
The Sun Rubber Company, Barberton, Ohio, is mailing 
a highly colored piece of sales literature depicting the vari- 
ous items in the “Sunruco” line of rubber office specialties 
to dealers throughout the trade. The illustrations are litho 
graphed on a sheet of heavy, white stock measuring twenty 
by twenty-five inches. When folded for mailing it is about 
the size of a No. 12 envelope. The various items in the 
“Sunruco” line, including corduroy, velour, and felt covered 
sponge rubber cushions, finger pads, desk shoes, typewriter 
twirler knobs, desk guards, coin mats, etc., are illustrated 

1 accurate color reproductions 

_> 
“Little Mongol” Pencil Proves Popular 

A slim, graceful, light-weight hexagonal pencil is the new 
“Mongolette” No. 488 of the Eberhard Faber Pencil Com- 
pany, Brooklyn, N. Y. This new pencil, easy to hold and 
smooth-writing, is said to be awakening more than a little 
interest in the trade. The “Mongolette” is obtainable 
mounted one dozen on a card 

oe 
Stationer in Politics 
William Cantrell of Laredo, Tex., was recently elected 


alderman of that city 





YOU’LL USE 
THEM 
YOURSELF 


O finer endorsement of 

any product can be given 

than . .. the man who sells it, 
uses it. 


Grand Prize Carbons and 
Ribbons are like that. So last- 
ing ...so uniform ...so clean 
in the impressions they make 
. . . you'll use no other your- 
self! 


Long experience and precision 
machines are responsible for 
Grand Prize uniformity. The 
finest of paper and the most 
expensive of cloth go into the 
manufacture of these profit- 
building Carbons and Ribbons. 
Dupont Dyes are used because 
they make the sharpest im- 
pressions and last the longest. 


If you are interested in a line 
that repeats and repeats . . . let 
us explain our sales plan. 


GRAND PRIZE 


CARBONS «4 RIBBONS 


PACIFIC CARBON & RIBBON MFG. CO. 


J. Francis O’Connor, President 




















1451 Harrison St. San Francisco, Calif. 
396 Flinders Lane, Melbourne, Australia 


es FREE? A request on your letterhead will bring 


details of a device for testing carbons and 
ribbons. It will increase your sales ... 
and can be obtained free of all cost. 
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Attractive Smith-Corona Supplies Catalogue 
The Supplies Department of the L. C. Smith & Corona 
New York, R. L 


Inc., 51 Madison avenue 
tractive and 





[yvpewriters 


Manning, manager, has just gotten out an at 


the form of a pocket 


label the 


bright 

size folder The front page is a replica of the 

company is now using on its carbon paper boxes Che 
little catalogue is complete and very attractive, replete with 
ilf-tone pictures of the different items, which are described 


ntl they expect to ofter 


ly colored supplies catalogue in 


the same 


hich will be produced 


lors those which decorate the cover of the 
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VANCOUVER STAMP HOUSE IN 























QUARTERS View of the new store fa 
tor of the George H. Hewitt Company nakers 
rubber stamps and king devices 
Homer street Vancouver B. Cc This ompat 
——————t is operated in Vancouver for ilmost thirt 
years, starting in one oon n tl old Fairfiel 
building in 1900 nee Which tim Mr. Hewitt 
as developed what said o be th larg t 
business of its kind in Caanda west of Han or 
The building is of concrete ind pressed brick 
d houses a factory wl ! rod Ss evel kine 
of marking device commor ot ndustr 
Wedd: Bell 
edding Bells 
John McEwen Marries 
john McEwe i salesman at Richmor \ the 
kk il Typewriter Compa tit was marrie 1 short 
7 t Wasl gto! i | Iti re 
= —— 
Cash in on the extensive Bares consumer advertising campaign in ’ 
= Ol’ Doc. Stork 
The Saturday Evening Post by using these helps: display cases 
counter cards, imprinted envelope stuffers, stickers, leaflets, = ## © e=— on 
decalcomanias, window display disks with streamers, catalogs, Master John Merle Shaw 
demonstrators ‘ 4 W rite { day for intormation. ’ ’ ’ 
| < irth of M ister Joh Mer e Shaw Vas an importa! 
THE BATES MANUFACTURING CO. event in Conklin Pen circles at Chicag " eeks ag 
Orange, New Jersey New York Office: 20 Vesey Street for his dad is Leslie Shaw { the Chicago sales and serv- 
€ orga itil 
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$10,000 
to $25,000 


MANY Marchant men are in this 
income class—-some are earning 
even more. When you represent 
Marchant your income is limited 
only by your own ability and energy. 


MARCHANT écicaizior 


5 exclusive features --- fastest figuring in the world 





We provide the leading machine in its field, far in 
advance of other makes. The Marchant possesses 
5 big exclusive improvements and many other out- 
standing advantages that give you a big advantage 
over competition. 


We educate your prospects by advertising nationally 
in magazines and by direct mail, and we refer all 
inquiries to you. 


We supply you constantly with sales data, informa- 
tion and the actual experiences of other successful 
Marchant men. 


We give you exclusive territory. 


If you want a better connection, if you have real sales 
ability and energy, you can write your own ticket as 
a Marchant representative. 


Write us or phone our office in your city for an interview. 


Marchant Calculating Machine Co. 
Dept. 146 Oakland, California 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


Arthur J. Walker, President, Minneapolis, Minn.; Ed. L. Little, First Vice-President, Wabash, Ind.; B. A. Tuttle, Secomd 
Vice-President, South Bend, Ind.; E. Clifton Wilson, Third Vice-President, Houston, Tex.; Fred. Christensen, Fourth Viee- 


President, New York, N. 


Y.; C. A. Stott, Treasurer, Washington, D. C.; Fletcher B. Gibbs, Auditor, Oak Park, lil.; Charles 


P. Garvin, Secretary and General Manager, Washington, D. C. 


REGIONAL GOVERNORS 


District No. 1. D. D. Mac- 
donald, Bradley & Sco- 


District No. 4. Austin 
Leftwich, Tropical Print- 


ville, Inc., New Haven, ing Company, New Or- 
Conn. leans, La. 
District No. $5. R. M. Tus- 
District No. 2. Charles /- Ba —. a, 
Sinisgalli, Utica Office Marietta, Ohio. 


Supply Company, Utica, District No. 6. H. L. Wat- 
kins, National Bank Sup- 
wi Company, Milwaukee. 

District No. 3% W. E. isc. 
Stockett, Stockett - Fiske 


District No. 7. Frank J. 
Sa pany, Washington, 


Koch, Koch Bros., Des 
Moines, Ia. 





REGIONAL GOVERNORS 


District No. 8. George District No. 11. Pal Clark, 
Hausam, Hutchinson Of- Clark’s Book Store, Wal- 
fice Supply & Printing la Walla, Wash. 

Co., Hutchinson, Kans. 


District No. 12. Charies R. 

Barry, Charles R. Barry 

District No. 9. L. B. Co., San Francisco, Calif. 
Gardner, Hill Printing & 

Engraving Co., Waco, District No. 13. Percy F. 

ex. Grand, Grand & Toy, 


Toronto, Canada. 


District No. 10. L R 
Kendrick @& 


Kendrick, District No. 14. William 
Bellamy Co., Denver, E. Ward, John Ward & 
Colo. Son, New York, N. Y. 


GENERAL OFFICE and INFORMATION BUREAU—525 Investment Bldg., Washington, D. C. 
Place and Time of the Next Annual Convention, Book-Cadillac Hotel, Detroit, Mich., October 6, 7, 8 and 9, 1930 


Seventh District Program 


[he seventh district of the National Stationers’ Asso 
ciation will meet at the St. Paul hotel, St. Paul, Minn., June 
9 and 10, under the direction of Regional Governor Frank 
Koch of Koch Brothers, Des Moines, Iowa. The follow 
ing committees are in charge of the event: Arrangement, 
R. C. Clarke, chairman; Fred Foster, Ed Friedman, Ham 
Warnock, Bob Valleau and Thomas C. Carpenter. Regis 
tration: Harry Murdoch, chairman; Harry Jennison, C. | 


Cole, Gus Trapp, L. M. Ackert and Fred Foster. Informa 
tion: Arthur Grayston, chairman; James Miller and Harry 
Spurlo¢ Golf; Bob Valleau, chairman; Claud Fleet, Ham 
Warnock and K. E. Chase Automobile: Ed Friedman, 
chairman; Henry Huette, O. W. Hedstrom, Harry Collins, 
C. D. Drnek, J. A. O’Brien and Henry Thoren. Reception 
R. J. Clay, chairman; Clinton Mann, R. H. Hire, W. A 


Hildreth, Pat 
Glad Hand: Ames Lacey, chairman; W. E. 
Willig, Al Skibbe, O J Bertelson, Joe 
red Schaefer and Cliff Tolty 
and Ed 
Schaefer, chairman; Cliff Tolty and Henry Thoren 
Me sdames Fred 

Jerue, Claud Fleet, Ed. 
Schaefer and Frank Koch 


Malie, L. H. Triponel and H. E. Cooper 
Smith, George 
Hildreth, A. ( 
Publicity: Herbert 
Fred ( 

Host 
Ham Warnock, Sterley Ff 


Valleau, 


Jaeger, F 


Fall, chairman Hanson. Open Display: 


esses Foster, 

Friedman, R. B Fred 
lights of the 
address by Arthur J. Walker, 
Jerry S. Sprott of The 


question, 


Following ire some of the high sessions 
National 
ferger Man 


“What can 
Little of the 


There will be al 
Association 


ufacturing 


president 


Company will answer the 
the manutacturer do for the dealer?” Ed. I 
Wabash Cabinet 
plies profitably General Manager Garvin will speak on 
“What the National Association Is Doing for You.” 


Company will tell how to sell filing sup 


At the session on Monday afternoon, June 9, following 
the morning session above outlined, Charles M. Marshall 
past president of the National Association, will speak on 
“Are the Dealers Willing to Help Themselves Che sub 
ject, “Education of Salesmen,” will be covered by Al Han 
son of the Brown-Saenger Company, Sioux Falls, S. D 
Joe Popple of Zaiser’s, Des Moines, will outline “The Value 
of Sales Meetings,” and Ed. Hanson of the Miller-Davis 
Company will speak ofr Creative Selling of Special 


1 


Items.” Che last 
rrapp, Curtis 1000, Inc., St 
Stock Control.” 
Paul Blank 
Chicago, Harvard Re- 
Fred C. Schaefer of the Sanford Manufac- 
talk on “The National 
Sureau of Open Display and Store Arrangement.” 
Robert 
Club, will tell what travelers’ clubs are doing for the deal- 


address of the day will be given by 


Gus Paul, who will speak on 


the “Value of 


Buckwalter of the National 
will analyze the 


On Tuesday, 
7 0k 


search report 


Company, 


turing Company will Association 


B. Valleau, president of the Northwest Travelers’ 


ers and Herbert Fall of the Japs-Olson Company, Minne- 
apolis, will speak on “The Value of the National Station- 
Dealer.” 

talk on 


Association to the 


Walker 


ers’ 


President will “National Association 


\ffairs,” and General Manager Garvin will sum up the 
work of the meeting. 
The session of Monday afternoon will be an exclusive 


take Windsor 


A question box will be a feature 


dealers’ meeting which will place in the 


room on the main floor 
of this 
The annual banquet will take place at 6:30 p. m. on Mon- 


session, 


day evening, followed by a dance and entertainment in the 
casino, the latter feature being in charge of the Northwest 
Club 

The program of Tuesday afternoon is also in charge of 
the Northwest 


tournament for those who desire to play, and special enter 


[Trav elers’ 


Travelers, who have arranged for a golf 


tainment for those who do not 
A special program of entertainment has been arranged 
for the ladies, including automobile tour, luncheon, card 
party, banquet and dance 
_ . 
District No. 10 Meets in Denver 
Che tenth district of the National Stationers’ 


R. Kendrick of the 


Denver, is governor, has arranged a most 


Association 
Kendrick-Bellamy 
inter- 


of which district L 
Company, 
esting and constructive program for the meeting to be held 
at the Albany hotel 


Following the 


in Denver, on Monday, June 16. 


registration and roll call at 8:30 a. m., the 


conference will be called to order at 9:00 o'clock by Gov 
ernor Kendrick. An address of welcome will be presented 
| (G. E. Colisson, manager of the Denver Chamber ot 
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NEW WORLDS TO CONQUER 


Saturn, or the newly discovered planet, may still be 









































































































































out of reach. But for Mimeograph users there are 
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always new worlds to conquer. The solution of your 









































present sales or organization problem may be a matter of 
greater range. And that’s where the Mimeograph counts. 
' Anything that can be written, typewritten or drawn in 
line, it reproduces at the rate of thousands every hour. 


Mimeotype, and the new Cellotype, its great stencil sheets, 


























































































































































































































































































































now make possible a lower cost mimeographing than ever sd 



































before. Let us tell you how you may put this great business 





















































getter and organizer to work for you. It requires no trained HSE 

















operator, and it assures privacy for confidential work. Why : 
' mot widen your scope of action now? Address A. B. Dick $33 


Company, Chicago, or *phone branch office in any principal city. 


‘MIMEOGRAPH 
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REBUILT BY 
REMINGTON 


ILION, N. Y. 











i 
PREMIER-REMINGTONS 


Meet EVERY REQUIREMENT of the 
FEDERAL TRADE COMMISSION and 
BETTER BUSINESS BUREAU! 


REDUCE SALES RESISTANCE 
BY SELLING 


THE PREMIER REMINGTON 
The Perfect Rebuilt 


A Postal Card will bring Full Information 


























American 


Writing Machine Company 
374 Broadway, New York, N.Y. 


Stores in 23 Principal Cities 








TUN! 
Commerce wed " iddress by Preside Arthur 
1. Walker the Na il Stationers’ Associat After 
liscuss \ ice- Preside Edward I Little of the Na 
il \ss i a l gener il sales manager I the 
Wabas Cabinet Company will present the subject, Can 
Anv Mannta irer Aff Have His Dealers Il success 
Ed. Kistler ot the W. H. Kistler Stationery Company 
1) ‘ will ilk or Che Effect on the Dealer of Direct 
Selling Manutacturers, while F. V. Robinso1 f Golden 
Col vill speak on What Activity of the N. S. A. is Most 
Needed \ Dealers Problems Peculiar e Tenth 
Re 1) ( is Set by the Travelers’ Club will be 
\ m Wx 4 S. Webster Company, Denver 
lI s it 12:30 p. m. in the Magnolia 
e A \t 15 group picture will be taken 
( steps < ( s r Stout street side and at 
0 ( é e called to order t te oO 
\. lack the Deseret Book C« npa > Lake 
( Uta \ speak rhe Effect Chain Store Com 
é How ( Bill Hoge Che General 
ire \ estown, Ohio, will explain The 
O t Business and Profit in the Ofhce Equip 
| St ( Methods and Value will be the 
tb} c William Mason, IJr., of the Out West 
? g a St ‘ ( pany, Colorado Springs, Colo. 
H. Dimmitt of the Campus Shop, Fort Collins, Colo., 
scus ib je Should Manufacturers Continue 
Sé Deal Wi! Know to Be a Consistent 
Price (¢ Che Possibilities of the New Retail Division 
of the N. S. A. will be the subject of an address by F. 
I \ be f the C. F. Hoeckel Blank Book and Litho 
7 ( inv < Denver Claude M. Conger of the 
ving-Pitt Divis ( Wils Jones Company, Kan- 
sas Cit spe e Future t Your | se Leaf 
) at rt 
Uh c R clos h a summa e day's 
é Wealke 
At ¢ ) ere \ inquet, ent I 1 
‘ l ew ( try Club 
- 
Sixth District Meets June 4 and 5 
\tt tion 18 again ¢ illed t the n eeting ot the sixth dis 
( | vil ake ‘ it he Hote | Ste ti Mil 
‘ } e 4 and 5 Che sess s will be eld the 
Wiste i ind eve lealer in the sixtl aistrict s 
ited l] s all ( ivel iy men W Ca he I Mil 
vauker i tim 
Gov Howard | Watkins and his assistants have 
I v in excep illy fine program which was out 
lined Ma ssuc this journal and need not be 
eate ere 
{) \ ances ] full rep t eet 
i the July ssuc 


Pacific Northwest to Entertain Prominent Speakers 
at Convention 
At The | c Northwest Stationers annual conventio1 


Vancouver B ( June 25, 26 and 27 i 
» i ged which ncludes sucl s veakers is 
dent f the Canadian Stationers Associatio1 Pres 
\ WW alke the National Stationers Associa 


( rles M. Marshall, past president of the Na 


il St ‘ Association, and a member of the firm of 
Allen-Marshall Company of Atlanta Other well 
K ¢ ers \ ils e present 

Vhe Canadiat stationers under the directio1 ot Mr 
Mur he Murphy-Chapman Company, Ltd Van 
uver, ha made all arrangements for the entertainment 
teatures and elaborate preparations are under way to pro 

rte ( ippiness of the stationers and their families 





“WE WOULD NOT ACCEPT 
DOUBLE THE PRICE WE PAID” 





Introduced two years ago, the Century Protecto- 
graph has made itself indispensable in efficient 


offices everywhere. Without exception, Century 
users commend its speed, ease of operation and 
versatility. A letter from one of them is reprinted 


below: 
Independent Salt Company 
369 Lexington Avenue 
New York City 
The Todd Company, 
Rochester, N. Y. 
Gentlemen: 
It would be a pleasure to have our name added to your long list 
»f satisfied users of the Century Protectograph. 
We would not consider accepting double the 
same, if we could not purchase another 
We sell only the best in our line and use the same policy in buy- 
ing, which is another reason why we have your machine 
Yours very truly, 
WM 


December 14, 1929. 


price we paid for 


G. PORTER, Treasurer. 


Handsome and sturdy, the Century is faster than 
any previous Protectograph, except the larger, 
more expensive Todd Super-Speed. Experienced 
operators have acquired a speed of 1000 checks an 
hour. Its handle responds to the touch of a little 
finger. Its three-color keyboard, and dials which 
instantly show the amount set up, make mistakes 
almost impossible. Identical amounts may be re- 
peated indefinitely, merely by pulling the lever. 

The Century Junior, recently announced, is a worthy 
companion to the original Century. Sturdy, compact, 
moderately priced, it is ideally adapted to check protec- 
tion requirements in the home or small business. For 
full information, address The Todd Company, 1129 Uni- 
versity Avenue, Protectograph Division, Rochester, N. Y. 


Sole makers of the Protectograph, Super Safety Checks, 
and Todd Greenbac Checks. 


Bo te ce ES O_O a renee 


TODD SYSTEM OF 
CHECK PROTECTION 
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Every Typewriter 
Dealer Should A 
Know A A A 


That Barr-Morse offers dealers a line 


of portable typewriters: 


The Special at $50.00 
The Universal at $65.00 
The Wide Carriage at $80.00 


That the color mask on the Barr can 


be changed in 15 minutes. 


[hat we do not compete with our 


dealers—wholesale only. 


[hat the Barr Universal is the most 


complete portable on the market. 


That a Barr contract allows a generous 


margin of profit to the dealer. 


BARR - MORSE 


CORPORATION 
ITHACA, NEW YORK 

















OFFICE APPLIANCES 


A New E. Faber School Catalogue 


With a cover vividly presented in black and red on a tan 
stock, the Pencil 


atalogus ] 


Eberhard Faber Company’s new school 


comes as a bright and vigorous note amid possi- 





Sel slere)m 
a Ny \We\eis) = 





am : 


CRAYONS... 

ERASERS... 

PENHOLDERS. 
» RUBBER BANDS 


EGERHARD FAGER 
PENCIL CO. 






EBERHARD FABER CATA 
LOGUE OF SCHOOL 
SUPPLIES 
The here, of 
course, presents the red almost the 
that it is idea of the 


bly drab surroundings illustration shown 
same as the black so 
difficult to get an effectiveness of 
the cover 

items of 


The 


logue contains forty big pages with full information about 


The catalogue illustrates and describes great 


interest to the purchaser of school supplies cata- 


the pencils and many attractive and instructive illustrations. 


oe 
Display Cabinet for Acco Clamps 
Acco Products, Inc., York, have 
recently originated for the use of dealers the Acco Clamp 


Long Island City, New 
display cabinet. Chinese red in color, this striking cabinet 
holds the 
played clamps further encourage buying interest. 


Conveniently dis- 
Not many 


attracts and customer's eye. 
people pass the Acco Clamp Display Cabinet without being 
conscious of its “stop-look-and-buy” message. 

Price inquiries are made easy for clerk and customer by 
The price list signals 


the cabinet 


the list on the back of 











NEW “ACCO” CLAMP 
DISPLAY RACK 
every Acco clamp price, unseen by the customer. Sales 
are not discouraged by clerks having to seek prices else- 
where [he Acco price list tells the whole story on the 


spot where the sale is made 
pocket shelf of the 
is constructed to hold additional clamps and litera- 
Hence the itself 
designed by 


[he rear cabinet—another helpful 
teature 
Cabinet is a salesman in 


Acco dealers 


ture. Display 


especially Acco for 
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Are you selling 


JUST PENS 


or Pens PLUS? 


It pays to give your customers these extra values. You can tell the difference 
even with a single box of a dozen pens at 15c. And the benefits of doing 
a smart merchandising job grow greater, the larger the quantities you sell. 











THE ORDINARY SALE: 


Pens—nothing more. Supplying a 
casual request in a casual way. 


Many people ask merely for a 
“Falcon” pen. Be sure they get 
Esterbrook 048 Falcon — for 
that's what they want! 














THE MERCHANDISING SALE: 


Esterbrooks! Your customer gets: 
(1) Good pens. 
(2) Writing satisfaction. 


(3) Recognized goods — raising 
your customer's confidence 
in you. 


(4) Standard merchandise— used 
and liked by more people 
than any other brand. 


(5) Convenience of purchase. 


A REAL VALUE! 








Even in the smallest sale—it pays to offer Esterbrooks. The Esterbrook No. 16 “serve 


yourself” assortment, for instance, has sped sales and cut overhead in thousands of stores. 





6sterticok 


ESTERBROOK PEN COMPANY, CAMDEN, N. J. 
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TODAY’S BUSINESS CONDITIONS 
DEMAND THESE NEW 


NATIONAL 


CASH REGISTERS and 


NATIONAL 
ACCOUNTING MACHINES 


Within the past year The Na- 
tional Cash Register Company 
has brought out important new 
machines which represent def- 
inite advances in widely different 
fields of business. 


A New Low Priced Cash Regis- 
ter... combining features never 
before offered in any machine of 
its type. 

A New Check Writer and Signer 
..+ providing results that no 
machine has ever given before. 





New Accounting Machines... 
which meet the requirements of 
all forms of bank accounting, 
department stores, smaller retail 
stores, railroads, wholesale 
houses ... wherever figures must 
be added or posted. 


These additions to the line of 
National Cash Register products 
broaden a service which already 
included a cash register and 
accounting machine for every 
type of business. 


Whatever your particular busi- 
ness be, there is one or more 
products of The National Cash 
Register Company which will 
help you increase profits. 

















THE NATIONAL CASH REGISTER COMPANY 


World’s Outstanding Producer of Cash Registers and Accounting Machines 
DAYTON, OHIO 





Faber at Operatic Heights in Chicago 


[The Eberhard Faber Pen Company s bran at Chi 
o% s now settle i | rating in its ney Ss te on the 
rty-first floor in the Civic Opera building, known oft 
ll as 20 North Wacker drive From this brane 
charge < | \. Mey district manage stat ers art 
served 11 the states of Illinois, Indiana, Michigar Ohio 
Kentucky, West Virginia, Wisconsin, Minnesota, Iowa, 
Missouri, North Dakota, South Dakota, Nebraska and Kar 
oe The icilities of tl ranch include an office and 
display roon Of special interest to visitors is the view 
from the windows These face east, and give a birdsev« 
view ot the business district 1 the foreground, Lake Micl 
igan in the background, the “gold coast” to the north and 
the fine hotel and residence district of the south side. Fron 
the elevator lobby one can look west, taking in the idus 


trial district of the near west side, and further tow: 


setting sun, the residence district 


The new ofhce location was announced to the trade in its 


territory by a distinctive bulletin, picturing the location of 
the offices in the Civic Opera building, and its relation te 
the states served, indicated on a map of the United States 
The map also shows the center of industry of the United 
States at Chicago, the population center in western Indiana, 
the center « igriculture northern Missouri and the 
geographic center in northern Kansas Mr. Meyer dis 
layed advertising talent when he laid out this announce 
ment 

Inviting the trade to call at the new branch, this an 
nouncement is signed by E. A. Meyer, district manage 


Ts 
unager;: H © Atwood, i. \ 
Consodine, C. M. Fleet, I R 


Krause, R. Lawrence, A. ( 


Bower . \ ( 
Jenkins \ ] 
and F. W 


salesmen for the Eberhard 


Pencil Company 
i.) — 

Smith-Corona Offices at Chicago Expanded 

H. S. Gilbert, manager at Chicago for the L. C. Smith 
& Corona Typewriters Inc., has enlarged and rearranged 
the branch office on the fourth floor at 58 East Washing 
tor street idding about 900 square feet of space, and 
securing moré¢ effective use ot the original space The 
change has permitted bette: arrangement and increased 
( enience { visitors the office staff 

As e enters, the tele e operator and supply depart 
ent are on the right, facing the bookkeeping department 
Straight ahea s a wicket through which customers for 
tvpewriter irts are serve Further ahead to the right 
s 1 demonstratio1 roon then Space tor the salesmen 

d stenog yhic staff, S. C. Garvey, manager of the Corona 
department The private office of H. S. Gilbert occupies 
he corner of the branch office, with windows facing Wash 
ington street and Garland court. The service department 
occupies the greater part of the space at the left, or the 
west side of the office 


Che change includes the installation of a number of par 


’ na ] - | ma 
Ss, and complete redecoratins 


Hood Now in Life Insurance Field 
F. A 


Hood, for many ye connected with the 


aqcaing 
machine division of the ndustry, and recently with the 
Sundstrand department of the Underwood Elliott-Fisher 


Company, in the Los Angeles territory, has taken an ap 
pointment in the life insurance field Mr 
Messrs. 
general agents for the New 
Bostor 


regrets Mr. Hood’s withdrawal from 


Hood Is now 
Allen & Schmidt, 217 Broadway, 


England Life 


associated with 
New York City, 
Insurance Company of 
Otthce Appliances 
ie industry, but has no doubt but that he will realize his 


anticipations 1 the 
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A. Carlisle & Company, Upham & 
Rutledge, Inc., San Francisco, California 


ame Why 


12 dealers 


in San Krancisco 
carry them 


HERE’S a reason! And a mighty good one. 
Rand MCNally Standard Indexed Maps mean 
extra sales for you, because they offer your cus- 











H. W 


tomers more for their 50 cents. 

They include the information that is needed for 
practically any commercial purpose or is needed 
for travel either by train or plane anywhere in the 
United States. 

The detailed accuracy of their aeronautical data 
has even made them the standard for all profes- 
sional aviators. 

It’s really hard to keep enough of these ‘‘double- 
purpose”’ maps in stock. 

Month after month, the impressive national 
magazine advertising of Rand MCNally & Company 
is creating new prospective customers for them. 

Here’s a made-to-order set up that means new 


revenue for you. For further particulars, address 


RAND MSNALLY & GoMPANY 
Map Headquarters 
Dept. T-6 
536 S. Clark St. 
Chicago 


559 Mission St. 
San Francisco 


270 Madison Ave. 
New York 
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PRICES 
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Now is the time to 














Order. 

















Send for new 











Price List. 











Desirable sizes and finishes 














to choose from. 














Consider the source. 

















Quality for 40 years. 











Formerly Ireland & Matthews 











Lines 




















Address Sales Dept., 











Dept. 6-6 








176 W. Adams Street, 








CHICAGO 
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OFFICE APPLIANCES 


Weter a Veteran of “Y and E” 


Edward Weter, general manager of the Yawman and 
Erbe Manufacturing Company, has been with that organi- 
zation thirty-three years. After graduating from the pub- 
lic schools of Rochester, and also the Rochester Business 
Institute, he answered a want ad by “Y and E” for a book- 
keeper, and won his stool. That was before the days of 
machine accounting and “Efficiency” desks. After a short 
time on the books, Mr. Weter was made credit manager, 
and his judgment and zeal in that work afforded an excel- 
lent record. Shortly the duties of office manager were 
added to his work. In 1907 he became a member of the 
executive committee. 

Upon rounding out twenty years with the organization 
Mr. Weter was elected to fill a vacancy in the board of 
directors. The anniversary was also commemorated by a 
dinner tendered him by the home office staff. Mr. Weter 
was appointed assistant treasurer in 1919; four years later 
he became treasurer. In 1927 Mr. Weter received addi- 
tional responsibilities from the board in the appointment 
as general manager. This permitted President Erbe to 
relinquish important duties. In June, 1929, Mr. Weter was 
relieved of his duties as treasurer, to be free to handle the 
widening managerial duties. 

Mr. Weter is prominent in Rochester civic affairs, active 


in his church, clubs and Masonic lodges. 


———— 
Walsh Brothers Swing the Compass 

Walsh Brothers, Arizona distributors for the Royal Type- 
writer Company, Inc., recently moved from 126 North 
Central avenue, Phoenix, to 21 South Central avenue. This 
business occupies a fine store with a generous display win- 
dow, and features Royal typewriters with a large elec- 
tric sign 

This business was purchased by the late Peter J. Walsh 
in 1920. Three years later his brothers, Richard J. and 
Philip J., joined him in developing the enterprize into one 
of Arizona’s leading typewriter concerns. There was some 
handicap to overcome, due to the conduct of the previous 
owner. Peter J. Walsh passed away in 1927, and his 
brothers have continued the business with a _ reputation 
which is a monument to his memory. O. P. Mowry, the 
shop foreman, joined the business in 1925, exercising the 
influence of an excellent mechanic in aiding to build up the 
trade. 

Walsh Brothers say that the Royal portable typewriter 
has become such a large part of the business that they con- 
sider themselves typewriter merchants rather than specialty 
men. The popularity of the portable made a good loca- 
tion and an attractive store important. The sales of the 
Royal portable have justified amply the increased expense 


of the new location. 


——— 

Bloss Buys Miami Office Supply Company 
The Larry Bloss Company of 7 and 12 West First street, 
Dayton, Ohio, has purchased the Miami Office Supply Com- 
pany in the Dayton Industries building on Ludlow street 
[his is the fourth concern which Mr. Bloss has absorbed 
in the last five months. He declares that by grouping the 
concerns which he has purchased he is able to reduce dis- 
tributing costs. It is stated that hereafter the business of 
the Miami Office Supply Company will be operated from 
the retail department headquarters of the Larry Bloss Com- 

pany on West First street 


a 
Book Store Adds Office Equipment 

Mr. Hanson, owner of the Chippewa Book Store at 

Chippewa Falls, Wis., is establishing a commercial station- 

ery department which will be equipped with new and mod- 

ern fixtures and an up-to-date stock of office equipment 


ind supplies 
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—for Easier Bookkeeping 


LEXI-POST opens the way to permanent binder 

economy and convenience. It has the only binder 
mechanism with a lifetime guaranty. Patented sectional- 
flexible post construction gives these big advantages: 








Two inches of working space. Wider release. Quick in- 
sertion and removal of sheets. Direct screw compression. 
Leaves held with positive security. Non-protruding posts. 
No scratched desks or waste of filing space. Unlimited 
capacity—increased value with increased use. 









Flexi-Post Binders save more money for your customers 
and make more profits for you. National advertising 
keeps opening up new business. Exclusive franchise 
keeps the profits in your hands. Get the facts — use 
the coupon. 


STATIONERS LOOSE LEAF COMPANY 


Milwaukee, Wisconsin 









REG.U.S.PAT. OFF 
anteed Binder - a Unit of the FAUITLEss Line 






LE ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee eee ee rr eee eee 
STATIONERS LOOSE LEAF COMPANY, Dept. C- %. Milwaukee, Wis. 7 
Is my territory open for Flexi-Post? Send booklet and guaranty facts. 


J 
' 
' 
' 
; Name -_ ee weeceeese+-- . 
' 
c 
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THERE 1S A DIFFERENCE IN CARBON PAPERS 





“What Goes in 
Determines What Comes Out” 


HE way a famous chef uses the finest ingredients determines 
what comes out in the way of palate-tempting dishes. This can 
aptly be compared to the way Columbia uses the finest ingredients 
to create the typewriter ribbons and carbon papers for which they 


are justly famous 


Columbia's wide resources, broad experience, long standing reputa- 
tion alone can insure that the best will come out after the finest 


has gone in 


Energetic, progressive, reputable dealers everywhere can profitably 
use the special Columbia Cooperative Sales Plan to merchandise 


these master-made typewriter ribbons and carbon papers 


Don't let self-satisfaction stand in the way of GREATER ribbon 
and carbon business that you can get nine times out of ten! Write 
’ 


or details on the novel Columbia Plan which tells vou how, and 


which backs you up 


Write now! 


Branches and Agencies in all Principal 
Cities of the United States; Also 





Toronto London 
Mexico a Madrid COLUMBIA RIBBON & CARBON MFG. CO., INC. 
Milan Main Office and Factory 


Glen Cove Long Island, N. Y. 








THERE LS A DIFFERENCE IN TYPEWRITER RIBBONS 





TUNI 
E. H. Clement in New Undertaking 
| ( H Cle ¢ i umber I ears nnected 
wl i rtis ¢ il ent of The Carter's Ink Com 
i ( 0 \l S S e¢ ap mt t ect the 
i1es Back Bay Electrotype ( pany 
Bos ‘ t engravers i wax e! 
vers 
{r. Clement is at lvertising man and sales executive 
his recent resignation to take 
e new position, he was assistant to the advertising man- 
awer of the Carter organization He was formerly con 
ed t eS Paris Advertising Agency and 
before that s ont staff of the Boston Evening Trans 
Xl 
Mr. ¢ é re s connection with The Carter’s 
Ink Company, has made many friends among the sta 
ers New Eng will regret that he is leaving 
he stationery field The hospitality of Mr. and Mrs. 
Clem« é g remembered with pleasure and grati 
tude b mat who attended the National Stationers Con 
r Bost ears ago 
(OmMce \y inces Ss er triends in wishti ge hit the 
lfillment of s hopes in the new situatio1 
> 
Music and Office Equipment Sold Together 
Music Chains Compat operates a chain coin-oper 
ited musical instruments, with offices at 211 Market street 
Wilmington, Del., and 1307 West Manchester avenue, Los 
Angeles, Cal Che rporate charter includes the sale 
f typewriters d hee turniture Investigation of this 
rather unusual combination of music and office machines 
reveals a n basec servicing of several different 
types of machines Che coin-operated musical instru 
nents, which are placed in restaurants, amusement parks 


and other places of public recreation, require servicing of 


require the 
to time. Oliver P 
states that the 
musical 


the mec] Othce machines also atten- 


inisiis 


mechanics trom time Edwards, 


Jr., president of the combination 


and 


company, 


instruments and office 
The 
and thus overhead 


the 


of selling servicing 


devices has worked out satisfactorily mechanical 


employees are kept busy is cut down. 

This 
United States from the Wilmington office, and the western 
from Los 
United States 


staffs 


organization covers eastern section of the 


The plan is to cover the whole 


the 


part Angeles 
, 


ultimately with combined sales and ser 


vice 
= — 


Larry Goodhand Takes Additional Territory 


Larry Goodhand, Oxford Filing Supply Company rep 
in Chicago and the Northwest, has been given 
Effective May 1, he the 
Indiana, which was formerly Charles 


E. Reynell, 


Larry makes his headquarters at the Chicago stock room 


resentative 


additional territory will cover 


State ot traveled by 


field manager for Oxford. 


the Oxford Filing Supply Company, 323 West Polk 
street 

Besides being a successful salesman, Larry is a bit of a 
“house organ” grinder In order to keep in closer touch 
with his friends between trips, he projects his personality 
to them in the form of a mimeographed sheet containing 
bits of news and personal comment. Judging from the 
personal letters he has received, his friends appreciate his 


thoughtfulness. 
> 


Louisville House in New Store 


Che Hammer Printing and Office Supply Company on 
April 25 formally opened their new store at 118 South 
Fourth avenue, Louisville, Ky Prior to the opening, a 
large number of invitations were sent out to business 


people in Louisville 


—way 
profits 
for your 
office 


Vo may take your profit from a 
Dictaphone investment in either of 
two ways—or by a combination of 


both. 


ECONOMY 

Payroll reduction. Salary saving. 
Floor and equipment saving. 
Prevention of payroll increase. 


‘ CONVENIENCE 
Instantly available dictation, 
Immediate transcription. 
Greater accuracy. 
Adequate recording of ideas. 


If ECONOMY is your exclusive aim, a Dicta- 
phone installation may be planned which will 
enable you to write off its entire cost within one 


year. After that, the savings are NET PROFIT. 


Genuine economy is more often found in aim- 
ing ata balance. The immediate savings will al- 
ways be there. They will be on a firmer base, and 
the eventual savings will be greater, if the in- 
stallation includes provision for doubling the 
Executives’ ability to get things done and releas- 
ing the Secretaries’ time for more valuable work. 


We would like to help you obtain that balance. 
We would like to show you 
what Economy we can effect, 
what Convenience we can 
add, what Accomplishment 
will result. The local Dicta- 
phone office will gladly send 
you some interesting material 
about office set-up, operatin 
methods, costs and cole 
saving. 


DICTAPAUNE 


doubles your ability to get things done 


The word DICTAPHONE is the Registered Trade-Mark 
of Dictaphone Corporation, Makers of Dictating Machines 
and Accessories to which said Trade-Mark is Applied 





DICTAPHONE SALES CORPORATION 
GRAYBAR BUILDING NEW YORK CITY 
Cable Address: Dictaphone, N. Y. Code: Bentley 
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Nationally Advertised 


FREE 
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LEAD DEAL 


FREE 
LEADS TO 
DEALERS e 


FREE 
WINDOW 
DISPLAYS e 


FULL-PAGE 
NATIONAL 
ADVERTISING 
IN 
MAGAZINES, 
AND IN 
NEWSPAPERS e 


GET IN ON 
THIS NOW e 


PENS-PENCILS-DESK SETS-SKR 


HEAFFERS 


W.A SHEAFFE R PEN COMPANY 


New York 


WwW A She -affer Pe 
Wellington, N. Z 


Sells both Blue Cap Leads 
and Safety Skrip! 


Sheaffer's entire July national magazine and 
newspaper advertising, concentrates on one 
thinj—a revolutionary FREE Lead Deal in 
which participating, merchants can make sub- 
stantial profits now and build future business 
as well. Here is the plan: 


The W. A. Sheaffer Pen Company has brought 
out a new and splendid lead and wants every 
mechanical pencil user to become acquainted 
with it. This fine new Special HB Lead writes 
with a smooth, black, non-smudgin3, line at 
lightest pressure. During, July and August, to 
make Special HB Lead immediately popular, 
Sheaffer is giving, a full 15c cartridge of it 
FREE with every Safety Skrip package (selling, 
at 50c to $10, and nettin3, dealers a Zo0odly profit.) 
Take advantage of this sensational, nationally 
advertised deal at once! Stock up! Write for 
special plan and free window displays! 


FORT MADISON, IOWA, oo, Be Me 
Chicago San Francisco 

»f Canada, Ltd . 169-173 Fle eet St., Toronto , Ont. 

. . Sydney, Australia . London, En. 
Ree. U.S. Pat. Of 


W.A. 3. P. Co., 1990 
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Identify the 


xe: Accept, free, this 
3-month lead supply! 


By working, a special wax into every stick, Sheaffer makes 
Blue Cap leads black as a crow, smooth as oil, non-smud- 
ing, lon}-lasting, strong! Up to August 31 your Sheaffer 
dealer pives a cartridge of 18 sticks—enough for 140,000 
words— free with each Safety Skrip, priced 50c to $10, 
Safety Skrip is leak-proof, practically non-breakable 
—replaces unreliable glass bottles in school, office and 
home—saves hands, clothing, furniture, books, papers. 
Is filled with Skrip, the brilliant writing, fluid that 
cannot clog. Every literate person should have 
Safety Skrip! Try these smooth leads and bright 
Skrip in a Balance® pencil and Balance® Lifetime® 
pen and know writing, at its best! 


At better stores everywhere 


























All fountain pens are juaranteed against defect, but Sheaffer's Lifetime® is 
guaranteed unconditionally against everything except loss for your lifetime. 


SHEAFFER’ 


PENS-PENCILS-DESK SETS-SKRIP 


§ W.A.SHEAFFER PEN COMPANY, FORT MADISON, IOWA,U.S.A. 
. New York . , . Chicago . : , . San Francisco 
W.A.Sheaffer Pen Co. of Canada, Ltd., 169-173 Fleet Street—Toronto, Ont. 
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Barrett Desk Electrie 


Adding and Listing Machine 











MODEL 
O1E MODEL 


91 
Hand 








Electric 


Capacity Capacity 


10 Columns 10 Columns 


- 
e) | 
F.O.K8. PHILADELPHIA 


Sterling Models for £ s. d. Are Now Ready 














IF YOU COULD WRITE YOUR OWN SPECIFICATIONS FOR AN ADDING 
MACHINE AGENCY, THIS IS WHAT YOU WOULD DEMAND: 


lL. A machine built by experts in pre- 3. A good-looking machine with 
cision manufacture with efficient hand or electric drive suitable for 
engineering corps, tool designers desk operation, accurate and free 
and modern ma nufacturing from trouble. 
methods. 1. Price low enough to induce the 


big users to purchase one for 
t =) 


Nv 


A well-established, financially 
| : | every desk. 
strong, manufacturer—you must ’ 








be assured of permanence when 5. A profit large enough to compen- 
you invest your money building sate you for your knowledge and 
up an agency. experience. 


A Barrett Agency Fills These Specifications 





LANSTON MONOTYPE MACHINE CO. 


Monotype Bldg., Philadelphia, Pa. 
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Linweave Papers Add Two New Outlets 
| he | ay lo« 


Paper Company, Memphis, Tenn., will here 


wedding and 


ifter carry stocks of the Linweave printing 
apers with envel pes match. A. D Tavloe, secretary- 
treasurer of the company, is widely known among the 


aper track 1! the [ nited states 


Another new Linweave representative, the John Leslie 
Paper Ce ny of Great Falls, Mont., will be the distrib- 
util g poll or Linweave papers and envelopes to match 
for the Montana territor [The company now has three 
houses distributing Linweave products in the Middle West 


the John Leslie Paper Company of Minneapolis, the 
parent house; the Nassau Paper Company, St. Paul, Minn., 
and the new branch in Great Falls. 


addition of these two new members, Linweave 


With the 
papers are now immediate 


This 


to provide a more complete servicing for a rapidly grow- 


available for delivery by sixty 


three Linweave distributors expansion is intended 


ing business Increased national advertising of Linweave 


products is adding to the value of the franchise and increas- 


ing the distribution of this brand of paper. 
> 
Earby Joins Sheaffer of Canada 
\. D. Earby, Montreal, has joined the sales organiza- 


Sheaffer Pen Company, Ltd., Canada, 


tion of the W. A 
sales in the pre 
He has beet 


sales researcl work cont 


to handle vince of Quebec, and the maritime 


devoting his efforts recently to 


ection with an engineering prod 


was connected several years with 


the Canada Dry Ginger Ale organization, his work includ 


g the introduction of tl product in the territory he 
travels now for Sheaffer Mr. Earby’s training other 
istries suggests it f tain pen dealers in his territory 
ecel\ e cy erat 1 thorough-going mer 
ndising s lis 
ee — 
“Tribe of K” Man IIl 
Frank Kle hmidt of the Tribe of K, Gary, Ind., went 
hospital recently tor observation with the thought that 
i erat mignt e decided upon to correct a condition 
which has been causing him some annoyance We hope 
it ‘ i ( er Othce Appliances goes to 
ress he vill ( k ( with the unsatisfactory 
| recte 
> 
Pittsburgh Stationery House in New Quarters 
The Hiland Stationery Company on May 24 formally 
vened the ‘ and enlarged store at 5923 Penn avenue, 
East Libe Pittsburgh, Penna The company deals in 
thee and school suppl stationery, greeting cards, en 
graving d relief pris y 
\ larg ber ‘ y ted invitations e sent 
rio! c é g 


— 
Office Equipment Concerns Take Space in Chrysler 
Building 


ys J Dick Compat of Chicago, manufacturers of 
eographing machines and supplies, have leased space 
the tl fl f the Chrysler building, New York, N. \ 
Another co1 in) ‘ ce supply field, the Multiplex 
Vis y ’ s the largest firm of its kind 
rld, has lease ce in the Chrvsler building 
ts s \ Kas sales offices 
a 
New A.-S.-E. Price List 

( inges in the prices f the A.-S.-E. line of office storage 
cabinets, manufactured by the All-Steel-Equip Company, 
Aurora, Ill have been announced by the manufacturers 
v price sheet (5-a) now being sent to dealers The 
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100% VISIBLE 





There’s a big demand 
for Executabs 


VERY stationer should learn the full story 
about Executabs—the new index tabs, the kind 
that are always 100% visible. 

Executabs are used for every indexing purpose. 
Ideal for salesmen’s pricebooks, ledgers, corre- 
spondence and card files, portfolios, rate books, 
or wherever an index is needed. 

Executabs come all gummed ready for use. 
Merely moisten them and afhx to the article to be 
indexed. Type, print or pencil the label on special 
paper which is furnished, and insert in the tab. 
Labels may be changed at will. 

Five colors — Four lengths 

Executabs are furnished already cut to size, in 
five attractive colors and four lengths. There is no 
fuss or muss connected with their use. Because they 
are completely transparent—they never hide any 
information on price books, etc. They are always 


100% VISIBLE. 


Everyone can use Executabs. No experience is 
needed—no special tools, etc. They sell guickly 
and repeat business is very profitable. We furnish 
you with complete sales matter, including hand- 
some counter display, envelope enclosures, and 
samples. Executabs fulfill a long felt need for a 
neat, completely visible index tab. 


Learn the full story. Send for handsome folder 
containing samples, prices and trade discounts — 
then be the first in your city to tie up to our na- 
tional advertising campaign. Executabs are not 
sold direct. They can only be bought thru the sta- 
tioner. Write in on your business letterhead for 
complete proposition. 


PXECUTAR 


100% VISIBLE INDEX 


EXECUTAB CORPORATION 
30 Power Building, North Tonawanda, New York 
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Keep Your Stock Up To Date With 





NEW GOODS 


Many new items have been added to our 
“QUALITY PARK LINE” which is noted for 
those better values that make sales easy for the 
stationer. 


NEW PRICE LIST 


We are issuing our latest price list No. 15, which 
contains over 700 items of modernized filing and 
mailing containers for the Office Supply Dealer. 


Be sure that you receive a copy for the files in 
your purchasing department 


FILING & MAILING 
ENVELOPES 


OF EVERY DESCRIPTION 








NEW, 
ENLARGED WAREHOUSE 


We are now located in our greatly enlarged 
regional warehouse in THE CHICAGO MER- 
CHANDISE MART where your RUSH PICK- 
UP and stock orders will be shipped the day of 
their receipt. 

SPEEDY SERVICE AT LOW DELIVERY 
RATES. 


CONCENTRATED BUYING 
OPPORTUNITY 


The “QUALITY PARK” line covers the entire 
field of envelope items which will enable your 
purchasing department to concentrate in buying 
from one source of supply with one shipment and 
one billing. This enables you to reduce your 
stock and continue to give prompt service to 
your customers. 


WRITE, PHONE OR WIRE YOUR 
RUSH ORDERS TO 


Quality Park Envelope Co. 


Service Station & Warehouse 
Section—11-116 The Merchandise Mart 


CHICAGO 





GENERAL OFFICES AND FACTORIES AT 
QUALITY PARK, MIDWAY, ST. PAUL, MINN. 
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Dictaphone Trains Debaters 

At the College of the City of Detroit, Dictaphones are 
being used in training debaters, speakers and students of 
the dramatic art, according to E. Ray Skinner, associate 
professor of public speaking, in a recent interview published 
in the Detroit News. Debates in which the audience, judges 
and opposing debaters are invisible to each other are held 
regularly via the Dictaphone, with the negative and affirma- 
tive speakers listening to each other’s speeches and reply- 
ing extemporaneously. 

rhe advantage of this system, according to Mr. Skinner, 
is that vocal technique, use of language, and the thought 
of the extemporaneous speech may be listened to again and 
again by the debater, who learns without wasting the time 
of the audience or of other debaters. 

“Ordinarily the speaker or play production student does 
not appreciate his own voice peculiarities, which may make 
his voice displeasing or his words unintelligible to his audi- 
ence,” said Mr. Skinner. “Mastery of the art of timing 
words and accenting them so that they may be most effec- 
tive is invaluable to the speaker. Our method of training 
makes it possible for the student to study by practice 
rather than by theory.” 

Another phase of speech work in which Mr. Skinner uses 
the Dictaphone is in pronunciation classes for the foreign 
born and for American students interested in improving 
their speech. 

——_ 

Executive Personnel Changes by Shaw-Walker 

The Shaw-Walker Company has made certain changes 
in its executive personnel, co-incident with the consolida- 
tion of its various New York offices in the Chrysler 
building. 

C. D. Ainge, formerly manager of the bank department 
at New York, has been transferred to Chicago, where he 
is in charge of all Shaw-Walker activities in that city. C. C. 
Smith remains in charge of the Chicago retail branch. 

R. W. Magill, formerly assistant manager of The Shaw- 
Walker branch at Philadelphia, succeeds Mr. Ainge as 
manager of the New York bank department. 


aniicagiiditieiinis 
Bates Index for Inter-Company Calls 

The Bates Manufacturing Company of Orange, N. J., 

makers of numbering machines and other office devices, 

report that the General Electric Company of Cleveland, 

Ohio, recently put in an installation of six hundred Bates 

telephone indexes, each listing on the strip approximately 
five hundred names. 

It is stated also that the American Telephone and Tele- 

graph Company finds the device useful in their long dis- 

tance departments for the finding of rates and other in- 


formation. 


—— 
Harry Sharp Undergoes Operation 

The friends—and they are legion—of Harry C. Sharp, 
sales manager for the Esterbrook Steel Pen Manufacturing 
Company, Camden, N. J., are hoping for his speedy recov- 
ery from an operation he was obliged to undergo a few 
weeks since. At the time of writing Mr. Sharp was still 
in the hospital. He is almost certainly the dean of the pen- 





selling fraternity, having been in the business for more 


than half a century. 
ee 


Novick Brothers Withdraw from Branch Store 

[The house of Novick Brothers, 241 West Thirty-seventh 
street, New York City, have announced that the lease on 
their store at Sixth avenue and Thirtieth street, occupied as 
a branch, having expired on May 1, they have vacated 
those premises and are conducting their business at their 
only other store—the one at the West Thirty-seventh street 


address 
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Thanks: 


for the splendid reception accorded 


Ault & Wiborg’s 
NEW 


BEARCAT 
BRAND 


CARBON 
PAPER 


Sharp Writing 
Durable 


Non-smut 





The ULTIMATE 
for general cor- 
respondence and 


billing 


Manufactured by 


The International Printing Ink Corporation 
Successors to . . . The Ault and Wiborg Company 


. . » Phillip Ruxton, Inc. 
. » « The Queen City Printing Ink Co. 


CINCINNATI - - - - - OHIO 
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How do people get acquainted socially? 


Did you ever really know anyone until 
you met him? 


Could you really say you liked or disliked 
a person until you knew him personally? 


Could you decide that you preferred any- 
thing different from what you now use in 
your office until you saw it? 


Isn’t it a fact that until you have seen a 
thing you are somewhat uncertain 


about it? 


A lot of good business people go to the 


NATIONAL BUSINESS SHOW 


New York At the Grand Central Palace 
October 20th to 25th, 1930, inclusive 


Chicago At The Stevens Hotel 
November 10th to 15th, 1930, inclusive 


“It’s the personal contact that counts” 


ncorporate 


Frank E. Tupper, President 


50 Church Street ‘ NEW YORK 


Chicago: 417 S. Dearborn St. C. H. Hunter, Manager 
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OFFICE FURNITURE 
WOOD & STEEL 


Annual Special Section 
¢ Containing ¢ 


The Downtown Living Room - - - - = = II4 
By Martin N. Johnson 


The Commercial Stationer Will Hold the Office Furniture Lead 115 


By Staff Member 


The Importance of Filing Supplies - - - - - 116 


By R. P. Jonas, Oxford Filing Supply Company, Brooklyn, N. Y. 


When the Stationer Adds Office Furniture - - - - I18 


B \. J. Walker, President, National Stationers’ Association, and 
\. P., Farnham Printing & Stationery Company, Minneapolis, Minn. 


Steel’s Progress - - -«+ = © «© = = JY 
By “Looker On” 


Let the Office Furniture Salesman Prepare - - ~- - 123 
By “M” 


Uncle Sam’s Policies in the Purchase of Office Furniture - - 124 
By Waldon Fawcett, Washington, D. C, 


What Has Happened to the Office Furniture Business? ~- -~- 204 


By John F. Rees, President, The John F. Rees Company, Columbus, 
Ohio 


The Art Moderne Advances - - - - += = 206 


By “Modernist” 


Selling Better Office Furniture - - - - «- = 209 


By E. L. Bisdee, Manager, Office Furniture Department, 
The G. D. Kirtland Company, Syracuse, N. Y. 


A Well Known Dealer Says - - - + «+ «+ 2il 
By “Reporter” 
Proper Records for the Office Furniture Store - - ~- 212 
By George E. Stimpson, Treasurer, G. E. Stimpson Company, 


Worcester, Mass 


Beautify Your Office as You Do Your Home - - ~- 214 


By Charles L. Mitchell, Secretary, Crane & Company, Topeka, Kans. 


And the advertisements of nearly all of the dominating lines of 
furniture and accessories 
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ONE OF THE MACEY COMPANY’S HANDSOME OFFICE FURNITURE INSTALLATIONS.—The office above pic- 
tured was photographed from two different angles, the illustration on the left, including the wall tapestry, which forms a pleas- 
ing part of an attractive ensemble, and the one on the right, showing the windows behind the desk, with their attendant draperies. 
The dominating feature of the room is the Italian-style desk, done in pearwood and walnut—one of the new designs of which the 
Macey Company is especially proud. The company has recently added four new suites to their already extensive period line. 
These are the Louis XIV., Italian, Queen Anne and Jacobean groups. All their period lines, the company states, are truly authen- 
tie reproductions of the styles of the respective periods adapted to modern uses. The Macey organization vigorously advances 
the doctrine that the man who enjoys fine things and can provide them for his home is justified in spending whatever he can 
afford in fitting up an office that will bring him comfort and satisfaction and reflect his position in the community. 


THE DOWNTOWN LIVING ROOM 


ad ¥ HE number of beautiful downtown living rooms 
is increasing,” wrote our friend, Theodore F 
siden Desk Company, Los Ange 


Peirce, pre t of the Pacific 


les, Calif 


The phrase, “downtown 


clicks 


It conveys the idea that is being 


living room,” instantly 


into the mind to remain 


expressed in the furnishings of the present day executive 


make 


and where important transactions are conducted as attrac 


office; to the place where so much time is spent 


tive and comfortable as possible. 


For the “downtown living room” business executives are 


receptive 
that neither merit nor value is to be found outside of mere 


usefulness has been dissipated. The comfortable and pleas- 


ant surroundings which were considered conducive to idle 


have been discovered to promote interest and efh 


ness 
ciency, not alone in the executive office, but also in shop, 
little has been learned from 


1, ¢ 7 


store and factory However 


psychology, that much has been learned and the knowledge 


is being everywhere applied. Comfort, convenience and 


attractiveness pay. 


Also we have learned that as the best work is done when 


the mind is not agitated by physical inconvenience, so will 
ur important transactions receive more careful considera 


1 from men whose nerves are under the calm influences 
of beautiful surroundings and physical comfort 


Also, it is becoming tolerably clear that good impression 


ndings influences the estimates of a busi 
ness visitor upon the importance of transactions. In short, 


fortably equipped office pays 


And s having been proved that it pays, the attractive 


installed 


and comftortable fhee is now being generally 


The prejudice of utilitarians rooted in the belief 


Attractive and Comfortable 

Offices Are of Paramount Im- 

portance to Business and Pro- 

fessional Men—By Martin N. 
Johnson 


Its popularity is nation-wide. The only limit to outlay 
for such offices is the judgment of the individual purchases 
based upon the appropriate recommendation of the dealer. 

Beauty and comfort are not regulated by price. Charm- 
ing effects in color and design are secured with compara- 
tively inexpensive material. Naturally, elaboration of de- 
sign, superior craftsmanship in production and the highest 
expense, and are as in all 


Business that can afford 


quality of materials increase 
things, worth the price therefor. 
the higher grades will be responsive to impressive dem- 
onstration. 

In these special installations, the dealer will find his most 
promising opportunity and his most satisfactory business. 


In articles in this number, several dealers have 


expressed 
that opinion. 

The dealer's first step toward developing the opportunity 
is to catch the spirit and get in the tempo of the move 
Other 


The choice of one or two suites 


ment. preparation need not entail great expense. 


with a few appropriate 


objects and accessories in proper setting, a bit of study 


of design and the co-operation of the manufacturer. 


In every community are concerns in many branches of 


business whose executives will respond to the appeal of 


1 


the beautiful and comfortable office 
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THE COMMERCIAL STATIONER WILL HOLD 
THE OFFICE FURNITURE LEAD 


toward the complete equipment of the 
desk and 
paneling, other wall 
to the question, Will the stationer hold the office furniture 
business? Will he go into the things which the modern 
office requires for its complete outfitting, or will he let 
the business go somewhere else? Will he let the decorators 
supply the furniture instead of himself supplying the furni- 
Our reply is that the office 


HE TURN 


from wall 


office furniture to rugs, drapes, 


decorations, pictures, etc., gives rise 


ture and the decorations? 
equipment man is going to keep the office furniture busi- 
ness. It does not follow that he must handle every item 
which goes into the furnishing of the high-grade modern 
must be posted on what must be included 
that the items are 


office, but he 
prepared to see necessary 


It is a simple matter 


and be 
promptly and satisfactorily supplied. 
to take care of the decoration of a room, for if one hasn't 
the ability to do it himself, he can readily find some one 
those establishments 
is to do such things, and we believe that 
stores these days which would not be glad of the chance 
to co-operate with the office furniture dealer not only in 


whose business it 


there are 


who has, among 


few 


suggesting the proper scheme of decoration of an office, 
but in supplying the necessary incidentals to match the 
office furniture. We are question asked 
in the opening sentence in the affirmative, for we are cer- 
tain that the stationer will hold the office furniture business 

What the business man wants when he buys equipment 
Other things are 
will continue, 


answering the 


for his office is the tools of his business. 


important, but not absolutely essential. He 


we believe, to go to the office equipment dealer for the 


tools of his business which are essential rather than to the 


dealer in those things which are ornamental but are not 


BEAUTIFUL PERIOD SUITE IN 


Mary E. Arnholt, Supreme Oracle, Royal Neighbors of America, Rock Island, Illinois. 





Office Equipment Dealer Best 

Placed to Handle Office Fur- 

niture Successfully —By Staff 
Member 


classed among the daily necessities of the modern office. 

Twenty or more years ago when Office Appliances set 
out on its campaign advocating office furniture in stationery 
stores, the proposition received little encouragement. 

At that time eighty per cent of the office furniture was 
sold through household furniture stores. We were led 
into the stand we took and have consistently maintained 
through our interpretation of the conditions existing at 
that time and which have been emphasized year by year. 
Better office systems were coming into popularity. The 
subjects of filing and indexing were receiving much atten- 
tion and the commercial stationer was furnishing office 
supplies. Yet nothing special was being done toward 
larger development of office furniture distribution. The 
demand that existed was principally supplied by the initia- 
tive of the customer. Office Appliances insisted that the 
commercial stationer was and is the logical distributor of 
office furniture. The dealers’ representatives, outside the 
store, canvassing for other business, would be the first to 
know of the opportunities for the sale of desks and filing 
equipment. Those who recall that period will remember 
that only a few dealers carried office furniture stocks and 
handling office furniture in the extensive and thorough- 
going way that is now practiced was not dreamed of. 

Since then office furniture is featured in the majority of 
the stationery stores throughout the country until the per- 





LODGE OFFICES.—Above is pictured the Da Vinci Suite made by the 
Clemetsen Company, Chicago, recently installed by Fidler & Chambers of Davenport, Ia., in the Office of Mrs. 


This office is in the 


New Office Building of the Order, designed for the Supreme Lodge. 
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THIS INTERESTING EXEC- 
UTIVE OFFICE GROUPING 
SUBTLY COMBINES DIG- 
NITY AND COMFORT.—The 
upholstery is of the deep, soft, 
English type, done in hair and 
down, with Morccco and veal- 
skin coverings. The davenport 
and chair are outstanding exam- 
ples of the upholsterer’s art. 
Made by The Spencer-Duffy 
Company, Inc., Grand Rapids, 
Mich. 


SOME AUDITORIUM AND 
CONVENTION HALL 
EQUIPMENT AS IT AP- 
PEARS IN THE AUDITO- 
RIUM AND CONVENTION 
HALL AT ATLANTIC CITY, 
N. J.—This equipment was sup- 
plied by the Sikes Chair Com- 
pany and the Sikes-Cutler Desk 
Corporation, of Buffalo, N. Y. 
The complete bulding was fur- 
nished, except for some folding 
chairs and a few odd pieces. 
The cost was close to $80,000. 
The furniture was specially de- 
signed for strength as well as 
beauty and comfort. 


ATTRACTIVE IMPERIAL 
DESK INSTALLATION IN 
SPOKANE BROKERAGE OFP- 
FICE.—This installation was 
made by the Shaw & Borden 
Company of Spokane in the 
offices of Richards & Blum, Inc. 
The Imperial Desk Company 
of Evansville, Ind., supplied the 
desks. 
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WHEN THRE STATIONER 


ADDS OFFICE 
FURNITURE 


By A. J. 


Minneapolis, Minn. 


HEN the commercial stationer adds an office furni 

ture department to his business, he at once raises 
the character and prestige of his store. To fhe casual 
customer, who steps in to purchase a small bill of office 
supplies, a visit to the stationery store means perhaps very 
little, scarcely more, indeed, than a visit to a cigar store 
or drug store. However, if the stationery store presents 
an attractive showing of office furniture and office equip- 
ment in its windows and on its sales floors, it seems to me 
that the customer or even the casual visitor must be im- 
pressed with the fact that he is in the presence and atmos- 
phere of a strong, dignified institution. 

Guiding the “Mind’s Eye” 

The business man who passes through a store where 
business equipment is featured, is imbued with the same 
motive that controls the mind of the housewife when she 
passes through the household furniture section of a depart- 
ment store. She finds herself picturing to the eye of her 
mind the greater beauty which some special new period 
suite would give to her dining room or the pleasure which 
would arise from the possession of some new items of 
bright, colorful furniture for her sun room. As the woman 
pictures her home equipped with these new articles, so the 
business man will be inclined to visualize his office with a 
new, modern suite of up-to-date design from one of the 
several suites offered by the business equipment store. For 
a time his mind lets go of the practical necessities of the 
business office and he sees himself in new working sur- 
roundings. He is obliged to resist the urge to buy, unless 
he is already fairly well convinced that he is in need of a 
new outfit. Once the desire is established and interest is 
created, the prospect will be likely to return to the store 
where he has seen the much-to-be-desired suite and in 
that way he will become acquainted with other things about 
the store and will soon become a customer, if not for the 
particular suite desired, then for other articles of every-day 
business utility. All the time this customer, if he is not 
urged, and if tactfully handled, will be building up in his 
own mind a plan for the kind of equipment in his office 
which he wants to see there and one may be certain that 
his friend, the stationer, will get the order when he is 
ready. This is predicated upon the thought that the sta- 
tioner in the meantime will have made himself the pros- 
pect’s friend 


Store Standards Raised 


An attractive, well laid out display of comfortable office 
furniture sends its reflection and inspiration into other de- 
partments. There will not be likely to be a neat, well kept, 
handsome display of office furniture adjoining a dusty, 
slipshod, confused arrangement of stationery and office 


Walker, President, 
National Stationers’ Association, 
and Vice-President, Farnham 
Printing & Stationery Company, 


MR. WALKER 





equipment lines. We used to hear it said that the bad apple 
in the barrel would infect the whole bunch, and this is 
undoubtedly true. However, in human affairs, it is quite 
as likely to be the good influence which will overcome the 
bad and the man who has been shown the better way will 
be quite as likely to take it as to take the easier downward 
path which, of course, is harder in the end. 

One of the advantages to be gained through operating 
in office furniture departments is that the dealer improves 
the class of his clientele. Executives and office managers 
will be attracted to the store—men who as a rule are sup- 
plied with their ordinary office equipment through a pur- 
chasing department. However, the subject of office fur- 
niture is something to which they give personal considera- 
tion inasmuch as this equipment is intimately related with 
their personal comfort and that of their immediate asso- 
ciates and customers. Therefore, the office furniture is 
almost invariably selected by the head of the department or 
firm. The greater the number of this type of people a 
stationer can bring to his place of business, the better are 
his opportunities. A wide and friendly acquaintance among 
the leading people of one’s community is almost a guaran- 
tee against failure, for business is done on sentiment many 
times more than it is done on the basis of cold calcula- 
tion. I refer to types of business which are personal in 
their contacts, such as the stationery business, drug busi- 
ness, etc. Finally, the purchase of new pieces of furniture 
always involves need for additional accessory items, which 
are usually taken care of at the time the principal purchase 
is made. 


Outside Competition Balked 


Office furniture is a proper and logical division of the 
office equipment business and the stationer whose vision 
prompts him to survive and prosper must devote himself to 
specialized lines of office equipment. This will take him 
out of competition with the drug store, the department 
store and the chain store, all of which are continually 
making inroads into his sales and taking away business 
particularly on the staple items that have always been con- 
sidered the logical work of the stationery store. I believe 
that the time is not many years distant when the socalled 
stationer will cease to exist as one of the type of business 
to which many still confine their efforts. The stationery 
business is nothing if not progressive and demands pro- 
gressive men for its development. This means that lines 
must be broadened and that the stationer must grow in 
mental stature to a full conception of the machines and 
devices which are today the right arm of progressive busi- 
ness. Understanding these things, he will of necessity grow 
into the fulfillment of the larger sphere of activity, greater 
prosperity and a sounder position in his community. 
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IMPRESSIVE GROUPING OF SEVEN PIECES OF THE NEW NINE-PIECE DE LUXE SUITE MADE BY THE ART 
METAL CONSTRUCTION COMPANY.—Included in this suite are the desk in the foreground, typewriter desk in the right 
background, waste basket, telephone stand, table, wardrobe and filing cabinet. It is to be noted that this gorgeous suite is made 
of steel. Even in black and white reproduction shown above, one gets a faint idea of the beauty of imitation wood effects, 
although, of course, these effects brought out in the natural wood colors are much more striking. This is a capital example of 
what can be done in producing fine office suites in steel. This suite is known as the DeLuxe and each piece is made after the 
most approved practice of modern steel furniture manufacturing. It is hardly necessary here to go into the technical features of 
these pieces. Drawers operate with velvety smoothness, legs of desks are of cast aluminum molded to pleasing designs. Silent 
cushion glides jacketed in bronze enclosing rubber cushions are features. The hardware consists of solid bronze knobs and escut- 
cheon plates finished in light statuary bronze. Storage drawers, except the two top drawers, are interchangeable in either 
pedestal. There are also other features of interchangeability. Still other features, including locks, finish, etc., are of the most 
modern and improved construction. The complete suite consists not only of the articles mentioned above, but of a costumer and 


STEEL’S DROGRESS 


HE evolution of steel furniture from the few simple 

and severe forms in which it made its advent a number 
of years ago to a variety of articles adapted to every furni- 
ture purpose is one of the outstanding achievements of the 
industry. 

Steel, field 
step, has, under the direction of engineering science and 
skill, “All Will 
Durant, philosophy and ends as art.” Steel 
demonstrated 


which entered the with slow and cautious 


made amazing progress. science,” says 


“begins as 


started as an having 


furniture experiment, 


its value and possibilities, now contends with wood not 


only in utility but in art and artistry. 

From the first indifferent attempts at graining manufac- 
turers have advanced into creditable finishes done in dupli- 
cation of artistic wood effects. The use of dies in powerful 
presses enables makers to present ornamental designs, while 
substances suitably finished supplies 


the use of special 


writing tops without the coldness incident to metal 


Steel office furniture today is reaching out from the 
narrow confines of bare utility into the field in which 
beauty must go hand-in-hand with the practical. Steel 


office suites with both steel and aluminum chairs to match 
in design and finish may be had today for executive offices. 
The first sales appeal for steel furniture was based upon 


claims of its being “fireproof.” It was in the modification 


and restatement of overbroad claims that the true and valid 


argument for steel as a furniture base was developed. 


Behind the confusion of words and argument which 


first arose has grown a selling argument which disregards 
the confusion of the earlier years and bases itself upon the 


Steel Furniture Has Added 

Beauty to Utility in Its Rapid 

Rise to Eminence in This Field 
—By “Looker On” 


sound qualities of workmanship and mechanical perfection 
working in a substance admirably adapted to the uses 
sought to be served. 

New processes of manufacture have made possible many 
constructional improvements that make the framework 
practically a solid piece of steel. The advance that has 
been made in every department of manufacture is expressed 
in all of the products. 

Truly, the art of steel furniture construction has advanced 
a long way from the time when open steel shelving was 
regarded as the final word in metallic equipment. That 
type of shelving, improved with the years, is today as 
useful as ever, and far more widely used, but the compre- 
hensive line of furniture which sprang from it, transported 
by the magic carpet of constructive imagination and cour- 
ageous enterprise, has made for itself a place in the markets 
of the world, there to abide and to serve. 


Steel Adapted to Almost Every Use in Office Furniture 
At the top of this page is an illustration which pictures 

a fine example of the adaptability of steel to the produc- 

tion of office furniture appropriate to the requirements of 

Each piece is perfectly suited to the service 
(Please turn to Page 123) 


any office. 





STEEL 


in a variety of 
applications 


INSTALLATION OF PRES- 
STEEL VISIBLE INDEXES 
INSTALLED IN THE OF. 
FICE OF THE ESKIMO PIE 
COMPANY, BROOKLYN, N. 
Y. BY STEVENSON @& 
MARSTERS, INC.—This in- 
stallation includes ninety units 
which are to be used for sales 
records. When it was made an 
additional forty units were pur- 
chased by the Eskimo Pie Com- 
pany for their Philadelphia 
office. 
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AN UNUSUAL COUNTER 
INSTALLATION IN THE 
OFFICE OF THE BOARD 
OF ELECTION COMMIS.- 
SIONERS, KANSAS CITY, 
MO.—The counter is ninety feet 
long and is grained in walnut. 
Behind the counter are Simplex 
curtains which are counter-bal- 
anced so they will stay open in 
any position. The inset in the 
upper right-hand corner shows 
a section from the inside of the 
counter with several of the cur- 
tains. The products were made 
by the Steel Fixture Manufac- 
turing Company of Topeka, Kas. 


A COUNTER DISPLAY OF 
STEEL FILES IN A STA- 
TIONERY STORE.—The coun- 
ter height files separate two de- 
partments of the business, form 
an attractive display in them- 
selves and are convenient for 
the dealer's own use. These 
files were made by the Aurora 
Metal Cabinet Company. 

















STEEL 


in a variety of 
applications 


A SPECIAL COUNTER 
HEIGHT INSTALLATION 
RECENTLY MADE BY CO- 
LUMBIA STEEL EQUIP- 
MENT COMPANY.—Note the 
economy of space and the con- 
venience of this particular ar- 
rangement. 


SECTION OF STORE OF 
HUTMACHER BROTHERS, 
75 VARICK STREET, NEW 
YORK, SHOWING ATTRAC. 
TIVE STEEL SHELVING 
AND SHOWCASES MANU- 
FACTURED BY ART STEEL 
COMPANY, INC.—On display 
in the store are steel files, also 
made by Art Steel Company, 
Inc. 


THE GENERAL FIRE- 
PROOFING COMPANY ALL- 
STEEL SHELVING IN THE 
INDIVIDUAL STOCKROOM 
OF THE H. C. CAPWELL 
COMPANY.—This installation 
was supplied by the Otis File 
and Office Furniture Company. 
The doors are open but can be 
closed and locked. On _ the 
right, one looks down one of 
the many aisles of the stock 
room. Each department has its 
separate room under lock and 
key. 








SHAW-WALKER “SKY- 
SCRAPER” DESK (LEFT) 
WHICH IS UNIQUE FOR 
THE ABSENCE OF SQUARE 
CORNERS AND METAL 
FROM THE WORKING TOP, 
AND FIRE PROTECTED 
SAVINGS DESK (RIGHT) 
IN WHICH ARE CON. 
TAINED RECORDS OF SAV- 
INGS DEPOSITORS.—This in- 
stallation is in the American 
Savings Bank, Buffalo, N. Y. 


INSTALLATION OF TU- 
DOR STORAGE AND WARD.- 
ROBE CABINETS MADE BY 
THE LYON METAL PROD. 
UCTS, INC.—This installation 
is in the office of Dr. A. L. 
Midgeley, a leading physician of 
Providence, R. I 


AUTOMATIC V EXPAND. 
ING FILES IN THE OFFICE 
OF A. G. WELLS, VICE- 
PRESIDENT OF THE 
ATCHISON, TOPEKA AND 
SANTA FE RAILWAY COM. 
PANY AT CHICAGO.—The 
installation includes about two 
hundred files, all made by Auto- 
matic File & Index Company. 
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(Continued from Page 119) 
it is designed to perform, and the structural lines and 
chaste ornamentation are adapted to the material of which 
the furniture is constructed without in anywise suggesting 
the idea of harshness or hardness of line or figure. The 
furniture and all the accessories are beautiful and appro- 
priate, and when placed in an office with matching walls, 
draperies, etc., impress one with a sense of quiet elegance. 

The world owes much to the fabricators of the modern 
steel plate. It is a high-grade product having a degree of 
purity which renders it astonishingly adaptable and suited 
to a wide variety of uses. From a limited use as shelving 
in bank vaults, steel has advanced on a wide front, and 
now its captains command a mighty host which is pene- 
trating every stronghold. 

The first big advance in the use of steel following its 
initial simple employment as vault shelving came when 
certain enterprising gentlemen, pioneer minded, conceived 
the idea of filing cabinets made of steel. The first steel 
files were crude in comparison to the almost perfect prod- 
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ucts with which we are familiar today, but they worked 
and they lasted and some of them are still in service. The 
natural human urge to improve one’s handiwork induced 
early improvements and the prod of competition as more 
manufacturers entered the field accelerated the process, 
and the steel filing cabinet was perfected. Then came the 
counter-height steel files, so that the filing equipment of 
the office was at one and the same time file and counter, 
conserving space and equipment without reducing, but 
sometimes increasing, the capacity of the files. Stores be- 
gan to adopt the system as a substitute for counters; store 
shelving, drawers, wall cases with glass fronts, tables, etc., 
began to be of steel construction. Today the fact that 
So-and-so is equipping his store with steel is hardly mat- 
ter for comment. 

Steel has gone forth and has taken the field, from the 
filing cabinet to the counter, the shelf and even the service 
cabinet; and in other departments of office furniture it has 
become a formidable competitor. It is the industry’s young 
giant who wears the seven league boots of the fable. 





STORE EQUIPMENT UNIT.—This attractive unit, introduced by the Service Stee) 

Products Company of Chicago, combines unusual storage display and wrapping facili- 

ties. The counter has a linoleum top and a storage compartment behind the display 

case with shelves or paper racks and tag and label drawer. The device is made of 
metal and glass. 


LET OFFICE FURNITURE SALESMEN PREPARE 


One may be learnéd without being educated Let us 
get the distinction. We refer to the college graduate as 
being liberally educated, whereas his training, excellent 
as it may have been, is but a groundwork or preparation 
for the education he will receive as a necessary outgrowth 
Education is literally a lead 
hold 


lok 


ot his occupational interests 
ing forth—it is a practical matter—it takes 

One of the first of the salesman’s articles of faith should 
be that he has joined a worthy company of men who pro 
mote the comfort, happiness and satisfaction of others. 
Second: That the office furniture he sells is honest stuff 
which needs no greater praise than the truth. 

[he several makes and grades of ofhce furniture art 
built by skilled specialists expert in craftsmanship and 
adept in handling modern machinery. Some of the fur 
niture is hand-carved, inlaid, and finished to the extreme 
of beauty, while much of it grades down to the inexpen 


sive product made to meet standard situations and modest 
purses. But it is all good furniture, honestly built. Each 
piece of whatever grade will perform its appointed service. 
Little poorly made office furniture is to be found any more. 
Dealers of standing can’t afford to handle it. 

x * 

One who qualifies himself to be a top-notch office fur- 
niture salesman has thereby made himself an educated 
man fit to present his specialty for the consideration of 
presidents, premiers and kings. Seing educated in that 
wider school of experience, the salesman knows the obsta- 
cles in the road before him; he recognizes instantly when 
to detour; he is cool, courteous, unafraid and honest, meet- 
ing his problems with decision. He seeks to serve the 
prospective buyer with every resource compatible with good 
business usage. He has the grace which comes of prac- 
tice in presenting his proposition and the power which 
arises out of faith in the service-giving qualities of the 
line he sells.—M. 
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UNCLE SAM*S POLICIES IN TRE 
DURCHASE OF OFFICE FURNITURE 


DB MO ent vith the reputed it Written Expressly for Office 
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penaien ‘ 7 that slight datie © Bind eile rumor is that the office equipment line will be affected by 
ain atiad Guam te deal o wimer Sack the new arrangements to only a very limited extent And 
, the office furniture line not at all 
Sani . ail it one SWoOOo] the biggest yout of ofhes Tr} milan f purcha e via the reve lvit y tut d and the 
Icling n the world nd Congress has provided for ee ee, ae ~e i ol esi 
fens ; sien ine nits oil cok : Pot ee ean warehousing in the District of Columbia is designed to 
e e! t urchase supplies ipply only to staple necessities, used in considerable quan 


; tities by virtually all the departments and establishments 


Xamuine ne mirage of the reouthttings ' 1 
f the Government, and which staples are frequently called 
(, er aa t tihces t ther new setting The explana 
. tor at short notice Articles in which there is a risk o¢ 
t t ‘ tr ty . ] t +} sot 
i Vas executive plant, wt ou , ' 
. opsolescence will not. aS a matter ot p lie \ he stocked 
vestment in ofhce furniture and bus 


; That last, though, is not the consideration which operates 
nes equ Irie t i! thie | t commoniv overlooked 
: igainst office furniture. With Uncle Sam confining his pur 


ises to his own approved models of ofhce furniture he 
has little to fear from change of fashions But, furniture 


eas cal usually ve Toresect ind time allowed to arrange 


‘ a iti eC E ‘ 26 ] 1 : ‘ 
: for the shipment of specified items direct from the tactory 
xpecter t rea et a id or mor is to mak ‘ , : 
. : ' — r the most convenient wholesale distributiot point 
ncle Sat wn landlor When the new buildings 
leted 1 Government Departments and independ Open Contracts Continue as Governmental Practice 
ill move out of the scores of privately Under the new dispensation, as under the old, the Gov- 


Washingt for which rent has beet ernment will continue to purchase the bulk of its furniture 


a ind w et up business in what are designed to be inder what may be characterized as open contracts. Cor! 
erma rters wned fee simple tractors submit bids or tenders naming the prices at whicl 
I ei sing pr rt s of the first of the (Turn t ige 203, please 
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© Nothing has had such far-reaching influence upon the commercial sta- 
tionery business as the inclusion of office furniture. It has created a new 
atmosphere, increased the number of executive visitors, extended the store 
boundary lines, developed initiative in selling, improved store appearance, 
increased sales of other lines and opened new channels of profit, all of which 
make office furniture the commercial stationery store’s greatest asset. Deal- 


ers therefore will be especially interested inthe * * ¥* ¥ ¥ ¥ ¥ ¥& 


TYPE AND ILLUSTRATION 
EXPOSITION OF OFFICE FURNITURE 


which will be entered with a turn of this page. Here are grouped the 
products of nearly all of the manufacturers upon whose lines the dealer’s 
success in office furniture has been achieved. Also there will be found dis- 


plays of many accessories and supplies. The following manufacturers are 


rN 
uw 


represented: ¥* ¥ ¥ 


All-Steel-Equip Company 

Alma Desk Company 

Aluminum Company of America 
Art Metal Construction Company 
Art Steel Company 

Aurora Metal Cabinet Company 
Automatic File & Index Company 
Auto-Oven, Inc. 

Bassick Company 

Bentley & Gerwig Furniture Co. 
Bentson Mfg. Company 

The Berger Mfg. Company 
Browne-Morse Company 
Collier-Keyworth Company 


olonial Chair Company 


_ 


tolumbia Steel Equipment Co. 
tonrades Mfg. Company 
lorry-Jamestown Mfg. Corp. 
‘rocker Chair Company 

‘urrier Mfg. Company 

Jiebold Safe & Lock Co. 


J. F. Dietz Company 


( 
( 
( 
( 
( 
I 


Do-More Chair Company 
Englewood Desk Company 
Evansville Desk Company 
George E. Fox & Company 
The Fritz-Cross Company 
The General Fireproofing Co. 
Gilson-Bolens Mfg. Company 
The Globe-Wernicke Company 
The Greist Mfg. Company 
Guide System & Supply Co. 
The W. H. Gunlocke Chair Co. 


Gunn Furniture Company 


4 y y, Fy FF FY 


Guth, Incorporated 

The Harter Corporation 
Heywood-Wakefield Company 
High Point Bending & Chair Co. 
L. Hoffman 

Hoosier Desk Company 
Imperial Desk Company 
Imperial Furniture Company 
Imperial Methods Company 
Imperial Steel Cabinet Co. 
Indiana Desk Company 
Invincible Metal Furniture Co. 


Jamestown Metal Desk Company 


Jasper Chair Company 
Jasper Desk Company 
Jasper Office Furniture Co. 
Kilian Mfg. Company 
Leopold Desk Company 
Lyon Metal Products, Inc. 
The Macey Company 

The Meilink Steel Safe Co. 
Metal Office Furniture Co. 
Milwaukee Chair Company 
Mutschler Brothers Company 
Myrtle Desk Company 
National Desk Company 
National Vulcanized Fibre Co. 
Newark Chair Company 
New Indiana Chair Company 
O. C. S. Olsen Company 
Orpin Desk Company 
Oxford Filing Supply Co. 
Peerless Wire Goods Co. 

S. K. Pierce & Son Co. 


¥ YY & 
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Polar Mfg. Company 

Postindex Company 
Press-Stone Mfg. Company 
Pressteel Engineering Corp. 
Price Brothers 

Quigley Furniture Company 
Sainberg & Company 

Sanymetal Products Company 
Searles Electric Welding Works 
Service Steel Products Corp. 
Shaw-Walker Company 
Sherman-Manson Mfg. Company 
The Sikes Company 

Silverglo Lamps, Inc. 

The Spencer-Duffy Co., Inc. 
Steel Equipment Corporation 
The Steel Fixture Mfg. Corp. 
Stiffel-Freeman Safe Co. 

St. Johns Table Company 
Sturgis Posture Chair Co. 

The Sun Rubber Company 
Superior Office Specialty Co. 
Tell City Desk Company 
Terrell’s Equipment Co. 

Toledo Metal Furniture Co. 
Vanderbilt Mfg. Company 

Van Dorn Metal Furniture 
Victor Safe & Equipment Co. 
The Wabash Cabinet Company 
Wagemaker Company 
Wark-Beacon Steel Furniture Co. 
Western Furniture Cempany 
Worcester Wire Novelty Co. 
Yawman and Erbe Mfg. Company 
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COMMERCIAL DESKS FROM $45 TO $80. EXECUTIVE DESKS FROM 
$175 TO $500, SLIGHTLY HIGHER IN THE WEST AND SOUTH 


MODERN 
DESKS 


MODERN 
OFFICES 


OR 


HE spirit of 1930 is the spirit of 
boomin of doing things well and 
quickly and of enjoying the benefits 
of good appearance. « GF Allsteel 
Desks and other office equipment 
are designed and built to meet these 


strictly present-day requirements. «2 GF have standardized on GF Allsteel equipment 


Allsteel must have utility—to help busy men __ for their offices have found it an investment 








get work done. It must look well, for business 
today realizes how much visual impressions 
are worth. And it must retain both of these 
admirable characteristics permanently— 


without costly upkeep. « Business men who 


instead of an expense —an investment in 
comfort, in efficiency, in self respect. # And 
a GF office specialist is ready to tell you how 
you can standardize progressively, distribut- 


ing the reasonable cost over a term of years. 


THE GENERAL FIREPROOFING COMPANY 


YOUNGSTOWN, OHIO - 


BRANCHES AND DEALERS 


THE GENERAL FIREPROOFING COMPANY 
Youngstown, Ohio 


Please send me a copy of the GF Alisteel Office 
Equipment Catalog. 

Name 

Firm 

Address 


City State 


IN ALL 


CANADIAN PLANT, TORONTO 


PRINCIPAL CITIES 


“SERVES AND SURVIVES” 





COMPLETE OFFICE EQUIPMENT 





th 
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MercHaNbisiNG 











“SEND HIM 
® RIGHT IN< 











that means 


INCREASED 
BUSINESS 











HESE FOLDERS and mailing pieces, 
Weta and describing in color the 
GF Allsteel line, tell the interesting story of 
modern office equipment. A big aid to profit- 
able business. a This kind of sales material 
combined with GF's well planned national ad- 
vertising, builds bigger business for GF 


dealers. And these dealers are now 


Every dealer knows the benefits gained 
where the manufacturer meets him more 
than half way in merchandising ... . 
You can share the greater profits 
enjoyed through General Fireproofing’s 
extensive and well planned advertising. 


v v v v 


sharing in profits greater than ever before. 
Leading business organizations in all cities 
are standardizing on GF Allsteel Office 
Equipment. a Successful and profitable 
business has been built by hundreds of 
dealers with a small investment in GF All- 
steel. Everything in office equipment is im- 


mediately available with this complete line. 


THE GENERAL FIREPROOFING COMPANY 


YOUNGSTOWN, OHIO - 





“SERVES AND SURVIVES” 


CANADIAN PLANT, TORONTO 


The G F Allsteel Line 


FILING CABINETS 
DOCUMENT FILES 
- TRANSFER CASES 
> SHELVING 


DESKS - TABLES - 
SECTIONAL FILES - 
FILING SUPPLIES 

SAFES - STORAGE CABINETS 
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GF's MERCHANDISING DEPARTMENT 
WILL FULLY COOPERATE WITH YOU 
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Che Canterbury 


a new creation by IMPERIAL 








OLLOW ING the Jacobean influence, and made in genuine Walnut, 

with tops of Butt Walnut and Lacewood, and panels of Diamond 
Matched Walnut, the Canterbury has already taken its place in 
some of America’s most distinctive offices . . . In selection of materials, 
in the skillful use of contrasting veneers and in expert workmanship, 
this handsome new suite lives up to Imperial’s traditional standard 
of outstanding quality at medium cost . . . Color illustrations of the 
Canterbury Suite will be found in the new Imperial catalog, together 
with the complete 1930 line of better desks for every office need . . . 
We want you to know more about this greater Imperial Line . . . If 
you have not received your catalog, please write for it today. 


IMPERIAL DESK COMPANY 


Evansville, Indiana 
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TRE ®©~EW 
“QUALITY=PRICE™ 
CHAIR 


ERETOFORE, to buy chairs principally on a low 
H price basis, meant the sacrificing of those necessary 

qualities that give you maximum chair value. But 
now, The Milwaukee Chair Company offers chairs at a 
low first and final cost—yet with the same high grade 
features that have made Milwaukee Chairs so popular for 
sixty years. 
This New 200 Line is the well-known “Bank of England”’ 
type—so universally accepted as all-purpose chairs for 
General Office use. It is a double result of (1) customer 
demand, and (2) the desire of The Milwaukee Chair Com- 
pany to round out its chair line. Attractive price—which 
defies all competition—is a result of large factory produc- 
tion on these numbers. 
These outstanding Milwaukee construction features are 
embodied in this “Quality-Price” 200 Line: Famous Mil- 
waukee “‘Double-Dowel’’ construction — Double center 
stretchers—One piece steam-bent side stretchers that enter 
full face into the back leg stock, thus insuring strong, 


sturdy leg support. 


Regular Milwaukee Chair Irons and Black Diamond Vel- 
vet Casters with hard tread Atlasite (bakelite) wheels, 
1” diameter are used in the No. 2003 Swivel Arm Chair. 
Finished like all our high grade chairs. Even the bottoms 
are finished (filled, stained and varnished). This improves 
appearance and also retards moisture absorption, thus 
preventing the possibility of joints opening up. 

Two Chairs: Arm Chair—No. 200 W; and Swivel Arm 
Chair—No. 2003 W. Furnished in Quarter-sawed White 
Oak, Birch (Mahogany or Walnut finish) and Solid Walnut. 
For Dealers who want a fast selling ““Quality-Price”’ Chair, 
this 200 Line possesses more Chair Comfort, Chair Style 
and Chair Life than any others ever made to sell near 
the low price asked for them. Write for prices at once. 


THE MILWAUKEE CHAIR COMPANY 


Executive Offices and Factory: Milwaukee, Wis. 
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BUY YOUR CHAIRS UPSIDE DOWN 
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wherever people sit 
down to their work 
there’s a market for 


UHL “Postur-Chairs” 


The seated skeleton shows the points upon which the weight 
of the body is borne 


--and dealers sell them in ever increasing volume 
because of many demonstrable, convincing advantages 
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HL ‘‘Postur-Chairs” induce the correct seated posture, 

increasing the user's output and adding to health and 
steady service. hey are always available because of the 
large, easy-rolling fibre casters and instant adjustability, 
never in the way because of the absence of traditional non- 
essentials. Exact seat height is assured for any person and 
any sort of work, from fourteen to thirty-five inches. 

“postur-Chair” Adding to the dealer's opportunity are many other items of 

UHL manufacture. Chairs and stools for various office, 
factory and cafeteria uses, tables, stands, typewriter stands 
and cabinets, tool trays, etc. Every business and industrial 
locality contains establishments to be benefited by the econ- 
omy and increased production resulting from use of UHL 
equipment. 
If UHL “‘Postur-Chairs,”’ stands, etc., are not sold in your 
territory, its worth your while to know what other simi- 
larly located dealers are doing with it. Write us. Let us 
send you the facts. 


sua Lhe Toledo Metal Furniture Co. 


Swivel Seat Stool 
1456 Hastings Street Toledo, Ohio, U. 





“Postar Chair” No. 7800-TS Stand The No. 50-56 
File Stool 





Build Your Future 


with Installations Like This 
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Globe-Wernicke 


CINCINNATI 


Progressive dealers everywhere are 
cashing in on the increasing demand 
for steel office equipment. A check- 
up on recent large installations will 
convince you of this. For lasting 
good appearance, permanent utility 
and reduced depreciation STEEL has 
the advantage. Let us tell you more. 
Certainly, some territories are open. 














installations ow Build 
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ViSiace RECORD 
! 


; 


RIGHT: 

Dealers everywhere are quick to appreciate the sales 
possibilities of the AUTOMATIC control feature on 
Globe-Wernicke Visible Record Equipment. Many 


recent installations have proven this. See page 4 of 


this insert. 














Srow With 


LEFT: 

Globe - Wernicke Steel Counter 
Height Equipment installations 
assure the dealer of a satisfactory 
job... anda good profit. Ask for 
Globe-Wernicke Steel Equipment 
Catalog 





LEFT: 

Big installations ... big profits. 
Globe-Wernicke Steel Desk and 
Table Installations are more and 
more in evidence —everyvwhere. 
Write for insert on Globe- 
We ernicke Steel Office Furniture. 





Prestige and Profit -- 7 
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RIGHT: 

The new booklet ** Library Interiors 
of Distinction” shows why Globe- 
Wernicke Library Installations are 
increasing ...and profitable. The 
catalog gives details. Send now 
for literature. 








LEFT: 

The modern bank demands equipment planned to fit 
the need. The new booklet, **More minutes per hour 
for your Bank,”’ shows how dealers profitably meet this 


demand with Globe-Wernicke Bank Equipment. Write 
for it. 








RIGHT: 

Dealers everywhere are tating 
advantage of the COMPLETE 
line of Globe-Wernicke Steel 
Shelving. Unlimited possibili- 
ties for its sale Send for infor- 


mation, 


























ccwtin 


(iwc estate 


“ 


This window display will be sent that many dealers handling 


Globe-Wernicke 
AUTOMATIC Reeord Control 


Beginning June l6th ... a nation-wide campaign ... on the greatest develop- 
ment in record-keeping ... Globe-Wernicke Automatic Record Control. 
















Here is your chance, Mr. Dealer, to share in the profits of the most thoroughly 
planned campaign ever conducted on visible records. In addition to the window 
display, the dealer will receive direct mail helps and a direct mail campaign will 
be conducted to his prospects. Every possible assistance will be given to develop 
sales for Globe-Wernicke Automatic Record Control. 


Territories are assigned on an exclusive basis ... this means absolute protection. 
Write now ... ask us to show how to increase your profits with Globe-Wernicke 
futomatic Record Control ... get the whole story of this big campaign. 


er 


Ro Send NOW for Complete Information 
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MiutwauKEE VocaTIONAL SCHOOL 
SELECTS GREIST DAYLIGHT DESK LAMPS _4 


Y\ ISHING to standardize on a desk lamp that Daylight Desk Lamp 


would combine beauty with dignity; provide a 


generous light, easy on the eyes; yet come within An attractive edditien to 
a permissible price—executives of the Milwaukee any office. Richly finished 
Vocational School selected the Greist Daylight with decorative Acanthus 


border. Fitted with 
Daylight lens, producing 


















Desk Lamp. 


Mtn £ . . a soft, natural light, 

Standard rhis fine lamp, illustrated and described at the right, ‘tne en peers os 
Desk Lamp and the two Standard Desk Lamps shown at the ily weighted  felt- 
left, are proving their merit in volume sales. covered base; 


\ full-sized, long- height 17”. In Dec- 


shade desk lamp at The excellent value of GREIST lamps appeals orated Statuary 
a popular price. strongly to schools, hotels, hospitals, and to large Flint ; og 
Height 14 eo | ben business offices. Take the GREIST lamp to your List $8.50. 
wate “ * at al prospect; demonstrate its merits in his office, and a 

Brass, Venetian Bronze, big share of this business is yours. We will help you 

Palm green and Maroon. for we prefer to handle volume sales through regular 

ae aes & erie oi channels. Line up your prospects, and if you need 

ow. she cues. List $6.00. assistance on a big order we'll send a salesman to 


help you close it. 


Greist offers you a large and diversified line and sales 
cooperation. With a suitable selection of Greist 
Lamps with which to interest big buyers, by actual 
demonstration you can secure the business. 
(sive us the opportunity to work with you. A 


THE GREIST MFG. CO. ¥ 
New Haven, Conn. A 


GREIS I 


Classic 


Desk Lamp 


Of authentic period de 
sign. Unique scroll sup 
porting adjustable shade 
complete s the smooth, 
harmonious appearance. 
Lamp stands 17” high; 
base 7” square; shade 
10%” over all. List 
$15.00, but compares 
favorably with much 
higher priced lamps. 
In Statuary 
Bronze only 
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i "he n the Te we . Te ‘a Com- 
pany m wedte Barrington 

their architects . H. Pa 
and "ee came to Leopold 
to have their designs trans- 


formed into line furniture. 


The result ts shown here. 


More 
specilying fine furniture by Leopold 








and more business firms are 


HEN 


moved Or are re- -de signed, an 


business oflices are —and Ww hen a move is mi ade they or 


their architects seize the opportunity 
incre asing number of plans specify to specily Leopold to pl: an and build 


finer furniture by Le -0 sold suc h as the furniture. 


the one show n, designed by Holabird 





and Root. 


Busine Ss executives want ollices as 


attr: actively appointed as their homes 


He “nce de ale rs hh: ndling L e opol. | 
furniture are in a growing market, 
w ith the fine ~st product hase an ski lI 


can create. 


THE LEOPOLD COMPANY 


BUILDERS OF OFFICE FURNITURE AT 


BURLINGTON, IOWA, SINCE 1876 


ae amor 
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DEPENDABILITY 


TTENTION to the minutest upholstering 
details by specialists with years of experience 

in building upholstered furniture to meet the 
rigid requirements of America’s finest offices and 


clubs has earned for SPENCER-DUFFY its 
fame for dependability. 
Their maintenance of these high standards of 
quality and construction is your assurance of 
consumers’ satisfaction. 


THE SPENCER-DUFFY CO., INC., GRAND RAPIDS, MICH. 


Write for Catalog —B 
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POINT TO BE EMPHASIZED 


ABOUT SAMSON TABLES 


When buying an office table or selecting a line for re-sale, look well 
to the structural design. The general appearance is easily and quic ‘kly 
understood—look more close ly and observe dimensions of the various 
parts as compared with the top area. Lift the corner and note the 
stiffness and solidity of frame. Look underneath and observe the type 
and size of glued joints and the manner in which reinforcing blocks 
are used and how cleats and rails are secured together and to ‘the top. 
It is here in this matter of solid structure, that SAMSON TABLES 
excel; these are the features which guarantee long service. 


There is opportunity for office furniture dealers in these good 
SAMSON TABLES. Let us tell you more about them: write for catalog. 





MUTSCHLER BROTHERS COMPANY 


506 MADISON STREET 
NAPPANEE, INDIANA 
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In the Automatic File 
Drawer, the front is tilted 
forward: the follow block 
tilts back, giving 9 inches of 
working space that speeds 
up filing, permits the con- 
tents to be read and easily + ott be, = 
removed. Compare this with : ne 3 ft 

the ordinary file drawer. aul a if wy ny 


2 IN tu i 

















When the drawer compresses 
you have 22 %inches of solid 
material held firmly in posi- 
tion with 20% more papers 
to the inch than with the 
ordinary obsolete file. 

















Because the ordinary file 
requires 5 inches of work- 
ing space for filing it re- 
quires 5 drawers to do the 
work of 4 Automatic File 
Drawers. 











Because 4} Automatic File 
Drawers twill do the work 
of 5 drawers in the obsolete 
file, an Automatic 4-Drawer 
file reduces the amount of 
floor space required by one- 
fifth when compared with 
an ordinary, obsolete 4- 
drawer file. 








NOT JUST AN ITEM 


~ but a line with exclusive features that sell/ 


TEMS, ems— that’ s all you have to sell regardless of whose 

line you carry! You have a file that’s just a file and a desk 
that’s a desk, etc., and after you have talked construction 
and price, what is there left to say? 





Automatic gives you something with which to meet competi- 
tion. Send back the tag! There is a real opportunity for a 


progressive representative capable of building up a real ct ag 
er 


office equipment business. r sin, es de 
© thy “Sea; ae ‘ls e 
THE AUTOMATIC FILE & INDEX CO. ba "ete he 


General Sales Offices 
900 Butler Building . 427 W. Randolph St. . Chicago, Illinois 


Factory: Green Bay, Wisconsin 


Grade for grade it costs no more! 





. = 
i=) 


— 


BUILD-BETTER- BUSINESS 
WITH: BERLOY 
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‘Tin illustration and the following “copy” is a reproduction 
of the BERLOY advertisement to appear nationally during June. 
You can tie in with it by displaying BERLOY equipment and 
pointing out BERLOY advantages. 


GREATER FILING EFFICIENCY 
for Your Business 


Never before has a filing unit offered the efficiency, 
beauty, strength combined in this new modern 


BERLOY line. 


\ greater capacity gives lower filing cost per inch. An 
advanced principle of ball bearing roller suspension as- 
sures quieter, quicker drawer operation. Drawers easily 
removable, readily interchangeable. 


A new method of construction brings greatly increased 
rigidity and strength, longer and better service. Supe- 
rior craftsmanship is everywhere evident in the out- 
standing beauty of design and finish. 


Your BERLOY retailer will gladly show them and ex- 
plain their many advantages. Profit by seeing the 
modern BERLOY line before you buy. 





es 
¢ 
ert 
* 
e ‘2 
re liz 7 
eS | We S| 
“i se tr 7g 














Steel Lockers—to meet} Steel Desks—a complete Steel Horizontal Sections— Steel Shelving—for all 
all needs line unlimited combinations requirements 


Made by The Berger Manufacturing Co. 
at Canton, Ohio 





den |) «|| 
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CNG 
Real Service 


.... and every office in 
Ameriea is a ready market 


Here is an opportunity for wide-awake office 
equipment dealers to “‘cash in” on a year 
‘round selling opportunity. 

Leading office chair manufacturers in Amer- 
ica are using Bassick Casters as standard 
equipment. An endorsement which speaks 
for itself. 

And why were Bassicks chosen? Because 
they respond quickly, easily, and quietly. 
Save floors and rugs, and do not stick, bind 


or fall out. 


Stock and display the Bassick line of office 
equipment and enjoy profitable business 
all season. 

When you sell a set of Bassick casters, cups 
or rests, you are selling yourself and your 
concern more strongly to your customers, 
old or new. 

For you are selling absolute satisfaction. 

Write today for complete information. 

THE BASSICK CO. 


Bridgeport, Conn. 


Bassi CC 


FOR 34 YEARS THE BUY-WORD FOR 
FINE CASTERS AND FUR- 
NITURE RESTS 





ROUND NO MAR CUPS 
For round desk legs, radi- 
ator legs, caster cup, ete. 


E D 





a DESK 
CUPS 
protect floors from 
sharp-edgeed desk 
legs. 


“DRIVE ON” NO MARS 
Ideal for furniture not 
bored for caster sockets. 
Protect rugs. linoleums, 
polished floors. 


“SOCKET NO MARS 

Fit snugly into caster 

sockets, and give per- 
fect protection. 


T HE BoA 





K LINE FILLS EVERY N E 


5s Ss & 
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Ls 
Let steel measure your future! 
The general use of steel is inevitable! In the office, the factory and the home 

Re . everywhere ... products fabricated from steel are replacing traditional 
a ee materials. 

oe 
De This trend towards steel emphasizes clearly that the buying public are gradu- 
a ally becoming “steel minded.” And to you, Mr. Dealer, it means that y 

ate ally becoming “‘steel minded. And to you, Mr. aler, if means that your 
hy future success will be measured in terms of steel. 
be 
b NOW is a splendid time to act . . . to represent a line of steel equipment made 
i by specialists. Certainly ... some territories are still open... just write... 


STEEL EQUIPMENT CORPORATION 
Security AVENEL, N. J. 


Steel Products Branches: NEW YORK, NEWARK, BOSTON 
CHICAGO, NEW HAVEN, PHILADELPHIA 








Safes 
Shelving 
Bookcases 
Filing Cabinets 
Desks and Tables 
Storage Cabinets 
Transfer Cases 
Waste Baskets 
Planned Equipment 





Send for 
General Catalog 
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The William Tell Suite 


Those features which make an office furniture suite better 
value — easier for the dealer to sell— more creditable to the 
buyer s judgment — are particularly emphasized in this group. 
Durable, good service (without which no equipment can 
succeed) is as always the foundation. Detail of carving, 
turning, matching veneers, finish—all the things which go 
to make up general appearance, combine harmoniously. 
Every part shows a studied thoughtfulness for the comfort 
and convenience of the user. 


Included in the Tell City line are both matched suites and 
commercial types for the general office, desks for which 
interest-compelling claims can be made, and backed up in 
actual sales and service. If there is prospect of your taking 
on a line of office desks, it's worth your while to know about 
Pell City. Full information gladly supplied. 


TELL CITY DESK CO. 


TELL CITY, INDIANA 
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Paving the way 





F OR A BUSINESS THAT HAS LOST ITS RECORDS 








DPIEEBOLD is like a man 
that has lest 


S A LES his memory 
S a? 





FoR YoU 











STOCK in trade and other tangible properties can be covered by 
insurance. Records cannot. And without vital business records 
these tangible propertics are as worthless to business as a man’s 
bedy is worthless without mental faculties. That is why it pays 
to have an absolutely trustworthy guardian for vital business 
records . . . a Diebold Safe. + *« This Diehold Safe you see 
here, in order to qualify in the A-label class of the Underwriters’ Laboratories, is built to specitications that 
will resist 2 minimum of 4 hours of intense heat, a 30-foot drop, and reheating upside down, x * Diebold 
Safes are made by people who have been making bank security equipment for 70 years. The same work- 
manship, the same care in the selection of materials go into a Diebold Safe as into this Diebold Vavk 
Door that you see here. * * It is more economical to let Diebold make sure you're fire protected than to 
find out when the crisis comes that your ordinary safe was not streng enough to resist the flames. There 


is a Diebold Safe for every fire risk. * « For more detailed information, send for Mustrated booklet. 


Di bol ad SAFE AND LOCK COMPANY. CANTON, OHIO 
1e SEVENTY YEARS OF BANK SERVICE 








HERE is one of the current Diebold advertisements now 
running in magazines with nation-wide circulation. By showing business executives the vital 
need for protection, and associating that need with the name “Diebold,” this national adver- 


tising is making the sale of Diebold Safes, Cashgard Chests and Vault Doors easier for you. 


ge s le id SAFE AND LOCK COMPANY. CANTON, OHIO 
1e O SEVENTY YEARS OF BANK SERVICE 
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Do 3 Wore ALUMINUM 
POSTURE CHAIRS 


ERE is the greatest advance in the history 
of office seating—a combination of the 
famous Do/ More postural features with smart, 
modern design 

You would never know by looking at these 
new Do/More models, beautifully fashioned 
from aluminum, that they are posture chairs. 
But them—that's different. They 


work a magic change in one’s comfort and 


sitting in 


energy because they fit. They fit because they 
are adjustable to the exact physical require- 
ments of the occupant. 

Do/More makes the country’s leading pos- 
ture chair. More big business executives sit in 
Do/More chairs than in all other posture chairs 

Now, of the 
Aluminum becomes 


the advent 
the field 


combined. with 
Do/ More 


illimitable. 
DEALER FRANCHISES 


which 


line, 


certain territories in the 


There are 
Do/More Franchise is open to such dealers as 
are qualified to give the type of service in which 


the Do/More Principle has its foundation. 
Such dealers will be interested to know that 
Do/More salesmen receive more congratulatory 
endorsements from their clients than is custom- 
ary in business — with repeated proof that 
Do/ More Seating increases production, betters 
morale among employees, induces greater en- 
ergy and clearer thinking among executives and 
in general lifts business out of the clutch of 
needless, wasteful fatigue. 

Almost without exception, those who try 
the Do/More principle of seating repeat with 
orders until their entire organizations are 
Do/More equipped. 

Full particulars regarding dealer franchise, 


given upon request to reputable firms. Address 


DO/MORE CHAIR COMPANY 


614 Do/More Block Elkhart, Indiana 


ORE 
= = — 


OF SEATING 
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Ameriea’s Most Beautiful Posture Chairs 
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éé 
N oO wonder our men 
sell more “ Yand E’”’ files 


They've got something 
to talk about...” 


So writes WALTER VERNAY, 


of Dulany-Vernay Co., Baltimore, Md. 


“4 Z7OUR other dealers should really know the 
success we're having with your Upright 
Steel Files. We took them on in 1916—and each 
year they account for more of our total sales. 
This is due to the practical advantages—exclu- 
sive with “Y and E.” 





“Our customers like the additional drawer 
space—that accommodatessomany moreletters. 
When we show how easily the drawers slide on 
the roller bearings—a prospect sees his filing 
done quicker and better. The drawer latches 
and bronze pulls close many an order. It’s no 
wonder our men sell more “Y and E” files— 
they’ve get something to talk about. And that’s 
true of the whole “Y and E” line. 





“Please send us 500 more folders. They do a 
good job telling our customers and prospects 
about the complete line of ““Y and E”’ files we 
always carry. During 1930 we're out to break 
our record for file business. And with your con- 
tinued help, we will!” 











YAWMAN «»> FRBE MFG.(0. 


655 Jay Street Rochester, N. Y. 
Export Dept., 368 Broadway, New York, N. Y., U.S. A. 


FOR EMOST : Cable Address: “Yawmenerbe,” New York 
FOR FIFTY YEARS In Canada: The Office Specialty Mfg. Co., Lted., Newmarket, Ont. 
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OFFICES OF 
TOMORROW 


MAS LY 


GRAND RAPIDS, MICHIGAN 


NEW YORK: 

545 FIFTH AVE. WHERE NOT EXCLUSIVELY 
ie : REPRESENTED WE ARE 
CHICAGO: INTERESTED IN RESPONSI. 


610 SO. MICHIGAN AVE. BLE CONNECTIONS 





JUNE, 193 



































DRESSTEEL 
VISIBLE FILE 
EQUIBPMERT 


“Grows with Records” 
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NY 


Me 











Tar 


business is conscious of the superiority 
of visible record equipment is evidenced 
by the large number of sales made in 
your own territory. Are you getting this 
business or are these sales slipping thru 
your fingers? 


With PRESSTEEL VISIBLE FILING 
EQUIPMENT you can give these con- 
cerns—your regular customers—supe- 
rior equipment at a distinct saving. 


PRESSTEEL VISIBLE FILE EQUIP- 
MENT gives Greater Visibility—full ” of 
card edge visible: Greater Accessibility— 
7” depth of cabinet allows installation 
on standard desks without sacrifice of 
working space: Greater Flexibility--both 
sides of the card instantly available for 
reference, posting or Visible control: 
Greater Capacity — 20° to 40% more 
records in a given space: Greater Con- 
venience—All operations performed with 
arm’s length position. 


And — our sales organization is strictly 
a dealer organization. We do not com- 
pete with you. We help you every way 
we can. There is a big field here. Don’t 
pass it up. 


Your inquiry for complete information 
will receive very prompt attention. 


Doesstec, Exeixncerineé Corporation 


SALES OFFICE: GENERAL OFFICE & FACTORY: 
DERBY, CONN. 


52 Vanderbilt Avenue, NEW YORK 





PRESSTEET| 

















Fa aN UE Me 
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A NINE-PIECE SUITE OF UNUSUAL BEAUTY AND UTILITY 


The Colonial suite is generally looked upon This nine-piece suite contains a flat top desk, 
as of executive quality because of its un- table, wastebasket, costumer, center drop and 
usual beauty and utility. It is made of pedestal typewriter desks, roll top desk, tele- 
oriental walnut or mahogany, finished with phone stand, and combination telephone stand 
four coats of lacquer and fitted with English and cellarette 


antique knobs er 
_— \n illustrated catalogue with specifications 


It is appropriate for the very finest offices. and supplementary information such as prices 
It harmonizes with the biggest job and discounts will be sent on request. 


— Mena octuredy- by 
JASPER OFFICE FURNITURE ‘COMPANY? 


JAS P E ae 5K SE 

















Giving them the facts about Alcoa Aluminum Chairs 








CHAIRS OF 


ALCOA ALUMINUM 





Heres your market... 


In your territory there is a market for thousands of office chairs. 
Sell this market Chairs of Alcoa Aluminum. 


Time, Fortune, Nation’s Business and Business Week carry a 
regular schedule of advertisements featuring Alcoa Aluminum 
Chairs. Striking in appearance, these advertisements give definite 
facts that should help make sales for you. 

Office managers and buyers are learning that they now can buy 
chairs that are both light in weight and very strong. In fact, the 
welded one-piece frames of these chairs will never wear out. They 
will give a lifetime of good service. 

Here is business for you, and an opportunity to increase your list 
of customers. Alcoa Aluminum Chairs are new. People want to 
know about them. Start selling these Alcoa Aluminum Chairs and 
you will probably have buyers for many other items in your line. 
ALUMINUM COMPANY of AMERICA; 2492 Oliver Building, 
PITTSBURGH, PENNSYLVANIA 


a A 





CHAIRS OF 


ALCOA ALUMINUM 

















Heres your Product— Alcoa 
































.. ne tio from 
Philadelphia On selling 


We pass this tip on to you; it Lightness (ease of handling > .25 


Firesat 25 
Fy t t “A 
Alcoa Aluminum Chai ind A t 
other chairs cannot be compa } 7 1.90 
They are not the same br ed of aa: ¢ 
pups. lta $ t wants to 
nare prices, draw up a rough b 
“ ’ ‘ ‘ s 
ince sheet and t the advantay 
ht os ee a ee “On these six items alone we 
Lightness, Durabt ity, No uy have an admitted valuation « 
keep, Firesate, Pint Nh imperviou dollars over any other chair per 


; i ’ . ales “ry > ++ 
ath ¥ . vear': Certainly a prospect, a 
holstery, Aluminum seat pat ‘ sal Se 

R ‘ he has been convinced that « 
-ipmeaaeate ae chairs are worth six dollars a year 


more than any other chait 

should be easier to close! I have 
tound this to be a tact in my own 
“Ask the prospect if he will ad selling, and I think you will find 
mit that the following amounts it to be soin your own.”* ALUMI 
per chair are a tair valuation per NUM COMPANY of AMERICA; 


' ' ‘ . 1 
year for these exclusive features 2402 Oliver Building, PITTSBURGH, PA 






CHAIRS OF 


ALCOA ALUMINUM 


Aluminum Chairs 


















we 








344 West 34th Srreet 
Medallion 0040 State 8904 


NE, 1930 


NEW item scores 
phenomenal success! 


e You Getting Your 


Share of This Business? 





= a new feature item in the right way and 
/ you too will make money on it. 


Hundreds of dealers are using the Concealed Safe 
to open new accounts. The line is established. 
Your customers and your prospects know about 
it through the 


Steady Advertising in the 
Saturday Evening Post 


And the public is buying them! 


Remember, you can’t sell desks, files, chairs, etc., 
unless your prospect is in the market. But you 
can sell Concealed Safes. Business executives, 
doctors, lawyers, and bankers need them. Use 
our free advertising material. Simply let buyers 
know you have them. If you have no Concealed 
Safes on display, get in touch with the factory 
at once. 





Sales have forced us to 
Triple Waste Basket Production 


Dealers ordered samples of this new basket and 
the re-orders swamped us. Why? It's a better 
value! Has new features and the price is right 
The legs are reinforced and closed. Diagonal in- 
side corners are more sanitary. All edges of the 
steel are turned under. Not a sharp edge anywhere. 
The anti-scratch rubber tips are replaceable. You 
can't beat it for a $3 seller. Try a few. 


INVINCIBLE 
METAL FURNITURE CoO. 


Manitowoc, Wisconsin 


NEW YORK CHICAGO 
R. Orthwine H. W. Curran 
325 West Madison Street 














Saturday Evening Post 






For Executives, 


Branch Offices, 


AV ALe 4s 
Conceals Fake 


“Private Eas 









’ 
False Fronts 
Conceal Safes 


Liquid-proof sur- 
faces on the Top 
and on the Exten- 
sion Shelf above 
theConcealed Safe 


LY, Cr = 
CONCEALED SAFE 
Keeps Private’ Matters PRIVATE/ 


In thousands of offices, banks, and government offices, 
safes are concealed within reach. The beautiful Desk 
Cabinet Model above has a safe 12’ 
wide, 13" high and 161%" deep. Combina- 
tion Lock. Three-point automatic lock 
bolts. Countless uses. Design combines 
desk and file features. Finishes to match 
environment. Styles priced up to $67.50. 
Higher in distant points. Weight 175 Ibs. 

Standard Invincible steel files and desks 
available with 
and without 
Concealed Safes. 
Large institu- 
tions install 
them through- 
out their offices. 


Mail the coupon INVINCIBLE 
METAL FURNITURE CO. 
Sor Giustrated Manufacturers of Steel Bank and Office Furniture 
Folder and prices 86 26th St., Manitowoc. Wisconsin 


. ———-_ Chicago Branch: 325 W. Madison 8 
nn 
Please send Illustrated Folder and advise where your Concealed Safes 
may be inspected. 
















Attention of 


Firm Name 




















LOS ANGELES 


Matt M. Corbett 
1206 Santee St. 





The NEW 


Invincible 
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Meeting 


“Will it meet the varied needs of my customers >” This 
is a vitally important consideration in choosing a line of 
steel filing equipment. 


This advertisement is intended to suggest the breadth 
and variety of the Columbia line. There are numerous | 
units for every need—for letters, legal papers, orders, bills, | 
catalogs, legal blanks, electros, folded documents, checks, 
notes, vouchers, blueprints, cards of every size, and gen- 











Five Drawer Files 
The Columbia five-drawer file is eral storage purposes. 

a complete filing cabinet The 

drawers are of full depth and permit 

the use of standard folders and 

guides. They are equipped with O LU M B [A 
guide rods and with channeis to ac- 

cept the eyeletted projections on the 


bottom of standard guides. 4 QUALITY LINE OF STEEL OFFICE EQUIPMENT 





rreritut 





Counter Height Files 


Columbia has a counter height unit for every filing or storage purpose. Ten popular units are here 
illustrated. The Columbia line includes many other types in addition to an almost unlimited number 


of combinations. 





oe oe ee ee 
Tete k & e 
rFereeterett 





Standard Height Files 


Here are eleven popular files from the Columbia standard height line. Yet they represent only a 
small part of the number available. Columbia offers numerous other standard height files for a great 
variety of uses, besides an almost unlimited number of combinations. 

















of 


iz 
LIS 








Varied Needs 


Cabinets of five drawer, four drawer, counter and desk 
height; wide and half sections; card indexes, short depth 
files and transfers; posting trays, ledger desks, check sort- 
ing desks, cross files—no matter what filing equipment your 
customer desires Columbia can supply it. Only a small 
fraction of the line is here illustrated. 

Yes, Columbia steel filing equipment will meet the 
varied requirements of your customers. When standard 
equipment is not adaptable special units can be designed 
and furnished quickly. 

A large catalog, with price list, discount and terms, 


will gladly be sent upon request. 


Columbia Steel Kquipment Company 


Office and Showroom P. O. Box 2244 
Chestnut Street at 18th Philadelphia, Pa. 





Sectional Equipment 


Columbia sectional equipment—including wide and half sec- 
tions—is flexible and widely varied. It is readily adaptable to 
many uses, and is made for long service. Each section is a full 
finished unit. The stacking device is very simple, so that units may 
easily be added or rearranged as requirements expand or change. 
Two typical stacks are here shown. 





Card Indexes 


Columbia has a complete line of 
card indexes, including single and 
double drawer units for 3x5", 4x6”, 
5x8”, 6x9” and 8x5” cards. Each 
unit is full finished and has a very 
simple stacking device. 





Desk Height Files 


Columbia offers an unusually 
wide variety of desk height units. 
There is a file for every standard 
need as well as a large range of 
combinations. Desks can be formed 
by combining these units with 
Columbia desk tops. 





Accounting Equipment 


This line includes ledger desks as 
illustrated, check sorting desks, cross 
files, and posting trays. This equip- 
ment is thoroly up-to-date in every 
respect, and meets the requirements 
of modern systems of accounting. 
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A New Leather Suite 
by VANDERBILT 


AT A STILL 
LOWER PRICE! 


The Vanderbilt line of leather 
furniture is making money for 
dealers everywhere because it 
opens up an entirely new field 
to office outfitters. It enables 
you to sell leather to doctors, 
dentists, lawyers and other pro- 
fessional men because the price 
is right. Here is our new No. 5 
Settee and Chair — at a still 
lower price than our famous 
No. 1210 line. 

















Quality....at a new7low cost 


When you can deliver leather furniture to your 
customer at a price that is but a very little 
more than wood or fibre—that means more 
sales! Vanderbilt dealers are making money 
because they are reaching a new market — the 
offices where leather always could have been 
used but price was the stumbling block. Quality 
construction through and through, Dixie orade 
Eagle-Ottawa leather in all colors, also in the 

new Vealskin finishes, Nachman 





Feather Spring units, frames of 











wn elie choicest hardwoods, double- 
No. 5 Chai 

” - dowelled and glue - blocked — 
quality furniture ata price that 


enables you to do a volume 





business. 


Write for Prices 


and Specifications 
Sample book of leathers available 
ind complete details will reach you 
in the next mail. Address inquiries 


MANUFACTURING Co. 


General Sales Offices - DETROIT - 333 State St. 


Philadelphia Show Rooms....29 North Second St. 
Factory....Vanderbilt, Michigan 














UNE, |] 


White Ruled Cards, 7),—8 points thick 
5 #3 and 6 = 4— 1000 in @ box 














——— 


lt 

| 

ina aD 

Nome ond Number Folders of 8 or 10 
point stock — 100 te a box 


= — $$$ __ 


17 peimt meniia or 20 poiat pressboerd 


‘Foremost For Fifty Years” 


ON THOSE ROCK-BOTTOM BIDS 


n f 





gets the business with your regular profit too! 


F vERY dealer has customers and prospects who always say, 
4 **Remember I’ve got to have a rock-bottom price on this.” 
Your salesmen want this business, but even the lowest possible 
prices on your regular line sometimes fail to land these orders. 


Rochester Brand Supplies have turned this discouraging 
situation into extra business. On each Rochester Brand item 
you can quote a price that beats competition, and the best 
part of it all—the price buyer gets such good value that he 
reorders! Write us for samples and prices. 


YAWMAN “0 FRBE MFc.(0. 


613 JAY STREET ROCHESTER, N. Y. 
Export Dept., 368 Broadway, New York, N. Y., U.S. A. 
Cable Address: «*Yawmanerbe,"’ New York 
STEEL AND WOOD FILING CABINETS ¢ STEEL DESKS , STEEL SHELVING 
SAFES + OFFICE SYSTEMS AND SUPPLIES + BANK AND LIBRARY EQUIPMENT 





PP Rn 8 eRe ar Ae ORE we 


YAWMAN AND Erse Mec. Ce 
613 la Street, Rochester, N, y 


Please send me sample s and prices of your Roc hester Brand Supplies 


Van 


oes Ae oe te 
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nnouncing A 
ew Group of 


ffice Chairs 


Completing and rounding out the New Indiana chair line, the 
chairs here announced provide style and charm of appearance 
for the moderate price trade. It is believed that they will 
add materially to dealers’ sales volume of this kind of furniture. 





In addition to the turned legs and posts, there is a general 
improvement in design, in the form fitting shaped back and 
seat, the curves of arms, legs, stretchers, etc. 

[hese new chairs are supplied in quartered oak, in mahogany 
finish and walnut finish—and also in solid walnut, a material 
in especial demand at this time. Full details and prices on 
application. 


New Indiana Chair Company 


JASPER --- INDIANA 


Orders may he pooled with shipments from Indiana Desk Company: carload lots 
require less handling, arrive in first-class shape, and cost less per hundred weight 
than |. c. l. shipments. 
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A New Executive Suite 


° Making a new high mark in value for the desk user's money, the new 
) h p > 4 - ad ad “dee ™ 
U it a ersua 4600 design not only maintains the well known Indiana Desk Com- 


pany standards of construction and convenience, but adds a beauty 


sive com bination of cabinet work and finish with pleasing harmony of ensemble. 
of greater value Designed by one of the outstanding masters of the furniture craft, 


and moderate cost this 4600 suite has the features and the appearance of one produced 
without consideration of expense, but is still in the medium price 
group. Exteriors are genuine walnut finished with four coats of lac- 
quer rubbed dull. Panels and top are genuine walnut veneer, posts 
walnut 2} inch fluted and turned, drawer fronts are solid black walnut 
with sides of hardwood dovetailed front and rear and three-ply 
bottoms framed in. Pedestals have three-ply built-up dust proof 
bottoms, rigid and vermin proof 


Completing the 4600 suite are table with bow-stretchers, combination 
humidor-telephone stand, and costumer, matching the desk. The 
suite is also made in plain oak with a Flemish brown finish, waxed 


[his furniture is ready, awaiting your order for shipment. Full 
specifications and prices on request. 


Indiana Desk Company 


JASPER ----- INDIANA 


Orders may be pooled with shipments from New Indiana Chair 
Company. A pool carload makes a convenient stock, easily 
handled and quickly turned. Ask us. 
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THERE ARE HUNDREDS OF S. M.’s 
To Back You UP 














When you're 
talkin g about 
POSTINDEX 






































FOUR-SIDED CARDS provide double capacity... one of the strongest selling features of Postindex Visible Files 


IS A SALES MANAGER. He must have 

S. M. facts on tap all the time. Sales. Sched- 

ules. Shipm« nts. D« ype on trading areas. He gets them 

big corporation his choice of Postindex Visible Files 
is of interest to every prospect on your list. 

There are S. M.’s by the hundred to help you sell 


executives in a list of organizations 
Bradstreet. 


Postindex 


that reads like a “who's who” from 
American Telephone & Telegraph, Westinghouse, 
Western Electric, White Motors, Cleveland Trust, 
Schrafft, Yale & Towne, John Hancock, Ingersoll- 
Rand, Standard Oil—they all use Postindex. AIR 
REDUCTION to WATER POWER — wherever your 
prospect turns up in the directory, you can name a 


Postindex user in the same classification. 





sides to 


4 write on 


There are plenty of reasons why leading corpora- 
tions prefer Postindex Visible Files. Take the cards, 
for instance. Four-sided. Room for detailed records. 
Every card is its own frame—no cumbersome holders 
or pockets. Offset signaling —found only in Postindex 
—flags unusual conditions. 

You can sell Postindex for a thousand and one dif- 
ferent uses. Credit, stock, or purchase records. Salesmen’s 
call listings. Ratings. Hotel and club registers. Hos- 
pital case records. School registration lists. Frequently 
you can show customers how they can save money by 
scrapping old-fashioned files and installing Postindex. 

If you are in position to take on the line, we'd like 
to tell you more about this profit-building visible filing 
equipment. Write today to the Postindex Company, 
Jamestown, N. Y., for the complete dealer story. 


Postindex Visible Files 


1 Division of Art Metal Construction Co. 


Makers of the complete line of Steel Office Equipment 





aes 
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* Mad Anthony” knew 


why he gave that order.. 


The same principle guides your customer when he picks a desk 








FOR BIG BUSINESS 


“FOVVERY MAN washed... shaved 
kK; ... hair plaited and powdered 
. arms in good order!” 

Strange orders from the tall young 
colonel. The ragged, retreating army 
howled in derision. But Anthony 
Wayne . . . disciple of Washington 
se¢ knew vood appearance breeds 


fighting morale. 


Bi (Arms in good order” “— a good 
strategy for the army .. . is good 


business for the office. Executives 
know it. Everyone from the office 
boy up has an Art Metal Desk, in 
many a successful corporation. 

{nd now there’s a desk for the 
men at the top... the generals, the 
colonels, captains of industry on 
your prospect list. The new Art 
Metal De Luxe Executive Desk. 


1 broad-gauge desk. Roomy, convenient, well-proportioned, Rich American 
Walnut finish. Cast bronze hardware. The “man at the top” will like the new Art Metal De Luxe. 


Rich-grained American Walnut 
finish. The correct detail of cast 
bronze hardware. The simple lines 
and balanced proportion of good 
furniture design. The De Luxe Desk 
is ready to take its place in the finest 
office. 

And it’s everything you’ve always 
known Art Metal Desks to be. Dust- 
proof. Sanitary. Easy to keep clean. 
Fire-resisting . . . Roomy . . . con- 
venient .. . drawers cannot stick. 

Show the new De Luxe Desk to 
the man at the top in your local in- 
dustries . . . the professional man of 
standing in your community ... any 
man who values his office as a busi- 
ness asset. Tell him about the com- 
plete Art Metal De Luxe Suite .. . 
desk, table, file, wastebasket, tele- 


phone stand, costumer, wardrobe. 

If you don’t have this new Execu- 
tive Suite on your sample floor, 
write for catalog and prices. 
Art Metal Construction Company, 
Jamestown, N. Y. 


Art 
Natal 


JAMESTOWN « NEW YORK 
FIRE SAFES...STORAGE CABINETS... 
DE*KS...SHELVING...HORIZONTAL 
SEC “TIONAL FILES..PLAN FILES..UPRIGHT 
UNILT FILES... COUNTER HEIGHT 
FILES ... POST-INDEX VISIBLE FILES 
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GooD LOOKING 
DESKS WELL 
WITHIN YOUR 
ALLOWANCE... 





fh rN phy Om) messave Myrtle 1s 
directing every month to Business Men 


thi ul oul the cewrtt in national 






This new Myrtle Suite will permit many 
customers fo realize their longe-telt 


wis! r beautiful period furniture at small 
cos In fact, the Myrtle 2200 Series can be gEsks ¢ FOR a/ Yr 
sold at a good profit for no more than many GOOD ARS 
perrectl, plain patterns My rtle Wealers MYRTLE DESKS 
will appreciate this opportunity and_ act 
LC mel 
Dealers in cities where we are not repre Mish Felat,_ N.C. 
nt mal » senered ' “te tor ‘ntlemen 
de aie te al ee - : m ™ : : “"Pleaee send a 2 oe a eS ap 
MYRTLE DESK COMPANY bad 
HIGH POINT NORTH CAROLINA ew 





¥ 


SOLD TOGETHER AND SHIPPED IN MYRTLE DESK CO. OFFICE DESKS 
7 Mi Ve DB) ~) G OF Oa ©) 2 J | © 2 8) 3) ¢—) 





Tele) i CARS HIGH POINT BENDING & CHAIR CO. 
..OFFICE CHAIRS... 








JUNE, ! 








DESK PRICES 
PRIC E DESKS 











LMA Desks are built up—not down—to 
the low price buyer. For in many cases 
the low price desk buyer later becomes the 
highest quality buyer and Alma Desks build 
a firm foundation of confidence in the dealer 
who sells them. Alma Desks are price desks 
only in that their low cost competes with any 
price desk line. In quality they rank uni- 
formly, a grade higher than their price. 
Sold together with the Myrtle Line of Me- 
dium Grade Desks they form one of the 
strongest sales combinations you can put on 
your floor. Write for catalog and details of 
this line. 


ALMA DESK COMPANY 


HIGH POINT, N. C. 
||| 
ALMA | 
DESKS; 
P a we 


anal 


SOLD TOGETHER AND SHIPPED IN 
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MIATCHING THE 
MODERN DESK 
STYLES IN... 
OFFICE 
CHAIRS 







FFICE furniture takes 

on style in its modern 
designs and the new popular 
desks and tables with their 
gracefully turned posts call 
for a similar design in chairs 
to match. 


The answer to this de- 
mand, made by the High 
Point Bending and Chair 
Company’s line, is a particu- 
larly well balanced and good 
looking piece of merchan- 
dise, priced for popular sale 
and a full margin of profit 
to you. 


These chairs are not only 
large and comfortable but 
embody an entirely new and 
efficient type cf construction 
that gives lasting wear with 
unusual beauty of design. 
They are made in Walnut 
Finish on American Pecan 
and Mahogany Finish on 
Hard Maple. Our new cata- 
log gives full descriptions of 
the entire line. 








Ga CHAIR 











ROUND MPOST 






HIGH POINT BENDING & CHAIR CO. 


SILER CITY N.C. 


MYRTLE DESK CO. OFFICE DESKS 
ALMA DESK CO.. OFFICE DESKS 
HIGH POINT BENDING € CHAIR CO. 





mO]0) PROFANE 


.OF FICE CHAIRS... 
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reign Suite in Walnut installed by Madden & Prendergast of New York City in the President's Office of the Manufacturers Trust Co. 


of New York, being part of a handsome installation of over 50 Quigley Suite Desks and Tables 


THE SOVEREIGN SUITE 


Its impressiveness and appealing beauty, together with its 
practical usefulness, give to the office that restful, attractive 
and substantial appearance so essential to the executive who, 
by virtue of his position, desires a suite that will be in 
keeping with his standing in the Business World. 


Made in Genuine Walnut and in Tudor Oak 


The Quigley Furniture Co. Whitesboro, New York 


New York City Office: 130 West 42nd Street, Room 414 



































STEEL 





TABLE 





COMBINATION 
WARDROBE & STORAGE 
CABINET 






Shield of Richard. Painted by Ludwig Gassner 


165 


The hound betrays to 
Richard the traitor 
who stole the banner 


of England 


; 


Bn Prnciont Dele Modern € 
e lle nerent —~ Cc ?PHSC—d€a Oder 3 Jconomy 


ENTURIES ago, Richard The Lion Heart—the most 
valiant crusader in England's colorful history— 
used steel to protect him in his many conquests. 


To offices, institutions, factories, shops and stores, 
Lyon advertising is carrying the message of the pro- 
tection afforded by efficient, convenient storage 


methods. 


The Combination Wardrobe and Storage Cabinet, 
the Linoleum-topped Table, the Storage Cabinet, the 
Waste Basket and the Desk Tray pictured here are 
but a few of the Lyon-built products that you can 
offer to your customers. 


Complete literature describing this portable line 
of office equipment may be had for the asking. 


LYON 


LYON METAL PRODUCTS, INCORPORATED 


Converters of Sheet Steel into Practical Conveniences 


AURORA, ILLINOIS 


Bronches, Jobbers ond Declers in All Principal Cities 





STORAGE ANDO DISPLAY EQUIPMENT IN STEEL 


STORE FIXTURES COUNTERS AND SHOW CASES 


SHELVING LOCKERS AND CABINETS 


FOLDING TABLES 


AND CHAIRS 














—— ee , 





WASTE BASKET 





DESK TRAY 





STORAGE CABINET 
a 
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JONESTEEL 
METAL OFFICE 
EQUIPMENT 
FINDS FAVOR 
IN 

ROCHESTER 











JoneSteel Metal Desks and Files in Offices 
of Clay W. Hamlin Co. .. Rochester, N. Y. 





Hit Rochester, N. Y. ot- 
fices of Clay W. Hamlin 
Co. are fitted up with the kind 
of desk and file equipment that 
has made the Butfalo head- 





quarters office so attractive in 
appearance and so satisfactory 


to the employees. 


- 
- 
- 
- 
= 
- 
- 
- 


The “JoneSteel” files are 
equipped with the DUST 
PROOF LIP that excludes all 
dust and dirt from _ records. 








a Close-up of JoneSteel Metal Fil 
The drawers glide smoothly picts hicieiaies wiliaialtias 





and quietly on ball-bearings. 
The finish is one of a number JINTStuei- 


available to match perfectly 


other office equipment. METAL DESKS 


iil aT AND 
JoneSteel” Metal Desks are ot 
the same high type of im- FILING EQUIPMENT 


proved construction and peren- m 
Chere are still opportu 


nial youthtulness. ‘They never nities for alert repre 
; . ee sentatives to secure 
seem to show thei APOC. « territorial rights on 
either in appearance or faithful JoneSteel” equipment. 
é Write or wire for 
Service, details 


Jamestown Metal Desk Co. Inc. Jamestown, f.U. 
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ODAY'S executive selects his office appointments 
with painstaking care. He realizes his desk, chair, 
desk pad, letter tray, waste basket, etc., are the 

outward reflection of his own finesse, taste and character. 

SAINBERG ss new line of desk pads and leather covered 

office accessories appeals to this discriminating buyer. In 
them he finds the character and beauty in design, richness 
in texture, and ruggedness in wearing qualities and the care- 
ful attention to detail that marks the touch of the craftsman. 





Office furniture and commercial stationery dealers find the 
SAINBERG line answers every taste. If you do not 
have a stock selection on display you are overlooking an 
exceptional opportunity. Our new catalog “Beautifying 
the Office,’ will be sent promptly. 


SAINBERG & COMPANY, Incorporated 


— 
—_ ee eee we 
Showroom, Office and Factory 37-43 W. 26th St., New Yor! 
The Sainberg line embraces a complete line to 
desire and every pocketbook 
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That intangible quality, so essential to the conduct of sound business relations, 


is reflected naturally and sincerely in fine office furniture and furnishings. 


NATIONAL DESK COMPANY, HERKIMER, NEW YORK 








. a 
her 


LW Ul, | CU orl C odel 


To those dealers who seek long-run, profitable, repeat business in the office 
furniture field this firm offers office furniture of genuine merit. This furniture 
cannot be sold on price. It can be sold honorably and profitably to those who 
know, recognize and desire fine office furniture. It can be sold to those who 
recognize the economy of long years of unfailing, faultless service. The satis- 
faction and appreciation of the ultimate buyer and the happiness of the dealer 
in his relations with us year after year can be based only on merchandise 
which withstands every critical inspection. Information concerning the entire 


line will be sent on request to responsible dealers. 
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Front view of desk shown on reverse side 


NATIONAL DESK COMPANY, HERKIMER, NEW YORK 

















ANNOUNCING 


THE NEW 


IMPROVED 
AURORA-800-LINE 


“Aurora” Filing Cabinets Have Two 
Big New Features 



































AURORA 800 Line Filing Cabinets are now made with a new snap 
and style which adds greatly to their whole appearance. 


1 N H d —Handles are cast brass, made in a new 
. ew araware shape especially designed for these 
cabinets. Guide rod knobs are also of cast brass. All hardware 
is polished and finished with a protective coat of lacquer. 








9 N Fi ° h Each standard cabinet is finished in olive 
. ew ints green oven-baked enamel which is applied 
to give a high gloss. This finish is unusually hard and durable, 
one which will not chip or crack. 


These two improved features of our 800 line--added without any 
additional cost—mean increased sales for you. Cabinets which 
have always been efficient, time-saving 
and economical, are now doubly profitable 
because of their unusually attractive ap- 
pearance. 


The 800 line file may be had in letter 
or legal size in either two, three, 
four, or five drawer cabinets. Also, 
various combinations are possible 
including card and document drawer 
inserts. 


are made in a wide variety of 
styles. Cabinets for letter, 
legal papers, invoices, storage 
cabinets, wardrobes, blue 
print cabinets and card cabi- 
nets. Cabinets not covered in 
our standard models can be 
made to suit individual needs. 


if AURORA Files and Cabinets 


WRITE for DETAILS and PRICES 








A Sample Cabinet on Your Floor Means 
Increased Sales! 





~ 4, 
AURORAJLL USA 


435 WOODLAWN AVE., AURORA, ILLINOIS 
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ie Ease at the — of the Switch 


< WZ Vi Tad 


ae 


No inconvenience experienced 
by receiving glass reflectors 
or lenses broken in shipment. 


No sale lost, caused by some 
necessary part of the glass 





Silverglo No. 19—Solid brass throughout. Shade 14” long *) IN o > 4 4 
by 34” deep. Base 17” long by 4” wide. Height—over all le eing accidentally br oken by 
34”. Shade may be adjusted at any angle - - 
seine abies customer or salesman. 


Distinctive Silverglo Features: 


| An indirect method of lighting with no eye-strain 
‘ or glare and a minimum of shadows. 

? No back reflection from polished surfaces and no 
* replacement of glass parts, as it is an all-metal 

lamp. 

No light is lost through glass filters in this scien- 

tifically correct lamp. 

Light is indirect and diffused instead of being a 

harsh, direct light. 

Each lamp is beautifully and durably finished 

by hand. 

All parts are approved by Underwriters Labora- 

tories. 


A ats 


7 There is a Silverglo Lamp in every price range 
* and for every need 


Order SILVERGLO All-Metal Desk Lamps, and offer your 
customers the ultimate in desk lamp lighting and construction. 


Silverglo Lamps, Inc. 


300 EAST FEDERAL STREET BALTIMORE, MD. 
“The Modern Genii of the Lamp” 

















a 





JUNE, 1930 





Catal gui N 
and give: 
Western sturdy 


utilitic 


tables 


> 
> 


5 illustrate 
pecifications 


built 


ce 


> 


S 


NOW ~--= 
The Period Series 


by WESTERN 


The three pieces illustrated are from the 200 Line of Westco period series 
medium priced line rivaling the quality of more costly grades. The select walnut 
except legs) used, the extra thick writing bed and oval antique knobs give a remark- 





a 


ably pleasing appearance 

Improved manufacturing facilities, close supervision of workmanship, careful 
inspection—all tend to keep Western furniture in an enviable position. Advanta- 
geous transportation, in all directions, assures prompt deliveries at low rates 


If you are open to consider a substantial line of medium priced furniture, your 


inquiry 1S invited 


Western Furniture Co. 


Blair Avenue and Palm St. St. Louis, Mo. 











OFFICE APPLIANCES 








New Polar 








not in 
Catalog 


Items 











Tooled Panel Pads Embossed in Colors 








Panels— 
-Brown, 


Prices—$12 to $15. 
Red. Jaspe Linoleum 


20x34. 
Blue, 


Sizes—13x23 to 
Brown, Green, 
(jreen, Gray. 


Exclusive Polar Set—Gold Lined 





Four piece executive set, highlighted Walnut Brown top 


Tray—I8L, 
300 


Lamp Mat—I16L, 
20x34). Price $30 


Letter 
33L, Desk Pad 


grain leather. 
Rocker Blotter 






Wl (24x38). Price $35. 
Correspondence Cover 
Folder Number Gold 
ISL Lined 





Exclusive Wal- 


For Legal size paper and Letter-heads. 
nut Brown top grain leather. Price $10. 


111 Prices less our regular dealers’ discount. 














Distinctive Executive Pad—Grolier Design 





i 





Embossed in two-tone effect, No. 800 (24x38). Unsur- 
passed in beauty. Panels—Brown, Green, Blue. Price $15. 


Fine Embossed Panel—Moorish Design 


with the finest modern desks. 


Executive Pad in harmony 
Green, Blue. 


Highlighted leather. Panels—Brown, 
Number 2438BM. Price $20. 


Effective Moderne Desk Pad 
24*e8-279 
20+34 - 275 
39*30- 277 


14 «26-276 
19«23-075 


For executive or commercial use. Leather—Standard 
colors. Linoleum—Brown, Green, Gray. Sizes—13x23 
to 24x38. Prices $7 to $13. 


Manufacturing Co. 


Polar Philadelphia, Penn. 
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Furniture Business 


THE BANKERS STARTED IT.... 
and bankers are not exactly famous 
for lavishing good bullion on non- 


essentials. 


the fact 
one doesn’t go courting in 


They simply recognized 

that 
.* 

one’s overalls. 


In other words, that a shrewd man 
doesn’t meet his important cus- 
tomers and clients in his old clothes 
...- NOTIN A HARD, COLD, UGLY. 
OLD-FASHIONED OFFICE. 


This is a situation that scores of 
far sighted furniture dealers and 
office equipment firms are taking 
advantage of by featuring Imperial 
Furniture for the office. Authentic- 
ally designed and styled, it is sound- 
ly constructed and beautifully fin- 
ished by skilled craftsmen for which 
Grand Rapids is so famous. 


May we send you full particulars 
regarding this opportunity and the 
Imperial Office Furniture line? Just 
write for catalog. 


GRAND RAPIDS « MICHIGAN 


“SJ 


wn 


There’s Immediate Profit in The Office 


IMPERIAL FURNITURE COMPANY 














O matter how completely equipped the 

modern office may be there’s always a place 
for HANDISTAND---the table-stand of a dozen 
uses. Not just a typewriter stand, not a desk, 
not a book shelf, not a telephone table---but all 
these, and more. . . not until HANDISTAND 
showed up did office people get so much utility 
per dollar. Every office needs HANDISTAND 
---you can sell it, sell them, one, two, three, four 
at a time, at a quick, easy profit. 


Many times every day in scores of offices in 
your community someone is looking for a handy 
place to set an adding machine, a typewriter, 
accounting records, for near-at-hand conveni- 
ence. Here’s where HANDISTAND is handy. 
Tell your customers, show your customers what 
it will do---then take down orders in black and 


white. 

Add HANDISTAND to your present office ap- 
pliance lines and watch sales grow. Let us 
outline the complete HANDISTAND sales plan 
for your teritory. Write today for complete 
details, prices, discounts---no obligation what- 
ever. 

Write for Dealer Plan. 


OFFICE APPLIANCES 


for quick profit sell 
=e Handistand 


HANDISTANDS are built in many different models to meet 
every utility desk requirement. Metal supports are cold 
rolled seamless tubing. Construction is rigid, braced through- 
out to eliminate springiness---yet HANDISTANDS are light, 
easily lifted, moved. Ask for catalog showing complete line. 


THE HARTER CORPORATION, STURGIS, MICHIGAN 
“Manufacturers of Formed Metal ‘Products and 


Ge HARTER Hondlstand 

















THE GOVERNOR SUITE Scales 


GRAND RAPIDS, MICH. 
WAGEMAKER “STANDS FOR QUALITY” THE ‘400° SUITE 
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Iy YOUR FURNITURE } 
DEPARTMENT PROFITABLE: 
\re your desk sales costing too much—too much effort 
for the results? ‘Time — effort required to sell — must 


be figured into the costs. That's why a careful check- 
up might develop some startling facts. 


The Edco line of desks-has proved a profitable line be 
cause a minimum amount of effort is expended in 
making sales. Time saved is money mi ide. Would you 


like to know_more > aby uut the Edeo line: 
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through the enemy's defense 
take along a sufficient force to 


WIN 


In the keen battle for cabinet and unit shelving business 
—be sure you have a sufficient force to win, once you 
have broken through the enemy’s defense. 

It’s a tough enough job getting inside— but the real show- 
down comes in the privacy of the purchasing agent’s office. 
With the A-S-E line you are equipped to win--and hold 
the ground you have taken. 

For A-S-E builds 29 different models of steel storage and 
wardrobe cabinets. There’s a type and size to meet 
every office requirement. 

And by virtue of 18 years’ experience in steel craftsman- 
ship, A-S-E cabinets are unequalled in durability, design 
and appearance. 

The special catalog goes into these many advantages in 
detail. Test them out in your own mind from a sales 
standpoint by sending in the coupon for your copy today. 








All-Steel-Equip Company, Incorporated 


600 Griffith Avenue - Aurora, Illinois 
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ONE OF THE 





29 





The Combination “Popular” 
Cabinet shown above offers both 
wardrobe and storage space for 
the executive or small office 
Doors full length panel reinforced 

rabbeted around edges to keep 
out dust Extra heavy hinges 
prevent sagging. Mail the Coupon. 











Please send me the A-S-E 
ment Catalog, Number C-28. 


Name 


Company 


Address 


City 


Office and Factory Equip- 
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The use of 
Genuine Woods 
in Manufacture 

is a strong 

advantage 
in selling 











’ . W | ’ . } 
Genuine Walnut Genuine Mahogany 
A 
t,enuine 1 sin le ‘ rd practically evervone understands casurineg stick for the proposition, and t makes the Orpin 
When vou tell a man that he has betore him an article 200 grade outstanding among office desks of this type. Metal 
furniture constructed of combination woods and finished knobs, in place of ood pulls, are furnished as regular 
simulate the appearance of so-and-so, your position and ye ’ ll over armony of design adds to the 
ur itement are not nearly so strong as when you ca! general desirability. nd the delivered price compares 
say “This is genuine mahogany so tavorably. 
There are so many degrees of quality in substitutions that [hese are powerful advantages why not check up our 
the actual worth of a product made of substitutes is difficult complete proposition—iet us send you catalog and particu 
to establisl With the genuine, it is not so. The word is a lars ot the Orpin 200 Grads 





ORPIN DESK COMPANY 121 Medford Street, Charlestown, Mass. 








“Oh, wad some power the giftie gie us — To see oursels as ithers see us” 


onfidence! 


How important to a business. How careful 
some firms are in their selection of employees 
They recognize the value of personal contact 
But how careless many times are these same 
firms in picking office furniture 





Confidence! To a large degree this essential 
quality is molded by office furniture—the 
impressions are either good, bad or indif- 
ferent, depending on the character of the 
furniture 


Gunlocke specializes in furniture of execu- 
tive quality lor executives to use aS a 
background for building confidence and the 
catalogue ‘‘Executive Confidence’ is yours 
on request 


The W. H. Gunlocke 
Chair Company 


Wayland New York 
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All over the country—in hundreds of dealers’ 





businesses, Terrell’s Storage equipment is daily 
proving a real profit line. Terrell cupboards are 
adaptable to so many different storage require- 
ments that their popularity is easily understood 
—and easily capitalized upon. 


CTER REL 


STORAGE EQUIPMENT 


Twenty-five styles and sizes make the Terrell line 
complete—every storage need is successfully met. 
They are sturdy in construction—good-looking in 
mahogany, oak, walnut, and olive green finish— 
and priced to sell at a moderate price with a good 





profit margin for you. 


ha made money for hundreds TERRELL’S EQUIPMENT COMPANY 


Nete thet werd now! GRAND RAPIDS MICHIGAN 
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The new 
ART STEEL factory 


\ I'TH its modern and up-to- 
the-minute manufacturing 
equipment and enlarged facili- 


Ho Ww Is ties assures you of ever greater 
r . . service and better quality in 
Lifetime Service merchandise. 
° ‘ Now a new significance attaches 
Accomplished ? to the ASCO trade-mark which 


in the decade of its existence has 
become famous, as an assurance 
of a popular demand—an assur: 
ance of quality and durability at 
a popular price—and an assur- 
ance of a fair return on your 


Lifetime service is built intoa B&G 
desk by strict attention to the details 
responsible for quality. It’s the only 
way to accomplish long life in any 
product. And contrary to what you 


may feel, it has not been necessary investment. 
to resort to expensive manufactur- During the coming months im- 
ing processes. Instead, a B & G portant announcements of 
desk is extremely moderate in price. enlarged manufacturing pro- 
The B & G 43rd catalog Sram will emanate from the new 
a ee Re Art Steel factory. And we will 
continue to sell through dealers 
Bentley & Gerwig Furniture Co. only as we have in the past. 


PARKERSBURG, W. Va. ; 
If you do not have a copy of the 


BENTLEY | siOsiot ones sear 


W THE Art STEEL Company, INC. 
G E R I G 306 East 145th Street, 


The Hea vy Panel Line 
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FOR EVERY BUSIMESS 





The insistence upon beauty, style and 


harmony in business furniture suggesis 
GUTH TABLES 
still maintaining construction 
that give GUTH TABLES 


If you are planning to sell a pres- 


They embody artistry, 
features 
the preter- 
ence. 
ent-day job—sell it from the new GUTH 


( atalog a tt 





Phyte’ 
mean by an 
lling 


interpretation 1 


“unusual 


lhe “Duncan 
lustrates what we 


design” that 


iS Sé 
l 





The sturdy appearance ot The “Fitt 
nd One-Halt” Series is lightened 
graceful lines of Florentine Design. 








Here is another popular Italian design 
that will add dignity to any installation 
The “Twenty-One” Series. 


GUTH TABLES constitute a compre- r 
hensive line—from the simple square x 
leg designs to the most elaborate hand 
carved —all designed to harmonize 
with the lines of chairs as made by 
leading manufacturers. Stock sizes 
from three 


h to sixteen feet lengths, 9 
larger sizes on special order. (x 


© 


ig 


GUTH INCORPORATED 


Formerly Henry L. Guth Associates 


Vain Office and Fa toryp—Fleetwood, Pa. 
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STURGIS 


POSTURE CHAIRS 


AND 
ALL METAL 


TYPEWRITER STANDS 






Folds out 


of the way 





Steel side leaves disappear entirely over end 
of table when not in use, leaving no obstruc- 
tion to be in way of operator. 


Center part has desk linoleum inlay to quiet 
operation of typewriter. 


No. 80 


Executive Model 





One of a complete line of steel posture chairs. 
Are you getting your share of the business ? 
If not, may we help you? 


Write for Particulars 


Sturgis Posture Chair Co. 
Sturgis, Michigan 
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eight Files 


Virwep from any angle, 
Steelcase Counter Height 
Files are good to look at. But 
it’s the service they render 
that makes them popular. 


Study the pictures shown 
here of a Steelcase installa- 
tion in the offices of the 
Indiana Savings Bankat Terre 
Haute, Ind. Attractive to 
the entering customer and a 
wonderfully efficient work- 
ing arrangement for the bank 
staff. This is typical of 
many Steelcase installations 
all over the country. 





Terre Haute, Indiana 





Indiana Savings Bank 





Che Steelcase File line is complete. Every usual 
ind unusual filing requirement can be served with 
1 stock Steelcase unit. Four-drawer cabinets for 
general use, three-drawer cabinets for counters, 
two-drawer cabinets for desk-side use, five-drawer 
cabinets for transferred records—they are all in 
the Steelcase line. 

Here’s a line that is a proven success—one that you 
can be proud to represent and to sell. It gives you 
every advantage any good dealer needs to “whip” 
competition. It leads because it’s that kind of a 


r ~ — 
“everything.” Our latest catalogs are ‘STEELCASE 


_Business EE guipmm enr 


line . it has 





worth sending for, worth reading carefully, and 


worth buving from. Where shall we send them: FOUND WHERE BUSINESS SUCCEEDS 


METAL OFFICE FURNITURE CO., Grand Rapids, Mich. 
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MANUFACTURING 
REPEAT ORDERS 


Stepping ahead to a well deserved popularity 
through rapid sales and continual repeat 


orders the 


EFF & C CHAIRS 


have established a precedent. Office furni- 
ture dealers who now sell the line are opening 
new accounts daily—when Eff & C chairs 


are sold they stay sold always repeat. 


AIR CUSHIONS 
IMPROVED CASTERS 


BALL BEARING 
SWIVELS 


BALL & SOCKET 
ADJUSTMENTS 


are just a few points of superiority. The 
improved casters are an innovation in chair 
casters—the air cushions—like gliding along 
on a cloud, drifting through daily office tasks. 


STRENGTH—DUR- 
ABILITY 


is evidenced——a factor of safety of over 
twenty-six times—No other chair can stand 
the tests to which the Eff & C chairs have 


been put and stood without a break. 


SERVICE 


New York——New England—under direction 
of William Burton Wilson, 52 Vanderbilt 
Ave., New York City. Shipments made to 
this territory out of New York stock. Pacific 
Coast—under direction of C. J. Schubert, 
Western Wholesale Stationers, 228 So., 
Los Angeles Street, Los Angeles, Calif. 


DEALERS 
You will find the Eff & C line to be excep- 


tionally valuable. Send for detailed informa- 
tion— Wire or write today. 


THE FRITZ-CROSS COMPANY of Saint Paul 


Manufacturers 


SAINT PAUL, MINNESOTA 
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Insist On 


Two New Tables 


7560P 7566P 


Beautiful tables, with paneled 
ends—to match the 7000 
Grade. 


The 7000 grade with its pleas- 
ing lines—distinctive design— 
complete in flat top desks, 
typewriter desks, and tables 
has met with instant demand, 
helping dealers to increase 
their already remarkable turn- 
over shown by ENGLE- 
WOOD DESKS. 


THIS LINE ON YOUR 
FLOOR WILL INCREASE 
YOUR SALES AND WILL 
BRING REPEAT BUSI- 
NESS. 


Write for the descriptive brochure 


of the ENGLEWOOD line. 


Englewood Desk Co. 


58th and Lowe Avenue 
Chicago 


BeSeseeeeerrerree 
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SELLING FEATURES FOR YOU 





Bentson Add-A-Unit Line 





The Bentson 
Grade A Line Bentson 800 Line 


IN BENTSON FILE CABINETS 


Bentson standard 4-drawer vertical letter files offer you an opportunity to sell 
large installations in general offices on a competitive basis. Three grades are 


offered, each an attractive combination of service and price in its class. 


Special opportunities for sales in medium and small offices, and for departmental 
or branch offices are created by our 1200 line Add-A-Unit file sections, the 
capacity of which can be increased as needed, and by our Handi and Combina- 
tion Units. In ofhces and stores where a limited cash business is transacted, the 
Bentson Cash Service Unit is a useful piece of furniture, having shelves for 
books, valuable stocks of small items, loose papers, etc., and at the top, a con- 


venient cash drawer. 


[he Bentson line includes many ready selling items for the retail office equip- 


ment dealer. Consider its applicability to your field and you cannot help but 
be impressed with the density of prospective users. Let us send you descriptive 


matter and prices. Write us. 


THE BENTSON MFG. CO. 


Aurora, Illinois 


A. H. Denny, Inc 
156 Broadway, near Leonard St New York 
Eastern Wholesale Distributor 
Fred C. Funke, P. O. Box 244, Detroit 
Wichigan and Ohio Representative 
Vernon J. Selfridge 


800 No. Spring St Los Angeles, Calif 
Western Representative 





Bentson Bentson Transfer 
Cash Service Unit Case 
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When you say “RAND” 


you suggest the best in 


VISIBLE 
RECORDS 


AND Visible offers the stationer a readier 
sale and greater assurance of repeats than 
any other line of Record Equipment. 


1—-Every business man knows that RAND Vis- 
ible was the pioneer in the field and the model 
after which others are patterned. 


2—-Quickest and simplest card operation—bar 
none. 





3—Celluloid protected index margins keep the Rand Sectional Visible Equipment. Sections can be 

titles clean and legible. added as needed for expansion. Visible margins of 
_ cards are protected by transparent celluloid. Cards can 

4Serves notice on every card missing from the he used for years without damage. 

file—as clear as a missing front tooth. Fer scsis Se % Gut bes 


5——Colored celluloid signals give a charted picture 
of business operations at a glance. 


6—The only visible index that fits the needs and 
the pocket-book of every prospect. It grows with 
the growth of his business. Repeat sales are 
automatic. 


RAND VISIBLE RECORD EQUIPMENT 
is a stationer’s product. Requires no high-pres- 
sure specialty selling. Put it on your counter. Let 
it sell itself. 


Rand Card Index Panel 
can be hung wherever the 
record is most convenient 





always visible. Fine for 
Rand Book Units. A convenient visible 
Banks use it as a Stop Pay- record for use on the desk. Easily car- 
ment Register for listing ried wherever it is most convenient to use 
checks upon which payment the record. Ideal for the confidential rec- 
ord of the executive. 


For cards 5x3, 6x4, 8x5 


price record, or stock record 





has been stopped. 


For cards 5x 3, 6x 4, 8x 5. 





Sold only through dealers 
THE VICTOR SAFE & EQUIPMENT COMPANY 


MARIETTA, OHIO 
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As pioneer desk makers of New No. 800 Series Chairs in 
Jasper, Indiana, we can offer Solid American Walnut: A 


you the best in high quality Pleasing Design, with a Deep 
desks, time tried and quality Ri igs 
tested for fifty-two years. ich, Durable Finish. 


The JASPER ,., The JASPER 
DESK CO. 4 CHAIR CO. 


Desks and chairs can be purchased from us in pool cars 
at carload discounts, lower freight rates and the assur- 
ance that goods arrive in first class condition, without 
damage We solicit your inquiries 


JASPER INDIANA 








__ JOHN W. MESSIMORE, Chicago Representative, telephone Longbeach 4821, 1467 Catalpa Avenue, CHICAGO, ILL. 












« THE « 


BASINOLA 


TAKES ITS PLACE AS STANDARD 
OFFICE EQUIPMENT 












The Basinola transforms the old office eye-sore—the screen, the 
wash basin and towel rack, always an aggravating sight to the 
office executive—into a beautiful piece of furniture. Made of 
pressed steel, durable yet removable like any piece of furniture, 
it is finished to match the finest in mahogany, oak, walnut or 











olive green. 







It is installed in a jiffy, adjustable to height of basin and size of 
bowl, whether wall or pedestal type. Being open at the back it 
just shoves up against the wall concealing all, and provides a 
commodious cupboard beneath for towels and soap. 













The Basinola is now used in perfect harmony with some of the 
newest office installations. It is taking its place as a standard 
piece of necessary furniture. 











There is a tremendous market waiting for Basinola. And, there 
are exclusive territories still open. Write for full information. 


AUTO-OVEN, Incorporated 


122 East 42nd Street 
NEW YORK, N. Y. 










Closed—The Basinola is 
in perfect harmony with 
the office. 








Open—The Basinola offers 
complete toilet equipment 
instantly ready for use. 
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Modern Stationers Meet Modern Needs 





Guesswork 


is 
passe 
KNO}t b fact He 
Steel 
constant experiments 
HOW and WHY tat 


t 








This 
typical 


layout 


Specially designed for sta- 


tionery merchandising, 4s 
Service Steel equipped 
throughout, except the cash 
register. It can be dupli 
cated or modified to suit your 
needs, at a moderate outlay, 


on easy monthly terms 








ERE you see one store of a series, all of 
which are fully equipped with Service Steel 
sales, display and storage units. Such a layout 
invites trade, eliminates waste space and motion, 
multiplies your sales and service opportunities, 


Among other advantages it assures: 
Economy of Space. More sales-producing display. 

Greater flexibility in store design. 

Quicker access to goods. 


Simple, efficient stock control. 





More use from every inch of space. 


promotes clerical efficiency by 25%. 


Our catalog has many practical suggestions ; send for it. 


SERVICE STEEL PRODUCTS CORPORATION 


Pioneers in High Grade Steel Store Equipment 912-18 West North Avenue, CHICAGO 
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Just how good are your chairs? 


Nice looking, good wood and beautifully finished chairs, but how 
good are they? Are they really as good as they look? 

To get the answer to this you must look beneath the surface— 
in fact you must look under the seat. 

The most expensive chair is only as good as the iron on which it 
Make no mistake about that. C-K irons are all steel—a 
Are your chairs so equipped? 


rests 
guaranty of complete satisfaction 


MADE UNDER OUR OWN PATENTS 


COLLIER-KEYWORTA CO,, 


GARDNER, MAS6., U.8.4. 


















No. 475 
Typewriter 
Iron 





| 
Made under C-K Patents | 
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STIMULATOR 
NO. 2 a a. 


















SUMMER is the best 


season to sell Supplies! 


One of the most successful filing supplies 
salesmen in the country does his largest volume of 
business during the summer months. He has ac- 
complished this by pointing out to his customers 
that the best time to re-index a file is during the 
dull period as the work can be done with less in- 
convenience when the files are not so busy. 


Sales resistance is lower too—for in hot weather, 
people are interested in anything that will reduce 
their work. In every letter file, there are some 
folders that are over-crowded. Correspondence 
with salesmen, factory connections, etc., soon fills 
the folder beyond its capacity and the result is 
that it requires too much time and effort to locate 
a given letter. There is your opportunity to sell a 
set of Monthly Folders to correct the condition. 


Or perhaps there is a card index list that you can 
make more valuable by installing a Natural Sys- 
tem Index. Summer should be your harvest time— 
you can create worth while business by suggesting 


helpful ideas. Try it with Wabash Supplies. 


Wabash 





MAIL WABASH ~ INDIANA 
eTHISe THE WABASH CABINET CO., a 
ae] sisie). Wabash, Indiana, 

"ee aed us your sample kit and information 


about Wabash Binder Folders and other Wabash items 


to stimulate our Summer sales 
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This de luxe chair has solid 
walnut construction and light 
weight, tailored box cushions. 
It is one of the many de luxe 
styles made by 
HEYWOOD-WAKEFIELD 


Baltimore Chicago Philadelphia 
Boston Los Angeles Portland, Ore. 
Buffalo New York San Francisco 























A GOOD SAFE TO SELL 





An S. F. SAFE labeled by the Underwriters’ Laboratories will 
meet the needs of your most exacting customers. A variety of 
sizes and interior arrangements is offered. 


The construction and finish are the very best—the result of | 
more than 50 years of knowing how. Our prices allow the | 
dealer a nice margin of profit. 


Our Products 


Steel Safes, A and B Label and Commercial. Steel Record 
Cabinets, Safe Deposit Boxes, Vault Doors, Steel Bank Equip- 
ment, Steel Filing Devices. 


Catalog and full details upon request 
Write Us Today 


STIFFEL - FREEMAN SAFE CO. 


LITITZ - . - PENNSYLVANIA 






































NO 
SICGCA 
NEEDED 


TO SELL 
ST. JOHNS 
OFFICE TABLES 


A trifling investment will put on your floor a 
pyramid display of St. Johns Office Tables. This 
pyramid display enables you to show five tables 
of varying size in the space ordinarily occupied 


by one table. 


Whenever you sell a table you notify us and we 
immediately make delivery to your customer from 
our warehouse. Thus, without carrying any stock 
or tying up any capital to speak of, you can doa 
very profitable business on St. Johns Office Tables. 
One dealer is averaging $975 a year net profit 


taking orders in this way. 
S ° 


America’s Best Values 


St. Johns Office Tables sell easily because they are 
the country’s outstanding values. You can price 
them unbelievably low and still make a generous 
profit. These tables are sturdily built for lifetime 
service and are available in any desired finish. 
Each has a single dovetailed drawer with a three- 
ply bottom. 


Write us at once for further particulars regarding 

the St. Johns plan of selling office tables from 

samples. There is a lot of office table business in 

your community that belongs to you, and here 

is an inexpensive way to get it. 

ST. JOHNS TABLE CO... . G. M. Petrie, Pres. 
CADILLAC, MICHIGAN 


ST. JOHNS 


OFFICE 


TABLES 
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Suggestions— 
the 


New FOX 


LEATHER 
DESK SETS 











Exec ulive 
Phone Book 
Cover—Green 
or Brown Veal 
Top Grain cow- 
hide cover, embossed in con- 
trasting colors. Specify bind- 
ing edge, width and thickness. 


Executive Desk Portfolio—A convenient 
desk file for correspondence and similar 
detail. Has five index tabs and six ; = 
pockets reinforced, expansion back. Green or Brown Veal Top Grain 
Cowhide cover, embossed in contrasting colors. Size: 124%4"x10%”. 





Executive Desk Pad—Green or Brown Veal Top Grain 
Cowhide all leather base with felt bottom. The 3” padded 
ends are attractively embossed in a conservative design 
in contrasting colors. Sizes: 1244”%x1944”—12\4"x24%4" 














20” x34” —2414""x38%4". 


Executive Humidor 
Covered with Green or 
Brown Veal Top Grain 
Cowhide embossed in 
contrasting colors. 
Equipped with lock and 
a removable metal 
moistener. Cedar lined. 
Inside dimensions: 
65,"x107%4,"x3”" deep. 










Executive Waste Basket—Wood 
veneer basket covered with 
Green or Brown Veal Top Grain 
Cowhide. Embossed in con- 
trasting colors. Removable 
metal container. Height 1514”. 





Executive Desk 
Tray A leather 
covered wood tray 
bound, inside and 
out, with Green 
or Brown Veal 
Top Grain Cow- 
hide. Cover em- 
bossed in contrast- 
ing colors. Size: 
93,” x 14%” x 2” 
deep. 


Send for NEW CATALOG 


GEO. E. FOX & CO. 


325 W. Ohio St. Chicago, 111. 


A. H. Denny, Inc., 356 Broadway, New York 
Eastern Wholesale Distributor 
Western Wholesale Stationers, 228 S. Los Angeles St. 
Los Angeles, Cal., Pacific Coast Distributor 
Associated Stationers, Inc. 
Jefferson and Quincy Sts., Chicago, Ill., Distributor 
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THE TALK 
of 
THE TRADE 


‘*Sunruco” 


EXECUTIVE CUSHIONS 





““Sunruco”’ engineers have excelled their rigid stand- 
ards for quality and workmanship in the fashioning 
and development of the Executive Chair Cushion. 
For comfort, it has no equal. For appearance, we 
do not hesitate to state, it is the most attractive 
cushion ever designed. The pleasing colors of the 
velour covering harmonize with all furniture. The 
Executive lends dignity and prestige to the finest 


of ofhces. 


[he sponge rubber core or filler is made by a secret 
process, of a light, fluffy, porous composition, 2” 
thick, that actually breathes with every move of the 
Completely housed in an envelope of rich 
Unlike other cushions, it will not 
pack or lose shape. Improves with constant use. 


For ofice comfort and efficiency, use “Sunruco”’ 


body. 
velour material. 


Executive Cushions. Furnished in four colors, 
Red, Green, Blue or Taupe. 

Wide Deep Each 
No. |—Stenographer’s Chair 154” x 13” $5.00 
No. 3—Stenographer’s Chair 17” x 1534” 6.00 
No. 5—Arm or Swivel Chair 1834" x 17,” 6.50 


Pac ked one to a box 


The Sun Rubber Company 
Barberton, Ohio, U. S. A. 


Write today for new 1930 illustrated and descrip- 
tive broadside on complete “Sunruce” /ine! 





OFFICE APPLIANCES 


COLOR. 


leone TAL Steel 
Costumers are of- 


fered in 


tion 


grained wood finishes, 











furnished, at slight 


additional cost - an 


a wide selec- important selling 


of colors and point in equipping 


beauty shops, barber 


to harmonize with shops, restaurants, 
any office furnishings. etc. Write for folder 
Any desired special reproducing these at- 
shades can also be tractive finishes 






The Sanymetal Products Co. 
1695 Urbana Rd., Cleveland, O. 


“7 COSTUMER 








Ss 





suites of unusual quality. 


follows logically. Eighty years of quality chair building 
prepared the way. 
Here we illustrate Conrades chair No. 95, a new creation 


mat hing the Italian office suite, one of a series now manufac- 
Catalog and plan of 


tured entirely in the Conrades factory. 
dealer cooperation, upon application. 


Conrades 


Mfg. Co. 


ONG ESTABLISHED and well known as manufacturers 
of ofce chairs, Conrades is naturally a producer of office 
The welcome reception by the trade 






1942 N. Second St. 
r. LOUIS, MO. 
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COLONIAL 


offers this 
NEW CREATION 
in an OFFICE CHAIR 


The quiet simplicity of this design—-wholly new in office chairs—is distinctly 
original and represents the latest thought by Colonial designers. The graceful 
lines of the back not only appeal to the eye, but give maximum comfort. 





The rotary chair to match will revolve in the shortest possible radius, making 
the chair ideal for use between desk and table. Arms are short and will not 
touch the desk. 

Chairs are compact in size, yet the seating dimensions are large enough to make 
them ideal for comfort. 

The chair shown above is Colonial’s No. 325. The rotary chair is No. 326. 
Made only in walnut. 


Show these chairs to your best trade. They will bring you added business. 











COLONIAL CHAIR 
COMPANY 1740N. Maplewood Aves |’ 


1740 N. Maplewood Ave. Chicago, Ill. 


CHICAGO Gentlemen: 

Without any obligation, please send new 
De Luxe catalog and advise whether the 
franchise for the sale of your chairs is open 
Colonial has issued a new Catalog De Luxe, showing the most comprehen- in our city. 
sive and complete line of office chairs ever shown. Send for a copy by 
using the coupon and get full particulars on the chair illustrated on this 
page, as well as the complete Colonial line. 


No obligation, of course! 


























Built to Order Steel 
Equipment ata 
Moderate Price 


Because special steel furniture 
is not as much in demand as 
stock items, it is very often 
high priced. For nearly a 
quarter of a century Imperial 
installations have met with 
approval in all respects but 
especially in the matter of 
price. Imperial dealers often 
secure contracts because they 
can offer the best in equip- 
ment and service at a moder- 
ate price. As he carries no 
stock, the dealer’s profit is 
not eaten up by storage costs 
or hauling charges. Full par- 
ticulars will be gladly sent at 


your request. 
IMPERIAL \ 


STEEL CABINET COMPANY 
2130-2152 Fulton Street 


CHICAGO, ILLINOIS 
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MEMO TRAY 


NEW 








PRODUCTS ARE THE LIFE- 
BLOOD OF BUSINESS! 


Here is a new and novel desk companion that will 
create new business for you. Memo Tray is some- 
thing vour customers have been looking for. Fur- 
nished complete with 250 each, small and large 
memo sheets. Walnut and Mahogany Finishes. 





No. 47 


Put a dozen Memo Trays in your window and get your 
share of the new business it is creating. 


IMPERIAL METHODS CO. 


Forest Park, 
Illinois 


Western Wholesale Stationers, Ltd. 


228 S. Los Angeles St. 530 Market St. 
Los Angeles San Francisco 
























8603—2UE 
SWIVEL TO MATCH 
8603—6UE 


CROCKER CHAIR COMPANY 


SHEBOYGAN, WISCONSIN 


CHICAGO NEW YORK OAKLAND 
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23 YEARS’ 


EXPERIENCE IN THE MANUFACTURE OF 
SPECIAL BUILT STEEL EQUIPMENT FOR 
~ ene AND LIBRARIES 


‘ Enable us to give 
| QUICKEST DELIVERY 
' HIGHEST QUALITY 
and LOWEST PRICES 
To be had on this class of 
equipment. 


We help you by furnishing BLUE 
PRINTS and Estimates. Increase 
your profit and improve your 
service by writing us on all Spe- 


cial Work. 


THE STEEL FIXTURE MFG. CO. 
TOPEKA, 


KANSAS 








SOLID BRONZE DESK SETS 


FOR BANK OFFICIALS AND BUSINESS EXECUTIVES 











Set consists of cast bronze desk lamp with marble 
base and pen holders; cast bronze officer's name 
plate; cast bronze ash tray; bronze blotter pad. 


Any part of set can be purchased separately. 


You can sell these beautiful bronze pieces with 
every fine desk. 





PRICE BROTHERS 
Mfers. Bronze Tablets and Signs—Bronze Specialties 
General Offices and Factory: 2644-48 N. Maplewood Ave. 
Sales Office: 333 No. Michigan Ave., CHICAGO 

















| Press. STONE OFFERS 
SOLID COMFORT 
For the Executive Office 





Here is a new line of leather upholstered chairs and 
davenports within the means of practically every 


customer in your territory. For the executive office, 
reception room, club rooms, etc., it will be in good 
| demand,—it is no experiment—it is here to serve 
and to stay. 


It includes davenports, easy chairs, swivel and 
side arm chairs, beautifully designed, furnished 
| either with mahogany or walnut finish, Queen Anne 

or turned legs. Leather upholstery is in large as- 
sortment of colors. 


Office Furniture Dealers can add to their vol- 
ume and profit with this line. Description and prices 
will be a revelation to you. Ask for them. 


PRESS-STONE MFG. CO. 


119 North Wells Street 








Chicago 




















_—— 
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DK WINGS 


Corry Jamestown Mig. Corp 
Pa ORRY PLNNA 











With the issuing of our new 
catalogue we are pleased to 
announce the addition of the 
NEW No. 700 “VIKING” 
Line. This new line (26-1/2” 
deep) was brought out to meet 
the demand for a low priced 
but good grade suspension file 
the No. 700 “VIKING” line 
of files operate on progressive 
roller suspension with eight 
case hardened rollers, and are 
equipped with positive locking 
compressors 
The “STEEL AGE” No. 800 
line (26-1/2” deep) is our best 
grade of steel filing cabinets 









Corry-Jamestown Mi Corp~ 


CORRY PEN 





moderately priced—the draw- 
ers have our easy and quiet 
roll and ball bearing progres- 
Sive suspension. A complete 
line of letter, and legal size 
files also files for cards, docu- 
ments, checks, etc. 

In the “ARMOR” No. 600 line 
the drawers operate on rollers. 
This is our lowest priced file. 
It is “EXCELLENCE AT 
THE LOWEST COST.” 
There is always a big demand 
for this line. 

A COPY OF OUR NEW 
CATALOG will be gladly 


mailed on request. 


Corry-Jamestown Mez. Corp. 


Corry, Penn’a 






































We have made chair actions of steel 
and semi-steel for over 50 years. We 
are the only manufacturers who fur- 
nish ground screw with patented 
plain terminal so there will be no 
wobbling when chair has been in 
use. Various styles of hubs, stamped 
steel or cast semi-steel. We can fur- 
nish iron, steel, and semi-steel fittings 
for hundreds of kinds of stools, tables 
and chairs. Catalogue and prices on 


request. 


Note 6 points of attachment to seat 





Patented plain terminal screw, 
ground to fit bore in hub 





GILSON- BOLENS MANUFACTURING COMPANY 





PORT WASHINGTON, WISCONSIN, U.S. A. 


THE BUSINESS WORLD REVOLVES 


ON 


GILSON CHAIR 


ACTIONS 
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Buk CoRRESPONDENCE Fo_pers 
, an excellent 
, \ 
+ 
S« 


“PUSH ITEM” 
<Waul « NOW! 
NA! Bec S* 

oe YW \ folder fits into your sales- 
J K Ag —aA\\ man’s brief case giving him 

























SED as a sample, an actual 
something definite to show—an 
item his customers really 
need and readily buy. 





Here’s the story we are 
telling for you in the 
Nation’s Business 
(reaching 306,000 
executives) and 
System (reaching 


MODERN BUSINESS MANAGEMEN] &f « 73,000 office man- 


agers and depart- 
Praise or Blame-Which Gets Results ment heads.) 


A ey A nd to help you still 
When the Soldier Tackles a Job Purity We aerate 
Bisse, titibeh shite unusual circulars, 
newspaper mats and 


How Much for Equipment PME | ° mda wlll house organ material. 


Part 3. The National Office Ratios Survey 





mrs gun Med! You can depend upon 
we “Sak | Oxford Bulk Corres- 
Sr faa pondence Folders and 
other correlated Ox- 
ford items to pep up 
your summertime 


ge ee ee sales. Write now for 
prices and further in- 


ae 
JUN E : 1930 ea . = | formation. 
etre Co Your Filing Supply 
Specialists. 


OXFORD FILING 
SUPPLY CO. 
500 Driggs Ave., Brooklyn, N. Y. 














198 


CURMANCO 
LETTER RACKS 


[ae - 


NO POSTS TO DODGE 


Save Time, Clear Vour Desk for Action Har 
Distr te pers f y 


‘Ving 
hufflir 


LETTER SIZE SIZE 
1 Tray at &2 Tray at $3 
x4 1 ix4 Inches 
2 Tray at 85 ’ Tray at 
8 Inche x8 Inches 


| Tray at 84 } Tray at $5 
] | Inches 


i Tray at 85 Tray at 86 


Currier Manufacturing Company 


N. W. Terminal Minneapolis, Minn. 
Western Wholesale Stationers, Ltd. 


580 Market Street 
San Francisco, Cal. 


28 So. Los Angeles St 
Los Angeles, Cal 














: — 
Your trade 


is different 


Quite tru e—but 
every office can 
profitably use these 


convenient, easily 
moved stands and 
stools. An extra 


typist, a special 
writer or many 
other types of office 
worker can be ac- 
commodated. Fac- 
tories and _ stores 
use them also to 


good effect. 


Descriptive matter 
and prices on re- 
quest. 


SEARLES 
ELECTRIC WELDING WORKS 


Manufacturers 
1850 Fulton St., Chicago, Iil., U.S. A. 






























OFFICE APPLIANCES 


PEERLESS SANITARY LINE 


PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
built up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
partitions, wire guards, etc. SPECIAL 
WIRE GOODS MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 








PEERLESS SANITARY LINE 











SUPERIOR DESK PADS 


An entirely new line of folding pads of different construc- 


tion, design and color combinations is now ready for the 
trade. The files are legal size, giving greater capacity. 
They are equipped with seven pockets on each side instead 
of six, and can be furnished with one wing only if desired. 
lhe work files can be folded over the pad when desk is not 
in use. 

Superior Folding pads are bound in genuine and in imitation 
leathers. Their attractive appearance gives them a ready 
sale, are the biggest value in folding pads and offer a repeat 


proht tor you. 


We are ready to tell you about it. W rite 


Superior Office Specialty Co. 


Manufacturers of Desk Pads and Chair Cushions 
544 W. Lake Street 


Chicago 
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Catalogue 
on request 





In the New Gussco 
Catalog — Filing 
Supplies at Profit- 

Bringing Figures 


HE new GUSSCO catalog will demonstrate 
to vou as it has hundreds of other dealers 
that this statement is no idle boast—but an 
Manufacturers actual fact. 
of And the new GUSSCO catalog shows you a 
complete line of filing supplies— 

OFFICE INDEX CARDS—INDEX CARD GUIDES—PRESS- 
BOARD GUIDES—METAL TIP PRESSBOARD 
GUIDES—CELLULOID TIr INDEX CARD 

DESKS GUIDES AND FOLDERS. 
We will send your copy immediately 


Since 1890 Write for it now 
GUIDE SYSTEM & SUPPLY CO. 


yl ae y - “The House That Sticks he Trade” 
OFFICE AND FACTORY 335 Canal ates ’ 

2527 MOFFAT STREET + a. 

CHICAGO New York, N. Y. 











(Reproduction from Vul-Cot Advertisement in System Magazine) 


NE great banker said, as he looked 


his superb, ew offices “When I an 

busing anvthing that is consumed constantly, as a 

laily or hourly repeated cost, I fight for price to 
, 





the last hundredth of a cent 

But f t is a permanent thing, I 

l nsider first cost at all It lasts so long Fo 
that cost-per-vear is so small, it is not worth wor- r 


a. ; rying about.” ; Stan 
100 YEARS ot Men of that type have Vul Cots fe their dards 


- wr tices ~ ' for , ich of the ir employees 
Manufacturing Has Vul-Cots are permanent. Guaranteed $ years; most i 
last 10 vears or more; some 30 They don’t cost 


Solved the Problem Oe oe Oe ee, ee ee 





zat i s 
= Vul-Cots cos ou actually LESS than 
Giving Dealers ap baskets 
eee 

Highest priced waste basket made 

Every y knows that about Vul-Cots They are 

uality People respect them, and the office in 

which thev see ther They express the modern 

alizati that, f today’s wavs, 98% of old 

Aaste Daskets iré Ww ong s 

All the biggest companies are standard 
iz now o Vul-Cots So are all other modern Waste 
fhces, small and large (except about 4% ) They rs 

: t ked into it; finished their figuring; set Receive 

No. 2400-1 W tle it nc and for all Today any requisition 
f waste basket, simply means another , 
Correct Chairs: Vul-Cot “Right 
Cc airs: Nobody high-pressured them. You knov Way 


it Nobody sold them strut and ostentation. Cold, 
—~ 


ard, purchasing men; but with minds wide open, 


Smart Designs, 
weighing ALL the considerations Deciding for 








Sturdy Construction masewves 
Answer was Vul-Cots; couldn't be any- 

. . 7. . thir Ise 
and Superior Finish You are on the track of real advan- 
’ - tages, gains and savings right now If you’re 
Characterize “Piercecraft” missing anything, find out what it is. Your next 
step is a talk with your stationer Look for 





No, 2400-9 W 
Vul-Cot trademark 


S. K. PIERCE & SON CO. NATIONAL VULCANIZED FIBRE CO. 
GARDNER, MASS. preameny uche 


New York Boston Philadelphia San Francisco 


x x 


Pacific Coast Representatives 
N. L. & D. W. Zeagler, 408 South Spring St., Los Angeles, Calif. 
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THE PR SUITE 


No. A 66F 
66 x 38 inches. 


The President Suite, consisting of desk, 
table, costumer, waste basket, telephone stand 
and bookcase, is the newest development in the 
attractive line of office furniture made by 
Dietz—makers of good desks since 1881. 
Made of the finest selected walnut. An ar- 
tistic harmony that appeals to the eye and 
builds sales volume. 


Write for catalog and price list. 
THE J. F. DIETZ COMPANY 


CINCINNATI, OHIO 


The Diete plant is centrally located fer 
quick, direct shipping to most business centers. 


OFFICE APPLIANCES 








THE VOLUME 
MAKES 
THE 
PRICE 


\ constantly in 
creasing volume has 
made possible im 
proved quality at low 
prices. It has enabled 
Hoffman desk pads 

» reach an enviable 


standard—a standard backed by thirty-seven years 
ot experience 

[The large range of styles—more than sixty 
means that nearly every prospect can be satisfied 
It is seldom one goes out without buying. Repeat 
business naturally follows 

There are many Hoffman specialties. All are 
sood sellers lf vou haven't a recent descriptive 
list, better write us today 


i. HOFFMARE 


145 Lafayette St. - - New York 
Established 1888 





All sizes and qualities of battleship linoleum desk pads. 




















Letter Trays 
Letter Baskets 
Waste Baskets 
Mail Baskets 


Filing Hooks 





he. 638 Letter Tray 


Worcester Wire Novelty Co., Inc. 
540 Hearst Tower Bldg., 


Baltimore, Md. 


Baskets and 
Trays retinned 
after making. 


All Trays come 
with rubber 
feet attached. 


Write 
for Catalogue 
































The Chippendale 
in solid walnut, 
walnut or mahog- 
any finish. 





Craftsmanship 


Send for our new catalog and price list. 


NEWARK CHAIR COMPANY, INC., ‘gr5"* 
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: Gunn 
Early Colonial 
in Genuine Walnut 


SERRE EE es 


CHARACTER 
STYLE 
REAL DESK COMFORT 


Wood or Lino Tops 


THE GUNN FURNITURE CO. 


Grand Rapids Michigan 






Catalog on Request 



















“KILIAN” 


Unground Ball Bearings for the 
Metal Office Furniture Industry 
(PATENTS PENDING) 

All parts machined from bar stock and heat-treated, outer races 
are one piece and can be made in any desired shape. (No 
soft stampings used whatsoever). 

| For cradle slides our ball bearings and rivets are in one unit 
for quick assembly. 
| 95% of filing cabinet drawer slides in United States and 
Canada operate on “Kilian” unground bearings. 
Samples made to your specifications. 


| 
i KILIAN MANUFACTURING CORPORATION 
107 North Franklin Street Syracuse, New York | 










































STEEL FOLDING 
CHAIRS 


| in All Finishes 
Wood or Upholstered Seats 


WARK-BEACON 


STEEL FURNITURE CO. 
1410 S. Wabash Ave. CHICAGO 






















Sherman-Manson Tu- 
bular Steel Stands, in 7 
Improved Models cost 
less today than ever 
before. 


Sign and mail the cou- 
pon below for further 


full particulars and 
prices. 



















Style 22-A 


SHERMAN-MANSON MEG. CO. 
st 621-31 S. Kolmar Ave., Chicago 


Please send folder with full information regarding your new, lower prices, 


Name. 





State 


_—_—— 


City 





——— 








Your Salesmen Cazz 


Sell GIl Gmerican 
Steel Office Equipment 
Ge Ut A Profit / 


— 












has been eliminated. 


able Sales by Your Salesmen. 


story of Standardization. 


BROWNE-MORSE COMPANY 


Muskegon, Michigan 


THE ALL AMERICAN LINE IS 
SOLD THROUGH DEALERS 


Because of the economies of Standardized Manutacture 
of a line designed by the market, and because of econ- 
omies of Standardized Distribution, waste sales effort 


The Ali American Line, therefore, gives the consumer the 
greatest dollar value obtainable and in turn means Proft- 


We are always happy to tell dealers this profit building 





OFFIC! PLIANCES 
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(Uncle Sam’s Policies in the Purchase of Office Furniture. 


Continued from Page 124.) 


will be 


These tenders are 


for the ensuing year, they prepared to furnish the 


indicated items based upon a presump 
tion rather than a promise of minimum quantities of pur 


chase. The bidder is informed of the amount of the Gov 


ernment’s purchases of each scheduled item for the preced 
of future 


ing year and is free to regard that as a 


Nevertheless, 


gauge 
requirements he must approach his supply 
task in an of mind. No use to grumble if 


No more 


above the 


elastic frame 


purchases fall below the should 
taken 
of the preceding year. 
Some Exceptions to the Rule 
For all the efforts for coordination of Governmental fur 


supposed quota 


he be unawares if orders run well level 


niture purchases there are some special transactions in out 


fitting that remain outside and probably always will remain 
outside the centralized project For example, no effort is 
made to apply the rules of standardization of purchase to 
the personal offices of the captains of Governmental indus 
try When 
the White 


of the Cabinet settles into a new office he is supposed to 


President Hoover is called upon to restore 


House offices gutted by fire or when a member 


be free to indulge his personal taste in office furniture, 


buying where and what he wants. Exceptional, likewise, 
is the case of the Army and the Navy which have furni 
requirements dictated by 
that it is 


press them into the normal office standards. 


ture conditions and exactions 


so unusual deemed unwise to attempt to com 
be added that the Federal purchasing 
their belief that it 
Uncle 


This, as our readers know, 


Just here it may 


officials are as firm as ever in would 


be a mistake to attempt to lump all of Sam's pur 
chases of whatsoever character 
is a favorite hobby with Congressmen who are fired with 
the ambition of reformers All the fetish of quantity pur 
Bills to establish an all-encompassing 


make 


Experienced officials of the Bureau of the Budget, 


chase is called up 


Bureau of Supply appearance periodically in Con 
gress 
the Bureau of Efficiency and the General Supply Commit 
this 


the utmost development of Coordination of 


tee are against radical proposition. They believe in 


Purchase but 
Thei 
difficulties, 


are opposed to Consolidation of Purchase primary 


objection, aside from insurmountable technical 


is that consolidation of purchase is directly opposed to the 


fundamental principles of Department organization. The 
whole Governmental institution is predicated on the idea 
that each major Department is an entity, the executive 


head of which is responsible for its conduct. It will never 


do, say the reluctant experts, to superimpose an outside 


collective purchasing agency which would have power to 


tell the Cabinet members what they must do in respect to 
certain matters that they have been wont to regard as 
within their jurisdiction and discretion. 


Government’s Policy Under Fire 

For all that the 
the office 
effect, 


committed to 


now in force and 


powers that be are firmly 


furniture purchasing policy 


this policy is constantly under fire from one quarter 


or another. Just now a lively barrage has been laid down 
from the Pacific Coast The west coast has a budding 
office furniture and office equipment industry The imag 
ination of the group has been fired by reports of the 
very considerable sums that are being expended or are 
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shortly to be expended upon the erection of Federal build- 


ings on the Pacific Coast. There is a bit of exaggeration 


But 
The point is 


in the estimates printed in the western newspapers. 
perhaps that detail is neither here nor there. 
that the cry has gone up that Pacific Coast factories should 
buildings in their area. 


furnish the new 


Erroneous Rumor Corrected 


should be, well known that virtually all 
Federal purchases of office furniture in quantity are made 


Since it 1s, or 


on the basis of competitive bids, the impulse of the officials 
at Washington would normally be to let this fact stand as 
Lately, though, propaganda has 
destined for 


an answer to all criticism. 
spread the that 
Federal buildings on the Pacific Coast is shipped from the 
and inspected; 
and wholly 
The only office furniture shipped to Washington 
Shipments for the field are 


report office furniture new 


factories to Washington; there unpacked 


destination. This is 


repacked reshipped_ to 


untrue. 


is furniture that stays there. 


routed by the most economical route direct from the 
factory 
Uncle Sam Not Averse to Improvements 

Why does Uncle Sam so seldom change his taste in 
office furniture? How may Uncle Sam be interested in a 
meritorious new model or improved pattern in the office 
furniture line? These are questions often propounded by 
the trade. The answer to the first is the desire of the 


utmost standardization and 


It was just this desire that 


Government to maintain the 
interchangeability of furniture. 
led the Government to adopt, some years back, its own 
specifications—specifications which have ultimately come to 
have considerable acceptance for commercial usage. Even 
so, Uncle Sam is capable of revising his opinion. In proof, 
behold the recent adoption by the Government of the five- 


drawer vertical file cabinet as a substitute for the four- 
drawer type previously specified. 
As for interesting the Government in novelties, Uncle 


Sam is by no means averse to the spirit of progress in the 
furniture industry if only the innovator pursues the proper 
Usu- 
ally, the sponsor of a furniture innovation, who would fain 


course in bringing the improvements to his attention. 


convert the Government to its use, lays seige to the Federal 


Purchasing Board or the General Supply Committee. 


Failing an immediate response there, he is ready to damn 
the Government as an old fogy and a reactionary. If he 
but realized it, the furniture introducer might fare better 
if he started his missionary work among the rank and file 
of Federal office workers 

As a rule, the purchasing officials are not seeking out 
furniture innovations nor seeking to impose novelties from 
forces in being. But the purchasing 


above on the office 


directorate is avowedly sensitive to pressure from below 


and pointedly asks for suggestions for the betterment of 
the plant and the service. As a wheel within a wheel, the 
Federal Purchasing Board has a Committee on Furniture- 

number of commodity committees or subcom- 
mittees. This both 


metal furniture, revises annually all the Government speci- 


one ot a 


furniture board, covering wood and 


fications covering office furniture. Also it investigates and 
tests new departures in the furniture line and is supposed 
when 


furniture schedule 


that 


to recommend additions to the 


supplementary items are found will contribute to 


existing furniture resources 





WHAT 


HAS 
HAPPENED 











INTERIOR OF THE OFFICE FUR- 


JO TRE NITURE STORE OF JOHN F. REES, 
OFFICE FURNITURE 
BUSINESS 


MR. REES 


By John F. Rees, President, The 1 application on the part of those engaged in the sale 
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NEW DPIECES 


THE “MARLBOROUGH” DESK, MOST RECENT PERIOD 
CREATION OF THE SIKES-CUTLER DESK COMPANY 
OF BUFFALO, N. Y.—This desk reminds us of the men and 
times of the early Eighteenth Century, characterized by dignity, 
strength and grace. Note the high pedestal with its curved 
stretcher and the handsome butt walnut veneers. The hardware, 
too, is in keeping with the ideas which characterized the 
period. The desk here shown is the principal piece in the 
“Marlborough” matched suite. Other pieces include a table 66 
by 38 inches; two-door bookcase; combination telephone stand 
and cabinet; waste basket; letter tray; costumer; swivel and 
side arm chairs; settee, and club chair. This suite is described 
and illustrated in a convenient sales portfolio. 


ONE OF THE ATTRACTIVE NEW 4600 LINE RE- 
CENTLY PUT ON THE MARKET BY THE INDIANA 
DESK COMPANY.—Designed by a foremost office furniture 
designer, this desk has the style and appearance of the executive 
line, but is in the medium price class. Exterior is of genuine 
walnut. Posts are two and a quarter inches, fluted and turned. 
Drawer fronts are of solid black walnut, and panels and top 
are of genuine walnut veneer. Drawer sides are of hardwood, 
dovetailed front and rear, with three-ply bottoms framed in. 
The largest size in the 4600 line is 36 by 66 inches. The line 
is also made in plain oak with Flemish brown finish waxed. 
The walnut line has a four-coat lacquer finish, rubbed dull. 


A NO. 1667 DESK MADE BY THE IMPERIAL DESK 
COMPANY.—This desk is one of the company’s executive 
suite. It follows the Jacobean influence. The most highly 
skilled workmanship and the best of materials have gone into 
its construction. Solid parts are of genuine selected American 
walnut. Panels are veneered in diamond matched walnut; tops 
veneered in butt walnut, center matched, wth lacewood border, 
mitered at the corners. Drawer fronts are veneered in butt 
walnut. Top drawer, center drawer and arm slides are overlaid 
with lacewood. Writing bed is one and a half inches thick, 
5-ply, and edges of tops are bound with solid walnut rims, 
grooved in and moulded. Panels are 5-ply, built up, 34-inch 
thick; legs are of 2-inch solid walnut stock, built up and turned 
at the bottom. Drawers are of walnut construction, with round 
wood pulls. Finish: Hand-rubbed American walnut, with 


drawer interiors to match. 


TABLE-CHAIR DESIGNED BY SIKES CHAIR COMPANY 
FOR THE PENNSYLVANIA RAILROAD FOR SPECIAL 
REQUIREMENTS.—Specially large casters enable users to 
move chairs about readily. The operator works on the table 
before him and can move about to various files as occasion 


requires. 
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OFFICE DONE IN MACEY ART MODERNE FURNITURE AND APPROPRIATE 
FITTINGS.—This is the private office of F. W. Blair, president of the Union Trust Company, 
Detroit, Mich. 


THRE ART MODERNE ADVANCES 


New Art in Furniture Finds 
Appropriate Expression in 
Pleasing Adaptations 


THOUGH there is apparently greater favor shown ment and of color that calls insistently for attention is not 
for the et desion«s n office furniture. and by ritabl f ] tt | 


g ( rnit ind by suitable for the office. Business and professional men re- 
lass we mean the designs of the old masters of wood quire the maximum of concentration of their own minds, 
t is d d t ipply to modern requirements, we ind demand nothing less than complete attention from 
ertheless ( examples ¢ rtistic creations in the ( customers and clients 
n é stic effect Environmental styles that force themselves upon the 
Che moder dea at first en tered the resistance of eve should be abolished when they are bad and studied 
the conservative t was advanced as interpretive of the ‘ ittent when they present possibilities of refine- 
t of rt t was advocated as the art and artistry t 1 permanence Environment is a greater factor 
rn \ ( temy r tive ictivities of moder! 1 ur everv-da\ lives tl al we re lize Ditterent styles 
ness t is, in fact, in step with the new spirit reflect f decorations offer rich opportunities to those who will 
rapidit ! vement and mmunication, our mass stud ind observe \ studious decorator can obtain some 
ct i l ve fT es t epres¢ ts the cle ess ¢ es ts ] t he can not do so without going 
juick but stur roductior ind achieves beautv bv the nt the studios of the interior decorators and into art 
ipplicatior tf the si est geometrical designs he art galleries tor his ideas Mural paintings are not, as a rule, 
re ; rt e express t the present dav suited t ifhices so that the decorators must get their effects 
etst irmonizing colors and blendings of light and shade 
c si e , as * Pe = naniGeus ta ¢ htatn the 1 Te — 
x ess . ‘ ew i ‘ ce ( Suall\y probiem Ss to o iim the quiet, restful eftect, 
rniture vere rr ind unpleasing ere vere | ecause conditions of business today do not require that 
I inwi vere nerves he irtificially stim- 
4 ’ HT ‘ the «it 1 ited 
t ture ) 
sychology plays an impor- 
S 1s \ t ' 
; halite, tant part in the decoration and 
mad to hans 5 still ; 
irrangement ot the otmee. 
\ \ mie tive " | | 
ernhaps it were vetter to re- 
\ t ed ? ‘ ‘ 
verse the State ent ind sav 
‘ : P ane 
t it the irranvgement and dec- 
| ‘ ‘ ra , 
urd te 
rration of the office has much 
| ‘ . rif ’ ‘ 
to do with the psychological 
P P ‘ ss : ; 
reactions of those who spend 
‘ ot , , 
their working day therein As 
' oy there 1s no humat ictivity that 
g ta tiful 
' ec tt originate mind. is it 
| ‘ 





SSoIng RE EERO f purpose CHAIRS IN ART MODERNE EFFECTS.—Installa- irrang furnitu and 
( happy ne of « tion of Gunlocke chairs by the New York branch of the s 
Yawman & Erbe Manufacturing Co. in the Great Neck, ii 
eI ro ostyl na L. I., Telephone Company's office. physical sensations, permitting 
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bodily relaxation and opening the way to fuller mental portant activities by reflex effects upon the mind through 
concentration on the work in hand, be it a letter, a page of the sensory nervous system. 
accounts or a conference The art moderne as today practiced is pleasing and yet 
College investigators have discovered that even the muf original. Quite as much as other period styles, it demands 
fled noises that tind their way into city offices have their its Own appropriate setting without which much of its 
effect on the nerves of all workers, from executives down effectiveness is lost and its characteristics become unduly 
And noise is but one of the factors that can upset im evident 


OFFICE CHAIRS OF MOD- 
ERNISTIC DESIGN IN GEN- 
ERAL OFFICE OF THE IN- 
TERNATIONAL TRUST 
COMPANY, DENVER, COLO. 
—These chairs were made by 
The B. L. Marble Chair Com- 
pany, Bedford, Ohio. The prin- 
cipal chairs used were the new 
516 and 516% of the modernis- 
tic type, although somewhat 
conservative in design. All 
modernistic chairs of Marble 
origin are anything but bizarre. 
In the case before us, these 
chairs fitted perfectly into the 
picture. The International 
Trust installation was completed 
by the W. H. Kistler Stationery 
Company, Denver dealer of 
Marble Chairs. 





A VIEW OF THE TRADING 
FLOOR OF THE NEW SAN 
FRANCISCO STOCK  EX- 
CHANGE BUILDING, 
WHERE EVERY MODERN 
FACILITY IS IN USE FOR 
THE PROPER FORWARD- 
ING OF THE BUSINESS OF 
THE EXCHANGE.—-In_ the 
view shown at the right will be 
observed the modernistic note 
in the furniture with which the 
exchange floor is equipped. Here 
business is done at the highest 
possible nervous tension. Ev- 
erything is direct and all trans- 
actions must move with as little 
lost motion as possible. The 
modernistic effect of straight 
lines and angles is, therefore, 
appropriate for the most mod- 
ern of the big stock exchanges. 





San Francisco’s New Stock Exchange in the heart of the exchange is every modern facility to 
, , : expedite trading and communication with the outer world 
Crystallized in the new stock exchange in San Francisco, om : : 
; e nee and to broadcast market information. Members’ booths 
costing two and three-quarter millions of dollars, are the : 
: , are arranged along the side of the room, from whence 
citizens’ faith in the future of the Pacific Coast and cont ‘ . ‘ 
orders are transmitted to brokers on the floor. Each of the 
dence in San Francisco as a nancial and industrial capital - 4° . 
be I fifty-five booths has a turret board, providing direct com- 
On the Pine street front, dominating the view of the build > ’ 
ee oe pices munication with outside offices of members and others. It 
ing. at ter "scan columns iked on eith sid ' ; 
aS, ae , : flanked on either side by is not necessary to go into the technical details of the 
aSSI\ pvions hroug! his colo | members pass . one 
ma e pyl Phrough th colonnade members pa marvelous equipment of this new exchange. The telephone 
n ’ ] Y " ry Te ; ' len - . 
to an ornamental doorway giving access to the trading floor company has spared no expense to make the equipment 
From the Sansome street side, the visitor enters the public complete and in keeping with the intentions of those who 
1] ; = “oh, oll co. a ‘ . } : ‘ , i 
lobby, walled with dark red marble, from whence members put up the building and arranged its interior to best serve 
may ascend a broad marble stairway in the inner lobby, the purpose for which this structure was designed 


ives another entr 1nce¢ to the trading flo I Here ( ° VW Cy. 
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NEW DIECES 


A HALF-DOZEN ATTRACTIVE NEW OFFICE FURNITURE DE- 
SIGNS RECENTLY OFFERED.—Upper left: Member of the new 1600 
line of genuine walnut desks by the Quigley Furniture Company—appro- 
priate for fine offices. 


Upper right: Quigley reception room table in mahogany or walnut as 


desired—in three sizes, four, five and six feet long and two feet wide. 





Left, near center: One of the attractive office chairs made by the New 
Indiana Chair Company of Jasper. These chairs have turned legs and posts, 
and are to be had in quartered oak, mahogany and walnut finish as well as 


in solid walnut 


Center of page: Quigley solid bookcase with storage compartment. It has 
good locks on doors, is 48 inches high, 38 inches wide and 15 inches deep 
and comes in genuine maple, walnut and oak in the Tudor finish. 


Lower right: Newest Do/More aluminum executive's chair. These chairs 


are very strong, comfortable and sightly, receiving any finish desired. 


Lower left: Conrades Manufacturing Company's 12-D desk, 38 by 66 
inches, five-ply American figured walnut top, highly mottled. The heavy 
turning and sturdy lines indicate the Jacobean era. Legs are of solid walnut; 
fronts of butt walnut veneer; interior, all walnut. Balance of suite com- 
prises eight pieces all matching. It is one of three new suites now being 


made by Conrades in authentic period designs. 











SELLING BETTER 
OFFICE FURNITURE 


By E. L. Bisdee, Manager of the 
Office Furniture Department, 
The G. D. Kirtland Com- 


pany, Syracuse, N. 


HE POPULAR 1 


comfortable 


ovement for the more beautiful and 


dealer's 


the 


othce is the greatest opportunity 


for fair profits and ever enhancing prestige of his busi- 
in his community Dealers who are not taking ad 


ness 
situation are retarding their 


the 


the own progress. 
held, 


attractive 


In big business and little and in professional 


many af©e respon Suggestions tor a more 


otnhce. 


One hears of ilers who attempt to accomplish 


something witl ind catalogues. But no satisfying 


results are acl [The dealers who are making 


a success of the movement, have chosen certain lines, 
stocked the goods and remodeled their furniture depart- 
ments to fit the requirements of the conditio1 

[Three things are essential to the successful selling olf 
better ( ce turniture 

First, its display Che simple line-up employed for com- 
mercial grades is not enough Display rooms for suite 
furniture, whether large or small, should anticipate the 
future setting of each particular suite or grade shown. The 
dealer should refinish the department to afford appropriate 
background for these more artistic numbers. If necessary, 
new lighting fixtures should be installed The floor should 
be carpeted and the windows treated with draperies, which 
will carry out the tone of a masculine room. It will pay 

Many dealers have arranged individual displays of office 
groups, either in separate rooms or by dividing the space 
with movable panels or partitions. In this way each group 


itself with the appropriate 
should 


hair of corresponding value. 


may r¢ arranged by accessories 


$30 not be placed alongside a 


Che 


telephone stand, 


, . ¢ 
$400 desk, but instead, a 


the 


holds tru scene 
olds le as regards 


desk pad, work organizer, ash tray, 


costumer, 


book ends, et A few art objects and suitable pictures add 
character to the display, at the same time increasing their 
wn sales possibilities The artistic arrangement of the 
features each group is of paramount importance 


The second essential is to place the furniture where the 
ustomer can see it to the best advantage and can walk 
around it \ good impression is gained by placing the 
pieces e relation they would bear to each other in 
ctual us« 

Not long ago a dealer who had a large bank job coming 


up, ordered a very expensive suite in which the bank ap- 


peared to be much interested. After arranging this suite 
carefully, he called up the bank and asked the building 
committee to come in and see the model display. As a 
result. he was ot only iwarded the contract, but before the 
bank was ready for their furniture, he had sold two com 
plete suites from the display he had arranged for the bank. 

It is not good policy to attempt to handle too many 
lines of office furniture it least, not until creasing sales 
warrant a greater display Too many lines scatter the 





Y MR. BISDEE 








the co- 


fail to gain 


and 


the salesmen 


operation from manufacturers. 


energies of proper 
Many dealers believe that 
it is of advantage to their own business as well as to that 
of their competitors to show exclusive lines only, even in 
the This policy 
tends to make each store’s furniture department more or 


some of smaller items and accessories. 
less distinctive and eliminates a goodly share of price cut- 
The about the 
appearance of what he is buying than about its price and 
SO likely to like to 
on desks by thirty-four inches, inch and a half top, 


ting. customer becomes more concerned 


say, “I would get your price 


S not 


sixty 
ve ply panels, etc.” 
Manufacturers have shown wisdom in keeping their suites 


distinctive, so that it is difficult for the customer to com- 


pare values. This gives the office furniture salesmen a 
chance to sell ideas and not price. For this reason, selling 
the better office furniture has become more and more in- 


teresting and more and more profitable to the dealer as 
he has grown out of the merchandising idea and sells the 
idea of the better office. 

Dealers who are not acquainted with the various period 
suites and the styles that go with them, such as Duncan 
Phyffe, Adam, XIV., 


can readily obtain ample information. They will be richly 


Sheraton, Chippendale, Louis etc., 


compensated for the little study required. This study will 
develop the advantage in presenting the models and rec- 
ommending hangings or accessories of proper design and 
color to produce the effects desired. Lacking this knowl- 


to make a connection with some interior 


decorator who can take care of the color harmony, the 


edge, it is easy 
rugs, curtains, draperies, and recommend the right design, 
color and arrangement for the office. 
Harmony and Comfort at Reasonable Price 

It is also well to keep in mind that it is possible to fit 
up a harmonious office at a reasonable figure, and still have 
it attractive and Most 
or other have used the idea of drawing up the plan of the 


comfortable. dealers at some time 
offices to scale and then using cardboard cutouts to arrange 
the furniture most effectively. It is also well to keep in 
that the 


have a special service staff, and they are always glad to 


mind some of manufacturers of suite furniture 


furnish appropriate layouts with photographic suggestions 


and samples of upholstery as well as literature showing 


suites and individual pieces. 

The successful salesman should be able to picture in his 
mind the surroundings which his customer should have, 
and to influence him to select something appropriate which 
reflects his personality. Naturally, it should be masculine 
There are offices by the thousands that can be 


the 


in its type 


improved by the installation of new equipment and 


rearrangement of the furniture, and most of these concerns 


well afford the cost. 
the third 


can 


This brings up essential necessary to the suc- 
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cesstul selling etter office turniture and that is the er eight per cent of all the retail u 
advertising It is en aptly said that Che business é teresting to know just how much influ 
we are doing toda s the result f advertisu gy that W the rchase of the better ofhce furnit 
did last year and the years before Che dealer's problem t their experience as decorators of the 
ere is to present s ideas tactful d convincingly lt the to visualize the different pieces pla 
the telephe c , r will d_ the classi ed directory their new setting as an harmo! us ¢ sen < 
which conta t es of people a firms in all classi I ‘ Tr er takes time and thoughtful 
heations of b With this list s regular customers average business man realizes this, a 
ist, and a select st of the executives and professional time, sometimes consults his wife She 
mer i deals i ( if e this trade with various pieces sce er husband's offices s nearl ¢ ¢ 
of literature a ertising matte h w create the e | f his need to etter 
desir¢ ett \ ealers have tound that some of the be 

Dhe p spect le I €arance y ilue ] shed re those n the selectior 

thee ‘ é rt d prestig« is played the predominating part 

wWaine l i mee With mas dealers the commer il @ra s 

a. l ( Va if £ t s s t s¢ es the so-called bread in itter l 
pi ‘ tallat the prospect w ll it ft their sales, and they mainta 
re r re the ! e picture his tvpe furniture ca t be sold 
nd < < rroundings more ew e the idea that the commer il g 
ittract ! t t - i Surprising what rue < i therefore s ld roduc 
happe ‘ mit isiness or protes {) ther hand sone ma tacturers 

re t Others that siness are ealers ft accept ve or tel er cent whe 

nterested 11 { | sec sa t igh eac ne s ind where the equipment s ld Sta 
tryl t t t (Once the ¢ iler has Started the cturers the dealer isuall Sulte 
mk ement i te rise wil level p i nu er t Q 
nsti it i § Y protes t us ess ri ve t Sa stactor ns illat S ( 

There ‘ tne advertis progralt t it the t ilw ivs I! re pro ta rhe i d ess ex 
dealer wi ell to kee ind that is the influ ( l t the average bread and butter ins 
ence the | \ rece ts ve rt the le riding stores s ill 1 ike etter Sat shed stom in 
New Y . ‘ Ve t \ t iv d I sales 


< 


EXECI 


apolis Office Furniture Company, Indianapolis, Ind. 
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IN SOLID AMERICAN WALNUT.—Installation by the Indian- 
Office chairs manufactured by the Crocker 


Chair Company, Sheboygan, Wis. 


\PPLIANCES 
It would 
they have 
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together in 
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mces they 
the wute 
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‘ iin the 
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etit nh is 
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THE OLD WAY AND THE NEW, AS SHOWN IN A RECENT WINDOW DISPLAY 

BY THE W. H. KISTLER STATIONERY COMPANY OF DENVER.—On the left we see 

an office of years gone by, with its high roll-top desk and other equipment of its time. On the 

right is a modern office fitted with steel office equipment throughout, everything trim, neat and 

business-like. ‘The furniture in the modern window was supplied by the Shaw-Walker Com- 

pany. Note the handsome screens used as a background and observe the architectural beauty 
of the window as a whole. 


A WELL K&OWRN DEALER SAYS— 


In reference to the sale of the furniture affecting the sales methods of other 
departments of the store 


of furniture, like the selling of office ma 
highly developed than the sale of the gen- 


itionery items In these lines the salesmen 


in the stationery store do little or no selling in the furni- 
ture department. There is, therefore, very little opportu- 
nity for development of these salesmen because of the 
presence of office furniture. Even where the furniture 
stock is in the same main display as the stationery stock, 
the sale of furniture has been handled principally by men 
designated for that purpose. Consequently, even in such 
case, there is very little contact between the two groups,” 


In reference to the inclusion of office furniture enhancing the prestige of 


parallel is the selling of fashion merchandise to women. 
Desirability of a certain article is instilled in the mind of 
the prospect by the salesman; style and appearance become 
paramount to the buyer, while price drops to a secondary 
place. Most of these suites differ in general design; the 
prospect chooses articles because of their appeal, not be- 
cause of the price. If the whole subject is reduced to a 
matter of salesmanship, the question of trading dollars is 
forgotten.” 


In reference to salesmen’s reports of their observations of equipment used 


“In a city the size of ours, however, all selling on the 
outside must be done by men who have some knowledge of 
all the merchandise handled. They must solicit, at least in 
a general way, orders for every article carried. If they 
find themselves unable to handle a sale of some specialty, 
they must then turn him over to a man specializing in that 


have become specialists through training at the factories, 
or special study of products and methods of marketing 
Customers for furniture are therefore referred to these men 
“In most stationery stores of our size the furniture de 
partments are segregated from the main display and clerks 
the business 
‘There can be no doubt that the addition of ofhce turni 
ture and office machines adds to the prestige of the estab- 
lishment where they are carried Che factor of greatest 
influence that respect is the matched suites These are 
generally rchased by the executives, who, wishing to see 
the actual pieces, come to the store for that purpose 
“Moreover, the entry of matched suites into the office 
furniture business has unquestionably helped to eliminate 
certal : competition and to stabilize prices. A 
by firms upon which they call 
Our esm«e re provided with a daily sales report 
heet r listing certain information. This report covers 
from \ m the prospect is now buying; why they are 
b g there hether they formerly bought from us; what 
the ught at our establishment; when the salesman 1s 
to call ag whether the customer is a prospect tor some 
t g els s information is all tabulated for later use 


line. In our city prospects are too few for specialists.” 
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PROPER RECORDS 
FOR THE OFFICE 
FURNITURE STORE 





By George E. Stimpson, Treas- 
urer, G. E. Stimpson Com- 


pany, Worcester, Mass. MR. STIMPSON 





S THE average net profit in the office furniture busi- and a few hours’ work finishes them up and they go out 
aA "4 


ness is approximately five per cent of sales, it is quite on the first or second day of the month at the latest Che 
necessary ¢t e accurate bookkeeping methods in order ledger is always in balance, and a trial balance is taken 
to know from month to month whether you are making about the middle of the month by drawing off the card 
losing money, and exactly how much. If you are obliged balances on the adding machine, and as these balances aré 
vait until the end of the year to find this out you do not reckoned by the machine there is very little chance of 
pick up the troubles and so do not have a chance to remedy error, especially as every batch of posting is proved as soot 
them until it ts t late as completed Our old method took up the est part of 
Our method of getting this information is to put a cost 1 week, and they were trying days for the bookkeeper, as 
irk on every ece of merchandise on the floor or in the the trial balance would not always come right and there 
storehouse Our salesmens’ order blanks have a column was the usual checking and adding and looking for the 
it the left sont whicl the cost ot every piece sold is elusive few d lars or cents before the bills of rted c ing 
entered, and the « I it the right of the blank has the t aga 
ell st t the end of the 1 th we have bot No ofthce f it e store S al etter than the va 4 
he cost and the selling price of the month’s business, and tion of which it is composed, and it takes many trials 
subtracting these gives the gross profit In order to get vefore just the right men are found. When you have the 
ur expenses for the month, we have a sheet with fifteen right ones it is necessary to keep them satisfied 
columns with a list of the expenses. We find it advan We have rather an unusual method of paying salesmen, 
tageous to pro-rate such expenses as taxes, interest, insur which has proven satisfactory over a term of several years 
ince, et in order to divide these expenses into equal parts This is, by paying them a percentage of the gross profits 
for the year and distribute the expenses more evenly from from the sales which are delivered into their respective 
month to montl By drawing off the balance of the territories. We keep a record of this in our sales book, 
expenses from ir combined cash and journal, we have a which contains several columns, one for each salesman 
fairly accurate account of our expenses for the month, and [he sale, and the cost, in red, is entered at the time of 
subtracting this from the gross profit as shown above billing [he salesman has the privilege of looking at this 
we know about where we stand for the month. Without book at any time during the month, so that he may see 
this. we would not know whether we made or lost money. how he is progressing and how his sales compare with the 
The electric posting machine has worked out very satis other men. He may also look at the costs, and if he has 
factorily for us so far We have no more rush at the end any complaints to make they can be straightened out 
f the month as there is no extra work to do, except to promptly. 
sel d out the Statements These are headed al d many of After the orders are billed they are filed in a separate f le, 
them made out a few days before the end of the montl with tolders for the concerns who have four or more 





VIEW OF A SECTION OF THE OFFICE FURNITURE DEPARTMENT OF THE 
GEORGE E. STIMPSON COMPANY, WORCESTER, MASS.—Here are exhibited lines of 
the most modern and up-to-date character. Photo by Lee Gray, Worcester, Mass. 
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orders during the year We find this a very convent 
reference in looking up numbers and prices, and many 
errors are avoided by referring to previous orders. We 
have hle containing six years’ orders where they can be 
referred t stantl [he salesmen have access to these 
files. 

For ist te s we have been trying t a plar 
which has already saved us a considerable amount otf 
money collections We have an attorney to attend to 
our collections and other legal matters whom we pay by 


| 


He recently drew up for us a form of lease which 


cases where people desire credit for 
thirty or sixty days, or even longer terms Many of these 
strangers to us and we find they are 


blank 


business they are 


people are practically 
perfectly willing to sign this conditional sale when 
they purchase the goods, and in case the 


going into does not make good get our 


merchandise back 


igall Since in 


receive 
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a payment at the time of the sale, we do not lose much. 
Most of our credit losses in the past have been from the 


transient trade which comes into the store and we hope 


in this way to cut these down very materially. 
Our system for ordering merchandise has been in oper- 
Orders 


in pads in triplicate; the original goes to the factory, 


ition for some years and has been satisfactory. 
the second is kept in the office until the goods are billed, 
then the bill is kept in a separate file until the goods are 
received. The third copy goes to the shipper, who stamps 
on it the date that the goods are received and returns it to 
The 
ceived slip and filed for payment. 


the office invoice is then checked against this re- 


The writing of the orig- 


inal order is all that is necessary with this system, and 


the shipper knows what is expected and if the goods 


received do not check up with the order he immediately 


gets in touch with the office to see if any subsequent 


changes have been made. 





ABOVE IS AN EXAMPLE OF 
A MODERN OFFICE SUITE 
AS SHOWN IN A WINDOW.— 
This is the Manager suite, made 
by the Wagemaker Company, and 
shown at the DuPont Products 
exhibit, Atlantic City, N. J. The 
pieces shown are members of the 
Wagemaker 1000 line. The furni- 
ture, though moderate priced, is 
graceful and dignified and is made 
in genuine walnut only. 





ON THE LEFT IS ONE OF 
MANY OFFICES EQUIPPED 
WITH DIETZ DESKS IN THE 
BANK OF MANHATTAN 
TRUST COMPANY.—This in- 
stallation of desks supplied by 
The J. F. Dietz Company, was 
made by A. Pearson’s Sons, Inc., 
Brooklyn, N. Y. 
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BEAUTIFY YOUR 
OFFICE AS YOU DO 
YOUR HOME 


By Charles L. Mitchell, Secre- 
tary Crane & Company, 


Topeka, Kans. 


hss GH ‘ efi t ma icturers wit! their 
natior ertising campaigns mmbined with the 
schooling which most of them are giving the sales forces 
f their dealers, tl ndustry has done more during the 
past yea selling the dea otf beautifvi g your olnce the 
same as y do y home than has been accomplished in 
i decade previously [ am very optimistic as to the tuture 
rt the omece turniture department of our organization, si 
cerely eli ge that we have finally succeeded in getting 
the usiness and professional men of this territory more 
interested than heretofore in fixing up their offices. We 
ippeal to him from the standpoint of the interest which 
he takes keeping his home up-to-date and in driving 
in automobile of the right model, pointing out that it is just 
is important for a man to have the proper office surround 
ngs as it is to have a suitable home, proper clothing and 
1 car that advertises prosperity 
Some of our most successful doctors, particularly among 
the nerve specialists, have done much to promote the cause 
of proper fur fhices, | ringing out the tacts 
that irs an cle cs Ss ld be tted t the business or 
protess il I vit yust is n ( care as 15 taken I 
tting clothes. Our nerve specialists are proving that 
mu f the nerve les of both m«e ind wom pal 
ti irl vin ‘ eeps them seated a i ind at 
i esk t tr the me comes If the tact that the char 
‘ t t ay tre ser ind its eight Ss not 
re la ed it cCupa t is the ( rre t positior if 
the k, res ressure being rought to bear « 
r ( r vit metimes seri Ss effects 
\ ve eat deal has bee done the past 
‘ ‘ ( rs al irke« devel mie t 
i ‘ ( I ( rers I s] i { tne 
, ret t cks s st rive 
‘ ' 1 the right cing 
t t ‘ t t e experienced by 
( ( k d thie \ Ss 
( tT sé é ure t Tt er 
\ , the 
‘ ' ce t tie 
‘ t | ‘ ‘ 
{)} ‘ 
‘ ‘ t il ‘ ‘ ‘ 
st vis 
t ‘ tect their w kK a vi 


MR. MITCHELL 





Moré ire s be ne wive to the sul ject oO hg t or desks, 
rom the windows and from artificial lghtu equi] 

ment, with the idea of relievu eyestrain Opticians tell 

is that much of the trouble we are having with the eyes 


comes 
Irom t 


Str 


produc 


eq 


richer 


ete No 


modert 


ig efmciency 


proress! 


rom the improper use of these organs Che light 
he windows or from the artificial illuminant does 
rike the working desk or table at the right angle, 
ing a strain on the optic nerve. The newer lghting 


add 


ments and much to the 


affected 


overcome this trouble 


ot one 


every 


Sentiment and Surroundings 


suit not least in this problem ot others furniture 
upment is the positive enjoyment which business and 


onal men get out of more beautiful surroundings, 


furniture, rugs, draperies, desk equipment, paintings, 


and no il mi 


the latest 


man in business profession 


‘fice with furniture 1 fixtures 


nized his « 


without taking an unbelievable amount of pride in the sur- 
roundings which he had thus created, showing it to his 
friends and clients with real pleasure and satisfactior Not 
long ago we entirely equipped the ofhce of one of our 
leading lawyers with a complete new layout of furniture 


id this 


while he was away on a vacation and when 


e can k, his remark on entering his office was, “l 
eel as if I had been born over again The expression 
‘ ’ | - + 1, } 
told the whole story He is just learning » live his new 
’ lit ’ the bt ) ‘ ly) } ’ ‘ ; ; 
ess ¢ tne susIness eid »\ reaso 0 rac ve 
, 
le sing environment 
! Sst Ssatistactor part « sé t it ture 
2 e fact tha vhenever e does (¢ s ate i deal 
] ‘ + ] ; 1 , 
i\ yg equipme whic S ‘ Sure sell e cus 
eT Ss 1iW Ss pk ised witl the esu { er und 
re na re 1 le i ttle il it the cost never- 
eless 1 e t satished wit the result | s etty 
1 ] " r ; ; hi 
sales I \A\ ca not ta the custon I nis 
‘ ’ let } , 
s ce i Sd ictor stalla een 
‘ 
are da ther istomer ‘ c Ts ’ 
+ 7 e : ' } { ‘ } } 
S ‘ vilege « xing ) S ‘ 1 an 
| + *T ‘ ‘ ‘ 
\ t See ow Y 1lK¢ r ked 
( 1 ] | * = + + ? +) 
ii¢ ( r ch ge myst to ( ( Ss 
' oS ‘ 
$ ive the ist n ears \ these 
s I Ss | have just cheat I t of 
5 ce é Tri t 
‘ goest » t se Ww ire not cine the 
t t wheneve the make 1 tallation 
~ tn enil their best con ' 1 tographer 
I. aa t 4 to the 
te ramec¢ 
Ae . gest Irv to get cust ‘ ssue 
‘ s t com i sec \\ ince 
1 lealer ¢ p e tat e 
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for the customer and get him to set some afternoon fot the customer's friends that they send around some flowers, 
this reception, because most business and professional met and this, of course, includes the dealer himself, who should 
are too busy to give the time to take care of friends who be on hand with an attractive floral piece. 

come in at all hours. Therefore, it is wise to set a specific These suggestions are by no means all that might be 
time for the reception, which gives the dealer time to do made, but they will do for the time being. They have 
a little missionary work on the side, suggesting to some of | worked with others, why not with you? 

















CAPITAL EXAMPLE OF FINE ARRANGEMENT FOR A SPACIOUS AND WELL 

LIGHTED OFFICE.—The equipment here shown was made by the Imperial Furniture Com- 

pany, Grand Rapids, Mich. It was installed by the E. A. Holscher Office Furniture Company 

in the office of John S. Swift Company, St. Louis, Mo. The walls were done by Certainteed 
Products Co. 


Here endeth the Annual Special Office Furniture Sec- 
tion of Office Appliances for June, 1930—a Section 
W hich, in addition to a number of timely and prac- 
tical articles, includes the advertising announce- 
ments of many of the foremost Office Furniture 
Manufacturers in the United States. One can 
hardly go through this Section without re- 
alizing something of the remarkable de- 
velopment in creative thought which 
has attended the Industry whereby 
Office Furniture has advanced 
from the severity of yesterday to 
the artistry of today, and retail 
distribution, once in the 
hands of others, has be- 
come the almost exclu- 
sive possession of the 
dealer in office equip- 
ment — namely — 
the commercial 
stationer. 
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~ a is rapidly becoming known as “The Quality 5-cent pencil”. 


Millions of people will be told about this quality through advertising. 


Backing the campaign will be distinctive, powerful dealer helps. 


General Pencil Company—Jersey City, New Jersey 
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Sheaffer Dealers Get Help for Collections 
the W. A 
offered a free service 
efforts to 


Dealers of Sheaffer Pen Company have been 
which will enable them to improve 
The 


credit department has 


returns trom collect past due accounts 


company’s collection division of the 


formulated a series of collection letters, offering general out 


lines to follow in appealing to debtors for settlement. With 
suitable changes these letters can be used to secure settle 
ment of deferred—and even desperate—accounts. Sheaffer 


dealers can secure the complete series free of charge on 
application to the general offices at Fort Madison, lowa 


> 
Nandell Represents Superior Office Specialty Co. 
Company of 544 West 


supplies, 


The Superior Office Specialty 


manutacturers of ofnice 


Nandell as their exclusive 


Lake street, Chicago, IIl., 


has appointed Thomas E repre 
sentative in the central and western states. 


Mr. Nandell has traveled this territory for the past nine 


teen years and is well and favorably known to the trade 
He will make his future headquarters in one of the central 
western cities and will call on his many friends after 
June 1 with a complete line of folding desk pads, desk 
blotters, work files, chair ushions and office specialties 


that will appeal to the stationers who require a high grade 


line of merchandise at attractive prices 


> 
Fred MacDonald Transferred to the Finger Lakes 
District 
Fred MacDonald has been transferred from the inside 
ty service department of the Metropolitan branch of the 
Underwood Typewriter Company in New York City to 


Mac Donald serviced Underwood N o1se 
New York He is 


Underwood 


Ithaca, N. Y. Mr 


less machines in now in charge oft 


service on all machines from portable type- 


writers to bookkeeping equipment, in all of the smaller cities 
Lakes district Cortland, Auburn, 


+ 


Geneva, etc 


in the Finger including 

-eneca Falls, 
_ = 

George Cunningham Improving 


It is reported that George Cunningham, who represents 


The Carter’s Ink Company in Texas, and has been con 


fined for some weeks to his home in Dallas, is now im 


proving and looks forward to a speedy recovery 
with enthusiasm by 


Mr. Cunningham will be welcomed 


friends 


his many 
a 


Useful and Sightly Devices Shown at Boardwalk 
Du Pont Exhibit 


Unusual game boxes, humidors, vanity and jewelry boxes 


designed tor general house 


ind a group of wooden trays 

hold use, were on display recently in a Boardwalk window 
at the Du Pont Products exhibit in Atlantic City Phe 
game boxes include a poker set lined with mahogany and 


polished copper, with a removable tray arranged to hold 


chips and cards \ similar box 1s designed to hold bridge 
score pads and cards \ cedar-lined cigar humidor, a 
bacco humidor with a pipe tray, cigarette boxes and a 
garette tray with numerous compartments are also shown 
Another group of boxes includes a vanity box with a 
French plateglass mirror and removable partitions, and 
costume jewelry box with a four-compartment, felt-lined 
movable tra 
Household trays of various shapes and sizes are also 
played All of the articles shown are finished in Duco, 
‘ e1 e solid color or colors in combination with 
distinctive designs Facsimiles of dogs, horses and vachts 
ear on several boxes The products on display are 
ufactured by the Woodbury Shops, In Woodbury, 


No 
N 








WHEN YOUR 


CUSTOMER 
BUYS 


1 


YOU SELL 


3 







‘THAT's what usually happens when you sell 

the Acco Folder. Filed papers must be 
bound—you sell the Acco Fastener. Fasteners 
must pass through holes to hold papers—you sell 
the Acco Punch. 


File clerks prefer 
Acco Folder's neat, 
compact, book - like 
appearance— its 
tough, serviceable 
press board construc- 
tion—the way its 
contents are securely 
held by the... 





Acco Fastener, consisting of a two-pronged 
base and lock compressor 
that holds papers in a 
vise-like grip — prevents 
their being lost, spilled or 
misfiled regardless of how 
often or how carelessly 
the Folder is handled. To 
provide proper holes there 
3 ee 





Acco Punch, a clean cutting, broad based, easily 
handled appliance that never breaks, rusts or 


requires attention. f 









Via 


Dealers everywhere are reaping greater profits 
from the Acco Folder—and its nimble selling 
mates—the Fastener and Punch. You should 
be, too. 


Write NOW. We'll gladly show you how these extra 
profits can be yours. 


ACCO PRODUCTS, Inc. 


American Clip Company 
39th Ave. and 24th St. Long Island City, N. Y. 
Canada: Europe: 
ACCO CANADIAN CO.,Ltd. ACCO COMPANY, Ltd. 
454 King Street W. 18 Whitefriars Street 
Toronto London, EB. C. 4 


Argentina: 
FRED BERG & CO- 
448 Sarmiento 
Buenos Aires 

















Win a greater 
percentage of 
office basket sales! 


“How can I increase my office basket 
sales?” More than one dealer has asked 
this question—more than one has found the 
answer by selling the complete Canco line. 


Canco manufactures office baskets for 
every type of buyer—oflice, institutional 
and general. The completeness of the line 
eliminates lost sales sae lack of choice 
—makes it possible to sell a greater per- 
centage of your prospects. 


Canco office baskets are furnished in rich 
finishes of oak, walnut and mahogany; in- 
stitutional baskets in white: others for 
more general use in green, corrugated or 
plain. 

Galvanized Ware Department 


AMERICAN CAN COMPANY 


Toledo 









al ; 
CANCO Ohio 
— 





etther green or white. 





eleventh 
Mart, Chicago 

from 
shipment 
ilities 


dealers eve ryw here 


uver should 


ines 


their factories 





OFFICE APPLIANCES 


Quality Park Envelope Co. in Merchandise Mart 
Park 


envelopes for mailing and filing, are now located 


Company, manufacturers of 


section, of the Merchandise 


warehouse has enabled 


times as much stock 


heretotore and offers greatly 


expediting of rush orders t 


new price list, No. 15, 


uch contains over 600 items for the office supply dealer, 


has a copy in his files. 


and there are several 


due to the increased production 


rr ~~ 
in the Twin Cities. 
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USES 
MACHINES 

NITED STATES 
last 


government 


| MISCELLANEOUS 
16 5% 


GENERAL BUSINESS (MFG. ETC.) 
44.5% 


INTERESTING CHART SHOWING THE PRIN 
BATES NUMBER 


THROUGHOUT 


This chart is reprinted 
Brevities, a little 
monthly paper issued by The Bates Manufactur 
ing Company, . 
interesting 
organizations use 
more 


New York, 
general business 


half of the Bates output 
classified groups. Banks 
county, state and 
with railroads third 








Illustrated here is the Canco 
No. 82, 13% x 10 3/16 x 14%, 
furnished in green, walnut, 
oak or mahogany. We 
avatlable also the small size 
corrugated basket No 

12% x 914 x 11%, also 
480, 15% x 12% x 18, a larger 
corrugated basket. Both of 
these baskets can be had im 





promotion 


advertising 


sales manager of ] 
New 


luction 


Ritchie Visits Staedtler Plant at Nurnberg 


S. Staedtler, Inc., 53-55 


pencil manutacturers, an- 
reatly increased advertising 
“Mars” drawing pencils. 
hitectural, engineering and educational publications 
merchandising plan has been 


r dealers in each locality to tie up with this selec- 


and as a result of this sales 


the Staedtler Company 
on April 25 to make 
the Staedtler fac- 


at 
where the Statedtler 


making pencils since 1662. 


pe 
7e 


lifterent 


} 


ered 


A New Parrot Catalogue 


Corporation, 388 Broadway, 
completed a new catalogue 
complete line of stapling 
the beholder with the 


Fastener.” It is of con- 


containing illustrated descrip- 
speed fastener, including 
100, 2 and 213, besides 


de | 
.-54 
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[NEW Merchandising 
ie, FORCE in Pen and 


Pencil Retailing> > 


ND NOW Conklin brings a new, valuable merchandising 
force into pen and pencil retailing. Conklin progres- 
siveness now makes a few square inches of space in the store 








Conklin Pearl and 


Green in the new show more and sell more than ever before. Conklin meets 
a the dealer's need for space economy in display and the pub- 
ered in the box, lic demand for unique beauty in the package. ‘| Here are three 


— outstanding new Conklin creations so packaged as to make 


sales automatically and arouse a new, enthusiastic interest in 
pens and pencils. Now you can put your Conklins out where 
they are seen... appreciated . . . sold. {| Nothing in writing 
equipment lines has made the sensational hit of the Conklin at a 
Ensemble—a pen and a pencil in one. Here it is so mounted and Black in new winged 
that it tells its own convincing story. The rn eee and ora. 
Conklin Endura Leaf Green and Black set and - te | 
the Conklin Endura Pearl and Green set are 3 
mounted in display boxes that for unique beauty, 
modernity and merchandising force, set a pace for 
the industry. Feature these numbers for Commencement 
and spring gift buying. 











THE CONKLIN PEN COMPANY «» TOLEDO, OHIO 
NEW YORK . CHICAGO . SAN FRANCISCO . TORONTO, CANADA 


Conklin Ensemble Assortment in special display case. Three Pearl and Black at 
$8 each; three Black and Gold at $7 each. A new display outfit with every order. 





SEND ME 


sets Conklin Endura Pearl and Green at . . $12.50 
sets Conklin Endura Leaf Green and Black at 12.50 
| sets Conklin Endura Leaf Green and Black at 10.00 


Conklin Ensemble Assortment 
(6 items and display outfit) at... . . 45.00 


All Prices Subject to Regular Dealers’ Discount 
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INDUSTRIOUS ITALY USES 




















NOTE BOOKS 


Qualities — rulings—bindings—sizes 
to meet all requirements 


STOCK BOOKS—6x9 and 43?x9 
60 or 80 leaf—full count 


SPECIAL sizes—bindings—imprints 
promptly to order 


May we submit prices and send catalog showing all grades and rulings? 


ROCKWELL-BARNES COMPANY 


1511 WEST 38TH STREET CHICAGO, ILLINOIS 
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An Appreciation of Roy Klein 


By H. P. Rockwell, Manager Agency-Dealer Department 
of the Yawman and Erbe Manufacturing Company 


We realize that changes must occur in any large organ 
ization and that sometimes it is difficult to accept the res 
gnation of an associate business. 

After fourteen years faithful and loyal service to “Y 
ind | L. R. Klein, affectionately known as Roy, was 
offered an opportunity which occurs infrequently in the 

es of men. Roy is to become a member of the organi 

i ft the Stewart Ofhce Supply Company, our well- 


if 2 





L. R. KLEIN 


While he difficult 
his first love, he feels that not only 
that he 
an order to devote a portion of his 


agent in Dallas, Tex. found it 
to leave “Y and E,” 
the opportunity 


his family to 


known 


was exceptional, but owed it to 
accept 
time to bringing up his growing children. 

stockholder in 
the Stewart Office Supply Company, so that he still remains 
in the “Y and E” 


Roy Klein came to our company as a clerk in 


Roy is to become sales manager and a 


family 

the New 
York branch and advanced through various stages until he 
R. E. Rose. We saw possi- 


became assistant manager to 


bilities in him and sent him to Indianapolis as manager 
of that branch and later transferred him to Kansas City 
as manager. When the Kansas City branch was closed, 


Territory No 
Kansas, Colorado, 


Roy became our traveler in 80, comprising 
Texas, Oklahoma, Arkansas, New Mex- 
ico and part of Missouri. He did a wonderful job in that 
territory, bringing it up to the highest point of efficiency it 
has ever known 

Roy leaves the organization with our very best wishes— 
in fact, still the “Y and E” 
as the Stewart Ofhce Supply Company is not only 
distributor of “Y 


we | 


we consider him a part of 


family, 
and E” 


an important goods, but the type 


of agent—of which ave many—who is as close to our 
branches. 
———— 
Haining Made Detroit Manager by A. W. M. Co. 
Byron A. Haining is manager of the American 
Machine Detroit, Mich. Mr. 


Haining’s wealth of typewriter experience will make him 
the 


organization as our own 


now 


Writing Company office in 


a valuable addition to the sales organization of com- 
x 


pany. 
+ 


Haskell Transferred from Atlanta to Chicago 


R. R. Haskell, formerly manager of the Atlanta branch 
of Ditto Sales, Inc., has recently been made assistant sales 
manager of the company and has been transferred to the 
home offices in Chicago. He is succeeded in Atlanta by 
C. A. Bergsten 

+ 


Geyer’s Publications Move Chicago Office 


The ( 


; 


hicago office of the Geyer publications has moved 
West Adams 


Mart temporarily. Later 


1039 


from its location on street to Room 


1543 


e located in 


rormer 


Merchandise the office will 
} 


Room 
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“RLOICH’"—_ 


BINDERS BOARDS 





Above: Tar Board—Wood Board—Aluminum Board. 
Below: “Klutch” Binder, pebble grain cloth cover. 


Many Business 
and I ndustrial 


Uses 


Handier, more positive in action and easier to operate than 
ordinary clip and archboard devices, KLUTCH is in as great 
demand and has as many selling features (if not more) than any 
other stationery specialty. A new principle of operation elim- 
inates springs, levers and handles and makes possible more 
compact, effective and simpler device. It grips with vise-like 
“Klutch” one sheet or one hundred, yet releases quickly and 
easily. 





In dimensions as well as in operation, “Klutch” is just the 
thing for binders, providing large capacity in cover of normal 
size; it lies almost as flat as a tank fastener, with all the 
speed and security of a spring clamp. Mounted on tarboard, 
wood or aluminum, it performs hundreds of tasks in factory, 
shop, office, hospital, etc, in a faster, better way. 


Ask for information about “Klutch” Binders and Boards— 
let us tell you how other Stationers profit by featuring 
them. 


ATLAS STATIONERY 
CORPORATION 


109-111 LEONARD STREET, NEW YORK CITY, N. Y. 
DISTRIBUTORS FOR CUSHMAN & DENISON MFG.CO. 
Middle West and Western Distributors: Associated 


Stationers Supply Company, Jefferson and Quincy Sts., 
Chicago, Illinois 



































The office supply dealer intent upon a program of 
“Everything for the office” welcomes the Canode 
line of SUPERFINE office supplies. Inks for 
every purpose are included in this broad line, every 
kind of supplies for rotary duplicating devices, paste, 
typewriter brushes, ribbons—carbon paper. 


IMMACULATE carbon made on a fine Crompton 
tissue is a high grade correspondence carbon meeting 
favor in competition with the best of the others. 
SUPERFINE offers a new standard of service in 
the general office—a carbon affording complete sat- 
isfaction to average users. 


CANODE carbon is a popular price grade—the 
happy medium combining price and quality answers 
the demand of the great majority of the trade. By 
concentrating on the most popular weight and color 
and selling in volume, we can provide an attractive 
package and put quality in it, and Canode pencil 
carbon provides excellent quality. 


We shall be pleased to send full information with 
price list and complete line discounts. 


Canode Ink and 
Office Supply Co. , Inc. 


3005-17 Carroll Ave. Chicago 
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Associated Stationers’ Traveler to Spend Vacation 
Abroad 

Pascal Riddle, well known traveler for the Associated 

Stationers Supply Company, will spend his vacation with 

his family in England Mr. Riddle, known as “Pat” to 

his many friends and business acquaintances, will sail on 


the “Empress of France” from Quebec on June 4, the point 








PASCAL (“PAT”) RIDDLE 


of destination being Southampton, England. Mr. Riddle’s 
tour will take him to many places of interest. Two weeks 
will be spent in London with his wife’s friends and rela- 
tives, who will accompany the Riddles on a trip through 
Northern England, Scotland and points in Belgium and 
France Mr. Riddle expects to be back in the States about 
the middle of August to take up his regular duties in 
covering his territory for the Associated, as usual 
_ 
Sheaffer Drive on Special Lead Sticks 

The W. A. Sheaffer Pen Company, Fort Madison, lowa, 
plans a special campaign in June, July and August on its 
special H-B “Blue Cap” leads for mechanical 


drive will be introduced to consumers through the pages 


pencils. This 


of the Saturday Evening Post Literary Digest, Liberty, 


Life and the American Magazine Che campaign will pop 


ularize a spe cially made lead a heavy, black 


] 


pigment in 
which the graphite base and wax carrier and protector 


are blended exactly This affords a smoot! ting lead, 
rugged and uniforn 

Che offer to consumers is a small magazine of the special 
H-B leads tree to pencil users buying a package of safety 
“Skrip.” Each magazine will contain eighteen leads, esti- 
mated to be sufficient to write 140.000 words The com- 
pany bears the entire cost of this campaign, including the 
advertising and the samplit { The leads are being sl ipped 
te ill Sheaffer dealers with “Skrip” orders 

> 
Territorial Changes by “A-S-E” 

The All-Steel-Equip Company, Aurora, IIL, has made 
two appointments in sales territories Kk. H. Schleede its 
covering the easter territory He has beet engaged as 
sales engineer in sheet steel lines several vears d has a 
WW le i juall i ot 1 c ce eq ne traqde¢ 

Aly E. Malmer, handling the complete \-S-] line 

w I] Ss ind easter lowa 
= eS — 


Nandell Changes Employment 


announced that Thomas E. Nandell is no longer 

employ of the Defiance Sales Corporation of New 

y ( \ The ime t his successor w ll be announced 
[The company in the meantime requests that all corre- 

S lence om his territory should be addressed direct to 
Defiance Sales Corporation, 72 Spring street, New 
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DIGGING A tedious, irksome and hap- 
FOR FACTS 


vital figures so necessary for the successful conduct of your 


hazard way of getting at the 


business. 

Monroe machines and the intelligent application ot 
Monroe methods — your own clerks can be quickly shown 
how simple and easy they are to use—will give you ac- 
curately the up-to-the-minute facts about your business 
every day. 

And because no special operators are required, because 
Monroe short-cuts to first-time accuracy will not upset 
your present system, you'll soon find the routine work so 
speeded up that you can get those extra figures for which 
at present no one ever seems to have the time to dig. 

Your local Monroe representative can bring to your 
special problems the combined knowledge and experience 
of the Monroe organization gained through constant con- 
tact with a thousand and one businesses. Telephone him 


or mail the coupon. 





SERIES 3 
MONROE ADDING-CALCULATOR 
usth full automatic division 


ONROE 


HIGH SPEED ADDING-CALCULATOR 
“The Machine for Every Desk. 





Monroe Calculating Machine Co., Inc. 

Orange, New Jersey. 
We would like further information about the Monroe 
Adding-Calculator. 


Name 





Firm -_ 


Address 
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JIM WARD’S ROWAL FLUSH- Seats . nay thing 
Ne on the Market 


an - 
\s SZIES h 


IMPROVED 


| RENTAL 
|) UNDERWOODS 











WRITE TODAY FOR OUR LATEST PRICE LIST 


SHIPMAN-WARD MEG. Co. 


“THE REBUILDERS OF THE UNDERWOOD” 


A177 SHIPMAN BLDG. 
4401 RAVENSWOOD AVE. CHICAGO, ILL. 


EXPORT REPRESENTATIVES 
THE CONSOLIDATED MACHINE & SUPPLY CO. 
48-54 W. 25TH STREET, NEW YORK, N. Y. 
© 1929 
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LINCOLN 
RUBBER 
MEYS coc 

Sell on Sight! 


When a customer picks up a Lincoln Su- 
perior key he instantly recognizes it to be 
superior. It has the feel of quality. 

Many dealers have found it pays to keep 
Lincoln keys in sight where customers may 
easily see them. Unexpected sales result. 





G' RAND RAPIDS Li Leaf Binder Co.'s 
os ‘Sore Back” binder, also known as 


because the binding mechanism 


ul rg with a key, is a model of conve- 
id rapid action : a td ae 

You can do a satisfactory business with 

Lincoln keys. Write for our attractive 


To move , ‘ the | ~ch- «4s 
remove a leaf unlock the binding mech sales proposition. 


ism by turning the key to the left. Slip 
heet off the steel bands, as shown in 


Lincoln Rubber Key Co. 


he illustration 
* 
27 Thames St., New York 


Then, to replace, slip it back, pull the parts 
the book together and turn the key to 


GRAND RAPIDS LOOSE LEAF BINDER CO. 


10 Logan St., W. Grand Rapids, Mich. 
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New Manager for Detroit Royal Office and a New 


Salesman 
M k Bailey took charge of the Detroit office of the 
Royal Typewriter Company in April as manager. For the 


past fifteen months previous to his taking charge at Detroit, 
Mr 
tor 


Bailey had been working as an assistant sales manager 


the Royal Company calling on their various offices 


throughout the middle west 
George Wibracht has recently joined the Detroit organi- 


zation of the Royal Typewriter Company as a national 
accounts salesman. Mr. Wibracht has been selling type- 
writers for a good many years, and comes to the Detroit 
organization from the office of another company with a 
great deal of valuable experience. 

oe — 


Underwood Wins in Georgia Tax Litigation 
Judge s E 


just overruled a 


Pomeroy, in the Fulton Superior Court, has 


state’s demurrer and continued an ordet 


restraining the state of Georgia from collecting a chain store 
tax from the Underwood Typewriter Company. 


It was sought by the state to collect $50 on each store 


maintained by the Underwood company over five, as pro- 


vided in the chain store tax act passed by the last session 


of the state legislature. The company, however, contended 


that it does not maintain a chain of stores and sells only 


its own manufactured products 


Judge Pomeroy decided in favor of the typewriter com- 


pany, and it is expected that the restraining order will now 


become permanent.—J]J. H. R 
> — 


Columbia Ribbon and Carbon Men Busy 


\. B. Holmes, vice-president and general manager of 


the Columbia Ribbon and Carbon Manufacturing Company, 
Inc., Glen Cove, N. Y., and F. R. Nichols, the company’s 
sales manager, recently visited a number of their friends 
in Pittsburgh, Cincinnati, Cleveland, Chicago, Des Moines 


Kansas City, Mo 


Che Columbia organizatio1 


al d 
was represented at the meet- 
Regional District the National Sta- 
Nashville last month by S. F. 
R. Nichols. 


the Fourth of 
Association at 
Weeks and Sales Manager F. 

on - 


New Metropolitan Sales Manager for Coxhead 


ing of 
tioners’ Rich- 


ardson, Frank M 


R. H. Halmadge, formerly connected with the Monroe 
Calculating Machine Company of New York City, has been 
appointed New York sales manager of the Ralph C. Cox 
head Corporation Mr. Halmadge is regarded as one of 
the ablest men in the calculating machine field and for a 
considerable time was a top producer for the Monroe 
organization in the metropolis 

oa 
Lee Back from Orient on a Visit 

Oliver Lee, who represents the Automatic Pencil Sharp 
ener Company in Japan and elsewhere in the Orient, is in 
the United States for a visit which will occupy about two 
months. After visiting at the office of the Automatic Pencil 
Sharpener Company he left for New York and other east 


eri cities 


a 
Klein Withdraws from Goodrich & Klein 


Mr. Klein, formerly junior member of the firm of Good 
rich & Klein, 35 South Seventh street, Philadelphia, has 
withdrawn from that company, which is now known as 


Company. It is stated that there will be no 


Goodrich & 
| of the 


the policy or management organization 


=) 
New “Resistall” Agent 


The Butler Paper Company of Detroit has been appointed 


cnange 1n 


an agent for “Resistall” linen ledger and Resistall bond 
two of the water, oil and abrasion resistant papers made 
by the L. L. Brown Paper Company of Adams, Mass 


nN 
tN 
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Copies Anything 
Typed 
Written 
or 
Drawn 


COMPLETELY 
UIPPED 


E 








~- TRADE MARK - 


(uaranteed 


To Satisfy 


A quality duplicator that sells for $35.00 completely 
Does as good work as high priced ma- 


equipped. 
chines. Thousands in use by all types of business, 
schools, churches, clubs, etc. The field is unlimited. 
The Lettergraph copies anything typed, written or 
drawn in one or more colors, in any quantity de- 
sired at an average operating cost of 25c per 1000. 
Every sale means another satisfied customer who 
will buy supplies from you. 


Write for full 


A big money maker for live dealers. 


particulars. 


SUPPLIES FOR ALL DUPLICATORS 


The HEYER DUPLICATOR CO... tec. 


Established 1903 


945 W. Jackson Blvd. Chicago, Il. 
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OPEN 
Bl 


for the Stationer’s 
Business of the 
United States 


In order to prove our 
worthiness, we will send upon 
request samples of HECTO- 
GRAPH CARBON and an 
Autographic Register Roll for 
any machine. These are two 
of the most difficult items in 
the carbon line to make suc- 
cessfully. 


Our Hectograph Carbon 
will produce from one im: 
pression—more copies than 
any other sheet made. 


Our Autographic Register 
Roll is the cleanest of them 
all, and in addition will equal 
in number of copies the soft 
roll of other manufacturers. 


Let one of your valued cus- 
tomers test these samples, and 
if they are not pronounced 
the best ever produced in 
every respect, we withdraw 
our application for your busi- 


ness. 


Phillips 


RIBBON & CARBON CO. 


INCORPORATED 
Main Office and Factory 


New York City Office: 61 Halstead Street 
82 West Broadway Rochester, New York 
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Mittag & Volger Increase San Francisco Office 
Space 


Mittag & Volger, Inc., are retaining their present loca- 
tion at 591 Mission street, San Francisco, and are increas- 
ge their space in that building, having taken the third 
floor which is much larger than the previous premises. 
Che announcement that thev had taken a new location at 
523 Mission street, is erroneous 


> 
“Y and E” Quota Club Awards 


From the Yawman and Erbe Manufacturing Company, 
Rochester, N. Y., comes information regarding recent 
awards in its 100 Per Cent Plus Club. C. R. Phillips, of 
the New York branch, secured the plain pin of the club 

his third quota period. George Dittman, another Man- 
hattanite, won the plain pin in his first quota period 

iieneenes 
I. D. L. Takes Singer Stationery Tools Distribution 

The I. D. L. Manufacturing and Sales Corporation, 50 
52 Franklin street, New York City, has taken over the 
exclusive distribution of the Singer stationery tools made 
in Germany. Stock is now on hand to supply all demands 
The tools include an attractive and practical line of punches 


tor various purposes. 


premnnyee 

Underwood Man Enters Premium Business 
lames T. Garritt, who had been with the Underwood 
[ypewriter Company at Wilkes-Barre, Penna., has re 
signed. He has joined The Sperry & Hutchinson Com 
pany, of New York, prominent premium hous Mr. Gar- 


ritt is receiving his mail temporarily at the general delivery, 
Mansfield, Ohio. He had been with the Underwood Type- 
writer Company ten years, and the good wishes of his 
many friends accompany him to his new work 
voutanaieiiliaiiaecinias 

New Catalogue of Guide System & Supply Co. 

A thirty-two page catalogue measuring seven by ten 
inches has just been published by the Guide System & 
Supply Company, 1 Greene street, New York, N. Y. 
“Gussco” boxes, file guides, folders, tabbed cards, etc, are 
illustrated in color The “Clarofile” desk work distributor 
is also illustrated and described Copies ot this catalogue 
ire available to dealers on request 

ee 
Free Hand Binder Company Moves 

The Free Hand Binder Company has moved to new and 
larger quarters at 74-76 Beekman street, New York, N. Y 
In its new location the company has improved facilities for 
handling orders promptly and efficiently 

> 
Jones Book Store Takes More Space 

he Jones Book Store at McAllen, Tex., has moved into 

} 


yusiness. 


larger quarters to accommodate a growing 
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STAMPS--STENCILS AND SEALS 


Chicago, lll.—W. Farr, western manager for Wm. A. Force & 
Company, Ine made a short trip in May to southwest points 
taking in St. L © Kansas City and Omaha 

Detroit, Mich.—C.. R. Manzer,. who was executive secretary of 
he International Stamp Manufacturers Associatior several 
ve s, has joined the Cadillac Stamp Company 

Portiand, Ore TI Irwin-Hodson Company completed 

nom 04 utomobile license plates. ready for ssue Julv 1 the 
’ gg ‘ cense vena 

San Francisco, Calif.—J. M. Tully. one of the we known 

bbe stu firms of this city has incorporated as Tully's, In« 
nd has enlarged its field to embrace full line ‘ mmercial 

onery The ire still doine business at 40 California stree 
the financia ind wholesale office district They have not 
iny stationery lines as space permits, but 

branching out more intensively | selling the 

‘ stu talogues nd making prompt deliveries 
EF. RB. Gemmell. vice—president and general manager of Tully's 

penk r Office Appliances, stated that they are doing 
well with stationery He expressed the conviction that 
t the nereasing efficiency f certain lines of office n 
\ mot be many uses selling rubber s I 
! w I »yber i hous wil id } 
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AUTOMATIC ADDRESSING 


now within the easy means of everyone ! 








No more slow hand- 
feeding of envelopes in- 
to an addressing machine 
one at atime. This new 
popular - priced machine 
has an AUTOMATIC 
FEEDER. Just turning 
its crank prints 125 dif- 
ferent typewritten ad- 
dresses PER MINUTE. 

More than three times 
faster than any Address- 
ing Machine of equal 
size, yet costs less than 
one-third the price of 
any Addressing Machine 
of equal speed! 





THE ELLIOTT ADDRESSING MACHINE 
COMPANY of Cambridge, Mass., U.S. A. 


is now the largest manufacturer of Address Cards and Automatic 
Addressing machinery in the world. 


And what has caused this remarkable growth? First of all, the 
superior economy and convenience of the “TYPEWRITEABLE” 
principle of stencil-making as compared with older methods em- 
ploying embossed metal plates or slugs. Next, the superior efficiency 
of a combination indexing, recording and addressing card:— /“ 
TRIPLE DUTY in a ONE PIECE unit, at LESSCOST. .“ 
Next, the development of super-speed AUTOMATIC Ad- Lf ‘ 
dressers at popular prices, practically beyond competi- // Prices 
tion. And finally the feature of visible printing and Pa pon to your 
noiseless printing that have always been exclusive // _ letterhead and 


7 , es 7 we will send 
Elliott” features. Pd you a 


If you want to have your eyes opened to what F FREE BOOK 
MODERN mechanical addressing equipment 


, / on the subject of Direct Mail 
really is, write for a demonstration. fa> J 


/ Advertising. 
/ 
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MASTER GRADE 
UNDERWOODS 


Are unquestionably the world’s finest re- 

manufactured typewriters. Every replace- 

ment is a genuine Underwood part. Every 

phase of remanufacture is performed accord- 

ing to Underwood standards. Every Master 

Th ld’s fj Grade is subjected to Underwood rigid in- 
Weve © temess spection methods. 


100% Sell Master Grades and be sure your cus- 
remanufactured tomer will receive entire satisfaction. [here 
typewriter » » » is more profit for you and less worry 








Write for our current price list. 


WHOLESALE TYPEWRITER CoO., Inc. 


Cable Saletype 428-430 Broadway 
NEW YORK, N. Y. 























Pa 


A AAT AAA A 
QUEEN BRAND 


TYPEWRITER RIBBONS 
CARBON PAPERS 











on 
cg To Get Best Results from This | “Impressions that Last!”’ 
‘CARBON 


_ use 


ie} Manufacturers of a complete line. 


raid QUEEN RIBBON & CARBON CO. 
— saw vYorn 


a 
ey Inked Ribbons for a Variety of Purposes 
a Carbon in Rolls to Suit Every Requirement 


~ 


A distinct achievement in uniformity of 


aia 
rae) quality. 


© QUEEN RIBBON & CARBON CO, ine. 
as 360 FURMAN STREET 
exsla BROOKLYN, N. Y. 


ui COUCH eh en euieyeueHeH cy eu eH ereu erste! 
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TYPEWRITERS 


Appleton Wis.—Ben D. Scharpf. dealer at Oshkosh for the L 
Cc. Smith & Corona Typewriters In has opened a sub-—office 
here Ed Quirk, formerly of Denver, is in charge of service E 
A. Schinle is local manager 

Blythville, Ark.—J. Heir Memphis. has bought n interest 

the Blythville Office Equipment Company, distributor for the 
Woodstock Typewriter Company 

Chicago, Itll.—The Walter H. Fox Typewriter Exchange has 
oved to Room 706, 154 North Wells street 

Chicago, Ill.—J A. Hanrahar formerly a junior salesman 


here for the Royal Typewriter Company, In« has been assigned 
to a territory 

Chicago, Ili.—W. F. Schunnemar of the local Smith—Corona 
sales staff, has recovered from an appendicitis operation, which 


followed shortly a tonsil operatior 

Chicago, I!l—Max M. Bailey has joined the Chicago branch 
f the Woodstock Typewriter Company, and was assigned to a 
oop territory He is an old-timer of the typewriter business, 
but has been engaged in other lines recently 

Cleveland, Ohio.—John Cowie, a new salesman here for the 
lL. CC. Smith & Corona Typewriters Inc., had been with The 
Typewriter Inspection Company at Toledo previously 

Denver, Colo.—_Thomas B. Hanna, who had been with the 
Underwood Typewriter Company at El Paso. Texas. has joined 
the local brancl 1729 Welton street 

Des Moines, lowa.—Donald G. Buck has become a salesman 
here for the Royal Typewriter Company, In 

Des Moines, lowa.—The Office Equipment Company, $11 Lo- 
ust street, has leased space at 200 Fifth avenue, to gain in- 
reased room for the growing business 

Detroit, Mich.—George Wilbracht. who had been with the 
Underwood Typewriter Company at Jefferson City, Mo., is now 

ited in Detroit 

Greensboro, N. C.—L. B. Hornaday, who had been with the 
2 C. Smith & Corona Typewriters Inc. at Winston—Salen has 
been transferred to the loca ffice, 214 Greensboro Bank build 


Hamilton, Ohio.—W \. Johnson has been appointed rep 
resentative here by the Woodstock Typewriter Company He 
ears his business throug! Cincinnati brancl 

Huntington, L. I., N. Y¥.—Jack Typewriter Shop 64 New 
York avenue, has been appointed Suffolk county distributor of 
the Portable by the Royal Typewriter Company, In 

Inglewood, Calif.—The Royal Typewriter Company, In¢ has 
appointed the Inglewood Typewriter Company, 112 South Mar 
ket street i dealer 

Iron Mountain, Mich.—John Alleva has become dealer here 
for the Royal Typewriter Company, Inc 

Kansas City, Mo.—H. C. Raub is a new sak 
Royal Typewriter Company, In« 

Kansas City, Mo.—Lloyd Brown has joined the local service 
department of the Woodstock Typewriter Company 

La Salle, tt)_—The La Salle Typewriter Company has moved 
from the State Bank building to the Kaskaskia building, 649 
Second street 

McAlester, Okla.—L. E. Davy of the McAlester Office Supply 
Company has been appoints distributor by the W oodstock 
Typewriter Company 

Memphis, Tenn.—Buddy Cor 


sman here for the 


started out with the local 


branch of tl Roval Typewrit« Company In¢ as office boy 
ind in three weeks he was ivanced to be a junior salesman 
Merced, Calif.—E. M. Gran 21 North Seventeenth street 


has secured the agency for tl Roval portable typewriter 
Milwaukee, Wis.—Richard ©. Roesch has j 


oined the local sales 


staff of the Roval Typewriter Company In« Claude Simons 

is started out as a junior 

Minneapolis, Minn.—W N. Long, who had been with the 
Woodstock Typewriter Company at St. Louis, has become man 
iger of the local brancl 16 South Fourth street 

Montreal, Canada.—John W. White has been made president 

the Montreal Typewriter Company He had joined some 

time ago as general manager of sales 


Nashville, Tenn.—The Typewriter & Oflice Appliance Company 
ormerly at 205 ERighth aven has moved to 174 Eighth avenue 
Nortl The Woodstock typewriter is one of the lines dis 
tributed by this company 
New York, N. Y.—The Arcade Typewriter Company Royal 
portable dealer, has moved to 5 Church street 

Philadelphia, Penna.—The Seco Typewriter Company 152 
North Twelfth street, has been registered as a commercial titk 
in the common pleas irt by George M. Cohan 149 North 
Eighth street, and Charles L. Serfer 847 Morse street 

Pueblo, Colo.—H. Vocate has joined the Woodstock Type- 
writer Sales Company as salesman 

Rockford, Ill H. J. Holt has been appointed local manager 
by the Royal Typewriter Company, In He had been a sales 
man at the Milwaukee branch 

San Francisco, Calif.—The Typewriter Company t is stated 
is nlarged the store FW Preisser is manager! They 
handle all makes of typewriters cializing in portables 

San Francisco, Calif.—H. A. Tosteson is acting as temporary 
manager of the office of the American Writing Machine Con 
pany here J D. Patton having resigned a couple of months 
Zo e is well known hers ving been associated formerly 


with the ompany in this \ 
San Francisco, Calif.—After serving continuously as mayor of 
in Francisco eighteen years, James Rolph, Jr., has thrown his 


hat in tl ring as candidate for Governor of Califorr 


S 


(‘‘Harry’’) Sperb is Northe California campaign manager of 
Rolph-for—Governor campaigi Mr. Sperb is one of the 
well known typewriter mer f San Francisco, and is als prom 


nent in fraternal circles His activities as a typewriter man 
have brought Mr. Sperb into contact with a large number of 
business men, among whom he has many friends. Mayor Rolph’s 


ipporters are pointing to the business advance that San Fran 
cisco has made during the past eighteer vears wher vast 
municipal undertakings were financed, so Mr. Sperb is in his 
element in appealing to business men He is proprietor of the 
All Makes Typewriter Compa 245 California street, San Fran 
Temple, Texas.—Greshan tablished a branch store 
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and NOW... 


The Greatest Improvement 
Ever Made in Stapling Machines 


OR forty years 

Hotchkiss has 
led the field in 
paper fastening de- 
vices. For forty 
years Hotchkiss 
Paper Fasteners 
have been the ac- 
cepted standard 
pioneering, devel- 
oping, using every 
known improve- 
ment that could 
make them better. 


And now Hotchkiss announces for all its wire 
stapling machines the greatest improvement in the 
the Adjustable Anvil! 
justable in an instant for either permanent or 
temporary fastening of papers 
papers may be gently, safely gripped for a time and 
later slipped apart—or fastened together tightly, 
permanently, never to be removed or lost. 

Gone now is the need for pins and clips, for any 
paper fastening device except the neat, compact, 
sturdy, efficient Hotchkiss. Gone is all sales resist- 
ance to paper fasteners! Your sales will mount, 
your profits will jump because your customers 
will all want Hotchkiss Wire Stapling Machines 

-and now is the time to supply them. 
Write for details or send in your order immediately for a 


few lAand 2A Hotchkiss Wire Stapling Machines with this 
latest and greatest improvement—the Adjustable Anvil for— 


PERMANENT 


==SSs—"ss~>— FASTENING “SS 


history of stapling 


TEMPORARY 








THE HOTCHKISS SALES CO, 


Norwalk 


HOTCHKISS 


PAPER FASTENING MACHINES 





ed 








adjustable so that 














230 


OFFICE APPLIANCES 


ross from the Kyle hotel, handling typewriters, dictating and ‘ 


ul 
duplicating machines, cash registers, et« 


Texarkana, Texas—J. M. White, 321 Presbyterian building, has 
been appointed a portable dealer by the Royal Typewriter Com- 
pany Inc 

Tupelo, Miss.—G. M. Crane has become distributor here for 
ihe Woodstock Typewriter Company 

Wilkes-Barre, Penna.—J. T. Garritt, who had been with the 
Underwood Typewriter Company the past ten years, has re- 


signed to join The Sperry & Hutchinson Company of New York 
Mansfield, Ohio 





His present mail address is general delivery 


Wilmington, Del.—Music Chains Company has been chartered 
deal in typewriters and office 


furniture capital stock, $200, 
000; Oliver ¢ Edwards, Jr., president, 211 Market street 


PAINBOW ASSORTMENT = : 


of Blottings displayed in ACCOUNTING MACHINES 














Knoxville, Tenn.—The Accounting Equipment Corporation has 
been chartered; capital stock, 10,000 shares no par value; incor- 
porators—C. K, Rainey. H. H. Ward and O. W. Schaeffer 

New York, N. Y.—Frank A. Hale. who has been assisting F 
\. Robinson, manager of the machine bookkeeping division of 
the Underwood Typewriting Company, has been given a foreign 
issignment He will do sales promotional and educational work 
n Euroy This assignment will occupy at least one year Mrs 
ilale accompanied him aboard the SS. “Olympic,” sailing May 9 

St. Louis, Mo.—The Remingtor 
©. Yeager, district manger, has leased the five-story 





Rand Business Service Inc., J 
building 

1113-15 Locust street The various divisions of the company 
n the St. Louis district will be brought together in the Locust 
treet structure 





San Francisco, Calif.—A rather unusual award, known as the 
ne managers’ trophy, is being competed for in six separate 


ns of Remington Rand Ince The object of the competition 
i very attractive banjo clock and it will be retained by the 
iffice making the most satisfactory showing for the year At 


end of each of the twelve nonths of the current year the 

ck is retained, or shipped to the office making the best show 

t end of the month T) clock has already rested in 

Portland. Salt Lake and San Francisco offices, and in each 

of the offices ir Los Angeles, Spokane and Seattle there is a 

hook o the wall, awaiting reception of the clock The Pacific 

ntenance division of Remington Rand Inc. has just wel 

( ad ©. D. Christiana as manager Mr. Christiana is from 

Detroit, where he has made a fine record His headquarters 

will be in San Francsico The Seattle offices of Remington 

: moving to beautiful new, spacious quarters at Fifth 

ind Vike streets, where they will occupy the entire third floor 

This move Was necessitated by the demand for attractiveness 
ind convenience to the business center in that city 

The Pacific coast was recently treated to a visit from C. EB 





Burns general sales manager, accounting machine division 
ir Burns visited il the larg: sales offices on the coast and 
ner several days at each of a number of points, inspiring the 
mar ! 


nen under his command May was the last month for 
the Remington Rand picnic ‘contest and it was a fight to a 
finish, the competing teams being: San Francisco vs. Los An 

s, Seattle vs. Portland, Salt Lake City vs. Spokane The 
s s forces are on their toes to know the result of the contest 
The winning s s force gets a picnic at the expense of the 


IN INT nf omit ree. It te, understood that Los Angeles, with its 
4 © 
ADDING MACHINES 





Th 











ps 
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Jefferson City, Mo.—S. Holloway Smith. a veteran of the Dal 
e f t and Remington Rand organizations, as district manager of 
are aster to e thie itter ] s resigned and will enter another field 
2 


Los Angeles, Calif.—F. A. Hood has resigned from the Sund 
tr d division of the Underwood Elliott Fisher Company to 


nter he nsurance business with Allen & Schmidt, 217 Broad 
In fact they sell themselves—because eae ee eee ee 


they are seen. The beautiful WRENN New York, N. Y.—R. M. Halmadge has been appointed New 
SHOWBLOTT displays to advantage col heed oaaiaaied: Gk Ge Gnasegelliin elites af tae Maes 
each color in a separate compartment. Calculating Machine Company, In 

The clear glass front invites your cus- ~> 
tomers’ choice and provides easy se- 


lection. 











OTHER MACHINES 


Ga.— The Baum Folder 


Atlanta, 
, pened a branch here in charge 


Penna has 


Company Philadelphia, 
of W. G. Gates 


The SHOWBLOTT comes to you 
fully stocked with Wrenn’s Blotting 


Boston, Mass.—Lew Fulton has taken the New England terri 
ory for the General Pencil Company He had been in this field 


° reviously for the Autopoint Company 
Assortment, hand and desk size, ma- Bridgeport, Conn.—Frank R. Curtis has been appointed sales 
hogany or olive green, on a most lib- manager of Neva-Clog Products, Inc. | He has been with the 
: . ° Ss l Art Company, o iis city, previously 
eral installation plan. Install this Bridgeport, Conn.-Herbert A. Bode, formerly branch auditor 
: ere fe he Dictaphone ‘orporatior has bee ansferred to the 
Silent Salesman for quicker turnover ony Bg ee gga lig lg matinee ir gh cecep pprerencomt tir Bo» 


and greater profits. Write today for es office 


Chicago, lil.—lht. J. Smith & Company, 6 East Lake street, has 


local 


Service 


particulars. 


The Wrenn Paper Company 


Middletown, Ohio 


ippointed 
luplicators and letter copyin 
Chicago, Il!.—The 
perated by A. E 
gz. 201 Nort! 
Washington stree« 


local age 

Ackerman 

Wells street 

: \ West 
Chicago, Ill..-The Price—W1 

n Delaware to handle the W 
cr capital stock 


charter representative, ¢ 


(00 shares no par value; Ky} 


representative of Roneo stencil 
g machines 
ney for the Multistamp Company, 
has moved to 718 Trustees build- 
This business was located formerly 
t 
iter Corporation has been chartered 
iliamson Price—Writer and kindred 
W illiam- 


‘*hicago 
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NEW AND IMPROVED 


Up-To-Date Calendar 


1931 JANUARY 1931 


TUE weED rR Sat 





+ 
=~ 
oo 


ou) 





L 

-_ 
L 
a4 





42 — 


1 23 
30 





— 


ri? 
yee 





No. 135 
Made of High-Test Metal. 
New Low List Prices. 
New Large Discounts to Trade. 
No. 135— List $1.50. 


No. 235-——List $2.50. Oxidized Silver and 
Bronze. Beautifully Designed. 


List $2.50. Same as No. 135 with 
5x8 Memo Pad attached. 


Mr «ily 9 SALES 3-CONn, 
“Wie lac I LE UW UF ila 
ee ¥ N. Y. 


50-52 Franklin St. 


No. 335 


Three attractive colors. 








Something 


New! 


Haleo Dry-Blue Stencils 


represent an entirely new type of Dry Stencil. 
Made of new combinations of materials by 
greatly-improved methods of manufacture, 
they will by actual test give complete satisfac- 
tion in hard usage. 

Their strength and durability show up excep- 
tionally well on long runs. They are easy to 
cut on the typewriter and will give faithful 
reproduction of stylus work. 

Let us prove our case. Use the coupon below 
and send now for a free sample stencil. 
Dealers: Halco Dry-Blue Stencils lead a line 
of high-quality ribbons, duplicating papers, 
inks, etc. We offer a fully-protected terri- 
tory and complete factory co-operation on all 
special sales problems. Write us today. 


The; SHALLCROSS COM Pry 


Manufacturers of 


wae Ribbon-- _Stencils-Papers 


FORTY EIGHTH and GRAYS FERRY ROAD 
PIVILRDELPHIA,U.S.A. 


























CROWN PRODUCTS, for more than 
a quarter century, have been making 
“Good Impressions” and afford: 

1: Exceptional durability. 


2: Excellent opportunity for energetic 
and capable distributors. 


3: A large percentage of repeat orders. 


They are backed by nearly thirty 
years of manufacturing experience. 
Samples and exclusive sales propo- 
sition upon request. 


Crown Ribbon & Carbon Mfg. Co. 
Rochester, N. Y. 
U. S. A. 

























A Timely 
PROFIT 
PRODUCER! 


TIME 


money 















HE JOSLIN Eclipse 
STAMP is a_ sure-fire 
maker in summer sales. 


Our national magazine, advertising in 
TIME, SYSTEM and NATION’S 
BUSINESS, is pulling inquiries. You, 
too, can share in these by stocking the 
Eclipse TIME STAMP. We will help 
you! Envelope stuffers, electros, coun- 
ter displays—these are yours for the 
asking. 


Buy this guaranteed TIME 
STAMP. Write for dealer 
proposition today. 


A. D. JOSLIN MANUFACTURING CO. 
MANISTEE, MICH., U. S. A. 











ECLIPSE TIME STAMP 
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Here’sa Ready | 


and Profitable 


Seller ------ 


The Mitchell 
Adjustable Lap Table 





Reading in Chair 


D we made the 


It 
It il Ine ind 
With it, 





Typewriting 











a 


ah ‘ 
Read in Comfort 


MITCHELL MOULDING COMPANY 
Dept. 3806, Forest Park, Ill. 


Retails at $6.50 complete. 


end Mit ‘ Ad stable Lap Table ] Walnut 
, Fir vith literatu lealer discounts, et« If 
r t ! l t ‘ ‘ we e to } > e 











DEALERS MUST PLEASE 
AND SATISFY 
DISCRIMINATING BUYERS 








THE REBUILT 100% 
VALUE IN 


UNDERWOOD 
TYPEWRITERS 4 





















Our Gold Standard 


Underwoods 
DO THIS FOR YOU 


WE WHOLESALE THE BEST TYPEWRITERS 
OF ALL MAKES AND GRADES 


General Typewriter Exchange, Inc. 
462-4 BROADWAY, NEW YORK, UV. S. A. 
(Cables—‘“Gentype”) 




















‘The Papers Were There But 
the INK Had Faded Awa y 


| 













in Business 


Thats Why lmportant 
Records are Usually 
Written u why 


FORDS 


Qu? PREMIUM WRITING FLUID 
The Ink ‘That Has Defied Time for 70 Years’ 


SANFORDS 
PRIMIO™M 


WVePrrine 


een 
ite = 
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For More 
and Better Business 


Readers of Office Appliances 
have a constant source ol 


useful ideas. 


The journal contains 
thoughts that many identi- 
fied with office equipment 
can use to advantage. It is 
a common meeting place for 
the exchange of worth-while 
information. 


If you want more and bet- 
ter business, you can profit 
by a subscription to Office 
Appliances. Domestic rates 
are $2.00 a year, two years 
for $3.00; Canada, $2.50 and 
$4.00: $3.00 and 
$5.00. 


Dt Pt + S++ O+ G+ S++ S+S+S+S+S+ H+ S+o+S 


Foreign, 


The Office Appliance Company 
417 S. Dearborn Street 
Chicago, Il. 
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Chicago, Itil.—Oliver Lee, representative of the Automatic Pen- 
cil Sharpener Company and other American manufacturers, was 
a Chicago visitor in May He covers the Far East, making 
headquarters at Tokyo This was his first visit to Chicago in 


three years 


Los Angeles, Calif.—The Continental Postage Meters Corpora- 


tion has been chartered, to manufacture postage meters; cap- 
ital stock, 400,000 shares no par value; directors—James W. 
Duff, Fred R. Angevine, Luther L. Mack and Edward E. Eagle 


Mail Company has 


Los Angeles, Calif.—The Whitlock Metered 
capital stock, 


been chartered to manufacture mailing devices 
700,000 shares “‘A’’ and 200,000 shares “‘B"’ stock; incorporators 
M. T. Miller, G. Sadler, M. Myers, V. Oliver and V. Weber. 

New York, N. Y.—The Defiance Manufacturing Company has 
moved its executive offices from 26 East Forty-second street to 
370 Lexington avenue, corner of Forty-first street 

New York, N. Y.—L. S. Harrison has returned to New York 
to resume his duties as assistant sales manager of the Time 
Recording division of the International Business Machines Cor 
poration He had been acting sales agent at Chicago for the 
International Time Recording division of the I. B. M. C 

San Francisco, Calif.—Chas. C. Spengler, vice president of the 
Automatic Pencil Sharpener Company, was introduced to the 
local trade by Chas. H. Smith, coast representative 


Opportunity for Business 


Waltham, Mass.—The Waltham 
Main street, has been registered as a 
Charles H. Weckstrom 


Multigraphing Service, 833A 
commercial 








£ 





FURNITURE 


Aurora, Ill.—Elmer J. Loew has joined the sales promotion 


department of Lyon Metal Products, Incorporated The past 
two years he has been in charge of sales promotion for the 
West Bend Aluminum Company, West Bend, Wis 

Chicago, Ill.—The Popular Price Furniture Store, conducted at 


631 South Dearborn street by R. E. Siebert, has moved to 212 
West Lake street 

Chicago, tt!.—Morgan Service, In 6 
has been chartered to deal in office eq 
tal stock, $40,000; incorporators > 
E. P. Cobb 
Chicago, tl!l.—The local! office of The 
Company will have the fficial opening 
4127 West Randolph June 17-18 
are invited to pay a visit o the Chicago office on 
those days 
Chicago, Il!.—The Chi 
Dearborn 


North Michigan avenue, 
ilipment of all kinds; cap-— 
Morgan, C. B. Burt and 


Automatic File & Index 
of its new quarters at 
Members of the trade 
either of 


street 


ago Bureau of Filing & Indexing, Suite 


616, 38 Soutl treet, has been chartered to operate 
filing and indexine schools ipital stock, 2,000 shares no par 
value ncorporators Bertha M Weeks, David L. Shillinglaw 


Naven 
Albert Balst« 
Erbe Manufa 


and Ben §S 
Chicago, Ill. 


of the Yawman and 


staff 


Since 


sales 


returned to the 
turing Company here 


r has 


1926 he had been engaged with another manufacturer Mr 
Balster is graduate of Northwestern University ind a mem 
ber of the Shrine His territorial assignment is No. 9% James 
I Melivane is now covering Territory No. 13 

Detroit, Mich.—Fire May 8& in the stock of The W. B. Gregory 


& Sons Company caused a s of about $25.000 


Indianapolis, tnd The Offic Equipment Company has been 
established by Arden G. Ober at 453 East Washington street 

Indianapolis, Ind.._The Business Furniture Company, 112 East 
Maryland avenue, has added a commercial stationery depart- 
ment 

Miami, Fla.—Printcrafters, In 157 S. E. First street, has 
been appointed agent i uth Florida by The Globe—-Wernicke 
Company The company has enlarged the space cupied by its 
stationery depart nt, and ha itlso modernized its printing 


juipment 

New York, N. Y.—Th« 
been chartered; capital ste 
resentative, 225 Broadway 

New York, N. Y.—Chark I. MeCormick has 

] 


Chelsea Office E 
ck. $5.000: H 


pany has 
charter rep 


juipment © 
Greene 


joined the local 


sales organization of the Yawman and Erbe Manufacturing Com- 
pany George H. Konrad issisting Mr. Scheer in ‘Territory 
No. 18 Roland W. Warret! in assistant on the branch store 
floor 

Oakland, Calif. J. A. Par I innounces the addition of Jack 
Wilsford to the les for of the Oakland branch of the Rucker 
i] ler ¢ mi ! 

Philadelphia, Penna. losepl Lenahan, office furniture has 
leased the tore and basement at 1107 Arch street 

Philadeiphia, Penna. rT} Pennsvivania Office Furniture Com- 
par has be ht tl premises it cupies at 911 Walnut street, 
5x120 feet, from L. Rayne This property is assessed at $45,000 
and subject to a mortgage of 340,000 

Rochester, N. Y.—-«’. L. Hart has been appointed production 
manager by the Yaw ! ind Erbe Manufacturing Company 
He will relieve Fred G. Erbe, secretary, and James R. Clark, 
superintendent of the ter i\ ion prior to the discontinuance 
of the wood sl permitting them to devote their entire time 
to engineering, experimenting and research 

San Francisco. Calif.— Chester H. Ristenpart, president of the 
Rucker-Fuller Company is at the present time visiting the 
many factori represented by the company He is accom- 
inied by his brother Earle Ristenpart, who is vice president 
: @ Rue r—I r Compan and particularly interested in 
t! hurel ‘ ind scl furniture lines of the business 
Tr} i department of the Shaw-—Walker division of Rucker 
Fu Compa has been gmented by the addition of Jay S 
Getz, who comes to San Francisco from a Shaw-—Walker agency 

Indiana The house organ of the company has been officially 
titled “The Band Wagor ind is becoming quite popular with 
t employes of Rucker-—Fuller Company It is a monthly pub 
lication from the pen of Rayr nd Schwartz, one of the mem- 
bers of the iles department 

Wilmington, Del.—The Albatross Steel Furniture Company, 
Lid., has en chartered to deal in furniture, heaters, et« cap 
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ANNOUNCING 
Larger Discounts 


on 


Pinless Tickets 


Increased production permits a new 
and 


more 
profitable 
dealer prop- 
osition on this 
popular tag 
specialty. 


= Price 











Size No. 10 
(FRONT) 


SALISBURY MFG. Co. 


PROVIDENCE, R. I. 


(BACK) 


P. O. BOX 1523, 


Write for samples and price list 











The new 


PAUL 


numbering 
machine 


6 wheels — 5 actions 


We want you to see and ex- 
amine the new PAUL 6 wheel 
5 action numbering machine. 
It is the outstanding numbering 
machine value today. Simple, 
sturdy, attractive, clean cut and 
absolutely guaranteed. Sells 
for $7.50 retail. Send a trial 
today. Regular trade 
discounts. 


order 























The new 
duplicating 
stencil stamp 


for signatures, addresses, 
postscripts, etc., wherever a 
rubber stamp is now used. 
Prepared for use in a jiffy. 
Furnished with complete kit. 


Retails at $7.50. 














EDWARD P. PAUL & COMPANY 
41 West 25th Street New York 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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A 
Better FELT 


Chair Pad 


BETTER FELT.... 
PIGSKIN STRAPS last longer. 
TACKS and INSTRUCTIONS for attach- 


ing to chair furnished with each pad— 
an added selling feature. 


TWO QUALITIES ... all wool and wool 


mixed. 
FIVE SIZES .. . to fit any chair. 
THREE COLORS... Tan... Maroon 


and Green. 


Send for folder and prices to the trade. 


Continental eit Company 


Manufacturers 


890 Broadway New York City 


Felt for Every Purpose, by the 
piece or cut to size 











OFFICE APPLIANCES 


—_—_—SESESESES>>Sanana=a=aaED 
RIBBONS AND CARBONS 


Boston, Mass.—William S. Babey is covering the New England 
territory for the ribbon, carbon and writing fluid ink lines of 
The Ault & Wiborg Company 

Chicago, Il!1.—The Old Town Illinois Company, Suite 397, 515 
West Adams street, has been chartered to deal in office supplies 
ind equipment capital stock, $10,000; incorporators—A. W 


Youngs, G. R. High and G. T. Johnson 
Chicago, Ill.—J. A. White, manager in this territory for the 
F. S. Webster Company, In« returned May 1 from his annual 


vacation in the south He enjoys the environment and facilities 
for golf and fishing at Ocean Springs, Miss., but the weather 
was unfavorable this year During his stay south Mr. Whité 
attended a company conference at Houston, Texas 

St. Paul, Minn.—Mittag & Volger. Inc., is operating a branch 
at 603 Pioneer building, in charge of A. H. Ahlborn The dis 
tribution in this territory had been through the Chicago branch 
heretofore 

San Francisco, Calif.—R. F. Morgan, formerly with the Rem 
ington supply department, now has charge of the supply de 
partment for the L. C. Smith & Corona Typewriters Inc. here 
(. J. Harris, division manager on the Pacific coast for Smith- 
Corona, has been visiting the San Francisco office, of which C 
H. Billington is branch manager 

San Francisco, Calif.—On returning in May from a business 
trip to the Hawaiian Islands, G. W. Huston. Pacific coast man 
ager of Mittag & Volger, Inc., plunged into the work of super 
vising moving from the second to the third floor at 523 Mission 
street They were tairly well settled by the middle of May, and 
were enjoying larger quarters and plenty of sunlight 

San Francisco, Calif.—The H. & M. C. Company, Inc., have 
moved to beautiful new quarters at 660 Mission street, on the 
third floor. This is around the corner from the former store at 
75 Annie street They have a big, open office private offices 
and a very large, cheerful stock room These new offices have 
glass partitions, big windows and are finished in ivory color 
F. A. Hammergren is the president and manager of H. & M. C 


Company, Inc., and A. L. Schirmeyer is secretary and treasurer 
Mr. Schirmeyer is president of the Carbon and Ribbon Dealers’ 
Association of Northern California 

—_ -~@- -—- -- 


(Furniture—Continued from Page 233) 

ital stock, 225,000 shares no par value; H. E. Grantland, charter 
representative, Wilmington 

Wilmington. Del.—The Automatic File & Index Company, 
Green Bay, Wis., has been chartered in Delaware to deal in 
office furniture, filing cabinets, etc.: capital stock, 10,000 shares 
no par value; H. FE. Grantland, charter representative, Wilming- 
tor 

Youngstown, Ohio.—L. S. Hamaker has been appointed adver- 
tising manager of The Republic Steel Corporation. He had been 
advertising manager formerly of The Berger Manufacturing 
Company, now a constituent plant of The Republic Steel Cor- 
poration 


—_—_—_—_—_——— SS _SSSSSSSD 
PENS AND PENCILS 


Chicago, I!l._-The Wahl Company has sold certain tools, ma 
chinery, patents, etc., of its automobile shock absorber busi- 
ness to The Delco Products Corporation, Dayton, Ohio 

Chicago, tl!l..—The Chicago branch of the Eberhard Faber Pen- 
cil Company is now settled in its new suite on the thirty-first 
floor of the Civic Opera building, 20 North Wacker drive 

Chicago, Iil._—Hamilton Kendrick, manager in this territory 
for the American Lead Pencil Company, planned his spring trip 
to the Twin Cities to enable him to attend the regional meeting 
of The National Stationers Association at St. Paul June 9-10 
Professional calls will be made on the trade at St. Paul, Minne 
apolis, Duluth and Milwaukee W. J. Crucknell, assistant man- 
ager, had made sufficient progress in May recovering from a 
fractured ankle to visit the trade in the outlying cities of the 
metropolitan area 

Fort Madison, lowa.—W. A. Rucker, manager of “Skrip” writ- 
ing fluid sales for the W. A. Sheaffer Pen Company, is on an 
extended tour which will blanket almost the entire southeastern 
part of the United States before he returns to the general offices 
here 

New York, N. Y¥.—The Eclipse Fountain Pen & Pencil Com- 
pany has moved its executive and sales offices from the Graybar 
building to the Chrysler building 

New York N. Y.—The Famous Pencil Case Company has been 
chartered to deal in stationery; capital stock. $20,000; Waldman 


9-- 


& Lieberman, charter representatives, 277 Broadway 


a —__—— ————— 7 
LOOSE LEAF 


Chicago, II|.—E. B. Blick, manager for The Stationers’ Loose 
Leaf Company, has moved his office from 1709 Morton building 
to 1806 Morton building 

New York, N. Y¥.—-The Free Hand Binder Company has moved 
from 227 Pearl street to 74-76 Beekman street 

San Francisco, Calif.—W. ©. Clark, who has had charge of the 
visible record department for Neal, Stratford & Kerr, has re 
signed Robert Pinney, sales manager for the stationery house, 
expressed regret that they have lost Mr. Clark, as he is with- 
out doubt as well posted as any visible record man in the coun- 
trv. having devoted his attention to it the past ten years. How- 
ever, Mr. Clark has decided to take over the dealership for the 
new radio of General Motors \ successor has not vet been ap- 
pointed Neal, Stratford & Kerr carry the Tatum and aiso the 
National visible records. Mr. Pinney, speaking of business con 
ditions, said that they seem to be largely a matter of individual 
opinion With Neal. Stratford & Kerr, business is on a par 
with that of last year. 
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Adding Machine Paper 





NY@N NONI Y@N YON (aN (@\i aN exivern 





ig 
- 
. bs3 
An exceptionally is ‘Vrite us about our line of high grade solid bronze 
. SY SIGNS, NAMEPLATES, DESK SIGNS, TABLETS 
white bond paper, % and the liberal discount to dealers. 
~ ‘ 
= We will give you full cooperation in furnishing free } 
accurately cut to e sketches, special designs, etc. You can be sure of 


n 


prompt service. 


UNITED STATES BRONZE SIGN CO. 
Office and Factory 
231-233-235 CENTRE ST. NEW YORK CITY 
“Where the best costs less” 


iat 


S 
J 


250 Geet iow rc. 
Guaranteed 


~eqr-— 


Write 
for samples 


freefromlint and prices 
YANKEE PAPER& SPECIALTY CO. 


YaNiYaN Vex vex! 








iYavivex 








Menasha, Wisconsin 











PENDING MATTER FILE 


“All active matter at your finger tips’’ The “CHICAGO” 


This Kohlhaas File eliminates the drudgery of searching 
through thousands of letters in “general correspondence THE WISE DEALER CARRIES , 


files” to locate live material. It segregates pending mat- 


ter and holds it available for instant reference. This A FULL LINE OF 
file (like other Kohlhaas devices) is practically inde- 
structible. Light in weight and easy to handle. 
Indexed to fit the individual needs of user. 
1, 2 or 3 inch tabs. 
j 
Sectional Portable ° ° 
Write for full particulars stating your requirements. Automatic Pencil Sharpeners 
j 
THE KOHLHAAS COMPANY Automatic Pencil Sharpener Co. 
183 N. Dearborn St. Chicago, Ill. CHICAGO ILLINOIS 
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YOU CAN HAVE THIS 
DISPLAY ASSORTMENT 








Bridgeport Pen Company 


239 John Street Bridgeport, Conn. 





Stimulate 
Sales of 


COLUMBIAN SUCCESS CALENDARS 





OFFICE APPLIANCES 


THESE FREE 


DEALERS HELPS 








Columbian Success 


“Red Edge’ Desk CaLenpars 





























Additional calendar business which results from these 








sales helps is virtually so much “velvet” for the dealer. 
Window displays » » counter cards » » streamers» » all are 
persistent “silent salesmen” for the Columbian-Success line. 


dumbian 
eas 


“Reed dpe vex CALENDARS 
: First to modernize the desk calendar with popular-colored 


bases, lithographed pads and other improvemenis » » so 
also is Columbian Art Works first to provide its dealers 
with modern merchandising assistance. 


Write now for information, catalogue and prices. 
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CALENDARS FOR 1931 
| NOW READY | 





COLUMBIAN ART WORKS, INC. 


1024 JUNEAU AVE. 


MILWAUKEE,.WIS. 





Extra 
Profits 
from 


 ( Iffice Forms 


When selling othce torms ¢ ill attention to the 

Free Hand lo e leat binder You'll vet extra 
s because a sale generally results 

The Free Hand binder is ideal for holding ofhce 

ecause only one hand ts required to 

t, leaving the other free for writing. 


| letail 


AND BINDER CO. 


New York, N. Y. 


a 


FREE 


74-76 Beekman St. 















For that Sales Manual, Catalog, 
Book of Regulations, etc.— 


PERFECTION METALS 


Our service is particularly designed for stationers who 
operate their own printing and binding plants. Many 
different types and sizes of ring and post binder metals are 
now being used and because we specialize in their produc- 
tion, frequently bringing out new metals embodying latest 
developments and improvements, this service is exceptionally 
valuable in its field. 

If you do not have our catalog, send for a copy. Besides 
specifying and illustrating our many stock metals, it is a 
veritable compendium of useful information on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 


6816-6824 Arsenal St. ST. LOUIS, MO. 
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STATIONERY 


Athens, Tenn.—Fred E Wankan has bought the Post 
Athenian, a weekly newspaper, which he will operate in con 
junction with a job printing shop and an office supply depart 
nent He had beer located at Laurel Miss as editor of 
several newspapers 

Baltimore, Md.—The Dulany—Vernay Company, 339-41 North 
Charles street, celebrated its twentieth anniversary recently 
The officers of the company are James T. Vernay, president 
William H. Herrmann, secretary and treasurer; Walter H. Ver 
nay, assistant treasurer 

Boston, Mass.—Arthur W. O'Connell is established a sta 
tionery store at 221 Berkeley street, adjoining the Boylston 
street subway entrance 





Boston, Mass.—A. K. Benjamin, who had been with Eaton 


Crane & Pike Company as sales manager some time ago, has 
been placed in charge of branch office at 272 Congress street 
established by Charles Austin Bates, Inc., a New York adver 


tising agency 

Calexico, Calif.—The McCoy-Kiefer Company has opened a 
Stationery and printing business at 132 Second street 
Chicago, !Il.—E. E. Bates, sales director of the Quality Park 
Envelope Company, visited the Chicago branch in May 

Chicago, IIl.—-Ralph J. Feigel has joined the city sales staff of 
the Crown Office Supply Company Hie had been with Stahl & 
Company 

Chicago, Ill.—The Spurgin Manufacturing Company has se- 
ured a building permit for the erection of a one-story brick 
shop to be located at 7017-19 Vincennes avenue The structure 
will be 0x125 feet, to cost about $16,000 

Chicago, tll.—C. D. McCormick has been advanced from as 
sistant advertising manager to be head of the department by 
the C,. F. Pease Company W. Earle Pashley, his predecessor 
has been made second vice—president and assistant manager of 
sales 

Cleveland, Ohio.—-William J. McArdle who had been vice 
president of The Forman-—Bassett Company has resigned to 


The Superior Printing & Lithographing Company, Akron, 
Ohio 
Cincinnati, Ohio.—The Woll Printing & Stationery Company, 
In has been chartered; capital stock, $5,000 
Dallas, Texas.—The S. H. Lewis Company has been chartered 
to manufacture and sell stationery; capital stock, $20,000; incor 


porators—S. H. Lewis, R. J. Carson and B. W. Lewis 

Dayton, Ohio.—The Nelson Office Supply Company, which was 
established in April by David H. Nelson, is located at 312 Union 
Trust building, carrying stocks of office supplies and loose leaf 
devices Samples of office furniture and filing equipment are 
on display Mr. Nelson has been engaged in the office supply 
business about fifteen years, four of which were spent in 
Dayton 

Far Hills, N. J.—C. A Arnott has opened a stationery and 
sporting goods store at Centre and Main streets 

Glendale, Calif.—W. E. Edwards, 1022-B Winchester avenue, 
has been appointed coast representative by the Wansco Paper 
Products Company for Aladdin” paste 

Hamilton, Ohio.—The Stationery & Office Supply Company has 
oved to 309 Court street 

Joliet, 111.—The Gerlach-—Bark!low Company has filed an amend 
nent to its Delaware charter changine its name to United 
Printers and Publishers, Inc. 

Lancaster, Penna.—Michael Bard, of Nixdorf & Bard, was 

jured in an automobil iccident near Pimlico, Md., in May 
Laredo, Texas.——William Cantrell, of Cantrell & Company, was 
elected alderman some time ago 

Los Angeles, Calif.—Stanley M. Woodruff, special representa 
tive of the Sengbusch Self-Closing Inkstand Company, visited 

trade several weeks ago 

Los Angeles, Calif.—Several changes have been made by the 
West Coast Stationery & Printing Company KE. Lee Carter 
has sold his stock and retired from the business Joe KE. Har 
vey, formerly vice—president and manager of the stationery de 
partment has become president W F. Lucas has become 
vice-president W. R. Lindsay has been made manager of the 
printing department 

Newark, N. J.—Johr Malcom Inc., has been chartered to 
deal in office supplies: capital stock, $75,000 preferred and 1,000 
common no par Harry Dvorken, charter representative, 
Newark 

New York, N. Y.—The S. N. A. Stationery Company has in- 
creased its capital stock from $15,000 to $50,000 

New York, N. Y.—Goldsmith Bros 77 Nassau street have 
taken increased space to accommodate growing departments 
handling typewriters, office furniture, Victor safes and Rand 
visible equipment 

New York, N. Y¥.—Glen E. Towns, formerly sales and adver 
tising manager for the Typo Trading Corporation, has become 
manager of the Charles P. Holland Company, which conducts a 
premium service He is a stepson of the founder of the latte! 
concern 

Philadelphia, Penna. jack Brown, office stationer, 1110 San 
som street, has registered his business as a commercial title 
He resides at Upper Darby, Penna 

Philadelphia, Penna.—-The William F. Murphy's Sons Com- 
pany, 509 Chestnut street, has purchased the lot at 23 South 
Sixteenth street, 18x99 feet A new building will be erected 
for the use of this stationery and printing business 

Pittsfield, Mass.—John J. McKay has been made vice—presi 
dent in charge of sales promotion and advertising by the Eaton 
Crane & Pike Company, with headquarters here He had been 
with Lord & Taylor, a New York department store 

Providence, R. |. Bené Ine 153 Weybossett treet has added 

printing plant 

Saginaw, Mich.—The Saginaw Office Supply Company has been 
opened at 723 Genesee avenue It is conducted by Thomas W 
Dougherty, Roy F. Henderson and William J. Wedding, all of 
whom had been connected with the L. A. Potter Stamp Com 
pany 

San Francisco, Calif.— Walter Willoughby, of Walter Willough 
by, Ine is making an extensive trip, visiting customers at many 
points in the firm’s western territory 
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AMERICAN REPEATING 
ORDER BOOK 
Me S83 
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AMERICAN A / 
REPEATING ORDER 
BOOKS 


Well known to the trade and to the user as having 
been made to extra quality standards for many 
years. The dealer who builds his reputation on 
quality cannot consistently overlook this line. 
PEN RULED white sheets, heavy pressboard 
covers. Round hole perforated, Stylus and Car- 
bon sheets. DUPLICATING AND TRIPLI- 
CATING STYLES. 


Kalamazoo 

Stationery 
A catalog showing this C oO m P a n y 
and many other spe- ~ 


cialties for the com- Division of Western Tablet and 
mercial stationer sent Stationery Corp. 


——— Kalamazoo, Michigan 

















POPULAR PRICE 


but no sacrifice 
in Quality 


AMERICAN 
Model 110 


Provides 5 Actions 










1 Consecutive 

2 Duplicate 

3 Triplicate 

4 Quadruplicate 
5 Repeat 


All-Steel 


Construction 


Model 110 $°7 5 
(5 Wheel) ~ é 30 


Model lll $2.5 
(6 Wheel) 88.50 


AMERICAN 
Numbering 
Machine Co. 


224 Shepherd Ave., 
Brooktyn, N. Y 
Chicago—Los Angeles 

Re London—Paris 
Pacific Coast Representa- 
tives: N.L. & K.W 
Zeagler 
408 South Spring St., 
Los Angeles, Cal. 
Canadian Agents 
A. R. McDougall & Co., 
51 Wellington Street, 
West, Toronto, 2, Ont. 


12345 


Fac-Simile Impression 
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ARE YOU? 


Are you interested in 


trade doings in 


GREAT BRITAIN? 


[f so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 


perusal of the 


TISH STATIO 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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OFFICE APPLIANCES 


On 


San Francisco, Calif.—The Zellerbach Paper Company has 
iken over the paper business of Dixon & Crans Stockton, 


‘ f Guy E. Crane remains with the company in the sales 
department The Zellerbach Paper Company though best 
known for its commercial stationery lines and ts news print 
is Iso been interested in putting out fine social stationery 
luring tl past few years 
San Francisco, Calif.—Mrs. H. D. Roemer, formerly of Roemer 
Engraving Company has beer ippointed manager f the en 
iving division of the H. S. Crocker Company, It The Roe 
er concern has been discontinued W. E. Ruffner, who for the 
st ten years has been identified with the picture—framing and 
st materials industries, has joined the H. S. Crocker Com- 
pany In organization in a similar capacity Robert Padilla 
ists framing craftsman of New York and San Francisco, is 
Is« t member of the Crocker organization in this city Paul 
tner, recently of A. Carlisle & Company, has joined the H. § 
1 ker Company Im and will specialize on ffice systems 


San Francisco, Calif.—Th Pacific Coast Gift and Art Asso 


on will d its sixth annual show in the Palace hotel, July 
12 nclusive Sidney J. Wolf, managing director of the 
ation, 564 Market street, San Francisco, says that so 
y applications for reservations are coming in that they will 


ndoubtedly soon be closed Two hundred and fifty nationally 
c<nown lines had arranged for space by the beginning of May 
lany of the articles displayed at this show are of the type used 
for offices of the more costly kind, such as hand-hammered 


brass desk sets. metallic and other novelties, vases, draperies, 
rrors, pictures and frames, greeting cards, etc For instance 
the Schwabacher-—Frey Stationery Company has reserved space 
exhibit frame mouldings, photo frames, gift novelties, mir 


San Francisco, Calif.—The Squire Company has opened a very 


modernistic stationery store at 555 Montgomery street They 
were formerly in an upstairs location at 561 Clay street, which 
ilso in the financial and office district They carry general 
ommercial stationery lines and do printing. They also have a 
ulating library and a small gift and art department These 
tractions bring in business wome who find it handy to 
inge their books and buy their gifts and fancy stationery 
to their offices Cc. E. Shelley, manager of the store, said 


that the building is about the oldest in the city, dating back 
pioneer days “‘when the Bay came up to Montgomery street.”’ 

It was once the Guggenheim bank and the bricks in the stru 

ure came around the “Horn’’ from England. These bricks 
rm the ceiling, but are painted ivory color to harmonize with 

I gay modernistic colors of the store In the vicinity are 
vering office structures. many built on filled-ir ind 


San Francisco, Calif. Arthur Hargrave, of Hargrav: Adver 


ink ! planning to ittend the conventior ot the Pacific 
Northwest Stationers Association in Vancouver - = June 
Stationer from the following states will b present 


Washing Oregon, Montana, Idaho and Utah. Mr. Hargrave 
i ge of publicity for A. Carlisle & Compar Upham, & 


Rutledge Ine Ir May the firm featured All American’ 





Browne—Morse_ ste+e furniture and among other irticles the 
Bates phone index The Pacific Telephone Company is instail 
the dial system in offices and homes ind many business 
I re muttering words that do ot sound ende ring as they 
ize with the me inisn Some men have not the patience 
wing t dial around to the limit for each rev itior They 
ff ton t ind when they trv again they ive forgot 
en their numbers Just at present anything that promises t 
mplify dialing in a hurry is being hailed by mar il busi 
el 2 a febuoy is hailed by a swimmer izht in a 

I rr 


San Francisco, Calif.—O'Connell & Davis, one f th well 


wn st , firms of this cit must have done well since 
moved, some ten years ago, to the 200 block in California 

eet This is in what is knowr is the finan listrict of 

‘ The present location is >; California street nd the 
lilding and store t 221 California street ist twe oor east, 

! the following announcement “O'Connor & Dav sta 
one ind printers, wish to announce their confidence n the 
ire of California treet We have purchased this building 
ind will occupy it about June 15 We wish to thank all our 
I rons wil have made this success possibl \sked for 
Office Appliar s if the postoffice which they have in their 
pr nt store will move to the new building, George Davis, of 
O'Connell & Dav inswered in the affirmative and said that 
workmen are busy preparing the new store and making instal- 
ns nd he will have some announcements to make a little 

! The finan 1 district of San Frat ind Cali 
ind Montgomery street t Bush street s often called 

the Wall street district of the west. as the banking and other 
nstitution thereabouts represent the greatest financial center 
of tl Pacific oast O'Connell & Davis have bought a two 
tor building almost within a stone’s throw of ome of the 


, 
ty’s big office and financial structures 
South Bend, Ind.—-The printing plant of the Tuttle Corpora 
on |} purchased by Harry W West at the receiver's 
‘ TI plant will remain in the edor building, 102-14 East 
( fax avenue operating as the H W West Printing Con 


‘ 


Seattle, Wash.—Faul E. Forgey. northwest representative for 
| Sanford Manufacturing Company, has completed his rounds 
1e territory He is widely known, as he had been a buyer 
r the Lowman & Hanford Company 
Worcester, Mass.—Theron I. Pierce, of the United States En 
elope Company has been elected president of the Purchasing 
\gent Association of Western Massachusetts 


Commercial Treaty Between Germany and Austria 


Commerce Reports] Germany and Austria have signed a 
utual most—favored-—nation treaty, which provides for certain 
lifications of Austrian and German duties Among the 
changes effected is the following “The duty on typewriters, 


1dding machines, mathematical, physical, surgical and other 
nstruments of fine mechanics not specially mentioned, except 
cases of mathematical instruments, will be lowered from 
three crowns to one gold crown per kilo.” 

The treaty will remain in effect two years. The United States 
s on a most—favored—nation basis with bot! Austria and Ger 
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Copy Book Holder 


A portable device for holding 
stenographer’s notebook or 
copy. Shelf may be tilted to 
any angle. Equipped with 
adjustable line indicator and 
spring clip leaf holder. Base 
is weighted to prevent top- 
pling and has protected 
rubber ring to prevent 
marring of desk top. 


Glass Mouthpiece 


Made of clear crystal glass, with 
threaded metal section for screw- 
ing into transmitter front. Easy 
to keep clean. 





MANUFACTURED BY 


American Glectric (ympany, Jac. 


State and 64th Sts., Chicago, U.S.A. 





Two square feet of your 
counter space --- is it worth 


$4000 to $5000 to you yearly? 


One big dealer realizes this amount yearly imprinting 
fountain pens alone on two square feet of counter space 





And with the Simplex Challenger Model R gold stamp- 
ing press you can also imprint all kinds of impressible 
material—imitation and real leather, celluloid, wood, | 
muslin, etc 


15 to 50 cents is all it costs your customers for his name 

or initials. Not one in a thousand will refuse. The Sim- 

~ plex machine will do the job well and quickly at one- 
tenth this price 


There are 20 reasons why you ought to tap 
this gold mine. Write our Service De- 
partment for full information. 








ta. Se 





Simplex Gold Stamping Press Co., Inc. 
425 Fourth Avenue, New York 











STATIONERS 
*»4 PRINTERS 


can procure 
extra business 
by showing 
our 


Sample Book 
of 


Commercial 
Christmas Cards 


A complete and varied assortment of cards and folders; 
priced complete with individual die and imprint. Book 
in compact form very convenient for salesmen and costs 
just two dollars. It will pay you to order a book at once. 


STEPHEN GREENE COMPANY 
Sales Office Factory 

200 Fifth Avenue PHILADELPHIA, PA. 
NEW YORK 
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The Famous Argus Line 


Calendar Clasps, 
Typewriter Erasers, 
With or without Brush, 
Paper Clips, (3 Sizes), 
Pen and Pencil Clasps, 
Argus Sanitary Moisteners 





Ask your jobber for Prices and Discounts, or write 


ARGUS MANUFACTURING COMPANY 


1134-44 North Kilbourn Avenue 
Chicago, Ill. 
DEALERS: Write for beautiful counter easel 
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RROE” 





by ERROK-NO, the 


Sell Bump 
with every 
file cabinet 







SPEED AND SAFETY 





Salesmen who are filing equip- 
ment experts are the best in- 
come producers in the store. 
Their advice frequently saves 
hours of business time every 
month, and hundreds of dol- 
lars. They advise use of the 
BUMP paper fastener — no 
clips, staples or pins to catch 
and scratch—no mucilage to 
gum up unrelated papers. 


There are two models; the 
stand machine illustrated 
here, and the hand model, 
portable and easy for long, 


continued use, 


BUMP 

PAPER FASTENER 
CO. 

LA CROSSE, WIS. 

Eastern Representative 


ymour Conover Company 


350 Broadway, New York 


the air brake 


tages offered 


der of modert siness. Speed 


" ra t ERROR-NO 
} aT eft ¢ t ‘ pvholder is 
there are n ny such opportu 
O Spe alist r otl arge and 
a} ilists They are trained 
with authorit or ‘ sorts of 
blems It ome of the larger 
‘ nes f } 

sales ERROR-NO is 


LITTLE FALLS, 
INC. NEW YORK 
Manufacturers and patentees 


of the famous ERROR-NO. 














-2 











OFFICE APPLIANCES 














QUICK AS A FLASH! 


End Mistakes—Double Speed with 
Precalculated Verified Answers 


Meilicke ready-made 


answers to routine problems cut 


calculating time in half for Western Union, Western Electric 


and many other users. 
Systems without training. 


Any employee can use Meilicke 
There are no keys to punch, no 


levers to pull. Just turn the card and copy the answer 





The Meilicke line con- 
sists of the following 
devices: 


Interest Calculators 
Savings Bank Calcu- 
lators 
Time Calculators 
Pay Roll Calculators 
Bonus Calculators 
Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Price Checkers 
Vertical Cataloging 
Phone Indexes 
The Dictaform for let- 
ters. paragraphs and 
all data. 


Mellicke Systems meet every need, and special Calculators 
can he supplied to meet any special requirements Let us 
show you without obligation how Meilicke systems can save 


money for your business. 


Dealers, send for our new catalog. 


Meilicke Systems Inc. 


3471 No. Clark St. 


Chicago, Illinois 

















Everyone Likes It 





sells 


on sight 


That's the F-B loose leaf holder—the marvel of simplicity. 


Simple, but practical. 


An efficient device, consisting of two 


bolts and two bars, but so constructed to form a useful 
transfer binder, adjustable to all sizes of records and dis- 


tances of centers 
small and liked by all. 


The F-B is used by firms large and 


Send for prices. 


The F-B Mfg. Co. 
1228 Intervale Avenue, 
New York, N. Y. 


LooseLeat 
3 5 (0) BD)? 
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CATALOGUES 


Paragraphic reviews of current issues from the catalogue and 
allied fields, classified for convenient reference. 





Manufacturer 
The Parrot Speed Fastener Corporatior SSS Broadway New 
York N y has distributed a new catalogue of its paper 


The lL. C. Smith & Corona Typewriters In supplies depart 
ment, 51 Madison avenue, New York, N. Y has issued a pocket 





italogue of typewriter supplies 
The Koehler Stamp & Stencil Company, Louisville Ky has 
ssu ‘ ogue ibout 100 pages, covering the entire range 
t ng devices, fr rubber stamps to checks, badges and 
ther specialties 
rhe \ \ Sh Ter I Company Fort Madison lowa, is 
listributing to its dealers a new catalogue listing the entire 
ne in full, including first showing of a new line which is to 
} ffered in the near future Due to the rowth of the line 
since the last catalogue was printed, the new issue is consider 
ably irger than the former catalogue There are seventy-two 
pages f re sti lustrations with supporting descriptions; 
eight page are done in full colors, while the remainder is done 
! rot ra iré The catalogue is S'tox11 inches with embossed 
ve! Per I ifet ind regular Skrip ire illustrated 
sti Sor of the most striking pages show the Sheaffer 
ensemble sets ensconced in their brightly tinted, richly lined 
lispla cases of varied geometrical shapes 
I Ser S Products Corporation 912-18 West 
Nort} venue Chicas 1] comes a new catalogue of Service 
Steel roducts illustrating representative nstallations This 
s lea fort l x94, inches, in ar ittractive two 
I witl xt } ted in black and red on enamel stock 
\ number of specifications are given, printed on onion skin, to 
mit blue printing if required The line includes deep and 
hallow display counters, glassed; counters with glass front and 
inol n toy inols top wrapping counter with space for 
wrapping paper in rolls ind drawers for accessories: linoleum 
top wrapping counter with drawer inserts; top display counters 
veral types: steel drawer inserts of various arrangements 
rner counters t t « room in 45 degree spaces L. and 


Typewriter Practice Material 


Ma ind June p tice material from the school department 
of the L. C. Smith & Corona Typewriters In was titled “Up 

Now ind From Now On The former is the title of an 
autobiography ind discloses the struggles of the boy who be 
came a successful mat From Now © nspires the student 
t t nad mor ggressive effort Both of these are written 

good Ang!o-Saxol with a minimum of long words and in 

t I ne thoughts 

Dealer 

lL.u Brothers, It Baltimore Ma have issued an interest 
ne logu son he illustrations showing local scenes 
whe the company was established 125 vears age ind pictures 
f nt d 


Direct Mail—Manufacturer 


\ dress s stems for ! gt ! iil lists of pero licals were shown 
bre iside by the I t Addressing Machine Company 
The Wahl Company, Chicago, IL, dispatched a mathng nar 
rating “The Fab of t be Merchant Who Bought a Twenty 
Hiorse Tean 
The Eberhard Faber Pencil Company dispatched an announce 
ent and invitation to isit the new Chicago branch offices at 
2 North Wacker drt Dealers are urged to headquarter in 
Faber office ind t enjoy the splendid panorama of Chi 
Visible from the thirty-first story of the Civic Opera 


s Stop Whittling Away Profits in 1950° was the intro 
duction to a broadside from the Addressograph Company, telling 
how its customers can add to the profit account by using Ad 
dressograph methods These displace expensive and somewhat 


accurate processes, the machine way getting things right, 


Price Revisions 


Tl \ll-Steel-Equip Company, Aurora, Ill has sent a new 
price list to dealers, No. 5-a This is dated May 1 

Price List No. 15 has been circulated to the trade by the 
Quality Park Envelope Company Quality Park Midway, 
; , This lists over 600 items. 


St. Paul, Minn 


Possible Market for Office Equipment in France 


Commerce Reports The French minister of finance in ac 
‘ dance with a decree of January 21, has appointed a commit 
te for the immediate study of the methods now employed in 


the keeping of French public accounts, with a view to making 
definite recommendations for needed reforms in the administra 
tion of government accounting deaiing with state, departmental 
and local financial operations 

In defining the duties of the newly appointed commission the 
minister emphasized the necessity of seeking out all possible 
improvements and simplifications of existing methods of 
handling and controlling public accounts An effective reform 
of present methods will necessarily call for the extensive use 
of a iarge amount of modern equipment 

The name of the official charged with the recommendations 
or reforms may be secured on request from the specialties di 
vision of the United States sureau of Foreign and Domesti 
Commerce, Washington, D. C 

- 


Soviet Purchases of American Office Machines 


Commerce Reports] Figures showing the imports of Ameri 
can office machines have been made availabl These show 
total values only ind represent purchases made in the United 
States by the Amortag Trading Company and other Soviet 
agencies 

Office Machines—(1927-28) $595,000; (1928-29) $798,000 





al 
one 


Good Impressions 


No. 2....3%x6% inches 
No. 3....4%x7% inches 
We. 4...-6 Be inches 


Supplied uninked, or inked 
in red, black, blue, violet 
and green. We have a 
price-list and details of our 
line of stamp pads, inks, 
mucilage, paste and sealing 


You can recommend 
VICTORY Stamp Pads to 
your trade with ful! assur- 
ance of satisfactory service. 
Made of high quality ma- 
terial, they wear long and 
retain a smooth inking sur- 
face despite the most severe 
pounding and scraping. 
Made in six sizes as follows: wax for stationers on ap- 

Junior ..2 x3% inches plication. We can furnish 

No. 0....2%x3% inches any of these items for 

No. 1....2%x4% inches your own private brand. 


| # U T H E R INK AND STAMP PAD 


55-57 East Park St. Newark, N. J. 


RAPS OPE TNE Dust iT 4 



















Customers see 
the four sizes of 





Moore Push-less Hangers 


through the novel window fronts of our 
new colored packets— 

and sales follow 
Moore 
and Push-less Hang- 


Our new metal Style Push - Pins 
“L” Cabinet is mak- 
ing profits for deal- 
ers everywhere. J; 
Contains 150 10c Viees 0 
packets. Order from 
your jobber. 


MOORE PUSH-PIN CO. 


Wayne Junction Philadelphia 
Established 1900 


ers are handy “De- 
hang-up- 









things”. Constantly 


advertised. 
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FIRST HANDWRITING distinctive but slow 
ind laborious 
THEN—TYPEWRITING 


Speedy but machine- 
like in appearance 


NOW—V ARITYPING 


appeal of handwriting with the Rapidity of the Typewriter 


the exclusive 


You need only see the VARITYPER work—and its 
exceptional accomplishment—to understand why BUSI- 
NESS has been absorbing our entire production, but now. 


since the establishment of our busi- 


ness, our production facilities have increased to the point 
where we can guarantee prompt shipment of all orders 


T 





VARITYPER INC., 2 LafayetteSe., N.Y. C. 











FOR ONE THING 
IT LOOKS LIKE SOMETHING 


No wobbly tin gadget, this Ever- 
ready Stapler. No, sir! It’s built to 
work right, and finished to do credit 
to any desk. Makes its own staples 

. cannot clog or jam. In attrac- 


ive enamel Olis e Green finish. 


There are extra profits for you in 


Eveready. Write today, and we'll 


} 


’ 17 
tell you all about It. 


EVEREADY MEG. CO. of BOSTON 


be 


ENERAL SALES OFFICE 





OFFICE APPLIANCES 


House Organ Philosophy 
Waiting for instructions seldom helped a n " eve grea 
Bramwords (The Bramwood Press) 
>. > 
4 sure cure f business ills is a heavy dose 
Office Cat (The Richmond & Backus Company) 
> > > 


While looking for a million in the distance, don’t over 

dollar right under your nosé Quality (Clarke & Courts 
. > > 

No man can | onsidered great wl does not move until he 
is pushed The Y and E” Idea (Yawman and Erbe Manufac 
t g Company) 

: > . 

\ good swift kick sometimes does a man more good than a 
lot f friends Berloyalist (The Berger Manufacturing Com- 
pany) 

. . >. 

There are a lot of fellows who are going to save as soon as 
they get their debts paid The Honolulu Iter (Mercantile 
Printing Company, Ltd.) 

> 7 > 

I've always thought that there is nothing more pathetic than 
a horse fly on an auto radiator It's Said and Done (Dicta 
phone Sales Corporation) 

. . > 

Only an effort of will divides the scatter—brained from those 

who can really concentrate ‘aultiess Loose Leaf Bulletin (The 


Stationers Loose Leaf Company) 
>. > 


Are you superstitious? This year’s numerals, 1930, amount to 
thirteen and that won’t happen again for ninety-nine more 
years Smith-—Corona Sales News (L. C. Smith & Corona Type 


writers Inc.) 
> > > 


All life ez really a sort of buyin’ and sellin The Coach (pub- 


lished co-—operatively by the Boorum & Pease Company, Eber 
hard Faber Pencil Company, C. Howard Hunt Pen Company 
LS 


and Sanford Manufacturing Company) 
ce —<—— on 
EXPORTS 
Typewriters 











United States exports of typewriters to countries during Fe 


n l 
In exports nder this classification where the machine s driven by 
electric moto the value of the motor is included with the mac! 
By the Division of Statistics, Department of Commerce 
Standard, New Portable, New Used & Reb t Parts of 
No Ni No 








| if es 
Austria 7 $s 7.0 >] S$ 8.910 179 $ on4 s&s 2.60 
Azores and 
Madeira Islands 10 360 
Belgiur 287 19,49 156 124 ) 2,68 1,010 
Bulgari 1» 720 
Czechos i i 7 248 10.538 128 wo “OY 
Denmark 15 5 1,871 15 ; 
Estonia 2 21 756 S7 
Finland 24 30 1,155 o4 
France 1,789 1,384 50,157 278 11,510 2,927 
(re ny 16. 41 +710 So 2,812 1.030 
18 oj 180 6 iS 
4. 11 $24 136 1.081 i4 
t State 27 
1.838 4 22 6st 4 1.44% we 
1 10 te) 
‘ te <i 
zo and . 
) 1.440 27 x. 
Is fi 166 181 7.550 182 iM > 
210 16,119 144 S41 16 $12 
Pol ind Danzig i3 25 881 5S 2100 62 1.99 76 
Portugal 22 1,707 0 1i4 11 
Rumania 122 7.06 a) 1,260 14 
Sov. Rus n | 14 1,349 
Spair 412 27,65 1m 6.7357 60S 21.551 
Sweden 76 23.384 149 34) ih 1.810 2 
Switzerland 19 12,382 24 1.570 32 1,27 2 
Unite Kingdor At 231,37 1,380 38 7 21,126 14.000 
gosiavia at 
\ inia 24 1,680 115 1.140 2 R2 
Canada 153 1,21 272 10,204 2.0 7.767 12.24 
Brit. Honduras ~ 156 
Costa Rica “> 7M 
Guatemala 24 1,084 107 150 
Honduras 24 1,732 6 2.351 i 
Nicaragua 7 633 Iso 114 
Panama “0 1300 21 S73 266 yw 
Salvador 7 igo l Th) 6 
Mex 262 18,788 745 27 .1¢€ li 2 31 
Newt ndlan 
Labra 1 2 
Berr is | ONS 1 { 
Barba s 1 “a 
Jat lf TSI y 
r nd and T ‘ lt) 1 i 
Othe I W 
Indies 2 179 
Cuba 28 25,140 ‘2 2.61 259 
Der r " Re au) 
Net W Ir 18 1.467 ] " 
Fre W. Ind ] TSO 11 414 
Hait R f 2 14 0 
Virgin Is. of U.S l 104 
Arg i wT 1247 S7 2 He s 6.212 " 
Boliv 22 1,784 1S S52 
Braz 204 15,851 141 Le 1°38 
Chile 78 i,S42 37 14,32 ’ | 7 2 288 
Colombia ’ TOS os 2,17 l “ 160. 
I 1dor 12 2 ‘ 1 
Brit. Guiana 2 140 8 
Surinam 4 11% 1 > 
Paraguay 8 640 10 474) 
Per 91 6.546 25 14,160 6 1 70 


1 rug \ " 4100 n 1080) 
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They CATCH 
THE EYE 


and please the hand 


THELLO pencils No. 2988 

are finished in green with 
striped edges, are hexagon 
shaped with gilt tip and red 
erasers. Packed ™% gross in 
exquisite display box. 
COMMANDER pencils No. 
2954 are made from finest red 
cedar wood, are hexa- 
gon, finished in yellow, 
with long hexagon gilt 
tip and red_ erasers, 
Packed 1 dozen to a 


pull-off box, % gross to 
a carton. 

Write for samples—and our 
complete 1930 catalogue. 




















SWAN PENCILS 
SWAN PENCIL CO. 


INC 
221 Fourth Ave., New York City 














It answers 
a definite 


NEED... 


no wonder it’s 


a profi t-builder Wa 















} 
f 








Maps, charts, 
photos, facts and 
figures of every 
kind—what bet- 
ter way to keep 
them visible 
than this handy 
SwInc - WING 
wag’ DISPLAYOR! 
Displayor 





———e 


Wall Pivot 


Investigate Universal’s 
Dealer Franchise 


An attractive proposition that calls for no investment 
. yet produces volume sales and profits with a 
minimum of effort. Write to-day for Catalog OE30. 


UNIVERSAL FIXTURE CORP. 
135 W. 23d St., New York City 
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TICKET — 





McGill Punches are known nationally 
and internationally for quality and 
dependability. 


All grades and styles for offices, factory 
identification, street railways, railroads, 
premium cards, etc. 


Ask your jobber for McGill Punches. 


If he does not carry the line, write us. 


McGILL METAL PRODUCTS CO. 
130 North Wells Street 
Chicago 


























| 
| 


School Envelopes . . 
Folders and Brief Covers 





—— 


Practical, serviceable and 
economical for the student. 
P-ofitable for the dealer. 
National Brief Covers are 
ideal for themes, composi- 
tions and reports. National 
Envelopes and Folders, ex- 
panding and flat, have a 
wide variety of uses and 
are always in demand. 


National FiberstoK Envelope Co. 
General Offices and Factory 
429-447 Moyer Street 
PHILADELPHIA, Pa. 
ChicagoWarehouse: New York Office 
54 West Lake St. 150 Nassau St. 





—— 
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D & T MULTI-KEY 
CONTROL SYSTEMS 


Will End Your Key Troubles 


A Key System for Every Business 














PROTECTS—CONTROLS 
IDENTIFIES EVERY 
KEY INSTANTLY 
DAVENPORT-TAYLOR MFG. COMPANY 


412 Orleans St., Chicago, II). 


New York Boston Detroit Los Angeles San Francisco 





OFFICE APPLIANCES 








o= 


The cards that detach from 
tabs with perfect edges 


6 





Build Business With 
Book Form 


They are working for hundreds of other 
printers = why not let them work for you? 


Cards! 


THE PRINTER who prints nothing but require no binding or stitching. We will 
ordinary business cards is only an ordinary supply you with these leather cases, in 
printer—and the printer who can furnish the different styles and grades, in which the 
cards that detach from tabs with perfect edges cards are kept crisp and fresh. 


isa long step ahead of him. PRINTERS’ SPECIAL GRADE 
You can obtain these SAMPLE ASSORTMENT LOTS 

blank scored cards direct 200 Cards, Cusiness Size $! 

from us, ready for print- 2 Lever “Cinder Cases 


: 1,200 Cards, 4 Sizes - - $5 
ing and inserting in Patent Popes dle aoe an 


Lever Binder Cases hold 2,500 Cards, 4 Sizes - - $10 
ing 15 or more, which 1S Lever Binder Cases 


Profit on these cards and 
cases will average you 50 
per cent. Capitalize on the 
demand for them! The field 
we have been cultivating 
for you during the past 
years is unlimited! 


Write today for sample assortment of cards and cases 


The John B. Wiggins Company 


Established 1857 


1152 Fullerton Avenue, CHICAGO 


WIGGINS 


P-8 26-2 








Peerless Book 
re 

















DEFIANCE 
EYELET PUNCH 





\ ghly 
re é " ‘ ] ck 
\ Handl et Ca 
” e easily 1 n 
1) | i I | Ma eC 
i N IN No. 2 d CZ or N 5: a De 
i ( N 180 and S Lhe ncl 


TRADE PRICES ON REQUEST 


‘The House of Service” 




















SALES CORPORATION 
Stationers’ Glassware, Hardware and Specialties 


72 SPRING STREET NEW YORK 


PROGRESS 





in Ink Manufacture 


Here is an ink that represents 
step in advance—a_ modern 
product to meet modern needs. 
Inklets (Ink Tablets) dissolve 
instantly in water to produce 
fresh, smooth flowing, vivid ink. 
Compact in form, to tuck away 
in a small space—economical to 
use, often cutting ink bills 50% 


lay 
OFFICES 
SCHOOLS 
HOMES 


and 


when 


Traveling 





Write for dealer offer 


GENERAL ECLIPSE CO. 


Dept. A Danielson, Conn. 








Red 
Blue 
Violet 
Green 
Blue-Black 
Jet-Black 
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Standard, New Portable, New Used & Rebuilt Parts of 
Countries No Ne No 
Venezuela 4 4.165 66 2.750 2 “> 251 
Irit India 3.073 53 20,068 oT 1,180 0.790 
Brit Malaya oe a0 s2 2.252 1 
( n vs 12 ow 10 ww 
Chin i 252 10 SS 11 : 32 
Java ind Madura ONS 10800 1 7.3235 16 OSG 27S 
oO Netherlar 
Ka It 10 Ho 24 1,101 
French Inde- t 8 ,o14 0 To 
Hongkong I 2,508 26 1,145 20 608 9s 
Japa 2 > Oe > 720 2 1.2 13:8 
l’a t in) 
I s 740 1¢ 618 . 
Philippine Islands ‘ 995 108 3.012 > 1s SS 
Siam a) 1,26 M4) 
Syria 1% 1,426 Ls 15 
rurkey ; 2.400 10 7,380 <o4 
Australia 415 27,462 247 9 967 i 7s1 1,286 
Brit Oveania 210 
Frenec! Oceania l 70 2 108 
New Zealand tH) $.057 4% 1,088 1,121 
Belgian Congo 16 1,005 10 A 
Brit I Africa lw TOO 15 D440 
Un. of S Africa 247 17,311 143 5,128 1 a8 3 | 
Other Brit. 8 
Africa o3 1,593 7 252 
Gold Coast 6 iso 16 S43 17 712 3 
Nigeria } 2.430 52 1,878 6 10 7 
Egypt S7 6,154 22 792 6 254 61 
Algeria and Tun 131 6,470 108 3,708 
Other Fr. Africa 34 2,405 a) 1,210 1 U 
Liberia 5 285 1 
Morocco 1 70 60 2,160 
Mozambique “4 6,633 10 410 
Other Port Afr 53 +710 no 1,980 4 
Canary Islands S 630 
Other Span Afr 5 2 3 1,326 
rotal 16,365 $1,145,623 11,719 $448,787 3,422 $112,135 $123,414 
Shipments from the United States to 
Hawaii a J 1804 3 $ 114 2» $ 1,053 $ 39 
Porto Rico 1S 1,056 2 115 74 


Adding—Calculating—Billing—Tabu- 
lating—Machine Exports 


United States exports of adding, calculating, bookkeeping and billing 
machines, et by countries, in March, 1930 In exports under this 
classification where the machine is driven by an electric motor the value 
of the motor is included with the machine Parts of adding and caleu 
lating machines are not shown seperately They are included under a 
general classification Other machinery and parts of which is not 
egregated for publication By the Division of Statistics, I S. Depart 
ment f Commerce, 

Listing- Typewriter 

adding bookkeeping Non-listing Listing 
bookkeeping billing sdding adding 
machines machines machines machines 

Cou ‘ Ne No No No 
Austria 15 §$ 7.642 52 §$ 2,808 
Belg SS S004 is 16.046 216 18,350 
! vg t 1 18 10 8 Hot 
Czechoslovakia ) 5,206 17 13,845 160 20,791 
Denmarth l 1,104 ; mo 6 28S AZT 1.46 
Finland 1 SM) 116 8,2) 
France 12 13,494 18% 117.212 17 1.450 now 70.377 
Germar 61 61,0900 104 TS,879 338 93,171 
‘ ¢ 6 40 
Hungary 20 4s 4,020 
Iceland i HO2 
Italy 6 6,261 i4 21,701 682 »,728 
Nethe l , 5,028 24 14,¢02 148 806 
Norway l 21 in) 1254 65 10. 
Polan ID x 2 1,251 7 6,098 +t) 13, 22: 
Portuga ‘ 40 
Rumania 17 13505 
Sov R I 10 S.S1 1 2 
spa 542 20 22 449 oo 6.707 
swe 1,451 1” 0 pal 3 2 582 
Swi and 71 54.550 106 10,878 
United King i 4.502 24 85.701 9 1.980 
Yug dia 23 +, 150 
Canada 11.601 1S x ed 1s1 15.686 
Ghuatet 4 180 
Hor ra W 065 
I’anama 14 1,250 
Mexico 1 1 \ 12 iL ni 1.514 
Newt I 4h} 4 240 
Bern i 1 10 2 414 
Barba 1 1% 
Tama 1 219 
rri 1 and Tobago 3 195 
Cuba 1 4) { 2.o24 
1h Re =) 
Vir Isla 1 sal 
Arger na 2.718 } 1 1 33 3,380 
Bra G2 3S 4,925 
oy { ° O64 ; Ww 66 6.405 
Co hia Ss 1,777 
Peru 70 17 1.608 
Uruguay s 24 2.20 
Vene > ” 7s 24 7 OLS 
Brit. Malay 2 150 
{ Vion - 120 
( na 2 276 
Java and Madura , 1.621 2 (M4 a7 ness 
Fr. Indo-China J 345 
Hongkong 49 
Japan 1h 738 ” uS4 
Philippine Islands ; 2 04 
Siam 1 60 
I ey 7 1,133 
Austra " O18 5 11,044 102 11,652 
IY t thorn | 1 4 
New Ze nd 5 1,426 
Unior ’; Ss Africa 32 2.760 
Morocco 7260~—CO«WI 798 16 1,308 
Mozam! \¢ 1 165 

Tota 193 $172,584 979 $550,425 83 $10,942 3,901 $390,522 


Shipments from the United States to 
Hawa 2$ 2.336 2s 7 7 8 3.048 





BERKSHIRE PAPERS 
ARE EASY TOORDER 
EASY TO SELL 


All Berkshire papers are graded, sorted, 
and absolutely matched. You can dupli- 
cate any Berkshire paper you have ever 
sold. It comes both wove and laid. 
There are 65 different styles, and a large 
variety of colors for use of departments 
or branch offices. Any weight, from 
permanent life to manifold tissue. Order- 
ing may be done merely by number. 
Every style is carried in stock, ready for 
immediate shipment. Eaton, Crane & 
Pike Co., Pittsfield, Mass. 


BERKSHIRE 


TYPEWRITER PAPERS 





TRINER AIR MAIL SCALE 


Selected on Competitive Bids by U. S. 
Post Office Department Using 
30,000 No. 9 Scales 





EQUIPPING THE 
SERVICE WITH THIS 
SCALE IS THE GOVERNMENT'S 
MARK OF APPROVAL AND JUDGMENT 


It is entirely built of steel, with a brass beam and poise. 
Each half ounce is clearly cut in beam with deep “Vv” 
shape notch attaining easy and accurate weight 


Price moderate for FAST SELLING. Write your Jobber 
for Triner No. 9 Air Mail Scale. 


TRINER SCALE & MFG. CO. 
2714 W. 2ist Street Chicago, IIl. 


We also manufacture Parcel Post and Mail 


Automatic Scales used by the Post Office Service 














246 





Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 

No. 4. 12% inch blade. 
; No. 5. 15 
No. 3. 10% iT h blade. No. 54. 18 


1 ’ 


: 
24 inch blade. 


im h blade. 
inch blade 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 








COOK’S FILE SIGNALS 


MADE BY THE H.C. COOK CO., ANSONIA, CONN. 








als are 
n ea y 
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| DIEMER PRODUCTS _ wail A BETTER BRIEF CASE 
Made of Red Rope and Jute i = for EVERY BUSINESS USE! 


The utmost in strength and dur- ¢ 

ability is available in this line of | 
filing and mailing containers, pro- 

viding for a wide variety of y 
purposes. —J 





















































Metal end filing boxes 
and pressboard cabinets, 
as well as foiders, flat 
and expanding envelopes 
and wallets of all stand- 
ard sizes and kinds, are 









No. 621 
National Karyall 
New Fold-apart style. 





. : The National Karyall, a brief case and travel bag in one 
in stock ready to ship. | will be welcomed by the modern business man. Ample 
It is a staple line of compartment for wearing apparel and toilet articles com- 
| steady earnings for the pletely concealed from section devoted to business papers; 
stationer. | light-in-weight—it is ideal for airplane travel or for those 

i frequent over-night trips 
Write for samples and The National line of Brief Cases, Catalog Cases and Insur- 
catalog No. 30 | ance Cases contains many other new, unusual features— 


with prices. all completely described and illustrated in the new catalog 


| Send for it. 
| 
John F. Diemer Co. NATIONAL BRIEF CASE MFG. CO. 
519 Broadway New York 500 South Peoria Street Chicago, Illinois 























The “Aluminum” Pocket Seal N BUSY LITTLE 
and other MARKING DEVICES j 


Graffco PRODUCTS are small but 
so necessary to the efficiently 
run business. Scientifically de- 
signed—made of the finest 
materials - Graftfco 


If You Want To 
Save Time — use 


nals, Vise Clips, 


Maptacks, etc. 
TRADE MARK REG ws pararr 


VISE INDEX TABS 


Because you turn directly to the pages wanted, if 
















POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 





Cooke Self - Inking Numbering WAX SEALS your loose leaf and bound books are tabbed with 
Rotary Dater Rubber Stamps Machines Graffco Vise Index Tabs. Removable, adjustable, 
ae a and transferable from page to page as you work. 





Celluloid window takes pencil or pen, or furnished 
printed with the alphabet, numbers 1 to 31, or months. 
Steel frames, two sizes. Write for catalog. 





NAME PLATES 
BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. GEORGE B. GRAFF COMPANY 


Catalogue of Complete Line will be sent upon request 64 Washburn Ave. Cambridge, Mass. i 
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‘DANDY 





THE DANDY SEALER is a practical, efhcient 
ind economical machine which business houses, 
ublic offices, colleges, labor unions, fraternal or- 
ganizations, letter shops and similar organizations 
uy r lily when brought to their attention. 

We co-operate by furnishing free, attractive 
circulars and order blanks which help to get the 
us ‘ 

Liberal proposition to established dealers. 


THE OFFICE APPLIANCE CO. 


191-195 Devonshire St. 





PRICE $12. fit! 
“SAVES TIME WHEN MOST NEEDED” 


(Sele Selling Agents Dandy Sealer Corp.) 


ENVELOPE 
SEALER 





Boston, Mass. 






































STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It's what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have samples and price list ; send for them 


Fhe American Embossing Co 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


192-96 Seneca Street Buffalo, New York 


—— 
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A Safe and Sound Bank Specialty 


THE BANDLESS CURRENCY MAILING BOX 
FOR THE NEW AND OLD SIZE CURRENCY 


The Smead Manufacturing Co. (Dept. ¢) Hastings, Minn. 
Makers of High Grade Bank Filing and Mailing Containers 





OFFIC! 





A PERFECT MAILER of strong, heavy, durable 
manilla paper of exceptional strength throughout 
Ends and sides do not break in bending up over 
the currency and wil! stand the roughest kind of 
handling in the mails 

The outside wrapper is genuine rope manilla as 
near cloth as paper can be made It folds over 
each lap or fold at the ends to make a perfect, 
tight seal and attaches to the back of the box It 
simply can not tear or pull away without destroy- 
ing the entire box No more danger of torn and 
tattered boxes on delivery Each size contracts 
one half inch In packing, squeeze the inner box 
tightly over the currency, moisten the gum on the 
outer wrapper and seal, bringing the end flaps over 
and sealing tightly to the back of the box You 
then have a perfect fit and a perfect tight seal 
On account of its lightness, from 2 to 4 cents in 
postage is saved on each box mailed 
Dependable bank stationers should have sample of 
this new line No obligations to learn all about 
it now 


J Wt Lil Jb L 4 wut 





For the precise, particular purchas- 
ing agent— 

For your ‘ 
trade— 
For any especially difficult demand 

in inked ribbons or carbon paper 
Put it up to 


‘impossible - to - satisfy” 





{LD TOWN Rasscxt« Casson Co ine 


BROOKLYN, NEW YORK 
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Carbons, Ribbons and Filing Supplies Exports 


United States exm s of carbon paper typewriter _— 
ng folders, index cards and other om. e forms in March 1930 
B21 the Division of Statistics United States Pupaenenna’ ot 
( , 
Filing 
der ind 
rds and Carbor Typewriter 
er office papel ribbons 
Countries forms Pounds Dozen 
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Belgiu % 12 237 $780 
( hos " 10) 110 2 { t 
Denmark 26 111 600 Th 
Finlar 278 2] 16 261 64 
Fran 161 ai 196 2 Ns 
( rman) 1 (vt 1245 1.54 ( 17 
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“Pelouze” Postal Scales 
ye tell automatically the exact amount of 


postage, in cents, required on all mail matter, 
including parcel post rates by zones. Warranted 
accurate. Beautifully finished in French gray or 
gold bronze enamel. 


Made in Several Styles 
Intended for 
individual desk, 
library, office 
or shipping 


New “Standard” 


Dealers Supplied by 
Leading Jobbers 


ASK FOR 
PELOUZE SCALES 


National 


Pelouze Manufacturing Co. 
232-242 East Ohio Street, Chicago, Ill. 


Original Manufacturers Reliable Automatic Postal Scales 
“The Best Scales to Use Are Made by Pelouze™ 
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REPEAT 
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LONG LIFE 


FILING 
FOLDERS 





THE DUNLEAVY CO. 


67 OLIVER ST. BOSTON, MASS 
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| MAKE EASY PROFITS with | 
Douglas Line Collapsible 
Election Equipment 








| ‘Always a repeater Lsed and endorsed by such cities as 
New York and Los Angeles. Several different booth styles 
and prices Will accommodate any voting precinct. Most 
durable clection equipment manufactured Some dealer ter- 
ritory still open Write now for complete information. 


Douglas Manufacturing Company 
CRETE, NEBRASKA 


Steel collapsible voting booths, Steel collapsible ballot boxes, 
Rigid ballot boxes, Collapsible election tables. 









































OFFICE APPLIANCES 
Fi rh 
olders, ind 
irds and irt ] r 
her offic ip rit ns 
( forms I inds LD 
I ’ 17 
( Is t f 44 
$51.711 110,667 $79,292 18,296 63} 5 
Shipments from the United States to 
Haw $12,012 1.630 $1.749 448 $ 349 
I eI » 608 653 516 168 54 
Metal Office Furniture Exports 
U1 d States exports of metal furniture by countries during 
February, 1930 By the Division of Statistics, Department of 
‘ ry T ‘ 
Safes Bank 
and and 
cabinets, safety Other 
fire deposit office 
and vaults furni- Other 
burglar and ture metal 
Filing cases proof equip— and fix— furni- 
Countries No No ment tures ture 
Austria 20 $805 - 
Belgiun 13 $880 157 4.162 $378 $120 
Czechoslovakia i 307 13 503 198 oa 
Denmark 4 1,108 62 2,586 89 347 
Finland l 62 77 1,286 i78 - 
Franc 7 1,892 4 2,702 5,515 311 
Germanys 11 856 2,114 2,153 
Greece 11 235 °6 R59 6123 198 
Italy { 160 2 58 2,340 23 
Latvia 90 ve 
Netherlands 2S4 5,694 230 JSt 1,043 559 
N Wa 13 837 i 3.459 168 405 
Poland and Danzig 2 i8 142 60 
Por " 2 702 90 
Rumania f 742 t 231 
Sovie Rus " 
europe P 710 
Spair f 14,643 147 6,044 1,190 744 
Swed 2 100 108 1,770 $46 358 
Switzerland l 53 2 182 90 42 
United Kir r 94 15,221 §2 26,230 12,559 10,858 
Ca id 25.375 19g 18.509 $5,499 14 8 1 036 
British Honduras 1 13 2 106 5 
Costa Rica 17 80 rt 218 24 8.795 
Guatemal l 116 6 20 0 2,250 227 
Honduras 1,452 160 399 
Nicaragu 195 353 
Panama He 2,139 1 6y 4,746 2,355 1,307 
Salvador 12 HNC 058 574 90 
Mexico l 4.829 214 10,126 1,456 14,202 4.278 
Newfoundland and 
Labrador l 4 18 TRO 15 241 
Bermudas 188 2 7 ’ 614 
Jamaica S 2 15 S58 672 
Trinidad and To 
bag 1 66 0 
Ort} British West 
Ir $ 2 561 5 150 
Cul lf 2,489 100 S47 1,659 
Don I 
pu t 10 12 41 66 
Ne VW 
Ir 124 U 284 212 
I I f Ha 691 l 15 1,600 l $2 
\ 7.158 i179 16.809 2 78 { 169 
I ’ ye 448 11 2 489 20 x4 62 
| { 9 621 2 98 
( 1 f 1¢ 7.944 9 & 79 
( " {\8 t f 70 
> ’ cot 83 
Peru Tf 68 72 972 
Urue l ’ iia 125 
Ve 174 117 14 30 
British h ‘ 11 89 108 
Rr ‘ } \I ' 
«s ] | 54 
China . j 14 " {98 1.031 
Ta nda NI i ' 27 2 tf 02 
Ort Nethe l 
I t Ind f 1,61 228 
Ir h Indo—( i , 
Hor Kong 200 109 
Jay 7 s 10,11 7 SOS 421 
Kwar y t 167 247 
PI I i 1,42 17 8 1.481 
S { 1.086 100 
Syria 67 
Turkey I 558 16 
Austral te 8 1.04 1.440 
Fret oO r 
New Zealand 1,1 H 2.075 oT ° S09 
Belgian Cong 64 60) 
Br East Afr 1 9 10 
Uni f South 
Africa 181 74 2¢ 571 231 76 
Gold Coast 1 35 
Egypt . 44 = «1,90 197 25,450 
Algeria and Tu 
nisia 7 »f 
Mozambique 139 
Other Portuguese 
Africa 2 92 
Canary Islands 5 126 
Other South Afr i l 11 
Persia 12 
Total 5,087$112,929 4,400$183,903 $42,085 $81,345$127,023 
Shipments from the United States to: 
Hawa 142 $5,114 110 $2718 $8,633 $1,751 $8,473 
Porto Ri 60 1,826 12 342 100 227 663 
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REGAL REBUILT 
ROYALS 


Trade-marked Nationally Advertised 


SAVE 90% Approved by the Manufacturer 


OF YOUR FILING COSTS 


LIK LOK 


Collapsible 











ROUGH TYPEWRITERS 





STORAGE 
FILe 


Stock in 82 Cities 


An inexpensive system of filing active records 

every detail except cost xe il arrangement— All Makes All Models 
ust is a essible just as dust-proof keeps 

ecords cle d <« F etters, doc P 

ments r chi in * BA. ~ PF nd 4 stock si 4 All Series ~ _ All Types 


kind of record 


< Se =f ae Lowest Prices 


a 
Quik-Lok Automatic Locking Files are made of Write for the Regal Plan 

heavy) lamp-resistant fibre board A heavy 
ple steel reinforcing strip extends the length 
ver, making it dust-proof, adding rigidity, 


ind forming the automat lock at each end. 
Smooth top aes . —_ m ake . h ur d ng easy 
itlonally guaranteed oF money back. Write for REGAL TYPEWRITER COMPANY, Inc. 
TrO DEALI oe pte te See terature 524 Broadway, {2-14 So. Jeferena St. 
THE KAY. DEE Co. New York, N. Y. Chicago, Illinois 
3644-3664 S. 36th St. Lincoln, Nebr. Cable Address: REGALTYPE, N. Y. 




















CARBON 
PAPERS 


“amos” |] || CHECK 
WRITER 
An Opportunity MEN: 


for Stationers 


One of the functions marking a leading stationer 
is the exclusive merchandising of quality lines. 





Have you seen SPEEDRITE? 


Anyway, it’s just the figure, set-up mach- 


More than a mere symbol of position, such ar- ine you have been waiting for. Indeed, 
rangement is evidence of recognition by the man- it makes the whole world VIRGIN terri- 
ufacturer and is frequently an aid to greater prohts. tory again! 


Buck yreme typewriter ribbons and carbon — ° 
ee ee Striking colors—unquestionably, the most 


paper have been sold thru dealers for over thirty 


years—always high grade, produced by processes beautiful device in whole appliance field. 
developed in lifelong study of available mate- Two color imprint with ink reservoirs. 
rials and of business requirements—conceded by Novel payee name protection. Sturdy 


competent authorities to be among the best upon const ction, y quiet action. 


AND, for all its quality, beauty and 


the market 


In certain cities Bucki ribbons and carbons are 


now handled by the leading dealer on an ex- value, SPEEDRITE carries the LOWEST 
clusive basis. If you are interested in establish- distributor cost! 

ing a Carbon and Ribbon department, special- 

izing in the sale of these products, and building A collect wire from any REAL check 
a profitable business, better write us; we may writer man will bring mighty interesting 
have a proposition to offer in your territory. details. 


The BUCKEYE 
RIBBON & CARBON Co. HALL-WELTER COMPANY, Inc. 


: 180 St. Paul St. Roch » we 
1458-1468 East 55th Street Cleveland, Ohio _ ochester, N. ¥ 


























OFFICE APPLIANCES 


BALTIMORE INDEX MFG. CO. 


(Specialists in Metal Tab Guides) 
AN ASSORTMENT OF FIVE COLORS 


RED BLUE - ORANGE - GREEN BLACK 


Your Name Can be Stamped in the Metal Tab 


WRITE FOR , — 112-114 S. Calvert St., 
PARTICULARS Baltimore, Md. 














Generally acknowledged as the 
mark of Quality Protection. 





Universally recognized as Better | 
Protection. 


THE NEW LINCOLN DESK SET 


The Meilink Steel Safe Co. petter Tray "gs a0" ext Linoleum (Heavy? Deak P 


ie ii 


List Prices 
Stationers Specialty Corporation—151 Lafayette St., N. Y. 


HA ‘“‘SKYSCRAPER’’ 
Templar — DESKS 


give any office new orderliness 

make the exclusive Shaw- 
Walker Selling Franchise more 
The popular leader of the valuable than ever before. 


RELIANCE LINE SH AW-WALKER 


OF PENCILS, PENHOLDERS AND ERASERS. 
FACTORY: GENERAL OFFICES: bei 
: - Muskegon, Michigan 


RELIANCE PENCIL CO. 


Toledo, Ohio 


























The Aristocrat of Pencils 
OF GENUINE SOUTHERN RED CEDAR 











2700 items of Office Equipment 
as 











INCREASED SALES & PROFITS IN RIBBONS & CARBONS 


Expand your ribbon and carbon business with 
meritorious products at small investment 






A business built with Tybon ribbons and 


carbons is built 
on the solid foun- 
dation of quality. 


Our latest booklet, “YOUR OPPORTUNITY,” shows the way. 


Send for a copy and our new special offer NOW. 


“HIGH QUALITY” 
TYPEWRITER RIBBONS AND CARBON PAPERS 


TYBON CORPORATION 





1026 FILBERT STREET PHILADELPHIA, PA. 
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Nationalize 
and Standardize 


Awa BRAND, running straight through every item of 
record-keeping equipment, saves time in selling, in buy- 
ing, in overhead. National covers everytning from Loose Leaf 
Ledgers to Pocket Memos; from Visible Records to Engage- 
ment Books; from Machine Bookkeeping Trays to Analysis 
Pads— all backed by National advertising. 








Slaw 
(NATIONAL) 







NATIONAL BLANK BOOK COMPANY 
HOLYOKE, MASS. 





















. x VISIBLE 
a RECORDS 
the cost of other systems 
Han ts about your business insure success 
Correct judgment aad analysis is based on knowing 


FA TS Tt clearlyrevealed by HANDIFAX, 


Jus k— 5 Cc i-sheets make — ards visible. 
Facts now burie dia vou records ake on new 
life whea made visible, HANDIF AX uts record: 
keeping cost . 40%—It 
isconveni mpact; 
flexble; p rtables quick 
and handy to use asa 
sheet of paper Use fo: or 
anykindor s frecord 
Send for hes Hand- 
ifax Mlustrated folder. 
ROSS-GOULDCO, 


448 N. Tenth St. 
ST. LOUIS, MO, 





YOUR QUESTIONS | 
ANSWERED FREE 


Si abscribers to Office free 


a competent service bureau which 
al 


Appliances have 


i Ss prepar ~ to answer almost any question 

| relative to office equipment. 

| 

A considerable number of our readers have 
ound that this service in itself is worth 


many times the subscription price 


—— —y 


The Office Appliance Company, 417 South 
Dearborn Street, Chicago, U.S. A. ::: 
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| The Roberts 


Roberts 
Numbering Machines 


Are sold by dealers throughout the world 
by a special merchandising plan which 
emphasizes rapid turnover and only a small 
stock 

Larger discounts than on any other line 
of numbering machines assure greater and 
quicker profits. 


Write for details 
Roberts Numbering Machine Co. 
694-710 Jamaica Avenue Brooklyn, N. Y. 
Ppt ay Distributors: 


Louis Melind Company 
362 W. Chicago Avenue Chicago, Ill. 
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When the 


Customer 
Burns Up 
the Phone 


When a customer froths about his adding machine 
rolls, just tell him you ll send over a sample of the 
U. S. Certified brand. Let them appease his wrath. 


U. S. Certified rolls are free from the annoyances 
common to many brands. 


Send for samples and prices. 


LACE PAPER WORKS, Inc. 


Brooklyn, N. Y. 


U. S. 


163 Union Ave. 





ADDING MACHINE ROLLS 




















OFFIC! 


APPLIANCES 








Dealers 


Sansom at Tenth Street 





ESTABLISHED 1895 


Inquiries Solicited 


CARBONS 


Philadelphia, Penna. 








5 


on SEI F-FILLING 
Golf FOUNTAIN PEN 


Pencil 






assorted 
mottled 
colors 






















Fountain Pens and Pencils to retail at 
10c, 15e, 25c, 50c, 75c¢ and $1.00. 

Write for booklet. 
NASSAU PEN & PENCIL CORP. 


116 Nassau St. New York, N. Y. 

















Positive Protection 


Swift... sure... the 
Instant Safe Guard Check 
| Writer is the only ma- 
chine that provides posi- 
tive protection of BOTH 
the Payee's Name and 
the Amount. . . 
operation. 


in one 


SAFE GUARD 
CORPORATION 


Lansdale, Pennsylvania 














STOP evertastinc NOISE 


= 





Made for L. C. Smith, Remington, Royal and Underwood 

typewriters. 
hen ordering state make of machine. 

Saves repair calls, does away with desk drumming, makes 
typewriter more quiet and snappy. 

The typewriter is quickly and automatically attached and 
as quickly removed, without tools, from the desk. 

Sold at all offices of The L. C. Smith & Corona Typewriters, 
Inc. Ask for trial. 

Dealers write for liberal proposition. 


Smith Noise & Shock Eliminator 
303 Kellogg Street Syracuse, N. Y 


“SECURITY” 


Pen and Pencil Clips 


—trh 











CHAMPION 
Window or Display Hooks 




















STEELGRIP STA-FAST 
or Paper Clips 
/ 
e« we — in sizes No. Oo, 1, 
= 2, 3 and 4. 


VAL-CLIP 


Pencil Point Protector, Eraser and Clip 





CONFIDENTIAL WHOLESALE 
CATALOGUE No. 600 


34 pages full of information. . Information and Prices 
on all makes of Typewriters, Adding Machines, Calcu- 
lating Machines, Duplicating-Addressing-Folding-Ma- 
chiner etc. 

Write, Phone or Wire for your copy today! 


‘PELIABLE 
Typewriter & Adding Machine Corp. 


‘All That the Name Implies" 
363 W. Monroe Street, Chicago, IIL 


*'con Just out! 











‘*Steel-Strong’”’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags—Coin Storage Trays 
Coin Bag Seals — Seal Presses 
Manual Coin Counters 
Currency Racks — Tellers Moisteners 
Handy Wrapper Cabinets 


Nationally advertised in Leading Bank Journals. 
Sold cagnerey through dealers 
Write for Catalog and Salesman’s Sample Case 


The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 
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SIMONSON 


For Vertical Letter Files, Ledger 
Check Files, Are 








NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 


Roger A. Simonson & Co. 







Manufacturers 


PATENTED 

METAL TIP (SUIDES 
Posting Trays, Card Systems and 
Indestructible 








Send for Free Sample and 
Dealers’ Discount 


122 S. Michigan Ave., Chicago 











lr is not merely chance that the trade looks 
to us for the latest and best in loose leaf, 
magazine, catalog and periodical binders. It 
is because our many years have been devoted 
to the development of the best. 


You are welcome to our catalog that you may observe 
for yourself, 


ENDLOK PARTS COMPANY, INC. 


200 Hudson Street, New York 








Ait business mer s 
telephone withou 


overheard — 


The“WHISPER-IT” | 


sanitary telephone mouthpiece 


rSeF tells Mael sie cele le 


maker d 11Sf 
the trick. Aca 


Try this out in your mai 
cards. A request will bri 


THE COLYTT LABORATORIES 


Engineering) 





COLUMBIAN CLASP 
ENVELOPES 


The most satisfactory mailing envelope 


UNITED STATES 
ENVELOPF COMPANY 
The world’s largest manufacturers of envelopes 
SPRINGFIELD, MASSACHUSETTS 


With thirteen manufacturing divisions covering the country 























“Make Your Show Windows 
Pay Your Rent” 
“Don’t Forget! Many Sales 
Are Made on the Sidewalk.” 


ONKEN TOWER Merchandise 
Displayere make Window Trim- 
mings Effective and Easy 
ONKEN TOWERS are Wonder- 
fulfor making quick changes in 
your windor 

ONKEN TOWERS have inter- 
changeble Features. Two-in-one 
ONKEN TOWER Merchandise 
Window Displayers are made tn 5 
sizes from 27° to 48" high and 12° 
to 36” Wide 

ONKEN TOWERS ranee in price 
from $6.00 Up and made like a 


piano 

Write for Description Matter No. 24 
THE OSCAR ONKEN CO. 
624 W. 4th St., Cincinnati, O. 














BEACH’S 


“Common Sense” 


TRAVELERS’ 
EXPENSE BOOKS 








now contain calendars 
for the last half of 1930 
and all of 1931. 


Send in your orders! 


























Beach Publishing Co.,1351 Book Bldg., Detroit 











This will shortly be 


announced by our 


A UNIQUE and 


effective 


MERCHANDISING 
PLAN 


to promote 


sales representa- 
tives. 

Details of this sales 
making idea are 
now available to 







leading dealers in 
every locality. 
Write 
CHAS. M. HIGGINS 
& Co., INC. 
271 Ninth Streét 


BROOKLYN, N.Y. 


(@. } 

ee, the sale of 
S23 HIGGINS’ 
Eternal Black Writing Ink 
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SELF INKING_ 
STAM P PAD . 


TURN PAD UPSIDE DOWN 'INTO COVER Ig 
LT 


TO RE-INK 


lolli - me), a ao Oe OL, Lae aa: 


sees s ess ss she 
. 





OP 


I mmend SOLO for perfect rubber stamp impressions at 
Ca become flooded insures first-class service 
amps under any atmospheric conditions, Not 
pad—t secret is in the self-inking ribbo 
rEERLESS co. 


CARBON & RIBBON MFG. 
176-478 Broome Street, N. Y. 
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For Quality in Felt 
Top Cushions 


I : r 






gir 


Economy Products Corp. 
2901 Indiana Ave. Chicago 








OFFICE APPLIANCES 


MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 
customers which cover the whole gamut of 
demand. In the supreme test of use, Union 
Ribbons and Carbons are in the front ranks, 
continually creating profitable business for 
Union dealers. Do you wish to meet the 
demand—profitably? Write us. 


UNION RIBBON & CARBON CO. 


and Laurel Streets 
PHILADELPHIA, PA. 


Front 








and protect your inventions? 


They may prove valuable. 


Why 
Not 
Patent 


[ have made a specialty of 
Patent Office practice for the 
past eighteen years and can 
assure you of expert service 
and prompt attention to pat- 
ent and trade-mark matters. 


LESTER L. SARGENT 


Patent and Trade-Mark Lawyer 


1115 K St. N. W., Washington, D. C. 
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IDEAL 


LINOLEUM FAST SELLING 
DESK TOPS DESK PADS 


A Special Sales Plan on 
Each Line.—Dealers Making 
Big Profits. Write for details. 


IDEAL LINOLEUM TOP CO. 


420 N. Clark Street, Chicago 











Sell This 


A bathroom or health scale 





that can be sold for $12. At- 
tractive, with appealing 
lines. Colors:  six-spring 
mechanism—250 Ibs. capac- 






A ity. This scale cannot tip. 
Write for prices on this 

\ N popular item. 
Hanson Scale Co. 


525 N. Ada St., Chicago 








READEASY 


World’s Greatest Copyholder 
Made in four standard sizes: 





Desk stand ........ 3.00 
With line guide....... 4.50 
DD. cccopacececeee 3.50 
With line guide....... 5.00 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme- 
diate use. No adjustments necessary. 
Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alumi- 
num and are not affected by weather 
conditions. 

New dealers advised to make first order 
on approval. 


Address READEASY 


223 Grand Ave., West Highland Park 
DETROIT U. 8. A. 






















Thousands 
Use Harvey's 


AUTOMOBILE EXPENSE 
BOOK 
Big Profits 
Get Your Share 
It Repeats 
SEND FOR A SAMPLE 


FRED W. HARVEY CoO, 


206 E.Genesee Syracuse, N. Y. 
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DISPLAY 
ITEMS 


CE 
PRICE 
4 ---that are real Sales 

/f | Aids, all grouped 


\ together in a help- 
\ ful catalog. 


rR. ORTHWINE - 


eee een am we 








Send for it 


“VS” R. ORTHWINE 


Price Card 
and Merchandise i , + , . 
— 344 West 34th St., N. ¥.C. 


Holder mi 





H. H. COLLINS 
INK ERADICATOR 


The Original 
Best By Test 





> 


Small size retails for 25 cents 
Large size retails for 35 cents 
Attractive display cards with every dozen 
At all Jobbers or 


H. H. COLLINS INK ERADICATOR CO. 
1325 GRAND STREET HOBOKEN, N, J. 


“A little drop of ink 
makes millions think” 
of 


Collins Ink Eradicator 








J 
| IS | ———_ . 
0 ve) 
' 
ae 
DL Tan SHOWING BINDER TO OPEN PULL SLIDE DOWN TO CLOSE SHOVE SLIDE 


THIS SIMPLE DEVICE 


Securely holds one or many sheets. 
No PUNCHING REQUIRED. 


6 (OPEN Quick action. 


f AICO NON-PUNCH GRIP BINDER 
ae | Flexible or stiff cover, any size. Sells 
oe readily to Attys., Salsm., Students. 


Sample on request. See page 34, 


our catalog. 


ee — G. J. AIGNER CO. 


Manufacturers 


503 S. Jefferson, Canal Station, Dept. 5, Chicago 


Quick Sellers—Big Money Makers 


HORN 


“Instant” Desk 
and Handy Files 


Pocket pages keep papers in 
order but instantly accessible, 
indexed A to Z, 1 to 31, or spe- 
clally classified by celluloid cov- 
ered removable index tabs, 

Idea Books 





with pasteless pocket pages for 
news clippings, striking advts., 
etc., instantly accessible. 


Albums for Every Purpose 


Autograph, Camera, Portrait, 
Postcard, Disc Record, Greeting 
Card, Memory Address Books. 
Handsomely illustrated School 
Girl Diaries 


Scrap Books, Games, Double 
Dummy Bridge Boards 





Write for prices and special discounts. 


W. C. Horn Bro, & Co., its 200 Sth Ave., New York 




















AZORA 


highly practical accessories, 

making typewriting easier for thou- 
sands of users. Sales, both new and WR ~~ 
replacement, are large. Write for LPO y 


prices and discounts. 






AZORA RUBBER CO. 


54th and 20th Streets, 
CICERO, ILLINOIS 


Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 


RING 


(Cross-Section View) 
PAT. DECEMBER 21, 1915 

















: Stamp Pads 
Daters 
Numberers 


F ULTON-+-s' gn M arkers=PROFITS 


W 


Business Outfits 
Rubber Stamp Ink 
Indelible Marking Sets 


Every Month in the Year 


FULTON SPECIALTY Co. 
ELIZABETH, N. J. 


New York Office: Room 461, 200 Fifth Avenue 
“ss Se ee 8 8 








Gardner’s Pull Tab Leather Lines 


Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 











GARDNER’S HOT 
GOLD LETTERING 
MACHINES 





Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 


St. Louis, Mo. 


709 Pine St. 





FUL TAR CARD LAS 











LEON ISAACS & CO. TURNER & HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 
LET a 
The Turner & Harrison Pen Mfg. Co., Inc. 


FALCON PEN WORKS 
(Wastrated cataleg on application. PHILADELPHIA, PA, 


TURELE Anarers 
ALLOY 
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MARKILO 


—. CELLULOID 
Ms L ENVELOPES 


| have the welded 
reinforced flex- 
ible edge seams. 
Extra strong and 
finished in appear- 
ance. (Patented 
processes. ) 









MARKILO Envelopes are made in all ring-book sizes. 
MARKILO INDEXER Strip (blank-label) ready-to-cut. 
Transparent signals, card cases, etc. Sample on request. 


The Dozen System vs. Decimals, Booklet Mathamerica 25c 


Markilo Co., Mfrs., 936c W. 63d St., Chicago, U.S.A. 








OFFICE APPLIANCES 








The Multi-Print Register 


“PRINTS 
THE 
TICKETS” 





Third copy rewinds tor chec king and is under lock and key. 
Gives an itemized record of each sale, cash or charge. 
Using rolls of blank paper saves printing costs. 


Let us quote you on our attractive agency proposition. 
MULTI-PRINT SYSTEM CO., INC. 


ll West 42nd St., New York, N. Y. 


Cables: **Multiprint”™ 
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LOOK TIP TOP 


nae TRADE-MARK 


TRADE) (MARA 3 sizes 














—the guide to qual- 
ity im paper clips 
: : made of bress 


or steel. 


O0.0 


Sample display 
carton for Sta- 
tioners. 








No.2 
CO., Inc., Syracuse, N. Y. 





TOP MPG. 





TIP 


Canadian Agents: Brown Bros., Ltd., Toronto 


THE 








7 











142-144 Fox Street Aurora, Illinois 


BOEHNER 


Improved 


CARD HOLDER 





tore even Ba serarne Cen 











co binding—metal parts highly 


r h ‘ rent es 
Wwe : tur he novelties or we do 1 compete 
‘ cr t t nters Please mention size in asking 


Department OA 


Improved Boehner Binder Co. 











The Vis-A-Memo 
Desk Pad 


every one at 
a desk a user 


face to face 


! ell ; with facts. 


Ravenswood Office Specialties Co. 
1800 Newport Ave., Chicago 


ROSCO Desk Necessities 





® 
SINGLE FLUID |! 
ERADICATOR 


ONE APPLICATION 
FROM 1 BOTTLE 

Sore ONLY 

U grad? Hundreds of thousands in 


‘ 
One remo | (4 P 
‘| Eradicator, daily use round the world 


4 Send 25¢ for One Large 50c Size 


TRIAL BOTTLE 
INK-OUT MFG. CO., INC. 


: MONTCLAIR, N. J. 
4. Gradually Displacing Old Style Two-Bottle Eradicators 4 


tO cee” 20 7. 
@s 


ee" 
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Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 





Stanley R.Bristow 
24 Central Ave.West Orange,N.J. 














Loose Leaf Rings 


No Large Brass 
Joint to Tear Nickel Plated 
Paper FIVE SIZES 


Inside Diameters 
14"—1.35 Per 100 


Open Easily, y"—1.50 “ 
Close _—aee - 
1! 4° —2.65 “ “ 


Securely >”3 50 


For loose leaf books, binding reports, blueprints, etc. 


Write for information Loose Leaf Metals 


on our line of...... 


The E. W. Carpenter Mfg. Ceo. 
Bridgeport, Conn. 
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MILLER = BRAND 
DESK ACCESSORIES 


Catalog on request 


THE MILLER BROS. PEN CO. 
MANUFACTURERS 

305 Broadway 

New York City 









Meriden 
Conn, 
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]CORK BULLETIN BOARD |] = 


2@ VESEY STREET 











Dealers write for catalogue 


N. Y. SILICATE BOOK SLATE CO. 


NEW YORK CITY 











MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 





For printing 
price tickets, 
numbering 
boxes, 

shelves, etc. 





bins, 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE wood, glass, tin, paper, etc., by means of a 
lasting adhesive materia furnished. Made in two sizes. 


Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 
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I F R adjustable desk racks 


hone book holders find 


as telep 


1dy and instant buying re- 


| 
| 


Attractively finishes 


spons 
© match the desk or table and 
n Va 0 & sizes 

= 

r Built of the best can be 

zr 

e crasped and replaced n 

> iffy from anys angle Par 

» 

= ticularly suitable for directo- 

oe ries of large cities Used by 

x 

oO telephone companies Also 

= 

= used for all quick reference 
purposes, visible iecords, et« 


criptive cw 


and discount 


Improved File & Rack Company 


86 Park Place New York, N. Y. 








Every office 
will buy 


CANT=SLID 


made by makers of Clarotype 


Cant-Slip is a preparation which makes 
worn rubber 
other office machines grip the paper. 


It has been 


rollers on typewriters and 


Makes Worn Rollers 
Grip the Paper 

a success because it is a 
answers a long felt 
need in every office. Hundreds of deal- 
ers have already stocked it. Cant-Slip 
sells for 50 cents, half the price of similar 
products, and offers you the same discounts as 
Clarotype Cant-Slip is backed by advertising 
and sampling which is bringing this product 
to the attention of thousands of stenographers 
daily. If you sell Clarotype you can sell Cant- 
Slip and make equally good profits. Order now 


THE CLAROTYPE CO., Inc. 
16-G Hudson St., New York 


good product and 











\. 


THOMPSON TIME STAMPS 


Record the hour and 
minute A.M.&P.M., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, 
Started, Finished,etc. Betats on" pet Paper 

TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 


Used by prominent firms all over the world. * 
> b 
Repeat orders will follow the first sale. Write for folder § Sy d plate. 


THE THOMPSON TIME STAMP CO., Inc- 
240-2 West 23rd Street New York, N. ae 
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LISTO Choice of a Million Users 
«The Friendly BUSINESS PENCIL 
for Every Pocket—for Every Desk 


I* the Listo exclusive center-turn with the locked-in mechanism— 
here is perfect balance. Its slender, aristocratic barrel of non- 
metallic material, such as fine fountain pens are made of, gives— 
light weight. The “‘easy-grip’’ of its knurled lower barrel com- 
pletes positive assurance of the utmost comfort and 

relaxation—greater writing ease than can be obtained PRICED 
in any other mechanical pencil. LOW AT 
Made in a variety of colors and color combinations. 

Leads all celors Address Dept. G §0c 


LISTO PENCIL CORPORATION 
ALAMEDA, CALIFORNIA 
Eastern Distributor: Ae 202 8S. State 8&t., 


EASY-GRIP - - - - CENTER-TURN 

















DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
29 Columbus Place 
Brooklyn N. Y. 
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TRACE Mana 


The “Complete Line” 
of Carbon Papers and 
Typewriter Ribbons. 


SEEING THE 
OPPORTUNITY 


A most unusual opportunity exists right at this time for 
securing new business. 

We have developed a plan. 

Let us teil you about it. 


A request on your letterhead is all that is necessary to 


bring our plan to you. 


H. M. STORMS CO. 


561 Grand Avenue Brooklyn, N. Y. 


Manufacturers to the Trade 
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?? To us “M. B” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


There is no better way of introducing your goods in Europe and 


particularly in France than by advertising in MON BUREAU. 
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MON 
BUREAU 


LE MAGAZINE DE LORGANISATION 
COWMERCIALE 2 INDUSTRIELLE 


pment 10% > wre 
Pe ee 


6 N 


MA 














M. B. has been the pioneer of sound business 
methods in this country for many years past and 
it is now the most widely read business publica- 
tion. Every progressive firm is a subscriber of 
“M. B.” This is the reason why it is the very best 
medium for advertising office furniture and 
appliances. 


Not only is M. B. the most largely read publica- 
tion of its kind, but because of the strong affec- 
tion and great confidence of its readers it is sure 
to bring you handsome and profitable returns. 


The advertising department of M. B. will write 
your ads for you or translate your copy into 
French just as you prefer. Ask for sample copy 
of M. B. and advertising rates today to 


THE MANAGER \~ MON BUREAU 186, Faubourg St-Martin PARIS Xéme Arrt.(France) 


MANAGER 
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Pure hemp rope gives longest wear 


PAPEROID 


Time and time again we have stressed the 
fact that not all red wallets are made of 
hemp rope fibre. This knowledge is neces- 
sary to the buyer if he is in search of con- 
tainers that will wear. 

Durability in red papers is dependent on 
hemp rope fibre content. Color does not 
make wear. 

‘“‘Paperoid”’ used exclusively by us in the 
manufacture of BUSHNELL WALLETS 
and VERTEX POCKETS, is an all-hemp 
rope fibre—extremely tough and durable. 











Alvah Bushnell Co. 


Thirteenth & Wood Sts. Philadelphia, Pa. 
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STAPLERS 


Stapler users want neat, out-of-the-way, permanent fasteners for their papers 
—that’s why Acme Staplers satisfy. They give what is wanted. 











Those who have never before seen Acme Staplers like the principle on sight 
—just a simple demonstration is generally sufficient to clinch the sale. And 
the anti-clog mechanism insures freedom from trouble. Acme Staplers al- 
ways function. They also use our new type of “Cohered” Staples. 


Your inquiry will have prompt attention. Full information about the 
machines, profits and supply orders will be sent. Write us today. 


ACME STAPLE CO. 


1643 Haddon Avenue CAMDEN, N. J. 
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DRAWING 


PENCILS 


The world's best drawing pencil-the choice of great artists 
and craftsmen- made in sixteen degrees of hardness 


“CASTELL” POLYCHROMOS PENCILS in 64 colors 
_AW Faber RUBBER ERASERS for the draftsman _ 


AMW.FABER 


INCORPORATED 
NEWARK,NEW JERSEY, U.S.A 
Pencil Manufacturers for over |69 years 
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Outstanding Values in This 


Built Right... 
Priced Right! NiC@W Line of Standard B & P 


HE mechanism in the toplock 
style is made with rounded PROGRESS 
metal tube, having the Bull- 
dog individual button locks. The 
endlock style has rounded metal POST BINDER 
tube with end key-lock mechan- 


ism. The tubes housing the mech- \ 
anism in both styles are Parker- » 
ized, making them rust proof, so 
rust will not work to loosen the 
cover material. 


Both the mechanism top and 
bottom, and the heavy boards are 
covered with heavy green canvas, 
with red leather corners, gold 
tooled. Binders are equipped 
with metal hinges and are packed 
two to a box. Each binder made 
with two posts and supplied with 
sufficient sections to give a four- 
inch capacity. 





Made in all standard sizes from 
6x914” to 17x14", endlock and 
toplock. They Will Build Satisfied Customers for You! 


BOORUM & PEASE COMPANY 


P. O. Box 272, City Hall Station, New York City 


349 Broadway 84 Hudson Ave 29 Otis Street 212-214 South 7th St. 500-532 South Throop St. at Harrison 
New York City Brooklyn, N. Y. Boston, Mass. St. Louis, Mo. Chicago, Ill. 
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PAPERS 


SHOULD BE FASTENED FASTER 
HENC ieee Soe 
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Babe Where there is a volume of matter to be fastened, such as 

correspondence, speed is essential if the work is to be done 
$3.00 efficiently and economically. Speed Fasteners were designed 
for speed first and foremost; then the necessary quality was 
added to make these fasteners the finest money could buy. 












[he big favorite in small offices is the “Babe” model —the 
smallest and fastest made. Next to the “Babe” is the No. 5 
which makes temporary or permanent fastening at the flip of 
1 finger. But get the full story by writing us today. 









Parrot Speed Fastener Corp. 
388 Broadway, NEW YORK 































An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 





Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost” meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U. S. A. 


———— ee ——— - 
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60" } 


Slightly higher in the West 


and in Canada 


Why Dealers are 
Strons for 


CORONA “7” 


At the right are excerpts from the letters of a 
few dealers who have had experience in selling the 
new Corona “7” Adding Machine. They indicate 
the enthusiasm shown by all who examine this ma- 
chine and realize its possibilities. 


Corona “7” is a strictly standard adding machine 
in every respect, with full size keyboard and key 
tops, retailing at $60.00. The keyboard is flexible, 
with individual column control. Repeat, error, non- 
idd and total keys are conveniently placed for rapid 
operation. It prints in clear, large type, always 
visible. It has 7 banks of keys, but adds and prints 
8 columns, so its actual capacity is 999,999.99. Hav- 
ing no oil governor it will operate perfectly in any 
position or temperature. It is built with great pre- 
cision in the great L C Smith & Corona factories. 
For details of our attractive dealership 


Write Portable Adding Machine Co. (Division 
of L C Smith & Corona Typewriters Inc,) 


51 Madison Ave., New York, N. Y. 














Sells One Hundred 
Forty-six in Two 
Months 


OFFICE MACHINE COMPANY Los 

Angeles Calif Mr John M Agnew 

writes 
“Three years ago, I was selling about 
five Corona Adding Machines a month 
During October and November of this 
year, I sold one hundred and forty-six 
machines and expect to sell seventy- 
five during the present month The 
answer is let the people see it, dem- 
onstrate, and it will sell itself.”’ 


Sells Lots of Corona 


Adders by Mail 


EDWARD H QUIMBY Dover, New 

Hampshire reports: 
“It may please you to know that you 
can depend upon a steady business 
month after month, from this agency 
We sell a couple dozen, or more, each 
month, whelly by mail in addition to 
the sales made in the stere from win 


dow displays.’ 


Sells Eight in Six 
Days 


TYPEWRITER INSPECTION COM 
PANY, INC Toledo, Ohio—Mr. J B 
Watkins, President, says 
—— have sold eight in the past six 
days [I am enclosing an order for 10 
of the No. 7's.” 


Corona Adders 
“Stay Put” 


TALBERT TYPEWRITER EXCHANGE 
Casper Wye Mr. Talbert says: 


“We have had the Coro na Adder line 
for about one and one-half years. They 
are easy to sell and good about staying 
put Not only the Adders, but the 
Corona Accounting Cashier as well, 
which is a splendid outfit The EX 
Cashier is particularly easy to _ sell 
from demonstration and even from 
catalog.”’ 


Expect to Double 
Sales in 1930 


THE OFFICE EQUIPMENT COMPANY 

Des Moines, Ilowa—Mr H E. Russell 

President, says 
“Corona Adders meet with very little 
sales resistance We believe any deal 
er who will give this item honest ef- 
fort will find it a money making item 
We expect to double in 1930 our 1929 
record.” 





CORONA 














UNE, 1st 265 


MAKING 
“PAPER PROFITS” pay 
STATIONERY BILLS 


Multigraph equipment takes plain paper and 
turns it into office forms at expenditures from 20 
to 40 per cent less than when the same forms 
are obtained from other sources. “Paper profits,” 
you might call them .. but they are the sort of 
paper profits that you can put in the bank, or 
use to buy office supplies. 

The Multigraph saving on forms, circulars, im- 
printing, and similar material amounts to several 
thousand dollars a year in many organizations. 
Concerns with smaller requirements effect cor- 
responding economies with Multigraph units or 
combinations of units designed for their particu- 
lar type of application. 

To check your use of Multigraph equipment 
and discover whether you are taking ALL the 
discounts which it can give you on your operat- 
ing expense, write for the new bulletin-guide 


“a 3 Ways.” 


THE AMERICAN MULTIGRAPH SALES COMPANY 


1836 East 40th Street, Cleveland, Ohio 
THE MULTIGRAPH SALES COMPANY, LIMITED 
137 Wellington Street, W. Toronto, Ontario 





88 Folder 58 Folder Lever Addresser Printing Mu!tigraph Model 100 Multigraph 


—Vhe MULTILHAPH Line — 








Addressing Muitigraph Lever Compotype Keyboard Compotype Set-o-type 
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Adding-subtracting machine illus- | 
trated, $175 delivered U.S. A.; $205 
in Canada. Other electrics as low as 
$130; hand models as low as $80 
F C E I l 
ast... Uompact ... Kconomica 
FAST .. . because a light depression of ECONOMICAL... . because the greater 
motor bar actuates the motor, which speed and ease of electrical operation 
instantly completes the operation. minimize operator fatigue, and ) 


Total key also actuates the motor. result in increased production. 


COMPACT ... because the motor For a demonstration of the Bur- 


is built directly into the mecha- roughs Portable best suited to 


~ 


nism without increasing the size of your requirements, call the local 


the case, or affecting the portabil- Burroughs office, or write — 





ity » machine. is therefore _,..,.;. ..; 
aty of the machine It is there Light in weight and BURROUGHS ADDING MACHINE COMPANY 


easy to carry from 


ideal for both desk and counter use. dosh to deck 6356 SECOND BOULEVARD, DETROIT, MICHIGAN 
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This is what we tell STUDENTS 


The merit of a theme depends largely on the subject matter and style, but legibility 
plays an important part in the grade it receives. It is seldom that a handwritten 
paper can be read smoothly and without interruption, a factor which, subconsciously 


perhaps, affects the impression on the reader. The Underwood Portable Typewriter 


can make a decided contribution towards higher marks. 














In every community there is this ever-widening student market for Portable Type- 
writer sales. Originally intended as a business writing machine, today the Portable 
has supplanted the “pencil-set” in the student's list of necessities. 


Our Dealership Plan will prove profitable for you. For details write to the 
PORTABLE DIVISION. 


Underwood 


Standard, Noiseless and Portable Typewriters — Bookkeeping Machines 
PRODUCT OF UNDERWOOD ELLIOTT FISHER COMPANY 
Distributed by 


UNDERWOOD TYPEWRITER COMPANY 
342 Madison Avenue New York, N. Y. 


“UNDERWOOD, ELLIOTT-FISHER, SUNDSTRAND— SPEED THE WORLD'S BUSINESS” 











